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This Infodent issue is closing the year 
with one last collection of the “ 27 fac-
tors consolidating business”, hoping of 
having successfully transmitted the im-
por tance of the different factors that an 
enterprise needs to focus on to reach 
positive results and to guarantee con-

stantly growing, competitive and effective returns. 
Adver tising is amongst the most impor tant factors. Ac-
cording to the World Press Trends Database, although 
newspapers’ digital revenues continue to grow, print is 
still their main source of revenue: globally, over 93 % 
of all newspaper revenue comes from print, and print 
will continue to be a major source of revenue for many 
years to come.  

The world is becoming more global than ever and will 
only grow in this direction. For many years, marketing 
managers just had to be concerned with learning the in-
tricacies of marketing in a domestic environment. Today, 
the marketplace has expanded in a global nature and 
for companies to continue to grow successful, market-
ing teams must learn to tackle the global marketplace. 
Did you know that, for example, only 10% of all manu-

facturing companies in the United States take par t in 
actually expor ting their products internationally?
Traditional economists suppor t the idea of global 
business and marketing. The theory is that globaliza-
tion creates even more competition, which in turn will 
produce higher quality products at an affordable price 
for consumers. Global marketing of products also im-
proves the living standards of international countries. 
 
Needless to say, we can help you cross the barriers! 
Global markets are a 25-year-old passion for the In-
fodent team; our search focuses on the cultural and 
economic aspects, on market trends and regulations of 
162 countries around the world. Thanks to a targeted 
circulation and 26,000 contacts among the dental trade 
and industr y, suppor ted by digital products, INFODENT 
can give your company worldwide visibility helping you 
to create a network of business relationships globally. 
2017 is full of oppor tunities and globalization is the key 
word at the IDS show next March; we are eager to find 
the right strategy for you!

Baldo Pipitone
 CEO Infodent S.r.l.

baldo.pipitone@infodent.com

The IDS is around 
the corner –
there may wait a new secret 
product innovation and some 
oldies but goldies.

See you in Cologne at IDS
Hall 10.01, row C, booth 041

crossing the barriers of global advertising









DIA-PROSEALTM, root canal sealer is an epoxy resin-based formula with outstanding 
flow characteristics.

Benefits 
 
• The ideal root sealer with Low Shrinkage reduced 
gapping between the sealer  
  and canal wall.
• Low solubility makes it resistant to breaking down 
over time.
• 1:1 paste to paste mixing system and Fast and Easy 
Preparation and Less Waste.
• Excellent flow properties allow it to reach and seal 
lateral canals, making it especially 
  suited to warm gutta-percha methods.
• Offers 1 hour working time and 7-hour setting 
time.
• Lightly coated Gutta Percha Points with a good 
film thickness.

DIA-PROSEALTM

DIA-X FILE
Dia-X File is the nickel titanium rotary files with Gold Heat Treatment can be achieved greater 
flexibility than DiaDent’s Dia-PT Files and offer smoother and safer progression in the root canal . 

Dia-X File system can be shaped the root canal with only 4 files. Available sizes are DX, D1, D2, D3, 
D4, D5 and AsstD1/D4 and 4pcs of Dia-X File are packed in a box.

• Superior Cutting Efficiency
• Increased resistance to cyclic fatigue
• Allows stronger and more sharp blades 
  to much deeper in the canal
• A triangular cross section reduces  
  contact with the canal wall

• High Flexibility
• Enhanced safety to reduce the file  
  breakage
• Offers outstanding flexibility and  
  reduces a user fatigue

• Short Shaping Time
• Decreases total shaping time versus a 
  traditional rotary technique
• Easily shape in calcified or highly  
  curved canals

www.diadent.co.kr  
diadent@diadent.co.kr
Visit us at AEEDC 2017, Stand number: HALL 5 #01
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INTRODUCING SUNI’S
D’VINCI HANDLED X-RAY

d'vinci

The Low Radiation Sensor
Durable Design, E�cient Imaging

Dedicated to advancing state-of-the-art 
imaging technology since 1987

20 Years Experience

20
years Suni sensors ship to over 100 di�erent 

countries around the world

Global Sales

BECOME A
PARTNER / RESELLER!

CALL SUNI
+3258317464

international@suni.com www.suni.com

Cost E�ective
One d'vinci accomplishes the task of multiple wall-mount 
systems

Slim and Light Weight
2.0 kg. with slim design for comfortbable usage.

High Capacity Rechargeable Battery
More than 300 consecutive uses

Crisp, High-res Images
Produces clear quality images, everytime. 

Safe
Scatter shield and low dose capabilities protect the operator

•Newmed Kronos - It’s never been faster.

Since 2004, the world-recognised sterilizer 
manufacturer Newmed has provided relia-
ble and affordable instrument processing 
solutions to dental practices all over the 
world.

With a stylish, Italian design, Newmed aims to enhance the look 
of even the parts of your surgery unvisited by patients, as well as 
maintaining a streamlined and consistent workflow. In addition and 
at no extra cost to you, our new, exclusive QuikSteamTM techno-
logy enables all Kronos B sterilizers to run Class B cycles up to 
20% faster, saving you time and money. Easily wipe-able services 
for decontamination and integral data capture for effortless record 
keeping ensure that you have the time you need to focus on what’s 
important - your patients. 

We also provide a range of flexible water options, ensuring that 
you find the perfect fit for your practice. Our highly trained, world-
wide network of engineers can provide validation services, techni-
cal support, on-going training for your practice staff, routine main-
tenance and service back-up for your sterilizer, maximizing uptime 
of this vital step in your instrument processing cycle.

If you would like to know more about the Newmed range of sterili-
zers, call +39 0522 875 166, or e-mail newmedsales@midmark.com. 
Alternatively, take a look at our new website, at  
www.newmedsrl.com.

Newmed.sales@midmark.com // www.midmark.co.uk 

•HDR System

HDR system is professionally designed & manufactured by Handy 
team. Thanks to Handy’s advanced CMOS technology and skilled 
production process, every HDR sensor is guaranteed to bring high 
definition images to simplify our clients’ daily dental practice. In a very 
short time, the digital radiographs will be shown on the PC for instant 
diagnoses with more detailed and accurate information. HDR system 

helps dental professionals work more efficiently and facilitate communication with patients 
by showing those sufficient “evidences”.
- Higher resolution with smaller pixel size 
- Better image quality but lower X-ray dose
- Ergonomic design with two sizes available
Try it, and you will love it.

www.handycreate.com // info@handycreate.com
Visit us at IDS 2017, Hall 2.2, Booth F061

CLICK HERE FOR MORE INFORMATION
 

http://46.38.166.237/midmark/kronos[67]/
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•SABILEX  INJECTION SYSTEM- METAL FREE DENTURES-FLEXIBLE PARTIALS

Sabilex has been a leading manufacturer since 1951. High quality 
products, new technology
and constant research have been the main concerns of the com-
pany to always achieve excellence and reliability. 
SABILEX offers one of the most advanced injection systems in 
the market.  It includes: 

1) Sabilex Injection Machines:
•Fully automatic 
•Compact Design 
•Weight 12kg 
•Easy programming 
•CE

2) Sabilex Injection Materials:
4 CE certified versatile multi-property materials to elaborate dentures:
-Flexifast and Flexiultra for the making of flexible partials.
-Flexiacryl , a monomer free thermoplastic acrylic for the making of full and partial 
dentures. The flexibility you need. Bonds with regular acrylic.
-Flexiacetal for the making of aesthetic retainers, frameworks and more

3) Vacuum sealed ready to use cartridges. 

4) Sabilex Marketing and Training Support.
Quality marketing materials and support for Dealers, Dentists, Labs and Patients.
Sabilex exports worldwide.  Interested dealers are welcomed to contact us.

www.sabilex.com // info@sabilex.com
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• Silicone Materials & Custom Solutions for Dental Formulators

AB Specialty Silicones offers a full range of silicone based products 
as well as custom solutions for dental formulators. The product line 
includes quality proprietary ingredients useful for formulating accura-
te impression materials and bite registrations: vinyl silicone polymers, 
VQM resins, hydride functional crosslinkers, chain extenders, reactive 
plasticizers, inhibitors and platinum catalysts.  Two part, addition curing 

silicones from AB Specialty Silicones enable formulators to create accurate, shrink free, stable 
impression materials which are easy to process and cure quickly in the mouth of the patient 
without releasing byproducts. Custom synthesis and technical guidance are also available. 
AB Specialty Silicones has 20 years of experience manufacturing proven raw material com-
ponents for the dental industry. Lord is the exclusive distributor for AB throughout Europe 
offering local supply and support through their technical and sales teams located in Hilden, 
Germany. 

www.andisil.com // Bernard.Hogan@lord.com

•PIEZOELECTRIC for SURGERY made in Italy by MARIOTTI

The Mariotti’s technical staff working side-by-side with experts in the 
field, presents the new top quality surgery piezoelectric units.
MiniUNIKO.PZ delivers its ultrasonic power in an optimal way thanks 
to the innovative system of dynamic frequency control to ensure the 
proper supply of energy at any situation. 

Excellent performances in safety and precise adjustment of power and vibration. Spraying 
system control through a practical peristaltic pump with fast tube replacement. User friendly, 
immediate and intuitive use by touch keyboard and wide display. Update version via softwa-
re. Ergonomic and powerfull handpiece, no overheating. Extended service life of parts that 
require sterilization in autoclave. Basic kit for osteotomy, osteoplasty, extraction with 6 tips 
included. Torque wrench for the right locking of the tip to the piezo handpiece.

www.mariotti-italy.com // info@mariotti-italy.com

S P E C I A L T Y
S I L I C O N E S



highlights Our Advertisers’ Products

 14 

•Professional manufacturer of Dental unit / Autoclave / Intra oral X ray, 

Seeking for Global Partner!   

Runyes Medical is a Chinese company founded in the year 2000, who 
is the first company in China making the steam sterilizer. From 2004 
to 2014, Runyes has provided 135,000 pieces steam sterilizers to the 
world, has established itself as a main producer of dental equipments. 
Since we started producing autoclaves in 2004, we have acquired a 
sufficient knowledge in the field. Today we strive to be technology and 

design trendsetters, and we are able to offer innovative solutions. Our main products are 
Steam sterilizer, Dental unit , dental x ray etc. 

runyes@runyes.com // www.runyes.com 

• Sanctuary Dental Dam

The world’s first powder-free Sanctuary dental dam, Sanctuary Dental Dam offers better comfort, making it a better alternative com-
pared to ordinary dental dam.

1.  Sanctuary Dental Dam is manufactured using a special casting pro-
cedure which allows for uniformed thickness along the entire piece. 
This makes it equally tear tolerant in any part of the dam which 
facilitates the ease and practicality of use. 

2.  Sanctuary Dental Dam guarantees minimum expansion of 10 times from any hole pun-
ched, significant tensile strength above 20MPa and a low modulus level,  which are crucial 
and necessary for the practical and efficient application of the dam.

3.  Sanctuary Dental Dams are developed for the ease of use and comfort of patient. It is 
powder free and mint scented making the procedure more comfortable for the patient.

4.  Sanctuary Dental Dams are available in both latex and non-latex. 

• Sanctuary Dental Dam Kit

A new introduction into the market, Sanctuary Dental Dam Accessories offers innovative characteristics and further facilitates the use 
of Sanctuary Dental Dam.

1.  Sanctuary Dental Dam Clamps are engineered with “flexible but strong” concept, using 
a double vacuum-melted and martensitic age-hardenable alloy - the Stainless Steel Grade 
465, which has achieved tensile strength above 2000 mPa. This assures the clamps allow a 
good retention of its original shape through repeated usage.

2.  Sanctuary Dental Dam Punch is engineered to withstand the repetitive stress in appli-
cation during every punch; developed for the purpose of durability in obtaining a perfect 
punch hole on a dental dam. 

3.  Sanctuary Dental Dam Forceps is light weight with easy gripping handle designed to allow 
for easy placement of any clamp size with infinite precision. 

4.  Sanctuary Dental Dam Frames are made from high grade stainless steel and come with 
two sizes 105 mm and 129mm.

www.sanctuary-dental.com / info@sanctuaryhealth.com.my 

Visit us at:  
• ADF France 22nd – 26th November 2016, Booth No. 4L10
• CIOSP Brazil 1st – 4th February 2017, Booth No. 5161
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•Deflex

The Deflex denture system offers thermo-injectable materials with 
different balances of flexibility and stiffness that allow for multiple ap-
plications for removable dentures.
Polymers are highly resistant, contain elastic memory, and are mono-
mer-free, standing out for their minimal liquid absorption and very 
low shrinkage levels.

Deflex injection system 
• 5 types of materials
• Different balances of flexibility and stiffness
• Ready-to-use cartridges
• Fully automatic injection machine

At Deflex Global we are expanding our commercial network in numerous markets and 
in search of new distributors. We represent a leading brand in the dental market, currently 
exporting to more than 35 countries around the world. We always offer the greatest quality, 
along with modern presentations, and excellent service.

Do not hesitate and contact us now! We will be pleased to inform you about all the possibi-
lities and benefits of working with us.

www.deflexglobal.com // info@deflexglobal.com
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•BlancOne® CLICK multiply in office whitening treatments

BlancOne’s innovative photodynamic technology split peroxide into 
highly-reactive atomic oxygen in just a few minutes, without raising the 
temperature on the tooth nor dehydrating the enamel. 
The new cosmetic in office line is based on 16% carbamide peroxide, 
without requiring gum protection and in compliance with Directive 
2011/84/EU. The cosmetic line features TOUCH, a complete 20-mi-

nute chairside treatment and the first post hygiene treatment CLICK. Fast, effective and with a 
cost of under 10 euros, BlancOne CLICK is a truly innovative solution: the ideal complement 
to hygiene treatments, an entry level whitening product that suits all pockets and promotes 
a complete treatment, TOUCH (CP 16% - 20 minutes) or ULTRA (HP 29% - 12 minutes), 
a powerful marketing tool for acquiring new clients and loyalising existing ones. BlancOne 
CLICK is already a best-seller in Italy and is created a new whitening market segment.

www.blancone.eu // info@idsdental.it
Visit us at AEEDC Dubai, Hall 3, Booth G04

•MDT Efficiency in your hands.

MDT, available worldwide, offers upper class Rotary Instruments: Dia-
monds FG, RA & HP, Carbide burs, Discs and Polishers. MDT manu-
factures dental tools offering Superiority through Technology thanks 
to state-of-the-art automated production processes and a variety of 
packagings, including autoclavable. If one or more of the following to-
pics is important to you, try MDT’s Sterile and Multi-Use Diamonds: 

· Cutting Efficiency
· Reduced chair time
· Less Hand Piece wear
· Longevity of your burs
· Consistent Quality
MDT supplies the rotary needs of clinics and labs. 
MDT Cares!

www.mdtdental.com // info@mdtrdental.com

•BRAVIA® XL  Turbine

Compact and elegant new styling with titanium body, 4-jet spray, su-
perior reliability, highly-efficient illumination, reduced noise and weight 
are just a few of the various features offered by this new special edi-
tion of the BRAVIA®L high-speed Turbine. The handpiece incorporate 
special integral-structure high-precision ceramic ball bearings which, 
together with the safe and perfectly balanced rotor,  makes the turbi-

ne with increased power, high reliability and lower quietness.
Lubrication can be carried out normally by means of common oil dispensers or, much more 
efficiently, by means of the special recommended LubriONCE® grease lubricator. Once cou-
pled to the GYROFLEX®LED rapid Coupling,  the turbine can immediately get advantage of 
the LED source which allows over 25000-LUX daylight quality illumination of the operating 
area and produces a superior and perfectly uniform light pattern. The Turbine is available with 
the popular KaVo MULTIflex® , Bien-Air Unifix®, NSK or Sirona connection.

www.teknedental.com // info@teknedental.com
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MADE TO LAST

EN ISO
13485

Sistema Qualità Certificato
UNI EN ISO 13485

Via San Benedetto, 1837 - 40018 San Pietro in Casale (BO) Italy 
Tel. +39 (0) 51.81.13.75 - Fax +39 (0) 51.666.94.00 - info@bebdental.it - www.bebdental.it

AT THE ROOT OF YOUR SUCCESS

B&B Dental is a leading Italian Company in the field of oral 
implantology. Specialized in the production of dental implants 
and bone regeneration material it was founded in 1992 
by Dr. Claudio Banzi.  B&B Dental is well-known for a 
continuous research and development of innovative and 
certified products, always absolutely original.  Over 20 years 
of experience that make B&B Dental very appreciated by 

doctors and dental operators worldwide.

•Handpiece spare parts - SPIRO dental

SPIRO dental distributes dental replacement parts for handpiece and 
unit repair. Our products are suitable for a wide range of the world`s 
best known brands. We are one of the most reliable and trustworthy 
suppliers with the focus on our clients needs and requirements.
We supply our clients all over the world in the fastest possible time. 

European quality products:
1. Turbine rotors, push buttons and keys

2. Low & high speed bearings
3. Unit hoses
4. Micromotor parts
5. Contra angle parts
6. Handpiece Xenon & LED bulbs
7. Repair accessories

Write us on our e-mail to get our brand new catalog with 100 pages of spare parts.
Beside advanced products we offer:
1. Technical support
2. The fastest delivery time
3. Competitive pricing
4. Reliable partnership

It is your TIME FOR A QUALITY TURN.

www.spiroteh.com // info@spiroteh.com



•Dental Medrano

Dental Medrano, a company with social responsability, 60 ye-
ars, fulfilling a mission: a compromise with dental health.
Dental Medrano designs, formulates and manufactures pro-
ducts with special dedication. We export to America, Asia, 
Africa and Europe. If you are a professional distributor seeking 

for a complete range of high consumable dental products with an extraordinary balance of 
quality and price, contact us now! Our products and processes are certified under Quality 
Systems ISO 9001, ISO 13485, GMP (Good manufacturing Practices), that guarantee our 
commitment for a permanent dental health enhacement. Ce available also
Our product range: Composites, Silicones, Whitening, Cements, Adhesives, MTA, Ionomers, 
Endo Materials, Fluoride products, Desinfectants, Reliners, Temporary Cements, Acrylic and 
more.

www. densell.com // intl@dental-medrano.com.ar // marketing@dental-medrano.com.ar

highlights Our Advertisers’ Products

 18 

•Premium coated drills for dental implants

For the need of increasing the apex stability of the dental im-
plant and decreasing the cutting temperature during drilling 
the bone we have developed drills with unique multi-layer 
coating.
The drills are manufactured from high quality surgical mate-

rials coated by Dark Grey coating DNT².
The coating increases the tool life, has a very high resistance to corrosion, the cutting is 
smooth due to hard carbon lubricant and it allows to increase the autoclaving cycles.
The depth marking is very clear due to high contrast between the coating and the drills’ 
material. The Dark Grey is antireflective. 
Ordering code and lot numbers are marked by laser and in addition to that, diameters are 
defined by color coding. 
The drills are suitable for use with all types of dental implants and are the best choice for 
immediate implanting after extraction.
Diameter range 1.2mm to 8.0mm.  

www.carmex.com // info@carmex.com

•Apixia Digital Imaging Introduces Next Generation Digital X-Ray PSP Scanner

Industry, CA—Apixia Digital Imaging has introduced the industry’s 
next generation Phosphor Plate Scanner for convenient in-operatory 
acquisition of digital x-rays. The Apixia PSP Scanner packs tremendous 
imaging power into a unit smaller than a typical coffeemaker.
Imaging with PSP plates offers all the flexibility and patient comfort 
of film, combined with the immediacy and environmental benefits of 
digital radiography. Images are scanned and plates automatically era-

sed for the next use in less than 10 seconds. Included is easy-to-use imaging software with 
unlimited licenses at no additional cost. For more information visit www.apixia.com

www.apixia.com // pascal@apixia.com ; sales2@apixia.asia
Visit us at 1st International Dental Exhibition CENTRAL ASIA DENTAL EXPO, 
Hall 10 in ATAKENT EXPO CENTER, Booth G15
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•CLEANMED READY SOFT

Alcohol Free Disinfectant Spray for the surface disin-
fection of medical devices, including alcohol-sensitive 
surfaces.

Effective against a wide spectrum of organisms (see list below), CLEANMED READY 
SOFT is a ready to use disinfectant Spray for the surfaces of all non invasive medical devi-
ces. Specially formulated for use in Medical and Dental environment. 

Effective Spectrum: Bactericidal : EN13727 (Pseudomonas aeruginosa, E. coli, Entero-
coccus hirae, Staphylococcus Aureus, MRSA), EN14204 (Mycobacterium tubercolosis), 
EN13704 (Clostridium difficile), EN1276 (Listeria, Salmonella typhimurium).

Virucidal: EN14476 (HIV 1, H1N1 Virus Influenza A , Hepatitis B Virus, Hepatitis C Virus, 
Influenza B Virus,  Poliovirus Type 1, Rotavirus, Norovirus)

Fungicidal: EN13624 (Aspergillus niger, Candida albicans, Penicillium)

BMS DENTAL S.r.l.
Via M.Buonarroti, 21-23-25
Z.Ind.le 56033 CAPANNOLI (PISA) ITALY
Tel : +39 0587 606089 Fax: +39 0587 606875

www.bmsdental.it // info@bmsdental.it 



•X-VIEW 2D PAN By trident

X-VIEW 2D PAN is the simple entry-level model of the X-
VIEW family.  It is an evolutionary 2D unit with a compact, 
clean-cut design, which easily fits into any workspace.  This 
model represents the joint effort of designers, engineers 

and technicians to produce a new option of the highest quality, great performan-
ce, comfortable for the patient and easy to operate:

X-VIEW 2D PAN offers greater end-user efficiency at a substantial economic 
advantage.
X-VIEW 2D PAN helps to improve diagnoses and the treatments are thereby 
more effective.

15 x 30 cm 2D panoramic images
CCD sensor to generate high-quality images
Exposure time of 14.3s for panoramic images of children and 15s for adults
DC high-frequency generator
0.5 mm focal spot
See more information at www.trident-dental.com // commerciale@trident-dental.com
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•Looking for distributors

Since its creation Ziacom Medical has developed its activity on two 
pillars: to offer quality products at competitive prices and expand its 
scope in a global market. Over ten years later, it has consolidated its 
position as a manufacturer, expanding its activity to countries such 
as Turkey, Iran and Colombia. For this reason, Ziacom maintains a 
constant search for distributors worldwide.

Ziacom manufactures and markets several lines of implants, both external and internal 
connections that respond to the different needs of implantologists experts. Similarly, its ca-
talog includes all components and instruments necessary for an effective surgical practice. 
The list of services includes guided surgery, through its Zinic 3D software, CAD-CAM, 3D 
printing projects, and research and development of next-generation biomaterials.

www.ziacom.es // marketing@ziacom.es; export@ziacom.es

•Open Implant System ROOTT

A fresh simplified outlook to modern concepts of implantology. The 
brand has 3 radically innovative implant family designs. The mainstay 
is the 2 piece implant it has an aggressive implant body design with a 
deep tapered conical connection and an indexing hex, the wide va-
riety of prosthetic options make it a very versatile system. ROOTT 
also has a refined selection of single piece implants, the compression 

screw implant is ideal for simplified immediate loading protocols in healed edentulous 
ridges and the axial basal or bicortical screw design is used to treat the more challenging 
cases with simplicity and efficiency. ROOTT implants are manufactured in a state of the 
art facility with the highest quality standards. This is a very high value implant system at an 
affordable price, something every implantologist must try to have in their armamentarium.

www.roott.ch // info@trate.com
Visit us at ADF, Hall 3, Booth 3M27



TALLERES MESTRAITUA S.L.
Txori-Erri Etorbidea, 60 - Tel. (+34) 944 530 388* - Fax: (+34) 944 711 725
comercial@mestra.es
48150 SONDIKA - BILBAO - (SPAIN)
www.mestra.es  More than 1000 references on catalogue

Your trusted brand

The manufacturer reserves the right to 
modify he products without previous notice

We design and manufacture top quality products for your satisfaction

Gorbea polishing mini - box R-080508 

Height
25 cm

Width 40 cm
Depth 28 cm

l Brushes not included

Voltage 230 V, 50-60 Hz

Power  200 W
Speed 2000 - 7000 rpm
Height of centre of shaft 140 mm

Pluton sandblaster  R-080253                        

Heigth 
29 cm

Width 34 cm

Depth 
  23,5 cm

Weight 6,100 kg

Air consumption 80 l/min.
Working pressure 2 a 5 atm. Promotion 

products; ask 
your dealer

Mini size, surprising 
performance
Small sized, but with similar 
features to those of the bigger 
models.

l Two high capacity tanks
l Blasting pressure up to 6 bars
l Stainless steel body
l High power LED light
lWide window

Size does matter…
The arrival of new technologies and the increasing sophistication of the techniques have finally made space one of the 
most valuable resources among professionals in the Dental Sector. The only way to arrange so many different machines 
and devices is to reduce their size. Nevertheless, reducing the size does not mean simplifying: the aim is to achieve small 
machines, but with the same o even better performance than their elder sisters. The new Plutón sandblaster and Gorbea 
polishing box are good examples.

Gorbea, concentrated 
power
Polishing mini-box of 
professional performance:
lHigh torque engine
lVariable speed up to 7,000 rpm
lConnection to exterior suction
lLED light
lProtection screens
lSafety switch
lExcellent stability
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www.3DISCimaging.com

DEALERS 
WANTED

From Box to First Image in 15 Minutes
True Size 4c IP - No Soft ware Stitching
IP-Protecting Magnetic Feeding Tray
Network and TWAIN interfaces

Fast and High-Quality Images 
FireCR Dental PSP Reader

• Ventura implant stone a UNIQUE gypsum for models with 

analogs for implants

An extra-hard gypsum specifically prepared for use in all types of 
constructions and designs of structures with implants. If the model 
is worked on for long periods of time, its neutral colour prevents 
distorted interpretations of the chromatic values.
The very low expansion that occurs within the first 2 hours (only 

0.03%) ensures an optimal result at the highest level. The UNIQUE high fluidity of the mate-
rial ensures that no distortion of the model or movement of the analogs occurs when casting

FEEL FREE TO ASK FOR SAMPLES AT: international@madespa.com 

www.madespa.com // international@madespa.com

•Fast and Compact FireCR Dental PSP Reader 

Installing it takes just 15 minutes from box to first image. Its features 
ensure dentists fast and high-quality images and a safe investment 
with unlimited software upgrades. Its size of a shoebox fits into even 
the most space-challenged clinics. 3DISC Imaging’s FireCR Dental 
PSP Reader supports true size 4c IP,  which enables dentists to cap-
ture more teeth and roots on the same image, without having to 

stitch smaller images together. The FireCR Dental’s IP-protecting feeding tray ensures a 
longer IP life cycle. The magnetized, horizontal feeding tray protects the IP by keeping it 
completely flat, avoiding to bend it during read-out. 
Other features of 3DISC Imaging’s FireCR Dental PSP Reader are the FireID RFID Reader, 
the intuitive QuantorDent Imaging Software and the QuantorTab app. It also supports 
Network and TWAIN interfaces. This all helps dentists to optimize their workflow and 
patient throughput.

www.3DISCimaging.com // info@3DISCimaging.com
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•AdDent Advancing Dentistry. Through innovative, award winning products

AdDent’s distinctive award winning products are made in 
U.S.A, FDA cleared, ISO and CE certified. 
Calset Composite Warmer increases the depth of cure, re-
duces the curing time, improves marginal adaptation and 
reduces microleakage and polymerization stress. Permits hi-
ghly filled composites to be dispensed easily and accurately.  

CoMax Advanced Composite Dispenser extrudes highly viscous composite. It 
features one hand unloading, and is autoclaveable.
Trimax Composite Instrument for posterior composite restorations. Provides 
easy, reliable proximal contacts. 
Microlux Transilluminator System for diagnosis of proximal caries, periodontics, endodontics, crown and root fractures, lighted 
mirror and oral cancer screening. 
Rite Lite 2 Tri-Spectra HI CRI LED’s recreate the visual spectrum produced by natural sunlight and indoor environments. Permits 
the perception of color unavailable from standard L.E.D’s. Available with polarizing filter. 
BioScreen/Oral Exam Light for use as an adjunct to an oral examination to enhance the visualization of oral-mucosal abnormalities 
including oral cancer.

www.addent.com // mpereyra@addent.com
Visit us at GNYDM, Booth 3119, CDS - Chicago Booth 4507, IDS 2017, Hall M Stand 79

•X-LINEAR DC

Unlike BEST X-DC, 0.7mm focus, wireless and with all functions inte-
grated into the engine bloc, X-LINEAR DC, ergonomically designed 
with an oval shape and available as upmounted or downmounted 
(picture shows the downmounted version), is equipped with a 
touch keyboard switch with preset programs along the R10 scale. 
With a 0.4mm focus, which allows to obtain high-resolution images 

of contrast, X-LINEAR DC has dual control (traditional wired + wireless). Both devices are 
prepared to work with any type of film, sensors and phosphor plates.
NEW LIFE RADIOLOGY S.r.l.
Via Latina, 17 
10095 Grugliasco (TORINO) ITALY
Tel /Fax: +39 011 781994

www.newliferadiology.it // info@newliferadiology.it  
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TrollFoil. True Perfection.
• Pre-mounted articulating foil
• Double sided, thickness 8 micron
• Marks dry, wet and high polished surfaces
• Available in blue or red

SWEDISH HIGH QUALITY DESIGN SINCE 
+     • INFO@TROLLDENTAL.COM • WWW.TROLLDENTAL.COM

Hall 11.1
Stand: F011

Visit us at the
Infodent Booth!

TrollDental halfpage ad.indd   1 2016-10-24   09:15:19

•No More Blind Surgeries! 

Iris-100 is an Intra-bone GPS system designed for dental implant sur-
gery, using dental CBCT imaging to plan the implant position, angula-
tions and depth in a real time 3D environment.
Our developed system in conjunction with the implant tracking sy-
stem and software provides doctors with the accurate navigation and 
guidance needed during surgical implant procedures.

There are no more blind surgeries. Doctors can see on screen in real time while drilling, 
making them feel more confident about the procedure, as well as producing safe and reliable 
results.  Patients can be confident knowing that the doctor is placing the implant in the most 
accurate position, minimizing risks, complications and even recovery time, due to minimally 
invasive surgery.
Navigating the Future of Dental Implants!
For more information, please visit our website at www.eped.com.tw.

www.eped.com.tw // eped-sales@eped.com.tw

Visit us at:  ADF PARIS, 22~26 Nov. 2016 (Booth 2M 23)
EXPODENT INDIA, 23~25 Dec. 2016 (Booth M20, Hall 12) 
SAUDI DENTAL SOCIETY INTERNATIONAL DENTAL 
CONFERENCE, 10~12 Jan. 2017 (Booth A18)
AEEDC DUBAI, 7~9 Feb. 2017 (Booth 4B10, Hall 4)
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•Mesa is heading to IDS 2017

Mesa, producer of dental alloys since 1975, is fully ready to participate 
at the International Dental Show that will be held next year in Colo-
gne, Germany, from March 21th.  

This family company, which has developed outstanding abilities and 
great competence in manufacturing CoCr and NiCr based alloys, will show its products, 
spearheads in the dental alloys sector. 

Production includes more than 50 types of customizing alloys dived in ALLOYS FOR  
CERAMIC, ALLOYS FOR PROSTHESES, ALLOYS FOR BRIDGES AND CROWNS,  
ALLOYS FOR SOLDERING, DISCS and BARS for the ultimate technologies in CAD/CAM 
processing. MESA can also provide CoCr bars specifically designed for the manufacturing of 
abutments and implants.

MESA strengths, which include excellent know-how, high quality raw materials, European and 
International Certifications, outstanding flexibility, and first of all the caring for the patients’ 
health, enable a longstand commitment towards MESA’s worldwide customers.

www.mesaitalia.it // info@mesaitalia.it
Visit us at IDS 2017, Hall 3.2, Booth G070
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92nd Annual session

Held At The 
Jacob K. Javits 

Convention Center, 
New York City

Meeting Dates:
November 25-30

Exhibit Dates:
November 27-30

The Largest Dental Meeting/Exhibition/Congress in the United States

“Live” Dentistry Arena

*NO PRE-REGISTRATION FEE*

6 Hours Of Free 
CE Every Day

GNYDM Offers 
More Than 350 

Scientific Programs Over 700 Exhibitors 
All  Under One Roof

Follow Us!

Greater New York 
Dental Meeting™

200 West 41st Street - Ste. 800
New York, NY  10036 USA

Tel: (212) 398-6922
Fax: (212) 398-6934

E-mail: victoria@gnydm.com 
Website: www.gnydm.com

4 Days Of Exhibits

Sponsored by the New York County and Second District Dental Societies
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•MESTRA New model saw R-080614

Ideal for individualization. The diamond disc with only  0.3 mm allows 
a accurate sawing of the plaster model, so assembly will be perfect. 

Special emphasis on safety: cover that keeps the disc always protected, 
fastening system of the base with powerful grip, double operation 

button that requires the use of both hands to start. These measures make an accident vir-
tually impossible. Dimensions are also reduced. Elegant, easy to use and at an attractive price.
Height x width x lenght: 28 x 30 x 29 cm – Saw 0.3 mm – 200 W – 6000 r.p.m. – 6 kg

www.mestra.es // comercial@mestra.es

•Computer-guide implantology: the new frontier of dentistry

B. & B. Dental S.r.l. is a leading Italian company in the field of oral 
implantology, manufacturer of dental implants and bone regeneration 
materials. Adhering to the new market needs and trends, a new sof-
tware-based technique has been developed. It allows to obtain faster, 
safer and more precise diagnosis and treatment. Through advanced 
Computer-guided surgery techniques, patients may get treatment 
plans that turn mobile prosthetic teeth into fixed implant-supported 
teeth, in a single appointment, for immediate and completely risk-free 

use.  The guides obtained through computer-aided stereolithography make osseointegrated 
implantology an easy-to-use technique in any clinical condition, even in case of severe atro-
phy of the jaw bones. Moreover, a brand new surgical kit has positively impressed the pro-
fessionals for its functional simplicity. Successful courses are periodically organized by B.&B. 
Dental; they confirm the growing interest of an increasing number of dentists who wish to 
participate (for information please contact: commerciale@bebdental.it).

www.bebdental.it // info@bebdental.it

•DenMat® Launches PeriOptix Loupes to the International Space Station

DenMat’s Magnification and Illumination division is excited to an-
nounce that its product PeriOptix® was selected for use by astro-
nauts aboard the International Space Station. PeriOptix® Panora-
mic Flip-Up loupes launched on a commercial resupply mission for 
NASA, aboard SpaceX’s Dragon spacecraft on their ninth resupply 
flight, which successfully launched out of Cape Canaveral early mor-

ning on July 18, 2016. Flip-up loupes, historically used by dental and medical professionals, 
will be used for various scientific experiments aboard the space station. These specific 
loupes were chosen because they are lightweight and can be shared with the different 
crew members over the next few years. 
PeriOptix has been developing and manufacturing top of the line, innovative loupes and 
headlight systems. They recently introduced Firefly™, Cordless Headlight system. This se-
lection by the ISS team is another exciting achievement in a long list of accomplishments 
and another testament to the quality and reliability of PeriOptix loupes.

www.denmat.com // international@denmat.com
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& CGF Patent pending 
Blood Phase Separator

Phase separator Machine:
• 4 Differentiated accelerations • Speed and fractional – alternating 
RCF (does not allow the platelet degranulation)

• Constant temperature maintained by self ventilation • 4 different 
processes for obtaining in the blood separation: Serum, PPP, PRP, 
Concentrated Growth Factors, Red Blood and fragments.

• High Concentrated Growth Factors very important for the 
regeneration and repair of the tissue.
   1. Monocytes
   2. CD34+
   3. Morphogenetic cells

• Positioning of the fragments in the bottom of the Tubes.

• Temperature control to avoid altering the natural process of 
sedimentation.

• Cycle Bleaching sterilizing= decontamination• Antistatic antima-
gnetic material Rotor  
(No influence on Fe in the red blood cells, minerals, heavy metals,  
decresaes cancer promoting substances as Aflatoxins, Cerium,  
Pollonium, eliminates Clostridium)

Silfradent S.r.l. 
Tel. +39 0543 970684 
Fax. +39 0543 970770
Via G. Di Vittorio n.35/37 - 47018 
S.Sofia (FC) - Italy

info@silfradent.com

Visit us at Medica,  
Hall 16, Booth E51

Silfradent Infodent 4/2016.indd   1 10/11/16   16:05

•TCS Thermoplastic Resins

TCS, an ISO 13485:2003 Certified Company was established in 2000 
in USA and is now one of the leading manufacturers of flexible partial 
and full denture resins and equipment.
Unbreakable™ (nylon) and iFlex™ (polyolefin) are extremely resi-

lient high-performance materials used for the fabrication of RPDs, they both offer uncom-
promising aesthetics and functionality.
These materials are lightweight, durable, and can be repaired and rebased. Unbreakable™ is
guranteed unbreakable, has very low water absorption and has a proven history of success.
iFlex™ is clinically unbreakable, stain-free, has virtually no water absorption, is easy to finish 
and polish, and is slightly more translucent than Unbreakable™. Karadent™ is a microcrystal-
line polymer ideal for full dentures, clear clasps and frameworks. The concept behind Kara-
dent™ was to combine the unbreakable strength of nylons with the simplicity of acrylics. 
Karadent™ is available in stanard pink and clear shades.

www.tcsdentalinc.com // abraham@tcsdentalinc.com
Visit us at IDS, Hall 4.1, Booth B090 - C091

•Perfect for Image Plates – TrollByte Lynx Holder and PSP covers

TrollByte Lynx – a sleek holder for image plates
TrollByte Lynx is a one piece holder for Image Plates.
• Color coded and marked with size number for an easy identification
• Thin, gives less shadows on the image

• Time saving, only two different holders to take anterior, posterior and bitewing images
• Fully autoclavable
TrollBag PSP Ultra Soft covers – when patient comfort matters
• Extremely soft
• No sharp edges
• Transparent/black latex free cover
• Tight seal
• Convenient 500 pc dispenser box

www.trolldental.com // info@trolldental.com

•We are looking for  Exclusive “Tribest” Brand agent all over the world

Tribest is one of the major manufacturers and exporters of den-
tal disposable consumables in China.The company was founded in 
2006,and most of the products are CE, ISO 13485, FDA Certificate 
approved. Our main products are face masks, cotton roll, dental bib, 
dental syringes, dental kits, saliva ejector, microbrush, impression trays, 
denture box, sterilization pouches, bur block, disinfection box,

oral health products, orthodontic products etc.
Tribest Focus on Infection Control items,and gives you the complete infection control sche-
me with fullset of series products, which enables you to know infection control concept  
easily, and enjoy one-stop products and services.
Infection control is TRIBEST responsibility, and is also your responsibility!

www.tribestdental.com // kevin@tribest.cn
Visit us at 2016 Almaty CADEX, Hall 9A, Booth B.4
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•Benex Extraction System

We did not reinvent the wheel but we redefined extraction with 
the development of the Benex System. In modern dental treatment, 
implantology following extraction is increasingly favored. The preser-
vation of soft and hard tissue is a must. Our Benex extraction system 
guarantees a gentle and simple root extraction in each quadrant. Due 
to the fact that it is impossible to damage the soft and hard tissue 

structures it is an optimal base for direct implantation.  The axial traction during the extrac-
tion prevents pressure on the alveolar wall as caused by regular forceps or root elevators. 
The Benex finds its successful application in private practices as well as universities. Reno-
wened around the world among dentists the Benex has achieved an excellent status for a 
subsequently successful implantation. The Benex system can be fully sterilized and dismante-
led for an easy handling. 

www.zepf-dental.com // info@zepf-dental.com
Visit us at IDS Cologne, Hall 10.01, Booth C041
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• The EVOlution of species at DenTag

It is known that simple dental instruments such as curettes or dou-
ble probes may injure the operator’s hand or lacerate the glove 
(with the opposite working points). The possibility of injury is during 
use, handling or passing the instrument between Assistant-Dentist-
Assistant while performing the procedures on the patient. 
Directive 2010/32/EU - prevention from sharp injuries in the ho-

spital and healthcare sector, also it states that it’s necessary to prevent workers’ injuries 
caused by all medical sharps and pointed devices. Instruments with a handle 100, 105 mm 
are too short and the tips, even if they are turned contrary than working one, very often 
touch on the back of his hand. Instead, what it can do as an additional preventive action 
is to choose, when buying or replacing, one instrument with a long handle. The longer 
instruments can be wrapped exactly like the other and, in the event that the dentist uses 
cassettes or trays for sterilization of small size, it will be sufficient to put the instruments 
in the direction of the longer side. That’s another reasons to choose new DenTag  “EVO” 
family of instruments. Ask for more…

www.dentag.com / info@dentag.com  
Visit us at Dental Expo Moscow 2016, Hall 7, Booth L 76.2

• New Product! Suni Introduces the d’vinci Handheld X-Ray

One x-ray generator for your entire practice - that’s what you get 
with d’vinci pxi, Suni’s latest imaging device. A portable, handheld x-ray 
generator that’s lightweight and easy to use, d’vinci pxi lets you move 
between operatories to capture crisp, high-res images anywhere in 
your practice. d’vinci pxi has a high-capacity rechargeable battery that 

lasts for over 300 consecutive uses. It also comes with time-saving presets - which let you 
make on the fly adjustments to exposure time based on patient type or tooth - for even 
more imaging efficiency. It’s the perfect imaging tool for a fast, efficient practice. And, when 
bundled with the SuniRay2 digital imaging sensor, it makes for the perfect low dose imaging 
system for your staff and your patients.

www.suni.com / marketing@suni.com
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•Baolai Medical aims to make the best ultrasonic scaler in China

Baolai Medical professionally designs and manufactures the piezo ul-
trasonic scaler. We’re the first one launching ‘No cracking’ aluminum 
alloy detachable handpiece and ‘No consumables’ auto-water supply 
scaler in the world. All products have obtained CE, FDA, TGA certifi-
cate and 24 national patents. We offer OEM/ODM service for world 
famous brands.

 
P9L auto-water supply scaler: PIONEER!
• Functions: scaling and endo 
• Water supply system without consumables
• Aluminum alloy detachable handpiece with LED: no cracking, more comfortable, better 
heat dispersion
• Built-in power supply
• Identifying scaler tip automatically
• Aluminum alloy torque wrench can screw the tips for more than 3000 times
• 2pcs independent wide-mouth bottles

www.booool.com / info@booool.com
Visit us at GNYDM 2016, Hall 3B, Booth No.2527
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•Medesy - New intraligamental Syringe

New MEDESYJECT intraligamental syringe where almost every 
single feature has been upgraded:

• a new ergonomic design: easier handling for the practitioner 
and more comfort for the patient. 

• the finger rest pad on the lever assures stable handling;
• improved the mechanism which regulates the liquid outflow at each “click”: this guarantees 
higher precision and unparalleled control of the injection anaesthetic micro-dosage (0,06ml);
• the manufacturing materials of superior quality guarantee for a higher wear resistance;
• A very special technical enhancement for the new MEDESYJECT: no rivets are used as 
fixing components since these are usually subject to wear and get loose easily, MEDESY has 
developed specific bushings which will ALWAYS stand firm keeping the syringe balanced and 
stable regardless of prolonged utilization and wear. 

A far more efficient and durable instrument since its “heart” has been redesigned and equip-
ped with a more precise mechanism. MEDESYJECT, your syringe!  

www.medesy.it // info@medesy.it
Visit us at IDS - Cologne, Hall 10.2, Booth V-030



•Swiss&Wegman

Titanium is the system used in the implantology technique 
of electrowelded immediate placement. This item enables 
the creation of a total passivated mobile framework, re-
ducing the risk of periimplantitis and allowing the main-
tenance of the artefact, the below periodontium and the 

individual artificial roots. The technique provides the abutment syncrystallization with little 
bars that securely unite the implants to each other, in order to reduce the chewing force 
during the osseointegration phase. All of this ensuring short installation times and low 
costs for the dentist and the patient. Titanium represents a well-known implantology tech-
nique shared by the international scientific community that led to the worldwide diffusion 
of equipment capable of performing such clinical practice.
Dr. Maurizio Cuomo
Scientific Director
Swiss & Wegman

www.swiss-wegman.com //  info@swiss-wegman.com
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•GCOMM

Discover our mission, our values, our daily commitment to dental 
care and innovation. G.Comm is an innovative company, focused on 
the production of components for dental units.
Our philosophy in designing our products is based on ensuring the 
well work of dentists and the well being of patients, always in total 

respect of sanitary regulations, hygienic conditions and environmental safety. Together with 
dental lights and electric micromotors,  G.Comm supplies a full range of components for 
dental units: monitor arms, tray arms, instruments hoses, tubings, vacuum tubings, pneu-
matic valves, infection control devices, foot control, syringes, pressure regulators, control 
blocks, electro-pneumatic boards and many others. G.comm will also design and create 
your custom product under your specific request to help you find the best and finest so-
lution to your dental unit. Currently working with over 25 different countries, G.Comm is 
now determined to grow larger and experience new markets all around the world.

•Iris View

IRIS View is a Surgery Light with integrated Full-HD Videocamera system up to 30 times 
Optical Zoom. The patented color mixing technology may allow the surgeon to adjust 
the color temperature (from 4200°K to 6000°K) to the optimal contrast when operating 
on soft tissue areas or change it to a natural daylight for color teeth matching . IRIS View 
is equipped with a keypad that has 3 preset programmes: Anti-Polymerisation Mode (to 
prevent hardness of composite in a very short time); Surgical Treatment Mode (to better 
distinguish the shades of the gums, blood and periodontium); Color Capture (facilitating 
the dentist’s choices during tooth replacement operations). Moreover, IRIS View can be 
controlled via Wi-fi with the combination of an i-Pad through a Software (my-light) to be 
downloaded (Free Of Charge) from the App Store.

www.gcomm-online.com // info@gcomm-online.com 





 36 

highlights Our Advertisers’ Products

•P-LUX Periotome 617-20

Cutting of Sharpey’s fibres with the new SCHWERT P-Lux periotome. To accomplish an atraumatic extraction 
the ligaments should be separated by using a periotome primary to the use of extraction forceps or elevators. 
Therefore the periotome is driven thru the sulcus. 

The proper use prevents the surrounding gingiva and the periost. The SCHWERT P-LUX handel design secures 
a safe and tactile handling. The blade of this periotome has to be highlighted specially - the blade is flexible and 
adapts perfectly to root sturctures, simultaneously due to high stability it is possible to gain a certain pressure. 
This is possible by choosing a special medical stainless steel and hardening treatment.

www.schwert.com 
contact@schwert.com 
 
Visit us at IDS 2017 
Hall: 10.2
Stand Number: O 008

We are looking forward 
welcoming You!

Hall 10.2, booth O-008

A. Schweickhardt GmbH & Co. KG · www.schwert.com



What you are reading it’s not a magazine: it’s your 
biggest chance to find new manufacturers to improve 
your business and people’s life.

Here all the advertisements are made by companies 
looking for new distributors: motivated, determined 
and ready for new challenges. As you.

Feel free to contact them and enjoy Infodent 
International: connecting dental business 
worldwide since 1994.

Sometimes all you need is just change 
your point of view.

www.infodentinternational.com 

Distributors, 
we have 
something 
to tell you.
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BlancOne’s history started in 2010 with a new technology 
(Klox Technologies-Canada), the result of a decade’s research 
with the aim of developing a new approach to the treatment 
of skin diseases, the regeneration of hard and soft tissues and 
the rejuvenation of the skin, but that, until that time had only 
produced one spin-off: tooth whitening. And thus BlancOne 
was born: a small thing for medical science but a great innova-
tion for dental aesthetics. 

For the first time, BlancOne succeeded in breaking with the 
concept that the efficacy of a whitening treatment is related to 
high percentages of peroxide and prolonged exposure times, 
the very parameters that cause the dentin hypersensitivity that 
is characteristic of conventional tooth whitening solutions.
BlancOne uses real photodynamic technology that instead of 
exploiting the heat of a lamp, is based on photon energy com-
bined with special photoactivators that, “at the speed of light” 
split peroxide into highly-reactive atomic oxygen. 
This hyperaccelerated activation means that the treatment takes 
just a few minutes, without raising the temperature on the tooth 
or dehydrating the enamel. The result is stable and does not 
cause dentin hypersensitivity; in actual fact, BlancOne treatments 
are the only whitening products on the market that are free 
from desensitising and remineralising agents.

After years of experience in the medical whitening sector, 
BlancOne succeeded in creating its first cosmetic line dedicated 
to chairside use, containing 16% carbamide peroxide, without 
requiring gum protection nor including desensitising agents and 
in compliance with Directive 2011/84/EU. 

The cosmetic line features BlancOne TOUCH, a complete 
20-minute chairside treatment including BlancOne STICK (home 
maintenance pen) and BlancOne CLICK, a quick 10-minute treat-
ment to be performed at each hygiene session. 
Fast, effective and with a cost of under 10 euros, BlancOne CLICK 
is a truly innovative solution: the ideal complement to hygiene 
treatments, an entry level whitening product that suits all pock-
ets and promotes a complete treatment, TOUCH (CP 16% - 20 
minutes) or ULTRA (HP 29% - 12 minutes), a powerful marketing 
tool for acquiring new clients and loyalising existing ones. 

With tens of thousands of treatments performed in just a few 
months and an extremely high patient satisfaction rating (4.5 

out of 5), BlancOne CLICK is already a best-seller in Italy and 
has created a new whitening market segment. Despite the fact 
that the European Directive has put the whitening market in the 
hands of dental practices, they have only partly exploited this 
great opportunity. With this in mind, BlancOne is developing a 
network of dental centres specialising in whitening treatments 
- BlancOne centres - that in just a few months have involved 
more than one thousand dental practices in Italy.
These centres provide novel whitening treatments able to offer 
individualised solutions and can make use of effective marketing 
instruments and a powerful digital support platform, most nota-
bly including the BlancOne PRO app.

BlancOne PRO is an application that has been specifically de-
veloped to promote the level of the practice and the value of 
the whitening treatment by making it possible to profile patients, 
record their shade, photograph their smiles before and after the 
treatment and devise an individualised maintenance programme 
based on patients’ lifestyles (smoker, tea/coffee drinker). 
BlancOne PRO allows the practitioner to communicate with 
the patient before, during and after treatment, thereby creating 
a more engaging and gratifying whitening experience.

IDS Spa Savona – Italy 
www.blancone.eu

BlancOne® reinvents 
teeth whitening



Agents and distributors

WANTED

We have reinvented
teeth whitening for you!

Immediately after your hygiene session!
Without gum protection!

In just 10 minutes!

Attract new clients
Fast whitening 

After each dental hygiene session
BlancOne CLICK (CP 16%) - 10’

Multiply your revenue
Complete in offi ce whitening treatment

BlancOne TOUCH (CP 16%) - 20’
BlancOne ULTRA (HP 29%) - 12’

Loyalise your patients
Treatment management

Patient comunication
Individualised maintenance

App BlancOne PRO

www.blancone.eu

from
9,90 €

per treatment

IDS SpA - Italy - 17100 Savona
Via Valletta San Cristoforo, 28/10

Tel. +39 019 862080 - info@idsdental.it 
www.idsdental.it

Loyalise your patients
Treatment management

App BlancOne PRO

Tel. +39 019 862080 - info@idsdental.it 
Hall 3 stand G04

(Infodent)
Hall 3 stand G04

Visit us at

A4 inglese 21x28.indd   1 27/10/16   17:19
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RTI Surgical® Collaborates with American 
Dental Association on Proposed Technical 
Report No. 1089, Track and Trace for Hu-
man Cells, Tissues, and Cellular and Tissue-
Based Products

ALACHUA, Fla. (Oct. 5, 2016) – RTI Surgical Inc. a global sur-
gical implant company providing surgeons with safe biologic, 
metal and synthetic implants, commends the recent work of 
the American Dental Association (ADA) to improve track and 
trace of tissue implants used in dental surgeries. The ADA has 
released a technical report that will help to improve tracking 
and tracing within this critical area of healthcare, and RTI Surgical 
is proud to have worked with the ADA on this important effort. 
The proposed Technical Report (TR) 1089, Track and Trace for 
Human Cells, Tissues, and Cellular and Tissue-Based Products 
(HCT/Ps), defines inventory management requirements in den-
tal practices for HCT/Ps to ensure traceability from the donor 
to the recipient and the recipient to the donor. Its intent is also 
to facilitate reporting of potential adverse reactions to all parties 
involved in processing the HCT/P. The report may be purchased 
on the ADA website at http://ebusiness.ada.org/ProductCatalog 
under “Research and Standards.” HCT/Ps are used in more than 
a million medical and dental procedures per year, including bone 
and gum grafting and repair, among many others. Most of these 
services are routinely performed in dental practices, hospitals, 
ambulatory surgery centers (ASC) and other medical facilities. 
While requirements exist for tissue banks and many health care 
facilities to have validated processes in place to track and trace 
HCT/Ps, there is a lack of appropriate standardized identification 
standards and a mechanism by which to collect, store and share 
HCT/P data for public health, clinical and research purposes. 
Not only will this data be useful for public health, clinical and 
research purposes, it will also improve tissue banks’ efforts to 
connect donor families with recipients.  “RTI has been working 
diligently, both individually and with the tissue banking commu-
nity, to enhance and extend the requirements for standardized 
tracking and tracing of these important tissue implants. Mak-
ing these important connections enhances donation and tissue 
transplantation,” said Brian K. Hutchison, RTI president and CEO. 
“We anticipate TR 1089 will have far-reaching impact, given its 
applicability to other health care settings.” 
Source: http://www.rtix.com/en_us/news/2016/rti-surgical-collaborates-with-amer-
ican-dental-association-on-proposed-technical-report-no-1089-track-and-trace-for-
human-cells-tissues-and-cellular-and-tissue-based-products

New Composite will Remineralise  
Decaying Teeth
A new bioactive glass composite claims to be able to remin-
eralise teeth, replacing the minerals lost to tooth decay. More 
than eight million cavities are filled every year in the UK using 
amalgam. Biomin Technologies, the company behind the new 
bioactive glass composite, claims the composite will release fluo-

ride, calcium and phosphate into the surrounding tooth mineral, 
helping to remineralise the tooth after decay. ‘Our scientists and 
dentists at Queen Mary replaced the inert tooth filling materi-
als with our new bioactive glass,’ Professor Hill, chair of Physical 
Sciences at the Institute of Dentistry at Queen Mary Univer-
sity of London, said. ‘Not only did this bioactive glass composite 
remineralise the partially decayed teeth, but it also creates an 
alkaline environment that discourages the bacteria that caused 
the initial decay.’ ‘The new bioactive glass also fills in the gaps 
with tooth mineral thus preventing the oral bacteria that cause 
tooth decay from establishing themselves.’ ‘Research in the US 
suggests this will potentially prolong the life of fillings and slow 
secondary tooth decay because the depth of bacterial penetra-
tion with bioactive glass fillings was significantly smaller than for 
inert fillings.’
Source: http://www.dentistry.co.uk/2016/09/28/new-composite-will-remineralise-
decaying-teeth/

Heartland Dental Selects Patterson 
Dental as Distribution Partner
Patterson Companies Inc. announced last October that Heart-
land Dental, the largest dental support organization (DSO) in 
the United States, has selected Patterson Dental as its distribu-
tion partner effective January 1, 2017. Heartland Dental sup-
ports more than 1,100 dentists nationwide. “Patterson Dental 
has focused on growth by building a leadership position around 
the combination of superior sales, service, support, and technol-
ogy applications that we believe will be increasingly compelling 
to the full dental market,” said Scott Anderson, chairman, presi-
dent and chief executive officer of Patterson Companies. “We 
are excited to partner with a leader such as Heartland Den-
tal that shares our values and the desire to bring best-in-class 
products and solutions to the dentists and teams they support.”  
“We are extremely excited about this strategic relationship with 
Patterson and the added value it will bring to the dentists and 
team members we support,” said Patrick Bauer, president and 
chief executive officer of Heartland Dental. “After a thorough 
process, we selected Patterson Dental because of their history 
of market-leading service, which dovetails with our experience 
in the evolving DSO space. Our partnership will benefit from 
Patterson’s expertise in logistics, technical service, e-commerce, 
and technology, which enables our commitment to mutual 
growth.” “Innovation is at the center of who we are as an or-
ganization and what sets us apart in the DSO space,” said Rick 
Workman, DMD, executive chairman and founder of Heartland 
Dental. “This strategic relationship with Patterson will continue 
to accelerate that legacy. In addition to this being a critical el-
ement in enabling the dentists we support to bring excellent 
care to their patients, it’s also an incredible opportunity for the 
community of Effingham, Illinois, and our respective teams based 
here.”
Source: http://www.dentistryiq.com/articles/apex360/2016/10/heartland-dental-
selects-patterson-dental-as-distribution-partner.html
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uoyed by high commodity prices and 
market-friendly policies, Peru has been 
one of the best-performing and most 
stable economies in Latin America 
over the past decade. Rapid economic 

growth has, in turn, spurred an emerging middle 
class and notable social gains, with the poverty 
rate falling by more than half from 2004 to 2014. 
Nevertheless, the nation’s poor still lack access to 
basic healthcare services. In recent years, the Pe-
ruvian government has implemented widespread 
reforms targeted at alleviating these problems. But 
the country still has a long way to go.
Peru is a presidential republic located in the central 
part of South America bordering on the north with 
Ecuador and Colombia, on the east with Brazil and 
Bolivia, on the south with Chile and on the west with 
the Pacific Ocean and its coastline of 2,414 km. 
Divided into 25 regions, the Peruvian territory cov-
ers an area of 1,285.216 km². More than half of the 
Peruvian population (54.6%) lives on the coast. The 
Andean region is home to 32%, whereas only 13.4% 
of the total population lives on the Amazonian plains. 
Lima is the capital city of the Republic, accounting for 
nearly one third of Peru’s total population. 
Peru is the third largest country in South America 
after Brazil and Argentina, and ranks among the 20 
largest countries in the world. The country’s location 
facilitates the access to markets in Asia and the Unit-
ed States of America, which enables its projection as 
a linking bridge between markets in South America 
and Southeast Asia.

Today the challenge facing Peru, as well as other 
commodity-driven economies in Latin America, is 
how to diversify its economy, ensure inclusive eco 
nomic growth and sustain years of poverty reduc-
tion amid falling demand for commodities.

Elevation Extremes in Peru 
Lowest point: Pacific Ocean 0 m
Highest point: Nevado Huascaran 6,768 m

Ages in Peru
30.5% of the population are 0 to 14 years
63.1% of the population are 15 years to 64 years
6.4% of the population are 65 and older
Average age 27 years

Ethnic groups in Peru
45% indigenous Amerindian
37% Mestizo (mixed Native American and white)
15% White
3% Japanese, Chinese, black and others

In the 10 years to 2014 Peru became one of the 
fastest-growing economies in Latin America, with an 
average annual real GDP growth rate of 6.2%, sec-
ond only to Panama (8.2%) and well ahead of Latin 
American and Caribbean average (3.4%). 

The strong pace of economic growth during a de-
cade-long, commodities-led economic boom tripled 
Peruvian GDP and led to a major reduction in the 
poverty rate, which fell from nearly half the popula-
tion (49.2%) in 2006 to under a quarter (23.9%) in 
2013.  However, lower commodity prices and result-
ing lower export revenues for some of its key ex-
ports saw Peru’s growth slow considerably in 2015, 
to an estimated 2.5% according to the IMF. 

Even so, a recovery is expected to begin, with growth 
to reach 3.3% by end of 2016, on the back of in-
creased mining activity and continued public spend-
ing on major infrastructure projects. 

B
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Furthermore, while Peru has made great efforts in 
reducing poverty it has some of the most rigid la-
bor laws in the world, which have helped spawn a 
massive informal economy. About three quarters of 
Peruvian workers are employed outside the legal 
system. With falling commodity prices taking their 
toll on Peru’s export revenues and GDP growth, the 
focus on the Ministry of Production (PRODUCE) 
has turned to the diversification of the economy 
and provision of greater added value to production. 
PRODUCE has set the target of returning Peru to 
7% growth rates through private partnerships that 
will develop the country’s secondary and tertiary in-
dustries. Despite these efforts, the industrial sector is 
experiencing a slowdown.  As diversification efforts 
continue, the education sector remains a top prior-
ity for the government thanks to large-scale reforms 
aimed at improving educational outcomes. 

Meanwhile, a push to extend health coverage to 
more Peruvians has seen significant strides made 
towards achieving universal health coverage in the 
past decade. However, rising demand for healthcare 
is increasing the burden on already strained public 
facilities.

The reforms initiated under President Humala are 
expected to increase efficiency and improve service 
delivery in public facilities in the medium-term. In the 
meantime, a dynamic private sector is set to benefit 
from growing demand for private services and new 
opportunities for public-private partnerships. 

Education (Education Ministry 2012)
Literacy 93.8% of population age 15 and older 
can read and write
85% of Peru’s students attend public schools
15% of Peru’s students attend private schools

Communication and Media (Inei 2013)
Telephone 29.4%
Mobile Phones 83.4 %
Radio 83.0%
Cable TV 34.3%
PC at home 31.3%
Internet connection at home 22.5%

The Healthcare System  
In the years since the collapse of the Peruvian 
health sector in the 1980s and 1990s healthcare 
in Peru has made great strides. Victories include 
an increase in spending; more health services and 
primary care clinics; a sharp spike in the utilization 
of health services, especially in rural areas; an im-
provement in treatment outcomes and a decrease 
in infant mortality and child malnutrition. However, 
serious issues still exist. Peru has a decentralized 
healthcare system administered by 5 entities: the 
Ministry of Health (Ministerio de Salud or MINSA), 
which provides health services for almost 60% of the 
population; the Peruvian national health insurance 
company EsSalud (El Seguro Social de Salud), which 
provides for approximately 20% to the employed 
population while the Armed Forces (FFAA), National 
Police (PNP) and the private sector together provide 

Total population (2015) 
31,377,000
Population density 
23.7 persons per km²
Population growth  
1.13%
Population living in urban areas  
78%
Population living in rural areas 
22%
Life expectancy at birth m/f (years, 2015) 
73/78

Labor Force 
over 16 million 
Informal Employment
more than 70% of total workers
Gross national income per capita 
(PPP international $, 2013) 
11360
World Bank income classification 
Upper middle

While Peru has 
made great efforts 
in reducing poverty 
it has some of the 

most rigid labor laws 
in the world, which 
have helped spawn 
a massive informal 

economy. About 
three quarters of Pe-
ruvian workers are 
employed outside 
the legal system.
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services to the remaining 10%. Such sys-
tem contains multiple providers of servic-
es and insurance, often performing func-
tions with a high degree of overlap and 
little coordination. Health workers often 
work several jobs in multiple subsectors.
While around 80% of the population has 
some type of insurance, private insurance 
covers just a tiny percentage of the citi-
zens (just over 2%) and programs such as 
MINSA and EsSalud are therefore crucial 
for Peruvians. 

To carry out its goals, MINSA is mostly 
funded by tax revenues as well as exter-
nal loans and user fees. It provides the 
bulk of Peru’s primary healthcare services, 
especially for the poor.  The SIS (Seguro 
Integral de Salud) is the Comprehensive 
Health Insurance mandated by the Min-
istry of Health that aims at protecting 
the health of Peruvians who do not have 
health insurance, giving priority to those 
vulnerable populations who are at pov-
erty and extreme poverty.   
EsSalud is Peru’s equivalent of a social 
security program, providing health insur-
ance to the employed population and 
their families, including formal sector 
workers, retirees. Funded by payroll taxes, 
it offers full coverage of services within its 
own health units that are located mainly 
in urban areas. While the two national 
plans have been successful in providing 
more coverage and access to health ser-
vices in the community, the waiting time 
to receive appointments or schedule an 
operation is generally very long. Fur-
thermore, around 20% of the population 
does not have access to any healthcare 
services or facilities, regardless of their 
insurance coverage.  The role of non-
governmental organizations (NGOs) has 
increased in the years, working with MIN-
SA to improve infrastructure and make 
changes to health practices and insurance 
programs. Many work on the frontlines of 
healthcare, providing medication, educa-
tion and support to Peruvians, especially 
in poor or less accessible areas where 
the need is greatest. Such programs have 
helped the Peruvian government combat 
diseases such as AIDS and tuberculosis, 
and have generally reduced mortality and 
improved standards of living. 
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Despite measures that have been taken to reduce disparities 
between middle-income and poor citizens, vast differences still 
exist in access to health services between the relatively affluent 
urban districts (with 20% poverty) and poor rural districts (with 
61% poverty). The infant mortality rates in Peru remain high 
considering its level of income. In 2011, 85% of births in urban 
areas took place in health facilities and 58% in rural areas – a 
vast improvement from a decade earlier (24% in rural areas and 
58% in urban areas), yet still a large disparity. Peru’s relatively 
high maternal mortality can be attributed to disparities such as 
these. Also, because of environmental issues such as poor sanita-
tion and vector infestation, higher occurrences of communicable 
diseases are usually seen among poorer citizens. In addition to 
allocating less of its GDP to healthcare than its Latin American 
counterparts, Peru demonstrates inequalities in the amount of 
resources that are set aside for poor and non-poor citizens. 
The richest 20% of the population consume approximately 4.5 
times the amount of health good and services per capita than 
the poorest 20%.
Indigenous health beliefs continue to be widespread in modern 
society. Today, approximately 45% of the Peruvian population 
is considered indigenous. Many indigenous people continue to 
carry out medical practices utilized by their ancestors, which 
makes the Peruvian medical system very interesting and unique. 
In many parts of the country, shamans (known as curanderos) 
help to maintain the balance between body and soul. Many are 
the plants used for all sorts of problems, from headaches to 
diarrhea to stomach ulcers, kidney stones, liver and skin prob-
lems, colds, bronchitis and tuberculosis. To treat many of these 
maladies, indigenous communities rely on a mix of traditional 
and modern medicine. 

Infrastructures and Human Resources - In 2014, the National 
Registry of Health Establishments and Medical Services (Regis-
tro Nacional de Establecimientos de Salud y Servicios Medicos 
de Apoyo - RENAES) indicated there were 1,078 hospitals in 
the country. Hospitals pertain to one of 13 dependencies, the 
most important of which are Regional Governments (450 hos-

pitals, 42% of the total), EsSalud (97 hospitals, 9% of the total), 
MINSA (54 hospitals, 5% of the total) and the Private Sector 
(413 hospitals, 38% of the total). Lima, the capital city, accounts 
for 23% of the country’s hospitals (250 hospitals). 
There has been an increasing trend in the overall number of 
health workers despite an increase in health worker outmi-
gration, but no significant difference in Human Resources for 
Health (HRH) densities with the exception of nursing, which 
has increased (9.7/10,000 in 2011), over the past decade due to 
the implementation of universal health insurance and associated 
policies. Current national HRH density is 17.8/10,000 popula-
tion. Overall, inequitable geographic distribution of health work-
ers continues, with Lima and coastal areas having the highest 
densities, and the areas of Piura (9.6), Lambayeque (10.7) and 
Loreto (10.8) having the lowest (2011). However, demographic 
differences in densities as well as urban/rural differences have 
begun to disappear due to implementation of the SERUMS plan, 
a decentralized HRH retention plan to distribute and retain 
health workers in remote areas. Private healthcare is preferred 
by people who can afford it, as public health institutions are 
incapable of providing a service for everyone in need, due to 
the lack of financial resources. The World Health Organization 
(WHO) has ranked Peru as having one of the least adequately 
financed healthcare systems in the world. This is a result of gen-
erally low earnings in the country; hence the incapability to pay 
the high benefit costs. Hospitals in Peru have good standards 
and the larger cities have multiple private health clinics, reason-
ably priced and with good quality medical service. Private hos-
pitals tend to be better equipped than public ones, especially 
in Lima. The healthcare in other cities, such as Cusco, is also 
adequate; however rural areas usually lack medical facilities and 
services. 

Prospects and Opportunities - Relative to the rest of Latin 
America, Peru does not spend very much on healthcare for its 
citizens. According to the World Bank, Peru’s annual health ex-
penditures in 2015 were 3% of GDP, lower than most other 
Latin American countries. In 2015, Peru’s healthcare and medical 
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sector budget exceeded US$4.4 billion. In 2016, budgetary pressures from an eco-
nomic slowdown saw the sector’s budget decrease to US$4.3 billion, though remain-
ing among the highest-priority sectors.  In May of 2008, the government passed the 
Public-Private Partnerships (PPPs) legislative decree, which aims at facilitating the pri-
vate investment promotion process through the creation, development, improvement, 
operation and maintenance of public infrastructure or the provision of public services. 
The national social security agency, EsSalud, has inaugurated two PPP hospitals and 
will continue to bid new hospitals under this process.  Also in 2008, the government 
enacted the Works for Taxes law (Obras por Impuestos).  In accordance with this law, 
a private company may finance and implement public projects chosen by regional and 
local governments and then deduct the investment amount from its income tax.
About 2.0 million people or 6.4% of the total population in Peru are 65 or older. There 
is a demand for quality elder care and treatment for cancer, cardiovascular diseases, and 
diabetes.  In addition, the rising middle class in and around Lima has led to an increase 
in the urban population with higher expectations from their healthcare providers who 
are willing to pay for it.
In stark contrast to the public system, the private health care sector has been particu-
larly dynamic, having experienced significant growth in the past five years buoyed by 
rising insurance penetration rates.  Private investment in the sector peaked in 2014, 
reaching US$400 million and adding some 1,100 hospital beds. The outlook for the 
private healthcare market is positive. However, the future of the healthcare industry is 
reliant on central and regional government investment. An important component of 
the reform package introduced in late 2013 by the government was the launch of a 
US$2.7 billion program to reduce the considerable infrastructural gap. The program 
aims to modernize existing medical infrastructure, as well as build new additions. It is 
expected to add 7,000 new hospital beds and includes rehabilitation, construction and 
equipment of 206 primary care centers, construction of 170 provincial hospitals, con-
struction of 23 regional hospitals and construction of 13 national hospitals.
The government’s increasingly assertive stance towards prioritizing and enhancing the 
country’s healthcare system plus the interest of private companies to invest more in 
state of the art equipment such as computed tomography (CT) scanners, robotic 
radio surgery systems, and gamma knives, will yield opportunities for foreign medical 
device manufacturers. These opportunities are augmented by the country’s low export 
profile, where local manufacturing is limited to consumables, basic electro diagnostics 
and hospital furniture.

The figures below represent each product’s share of Peru’s 2015 
total imports in this sector:
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ZIACOM Medical has been 
developing  dental implant 
systems for more than 10 years, 
offering a wide array of products 
and solutions that are at the 
forefront of oral and maxillofacial 
implant technology. A philosophy 
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high-quality products at 
competitive prices and at the same 
time personalized dealings.
ZIACOM Medical invites you to 
participate in the unstoppable 
development of the company by 
distributing our products. If you are 
interested in being part of a 
successful and quality model, 
contact us via email:

jointhefuture@ziacom.es

Join
thefuture

LOOKING FOR DISTRIBUTORS

www.ziacom.es

Description %

Instrument and appliances for medical, surgical, dental 21.42
Needles and others 9.22
Artificial Joints, parts and accessories 7.58
Other ophthalmic instruments and appliances, parts 5.90
Apparatus base on X-ray, medical, surgical, veterinary 5.33

Electro-diagnostic apparatus and parts 4.85

Other artificial joints and parts and accessories thereof 4.03

Adhesive dressings and other articles having adhesive 3.97

Orthopedic or fracture appliances, parts and accessories 3.50

Ozone, oxygen, therapy, respiration apparatus and parts 3.12
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Best prospects include diagnostic imaging equipment 
as the country invests in its radiology infrastructure.  
Other prospects are emergency room equipment 
and products, orthopedics, patient aids, and dental 
products. To sell medical equipment and devices a 
sanitary registry is required. The Ministry of Health 
through the Dirección General de Medicamentos, 
Drogas e Insumos (DIGEMID) is the healthcare 
authority that regulates the importation of medical 
equipment and devices.  It is mandatory to name a 
local distributor or representative since the registra-
tion will be issued to the Peruvian company. Public 
and private hospitals purchase new medical equip-
ment. Used medical equipment is only permitted for 
individual physicians buying their equipment for their 
own use.

Dental Practice 
With the increase in the number of dental schools in 
Peru, the number of dentists is also increasing. Until 
1965, Peru had only three dental schools; currently, 
there are over 30 between public and private. Ac-
cording to an estimate based on the number of regis-
tered dentists, in 2000 Peru had approximately 9,000 
dentists. In 2007, there were approximately 14,000 
dentists registered under the Colegio Odontologico 
de Peru (COP). 

Albeit the number of dentists is increasing, according 
to the World Health Organization the dentist-patient 
ratio in Peru at present is 1.2:10,000 compared with 
5.2:10,000 in the UK, a statistic which only begins 
to describe the overall lack of availability of dental 
care in the country. Private dental health insurance 
is not common and there is no government-funded 
national dental health insurance system. Most adult 
dental services are provided at private practices with 
a fee-for-service payment system. The government 
oral healthcare budget is inadequate for meeting 
the increasing oral health needs of the population, 
particularly the treatment of dental caries, periodon-
tal disease and provision of dentures. Peru has few 
orthodontists and treatment is too expensive for 
most people. Furthermore, as treatments at private 
practices are expensive for the population and public 
dentistry is limited, there are long waiting times for 
those unable to afford private dental fees.  The short-
age and unequal distribution of dentists and facilities 
limit access to oral health services in many parts of 
the country. Dentists in both public services and pri-
vate practices are concentrated in Lima and other 
main cities and access to dental care is particularly 
difficult in rural areas. In these areas, the government 
dental service is the main provider of care. Those 
who wish to work for the government public dental 

Oral health 
problems are the 
second leading 

cause of healthcare 
visits in the country, 

with the majority 
of patients being 

children. 
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service are requested to participate in a mandatory year of government service af-
ter graduation. With ever increasing costs for dental care and treatment in Northern 
America and Europe many people are looking for more affordable, but nevertheless 
top quality dental therapy abroad and Peru became, in the last few years, one of the 
top destinations for dental tourists. Because of services, property and living costs be-
ing much lower in comparison to many other countries, dental treatment in Peru can 
cost as little as one third to identical treatments in the United State, Mexico and other 
American, European or Asian countries and the registered Peruvian clinics have good 
quality level. Especially in Lima there are numerous first class dental clinics offering 
top notch dental treatment in any area including preventive, restorative and cosmetic 
dentistry, orthodontics and implantology for reasonable prices. Dentists are often spe-
cialists in their field and have studied and worked abroad or are trained according to 
international standards. Clinics catering for dental tourists are equipped with state-of-
the-art technology, use the latest techniques and materials.

Nevertheless, a major concern among the dental community remains the high volume 
of unlicensed dentists. According to the Dental College of Lima, 10% (about 300) of 
the new dental clinics that open in Lima each year are illegal as well as nearly 3,000 
dentists operating in the city. The majority of the illegal clinics can be found on the 
outskirts of big cities. The Dental College of Lima also estimates that 20% of “legally” 
licensed dental clinics end up being run by individuals without the proper training. 
Among them are technicians and dental students without legal certification for the job. 
Operating as a dentist without a license is punishable by up to 4 years in prison but the 
dental community would like to see the punishment increase.  

Oral care at community level - As well as the inadequacies of existing infrastructures, 
many are the oral health issues poor Peruvians currently face. As is the case in many 
developing countries, Peru does not have sufficient resources to provide quality dental 
services to communities in need. The limited funding in the healthcare sector is often 
allocated to the more “prominent” issues – diseases such as tuberculosis, malaria, and 
hepatitis.  As a result of the general lack of public resources, there has been a shift 
toward the privatization of oral health services. This shift, though aimed at improving 
quality and access, has led to a surge in less-affordable private practices with public 
hospitals focusing mostly on emergency care and pain relief. In addition as many pro-
cedures such as cavity fillings and tooth extractions are only available publicly at urban 
hospitals in the center of big cities, they may be difficult to come by for those who live 
outside of big cities.  
Peru suffers from lack of portable purified water, which means that many local people 
rely on sugary drinks for their liquid intake. As a consequence, incidences of dental 
disease are high and visits to the dentist are rare, usually only when the pain becomes 
unbearable.  Little concept of preventive medicine and lack of oral health education are 
among the causes of bad oral health. Much remains to be done to help improve the 
community’s level of oral hygiene: expanding services and preventative education are 
some of the steps to be taken to improve existing conditions. 

Early Childhood caries (ECC) - Oral health problems are the second leading cause 
of healthcare visits in the country, with the majority of patients being children. An as-
tonishing 95% of Peruvian children aged 4 through 12 suffer from some type of buccal, 
or mouth, infections, according to the Orthodontist College of Lima. When Peruvian 
children reach age 12, the majority of them will have, on average, cavities in at least 
six different teeth. The Government is reacting with the launch of National Children’s 
Week of Oral Health campaigns (Semana Nacional de la Salud Bucal del Escolar), 
with the hope that raised awareness will help diminish the rate of infections. Early 
Childhood caries is a serious public health problem that affects, in particular, children 
from low-income and disadvantaged communities. Untreated ECC can lead to seri-
ous adverse conditions affecting the psychological, social and physical development of 
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children. Current care is often based on behavioral management 
in conjunction with invasive restorative interventions that some-
times require sedation or general anesthesia. This approach does 
not guarantee acceptable clinical outcomes, nor is it considered 
effective in preventing the occurrence of new caries lesions. 
Furthermore, treatment under general anesthesia is expensive 
and risky. The prevalence of ECC among 0-11, 12-23, 24-35 and 
36-47 months-old infants from deprived areas of Lima is 10.5%, 
27.3%, 60% and 65.5%, respectively. This high prevalence needs 
a multi-disciplinary approach. Collaboration with Primary Health 
Care Providers (PHCP) employed in the Peruvian Public Health 
Framework, such as nurses, would be advantageous. Nurses see 
mothers during pregnancy and after birth, at 3- or 5-month in-
tervals, when their infants require immunization and well-child 
controls. Hence, adding good oral health education and main-
tenance activities to the duties of nurses would provide a huge 
potential for sustaining healthy dentition and reversing the cur-
rent ECC situation. However, PHCPs, in most cases, have not 
been trained in oral healthcare and they do not counsel young 
children or parents about the prevention of ECC. 
It has been suggested that providing preventive oral care for 
children at risk of ECC within the first year of life is crucial, as 
is providing oral health education. However, dental visits during 
early childhood are infrequent, owing to a number of factors 
that are country and culture dependent.  

Dental Education in Peru - The history of dentistry in Peru goes 
back to 1868 after its independence from Spain (1821), when 
dental education was established as part of medical education 
at the Universidad Mayor de San Marcos. In 1920, dental educa-
tion became independent from medical education. In the 1960s, 
Peru had only 3 dental schools: the Universidad Mayor de San 
Marcos, the Santa Maria de Arequipa, and the Universidad San 
Luis Gonzaga de Ica.  Today, Peru has over 30 dental schools ac-
credited by the Colegio Odontologico de Peru (COP). While 
many are located in Lima, the remaining dental schools are in 
other Peruvian cities such as Ica, Arequipa, Trujillo, Cerro de 
Pasco, Huancayo-Junin and Cusco.  Peruvian dental personnel 
include dentists, dental assistants and laboratory technicians. 
There are no laws or regulations in Peru regarding dental as-
sistants or laboratory technicians. Examples of task performed 
by dental assistants include taking radiographs and impres-
sions. There are no dental hygienists in Peru.  The admission 
of students to, for example, the Universidad Peruana Cayetano 
Heredia (UPCH) is based on two different procedures. One 
focuses on the results of a standard admission test and the other 
on results from a pre-university center, based purely on academ-
ic merit. However, not all dental schools have a pre-university 
center. These different admission procedures guarantee any 
student access, irrespective of personal background. Tuition for 
the national dental schools is free. However, fess for textbooks 
and dental models for bench-top practice are required. Tuition 
and fees for the private dental schools vary.  Over 800 students 
are admitted to the Peruvian COP-accredited dental schools 
per year. An increase in the proportion of female students has 

been achieved, in accordance with international trends. For ex-
ample, at UPCH, each class is composed of students aged be-
tween 16 and 22. The male:female student ratio is 2.5:1. Some 
schools offer five-year programs and other six-year programs, 
which result in a Bachelor of Dental Surgery (B.D.S.) degree. 
After being awarded the B.D.S., either a thesis defense or a com-
petency examination is required. Successful completion of either 
qualifies the candidate as a Doctor of Dental Surgery (D.D.S.). 
The D.D.S. degree is mandatory for practicing dentistry in Peru. 
Fifth- and sixth-year students participate mainly in patient care. 
This includes a ward round rotation in a medical hospital and a 
community health center.   Dentistry is overseen by the Colegio 
Odontológico del Perú (COP). Currently, dental schools in Peru 
stipulate no single, standard curriculum. The Ministry of High-
er Education, the Ministry of Health and the COP have been 
working together to promote scientifically based dental educa-
tion. Dental education is taught mainly in Spanish but English 
is also necessary to read and understand the dental literature.  
At UPCH, gaining experience in low-income urban communities 
is the first stage and the rural internship is the second stage of 
working for the community. During the second stage, fifth-year 
students spend four months living in rural communities located 
in Peruvian highland or jungle towns. Each student is assigned to 
a community. Full-time dedication provides a more intense and 
sustained experience than that in the first stage spent in low-
income urban communities. In these rural and remote areas with 
few roads, there are minimal supplies of electricity and running 
water, and only simple radio communication. During the day, the 
sun is very intense, and at night, temperatures drop to below 
freezing. Decades ago, there was a tragic event in which a dental 
student was killed in a terrorist attack during community service 
in the Peruvian highland. After this event, the rural internship was 
suspended, but was resumed in 2002. The new rural internship 
started around Lima but the area of service is gradually being 
expanded to remote areas further afield. Several postgraduate 
programs are also available in Peru. Specialists programs are clini-
cally oriented and the duration of the programs varies. After suc-
cessful completion of the specialist program, a candidate is eli-
gible for the two-year master’s degree program. Ph.D. programs 
are also available. Some graduates pursue post-graduate dental 
education in the UK, Spain and the U.S., Japan or other countries.

Sources:
http://bmcoralhealth.biomedcentral.com/articles/10.1186/1472-6831-14-17       
http://archive.peruthisweek.com/news-3774-health-95-perus-children-
have-oral-health-problems   https://www.jstage.jst.go.jp/article/jos-
nusd/50/3/50_3_341/_pdf
http://www.peruthisweek.com/news-three-thousand-illegal-dentist-offices-in-
lima-100158   https://www.export.gov/article?id=Peru-Medical-Equipment
http://www.who.int/countries/per/en/
http://www.who.int/workforcealliance/countries/per/en/
https://en.wikipedia.org/wiki/Healthcare_in_Peru
http://www.peru-zo.com/2011/11/16/peruvian-health-system/
https://www.inei.gob.pe/#url           
http://www.oxfordbusinessgroup.com/peru-2016
https://www.dentalhealth.org/blog/blogdetails/163  
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he high-profile terrorist attacks in the United 
States, Bangladesh, Iraq, France and Istanbul, are 
only some of the more than 1,000 known ter-
ror attacks between the Nov. 13, 2015 attack 
in Paris and July 2016. Investors and businesses 
have dealt with the realities and tragedies of 

global terrorism since at least 2001, and the threat has only in-
creased. While the human cost is no doubt devastating, there 
is plenty of debate on the economic impact.

No matter where a major terrorist attack occurs in the world, 
the feelings it elicits are universal - revulsion, shock, dread and 
uncertainty. Uncertainty reigns supreme in the immediate after-
math of a terrorist attack, with regard to such things as who were 
the perpetrators, how did they go about planning a major attack 
undetected, and finally, was the terror act an isolated instance or 
the first of a series. Despite the terrible bloodshed of Islamist 
terrorists, obsessed with causing as many deaths as possible, in 
terms of disrupting physical infrastructure or the economy, Isis 
might as well not have bothered. The attacks of September 11, 
2001 had little long-term effect after the initial destruction of 
billions of dollars’ worth of property and the senseless killing of 
thousands of productive workers. The 2008 financial crisis and 
the 2011 Japanese earthquake, which disrupted global supply 
chains, were more powerful. The death toll of the attacks within 
Europe was high but its financial reach was less even than an 
accidental explosion at a German chemical plant in 2012. That 
killed two workers and halted the production of a resin used in 
brake and fuel parts, which in turn inflicted supply shortages on 
US and European carmakers.

Killing people is terrifying but is insufficient in war: you must 
destroy infrastructure and degrade supplies, Islamist terrorism 
does not do that. It attempts to encourage a clash of civilizations 
by fomenting terrors in what Isis calls “the grey zone”. In order 
to create long-term damage, terrorism has to be sustained, fo-
cused and targeted at a small area. The output of Spain’s Basque 
region was estimated to have been reduced by 10 percentage 
points by a 20-year separatist campaign – much of it, unlike with 
Islamist terrorism, aimed at industrial targets.
Attacks such as that on the World Trade Center and the Madrid 
train bombing of 2004 did not curtail growth in global trade. 
The damping of trade growth, which dropped to 3% in 2013 
compared with an average of 7.1% growth between 1987 and 
2007, has other causes. The most significant, according to one 
International Monetary Fund study, is a leveling in supply chain 

fragmentation and the “back and forth” of industrial compo-
nents after a prolonged growth in outsourcing of US and Euro-
pean manufacturing to China and Asia. Globalization paused not 
because of terrorism or trade protectionism but because it had 
reached limits.

Markets detest uncertainty, which is why the immediate reaction 
of markets to a terrorist attack is initially invariably downward. 
But markets have proved enormously resilient to such attacks 
in the past, and after the initial negative reaction, the focus turns 
to economic fundamentals as conviction grows that such attacks 
are usually the work of radicalized elements acting in isolation.
Using the stock market as one way to gauge the economy, con-
sider the impact of four major terrorist attacks on the bench-
mark equity index of the nation where the attacks occurred. 

These four attacks had mass casualties and include:
• the 9/11 attacks in the United States
• the March 11, 2004 train bombing in Madrid, Spain
• the July 7, 2005 subway blasts in London
• the November 26, 2008 attacks in Mumbai, India

The S&P 500 fell 5% at its low on September 17, 2001. The 
market despondency persisted for about a week. At its lowest 
point, the S&P 500 had tumbled 13.5% from its closing level on 
September 10, 2001—the day before the attacks. But by the 
end of 2001, the S&P had recovered and was actually up 5.1 
percent from its September 10 close (while the S&P 500 and 
Dow Jones subsequently fell through most of 2002, the reces-
sion brought on by the tech bubble burst may have been the 
major contributing factor).
A similar trading pattern can be seen for the three other econo-
mies affected by terror attacks in the above table. All three in-
dices ended the year substantially higher from the closing levels 
on the day before the attacks. The conclusion that can be drawn 
from these trading patterns is that investors treat terror attacks 
as one-off events, and as a result, their negative effect tends 
to only be temporary. Financial markets have proved time and 
again that they are remarkably resilient to acts of terrorism but 
the long-term social damage may be more difficult to assess. The 
latest terrorist attacks may dent Europe’s economy if govern-
ments respond by reinstating border controls and weakening 
the Schengen agreement that allows free movement of people 
and goods. Given that the attacks in Europe have occurred at 
a time when the continent is already struggling with its worst 
refugee crisis since World War II, they may serve to fan the 
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flames of anti-foreigner sentiment and spur the rise 
of nationalist political parties, which may have dire 
consequences for regional and global geopolitics. The 
political risk is already on display in the United States 
and Europe in 2016, where there has been a rise in 
skepticism of foreign cultures, businesses, immigrant 
workers and refugees. Populist movements already 
won a victory of sorts in the United Kingdom, where 
anti-globalist and anti-trade sentiments helped pass 
Brexit. These kinds of major political events have an 
uncertain economic fallout on everything from cur-
rency to trade and diplomacy. Closing down borders 
to trade and immigrant workers reduces the size 
and diversity of economic transactions and limits 
productive resources. 
There are two obvious industries especially vulner-
able to the effects of terrorism: tourism and travel. 
In France, for example, tourism accounts for ap-
proximately 7 to 8% of total gross domestic product 
(GDP).  On a broader scale, terrorism hurts inter-

national trade. This may be due to imminent threats, 
such as compromised trade routes and distribution 
systems, or because of the psychological and physical 
reactions to terrorism. This also means less foreign 
direct investment (FDI), especially in unstable coun-
tries. 
The real threat of global terrorism from an investor’s 
perspective is about the broader picture, not individ-
ual incidents. International investment and coopera-
tion are lower in a world full of terrorism. Terrorism 
has its own logic. It fosters fear far in excess of the 
danger it presents. It does what its planners want. But 
set against natural events such as earthquakes, and 
the ebb and flows of industry and trade, even large 
attacks are economically minor. It is hard to keep in 
mind when faced with atrocities but it is the reality.

Sources: 
http://www.ft.com
http://www.investopedia.com

Location Date Reference 
Index

Percentage 
Index Change* 

at....

Percentage 
Index Change 

at....

Percentage 
Index Change 

at…..
Low on Attack 

Day
Subsequent        

low 
Year End

New York Sept. 11. 2011 S%P 500 -5.0% -13.5% 5.1%
Madrid March 11, 2004 IBEX 35 -3.1 -7.6% 9.5%
London July 7, 2005 FTSE 100 -4.0% N/A 7.4%
Mumbai Nov. 26, 2008   Sensex -0.4%  -2.6% 10.9%

Table: Impact of Four Major Terrorist Attacks on Reference Indices over Time

*Index change refers to change from closing level of benchmark equity index on day preceding attack
** S&P 500 change refers to change on first trading day after 9/11 attacks (September 17, 2001).
*** IBEX 35 - the benchmark stock index for Spain’s primary stock exchange 
**** FTSE 100 - the London Stock Exchange index of 100 companies with the highest market capitalization.
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ral health is a part of overall health. However, not 
many Filipinos may consider it as a priority. Only 
60% of the world’s population has access to prop-
er oral care. In the Philippines, 7 million people 
have never even been to a dentist. 

• According to the WHO and the Department of Health, 98% 
of  Filipinos have dental caries, or any kind of dental decay which 
may range from permanent stains to actual teeth damage.
• 53% admit to visit dentists only when they experience pain.
• Around 7 million Filipinos, or 7% of the population, have never 
visited a dentist. 
• The Philippines has the most number of denture wearers in 
Asia, with a total of 9 million denture wearers.
• Tooth decay or dental caries and periodontal diseases are the 
two most common health problems in the country.
• The Philippines has the second worst rate of decayed, missing 
and filled teeth in Asia, next only to Brunei.

According to the National Monitoring and Evaluation Dental 
Survey (NMEDS) conducted by the Department of Health 
(DoH) in 2011, 83 million people in the Philippines, based on 
the population of that year, suffer from tooth decay and 77%, 
or more than 7 out of 10 Filipinos, don’t visit a dentist regularly. 
Among those who have visited their dentist, 53% admit to only 
visiting their dentist if their dental health issue gets too painful 
or difficult to bear and to not going to their follow-up check-
ups. Various are the reasons as to why Filipinos don’t go to their 

dentist regularly or invest more time and effort in proper oral 
hygiene. Factors such as lack of money, time and awareness all 
contribute to the unfortunate prevalence of tooth decay and 
gum problems. Most of the 7 million not visiting a dentist is 
composed of families in the lower income bracket with the mis-
conception that going to the dentist is expensive, even if basic 
dental care services are offered by local governments. According 
to the same study, this behaviour amongst Filipinos is the top 
reason behind the 9 million denture wearers in the Philippines, 
the highest number in Asia. Denture acquisition, particularly of 
partial dentures, has increased over the years due to the high 
incidence of caries.  The majority of the nine million denture 
wearers are in the 35 to 69 year old age group. 84% of denture 
wearers reside in Metro Manila, with 9% in Cebu and 6% in 
Davao. Among the causes for such spike in denture wearing, the 
limited access to oral hygiene, expensive dentist fees and lack of 
awareness of importance of oral hygiene and its effects to self-
confidence. According to statistics, for denture wearers, dental 
visits are even fewer and further between. Most think that oral 
healthcare ends at the final fitting of their dentures and that 
consulting their dentists again is not necessary. Many insist on 
using home remedies such as rewiring their dentures or using 
instant glues to fix issues with their dentures instead of visit-
ing the dentist. Laziness and misconception that it will be more 
expensive leads Filipinos to solve their own denture issues by 
themselves.  Filipinos’ oral and dental healthcare practices seem 
to be limited to simple routines like brushing teeth using regular 
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toothpastes and toothbrushes. Studies also discuss the fact that 
dentists are rarely a source of awareness in terms of oral care. It 
is reported that there is a forced relationship between dentists 
and patients who meet only during emergency cases. However, 
among the many reasons, the most damaging one is the loss of 
practice of revisiting the dentist for follow-ups. “We must create 
value for our teeth regardless of financial difficulties. In terms of 
dental relationships, people neglect returning to their dentists 
for maintenance purposes, doing so only when the damage has 
been too great to bear,” said Dr. Danny Magtanong of the Phil-
ippine Prosthodontic Society (PPS). Magtanong, specialized in 
reconstructive dentistry and associate professor in prosthodon-
tics at the UP College of Dentistry, also explained that Filipinos 
have become apathetic toward their teeth. According to the 
DoH’s NMEDS survey, of the 98% affected with dental caries, 
almost half have gum disease (43%). Since 1995, the incidence 
of dental caries has not gone down—this lack in improvement 
is an indication that government, and the dental profession in 
general, are not doing their job efficiently, even if everyone is 
trying. Furthermore, the removal of the Bureau of Dental Health 
Services from the Department of Health is not helping to fo-
cus on the problems, lacking updated dental statistics and data.
Another growing issue on oral health in the Philippines is the 
lack of oral care among the youth. According to the Philippine 
Dental Association (PDA), 97% of children aged six and below 
have some form of tooth decay.  Six-year-old children have on 
average eight decayed teeth in their mouth with 40% of these 
teeth presenting caries with pulp involvement. The main reasons 
are an unhealthy diet and lack of access to appropriate levels of 
fluoride. The highest caries levels are found in highly urbanized 
areas where money for soft drinks and junk food is available, 
while caries levels in remote areas are lower, most probably 
owing to traditional nutritional habits. Oral problems that cause 
discomfort, pain and infection are 12 times more likely to hinder 
children from their school and daily activities. 
• 20% of six-year-olds have never been to a dentist.
• 78% of children under the age of 12 have some form of tooth 
decay.
• 74% of 12-year-old children suffer from gingivitis. If not treated 
early, they become susceptible to irreversible periodontal dis-
ease as they enter adolescence and approach adulthood.
Such figures demonstrate that the prevention of dental decay 
and basic oral care must be a priority; the Philippines are far 

behind other countries in the Western Pacific Region. All of this 
can be prevented if only proper information and services are 
made available and more accessible to those who are not aware 
of how important oral health is. Worried health authorities 
are trying to bring down such alarming figures focusing mainly 
on the younger generation. The Department of Health’s Na-
tional Capital Region (DoH-NCR) office is leading oral hygiene 
campaigns with the intent of improving oral health conditions 
among pre-school children as well as school-aged children, rec-
ommending health facilities and schools to provide oral prophy-
laxis and permanent fillings to children aged 12 and below who 
have healthy but erupted permanent molars, focusing on pre-
vention as a life-long oral health habit. Meanwhile, DoH-NCR 
is collecting data and information on dental health concerns in 
Metro Manila in a bid to identify health facilities in the region 
where people with oral health concerns can be helped. There 
are plans as well to ask help from the Philippine Health Insur-
ance Corporation (PhilHealth – the universal health coverage 
system) to give special attention to oral health and include it in 
their case rate identification, separate from all other diseases. 
A lot has been done, but the country still has some way to go.
  
The Healthcare System - With an annual population growth of 
1.54% per year the government is harnessing all available re-
sources so that every Filipino can enjoy a decent way of life. 
Since over half of the population is in the rural areas, priority 
health services are directed towards this particular segment. Be-
cause of meager income among the rural population all health 
services are given free, except for major operations, medicines 
and dental procedures such as the construction of partial and 
full dentures, porcelain restorations, root canal therapy and ma-
jor oral surgery. Older people in the rural areas still adhere to 
their beliefs and traditions to alleviate the pain of toothache, 
particularly in the areas which cannot be reached by dentists. 
Because their fees are minimal the services of quack doctors/
dentists and faith healers are still sought. Due to high prevalence 
of untreated dental caries, interventions are deemed necessary 
and preventive dental health programs are being implemented 
throughout the country. 

Universal Health Coverage - The Philippines has a universal health 
coverage system called PhilHealth (the Philippine Health In-
surance Corporation), a government organization attached to 

Population of the 
Philippines

102,773,817  
(United Nations  
estimates 2016)

Country’s share of world 
population 1.37% 

Ranking in the list of 
countries by population 12th

Population density 343 per Km2

Total land area 298,192 Km2

Urban population 44.9%

Median age 24.4 years

Yearly growth rate 1.54%
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the Department of Health. The agency’s 
mandate is “to provide health insurance 
coverage and ensure affordable, accept-
able, available and accessible healthcare 
services for all citizens of the Philippines.” 
The system is designed to be a way for 
the healthy to help pay for the care of the 
sick, and for those who can afford medi-
cal care to subsidize those who can’t. Pre-
miums vary based on age and income.
In June 2013 the passage of the National 
Health Insurance Act of 2013 extended 
the national health insurance scheme, 
PhilHealth, to all Filipinos.  As of the end 
of 2014, 86m Filipinos, or 87% of the 
population, were covered by PhilHealth. 
Universal coverage is the government’s 
ultimate goal. PhilHealth’s coverage may 
be wide, but it is not very deep. In the 
past, budgetary constraints have handi-
capped PhilHealth’s ability to pay for all 
aspects of healthcare; in fact, the scheme 
covers only about a third of health ex-
penses, and outpatient medications are 
almost never eligible for reimbursement. 
PhilHealth places limits on reimburse-
ments for in-patient drugs and outpatient 
benefit packages. For these reasons and 
more, PhilHealth is used primarily by 
the poor and by people living in rural or 
deprived areas. In contrast, the approxi-
mately 30% of the population that can af-
ford fee-for-service payments use private 
health care services, including health cor-
porations, smaller providers, and health 
maintenance organisations (HMOs).

Sources: 
-http://www.doh.gov.ph/dental-health-program  - De-
partment of Health, Philippines
-https://www.oxfordbusinessgroup.com/analysis/
getting-100-percent-ambitious-programme-provide-
universal-health-care-under-way
- h t t p s : / / w w w . r e s e a r c h g a t e . n e t / p u b l i c a -
tion/16599446_Oral_Health_status_and_traditions_
in_the_Philippines
-http://www.pchrd.dost.gov.ph/index.php/news/r-d-
updates/3131-better-oral-health-helps-improve-
nutrition-study-says Philippine Council for Health Re-
search and Development
-http://news.abs-cbn.com/lifestyle/05/29/15/how-ph-
ranks-dental-health
-http://www.rappler.com/brandrap/stories/83854-oral-
health-more-attention-ph
http://www.interaksyon.com/lifestyle/dental-health-
7-million-filipinos-have-never-visited-a-dentist-are-you-
one-of-them  
-http://www.investopedia.com/articles/personal-fi-
nance/111015/can-you-trust-philippines-healthcare-
system.asp 
-http://www.interaksyon.com/article/78433/with-near-
ly-9-of-10-filipinos-suffering-dental-disease-doh-steps-
up-oral-health-drive-in-schools
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Is it possible to foresee success?
Is it possible to know if we have elaborated  

a good or bad strategy ahead of time?
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After the international success of the “Basic 56 Prin-
ciples for Startups”, we are now dealing with the 27 
factors consolidating business. For a competitive en-
terprise in the healthcare sector, specifically the den-
tal one, research, development and business control 

are absolutely essential areas to consolidate success. By identify-
ing a list of factors it will be possible to concentrate on the really 
important main areas, avoiding waste of efforts and resources. 
Their explication will be the outcome of the involvement of the 
whole team at different communication levels. Synergy is basic 
to lead the company or the single project towards common 
objectives. But let’s see which are the 27 factors consolidating 
business. They correspond to a limited number of areas in which 
an enterprise needs to focus to reach positive results and to 
guarantee a constantly growing, competitive and effective return. 
The factors consolidating success enable the creation of a sim-
plified scheme of an enterprise’s competitive reality, by selecting 
the different keys of the organizational and management model, 
according to a rational criterion, as such measurable. 

We are ending this collection with the remaining 9 of the 27 
factors consolidating business. The first 18 have been listed in 
the two previous Infodent issues.

19)  Doing something for others. Happiness is contagious. It becomes 
necessary to revise the enterprise’s role and the manage-
ment should further take care of environmental and working 
team wellbeing (climate analysis and environmental motiva-

tion). To find equilibrium and serenity in fairly critical times, 
where communication is always more “digital” and less physi-
cal as regards interpersonal relationships, some guidelines fo-
cusing on sharing, generosity, self esteem and care of oneself 
need to be followed. Factors generating materialism, selfish-
ness and stress need to be tackled and reduced. Actions 
bringing benefits to others become important as wellbeing 
is contagious and increases the enterprise’s performance. 

20)  Fixing realistic commercial growth targets, to avoid lack of motiva-
tion and loss of investors with consequent negative trends in 
market share, opportunities and penetration. If too demand-
ing, the management can be helped to reach the target step 
by step. By anchoring the enterprise in its successes, it will 
be possible to strengthen the memory of such successes, 
making the constructive process internal growth in which to 
believe immediately visible. It may seem a banality, but the 
factors consolidating business start from here! Knowing that 
the enterprise believes in its management is fundamental for 
the team, as it helps the team to trust its capabilities in fac-
ing even new and difficult situations with no fear. Such trust 
can be boosted by giving further responsibilities. In any case, 
“easy winning” is damaging...

21)  Supporting development. Supporting your enterprise means high 
Corporate Image with positive strengthening of the market 
and brand competition. All this can also be obtained through 
small strategies, among which, “Merchandising”, “this t-shirt 
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with company logo is beautiful!”, “your work backpack is 
much more beautiful than the others”... but it is important to 
avoid making the mistake of overstating the Team’s capabili-
ties: continuously telling everyone “you’re a genius”, for ex-
ample, might become counterproductive. As evidence may 
bring to light the fact that anyone could in fact not really 
be at a much higher level than any other collaborator or 
colleague. And falling from a much higher position is painful.

22)  Cultivating successful employees, acquired talents. Maintaining suc-
cess within the enterprise doesn’t necessarily go hand in 
hand with the abilities of each manager, employee or col-
laborator. Einstein was considered an average student by his 
professors! And he was not the only genius to be considered 
so. For such reason, to create successful managers, it is im-
portant to make them cultivate their talents and passions, 
without prejudices. What’s better, an excellent manager or a 
terrible employee?

23)  Keep measuring advertising.  The features of modern enterprise 
management justify the need to create and control demand. 
For this, the use of sophisticated technologies, long-term 
objectives planning, market dimensions and competition 
growth, the rigidity and at the same time the vulnerability 
of organizations, force the enterprise, even before profit 
maximization, to pursuit its own survival and autonomy, 
in order to maintain its market share, and only afterwards 
its growth. Only after achieving its stability it will move to-
wards sales growth. For such reasons, enterprises invest 
in advertising, and simply calling it “information”, thinking 
that it will reach rational individuals, capable, in any case, 
of “critical consumption”, is not exact. Studies on Neuro-

science tell us that such an assumption is only apparently 
an act of due respect towards consumers and their intelli-
gence. In most cases informing is not enough for enterprises.  
Advertising must be an exciting conviction! According to an 
old principle of function definition, an economist needed 
only to define the economic consequences of each fact, 
without investigating on the consumer’s will formation and 
transformation, nor on his/her needs or preferences and 
choices. Today all this is strongly related to investing in ad-
vertising which is completely of economic nature, large and 
constantly increasing, an integral part of costs structure and 
of the strategies usually needed to run an enterprise. 

24)  The concepts of citizenship and community must be fully incorporated with-
in management systems. In the interdependent world of tomor-
row, highly collaborative systems will get the better of orga-
nizations characterized by antagonistic relations in which you 
either win or lose. Yet today, corporate governance struc-
tures increase conflict by advantaging some groups, such as 
senior executives and capitol contributors, at the expenses 
of others, usually employees and local communities. In the 
future, management systems will need to have a citizenship 
and community spirit, recognizing as such the necessary in-
terdependence of all groups of stakeholders. 

25)  Reconstructing the management’s philosophical foundations. Enterprises 
of tomorrow will need to be capable of adapting, innovating 
and inspiring, of maintaining a socially responsible behaviour 
and pursue operative excellence.  To be able to transmit such 
qualities to enterprises, management experts and profes-
sionals must rebuild the basics of business management. To 
do so, they will need to search for new principles in the most 

Photo Close-up of a modern business team using tablet computer to work with financial data ©  Pressmaster
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scattered areas, such as anthropology, 
biology, design, political sciences, city 
planning and theology.

26)  Eradicating the disease of formal hierarchy. 
Even if hierarchy will always remain an 
organizational feature, there is an ur-
gent need to limit the consequences 
associated to top management and 
authoritarian structures. Amongst the 
most common problems, the ten-
dency to give far too much emphasis 
to experience rather than innovative 
thought, not to give followers enough 
to say regarding the choice of a leader, 
to perpetuate power disparities that 
cannot be justified by the skills gap, to 
push managers to centralize author-
ity rather than distributing it and to 
undermine self esteem in individuals 
with little formal power. To overcome 
such flaws, the traditional organiza-
tional pyramid should be replaced by 
a “natural” hierarchy, in which status 
and influence are correlated to the 
contribution given to the enterprise 
rather than to the position in the 
company. Hierarchies should be dy-
namic, so that powers can be rapidly 
shifted to those who create value at 
the expense of those that don’t. Lastly, 
rather than one single hierarchy, it 
would be appropriate to have several, 
each one as a barometer of expertise, 
crucial in some areas. 

27)  Reinventing strategy formulation process as 
an ongoing process. In such a turbulent 
world, predictions are difficult and 
long-term planning has little value. 
Management processes trying to 
obtain the “best strategy” through 
analytical methods as top-down need 
to give way to models based on bio-
logical principles of variety (generating 
numerous options), selection (making 
low-cost experiments to quickly ver-
ify crucial hypotheses) and retention 
(focusing resources on the strategies 
with higher impact on the market). In 
the future, the management will no 
longer formulate a strategy but it will 
create the conditions in which new 
strategies can emerge and evolve.
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A new generation of dental professionals are providing care 
in Timor Leste thanks to a successful training programme 
funded by Rotary and delivered by international dental char-
ity Dentaid. Dental services in Timor Leste, which lies in the 
Indian Ocean, were affected by the country’s bitter civil war 
with Indonesia and many people were suffering as they could 
not access dental care due to a shortage of dentists.

Rotary provided a £35,000 grant to facilitate the training of 
dental students at the University of Dili’s dental school. It was 
the first course of its kind ever to be run in Timor Leste.  The 
money also funded seven DentaidBoxes – portable dental sur-
geries that can be operated without access to running water or 
electricity. Now, two years after the initial grant, the first dental 
assistants are preparing to graduate and are already volunteer-
ing their time to serve their communities in dental clinics. Work-
ing alongside qualified dentists, the trainees are gaining valuable 
clinical experience and expect to go straight into employment 
when they graduate in August.

Three further graduates are hoping to work alongside Dr Ross 
Brandon from Cooperativo Café Timor (CCT). CCT is a fair 
trade co-operative of coffee farmers established in 2000 which 
now has 19,600 members.  The cooperative has a medical cen-
tre but, until now, has not had enough dentists and therapists 
to offer dental care. Cooperativo Café Timor will also benefit 
from the DentaidBoxes which include a portable dental chair 
and everything required to establish a dental clinic in remote 
locations. Portuguese dentist Dr Avelino Carvalho will mentor 
and oversee the work of two graduates who will be employed 
by CCT and use the Rotary-funded equipment.
The Rotary funding will also allow a donation to be made to the 
Bairo Pite Clinic in the capital Dili where dental services are very 
stretched. The money will provide additional equipment in order 
to improve care. Dentaid volunteer Simon Crewe recently went 
to Timor Leste to visit the trainees and see how the money was 
ensuring a new generation of dental professionals could treat 
people in their communities.

“As a charity that has a huge range of projects all over the world, 
the sustainability of our work is extremely important,” said stra-
tegic director of Dentaid, Andrew Evans. “Training has always 
been one of Dentaid’s key areas of work and we are delighted 
that people in Timor Leste will benefit from more dental assis-
tants and therapists as a result of this project.”

Sandy Dunn from the Rotary Club of Romsey Test said: “Before 
this project there were only four dentists to look after a popula-
tion of over 1million and all of the dentists were based in the 
island’s capital, Dili. A team of UK volunteer dentists spent two 
weeks providing practical training for 20 student dental clinicians 
who were training at the island’s only university. They are now 
completing their training and will ensure that a sustainable den-
tal healthcare team will benefit the people of Timor Leste. The 
project also delivered seven mobile surgeries which will enable 
this new generation of dentists to operate in remote areas and 
bring pain relieving dentistry to areas of the island where people 
previously had no access to dental care.”

For press inquiries please contact press officer at Dentaid Jill 
Harding on +44 1794 324249 or jill@dentaid.org

Dentaid and Rotary  
Team Up to Train Dentists  

in Timor Leste

A Dentaid volunteer overseeing the
training of dental students at the university of Dili
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Welcome to New York City!
Greater New York Dental Meeting Dates:
Scientific Meeting Dates:  
Friday, November 25 – November 30
Exhibit Floor Dates: Sunday, November 27 – November 30

Attend the largest Dental Convention in the United States:
The Greater New York Dental Meeting at the Jacob K. Javits 
Convention Center
There is never a pre-registration fee!

Join your colleagues and friends on the enormous Exhibit Flo-
or featuring over 1,600 Exhibit Booths. Meet Face-to-face with 
companies from around the world featuring the newest pro-
ducts and cutting-edge technological advances.

Need to complete your CE?  The Greater New York Dental 
Meeting offers hundreds of educational programs introducing 
world renowned speakers who are some of the most highly 
regarded educators in the field of Dentistry.
The 2016 Meeting includes Specialty Programs with choices of 
400 seminars, hands-on workshops, essays and scientific poster 
sessions including: Pediatric Dentistry, Implants, Orthodontics, 
Endodontics, Oral Surgery, Forensics, Periodontics, CPR, Ethics 
and so much more! Don’t miss courses for the Administrative 
Staff including Practice Management, Coding, Billing and social 
media.

The 2016 Lineup of Specialty Programs & Events!

• The 3rd Annual World Implant EXPO: The Greater New York 
Dental Meeting continues its Annual World Implant Congress to 
facilitate the education of dental professionals to all aspects of 
Implantology. The exhibit floor will be expanded to include the 
sale of implants, associated materials and technology solutions.

• International Diabetes Symposium: This unique program 
focuses on a team approach to patient care. The symposium 
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describes the roles and responsibilities of each health team 
member in providing patient-centered, coordinated care; clo-
ses gaps in knowledge that are essential to communication and 
collaboration between health professionals; promotes the de-
velopment of strong health teams; and introduces cross-cutting 
ways to enhance the skills and efficacy of the inter-professional 
health team. Saturday, Nov. 26th from 8:30 – 4:30PM

• The 2nd Annual Global Orthodontic Conference will include 
companies involved with orthodontic products, technology, ma-
terials and equipment as well as incorporate a full educational 
program for specialists and general practitioners focused on or-
thodontics. Sunday, Nov. 27th – Wednesday, Nov. 30th.

• Two Day Standard Proficiency Laser Workshop Certification 
includes comprehensive presentation of laser science, a basic 
understanding of all dental laser devices, laser-tissue interaction, 
safety and the operation of a variety of laser instruments. Offe-
red Monday, Nov. 28th & Tuesday, Nov. 29th 

• Dental Laboratory Education presented at the Greater New 
York Dental Meeting for the Laboratory Technician with specia-
lized education, demonstrations, digital dentistry and technology 
for technicians and dentists’ in a side-by-side integrated, hands-
on experience. Learn about 3D printing, implant overdentures, 
case design for removable prosthetics and so much more!

• Technology Education. The Technology Education includes 
CAD/CAM, Cone Beam and Lasers with sessions of education 
daily from Sunday through Wednesday. Anticipate purchasing ti-
ckets early, last year the program sold out months before the 
Meeting!

• Pre-Dental Conference is offered on Sunday, Nov. 27th from 
1-3PM. The Pre-Dental Conference offers a unique networking 
experience between prospective Dental Students and Admis-
sions’ personnel. The GNYDM along with its sponsors will offer 
services to help students discover available opportunities offe-
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red through available Dental programs and explain the admis-
sions’ process. If you know anyone interested in starting a career 
in Dentistry, this is the program they should attend.

• New Dentist’s Program focuses on startup strategies and 
pathways to practice ownership for the new dentist. The pro-
gram is offered on Saturday and Sunday. The Specialized New 
Dentist Program is designed for those who graduated in the last 
10 years.

• Women’s Program: Updates, information and optimal care on 
various female health topics.

• Education for Hygienists & Dental Assistants on the Exhibit 
Floor each day of the Meeting

• Social Media Pavilion with Seminars and Workshops daily: Sa-
turday - Wednesday

• Friday, Nov. 25th Opening Session with Dr. Gerard J. Chiche 
presenting “Smile Design, Bonding and Esthetic Materials Upda-
te” at the Jacob K. Javits Convention Center.

• Botox, Dysport and Dermal Filler Seminars and Demonstra-
tions: These unique hands-on workshops/demonstrations intro-
duce procedures on actual patients to teach Dentists’ skills on 
how to use Botox/Dysport and Dermal Fillers in their practices: 
offered Sunday – Wednesday.

• International Programs offering educational courses in Chine-
se, French, Italian, Korean, Portuguese, Russian and Spanish. This 
year, there is a designated workshop room for live Portuguese 
translation for all morning and afternoon sessions.

• Sleep Apnea Extravaganza: 5 Days on the latest research and 
awareness in Dental Sleep Medicine. Learn how to establish 
Dental Sleep Medicine protocols in your practice, identify pa-
tients at risk, integrate medical practice systems and treat pa-
tients successfully.

• Invisalign EXPO: 4 Days of Invisalign programming is offered 
for the entire dental team; learn how to incorporate Invisalign 
into your practice. Sunday – Wednesday.

• The “Live” Dentistry Arena is a revolutionary concept offe-
ring 9 Free “Live” Patient Demonstrations right on the exhibit 
floor.  In 2016, the GNYDM will be revamping the operatory to 
include even larger screens projecting “Live” patient demonstra-
tions and an updated audio visual system all in a 500 seat arena!  
See this ground-breaking concept only at the Greater New York 
Dental Meeting.  Attendees also have the chance to earn up to 
24 hours of FREE CE credits.

In addition, earn FREE certified education credits by walking 
through the 4 day exhibit floor or attending the scientific poster 
session on Sunday. Attendees can also learn about Hospital Re-
sidency Programs throughout the Northeast by attending the 
Sunday, Residency Fair.

Visit the Greater New York Dental Meeting website, 
www.GNYDM.com or visit their Social Media sites for more 
information and updates on programs. Don’t miss the largest 
Dental Event in the United States and the world’s most attractive 
city decorated for the holiday season.

Jayme McNiff Spicciatie, GNYDM



show report Trade Show Press Releases

 66 

16 May 2016, St. Petersburg. On 11-13 May, 2016 the 19th 
International exhibition Stomatology St. Petersburg was held at 
EXPOFORUM, St. Petersburg, Russia.

This year 66 companies, including large industry representa-
tives such as JOHNSON & JOHNSON, SUNGO GROUP, OLYMP, 
VLADMIVA, AVANTA INVEST, ADIN DENTAL IMPLANT RUS, ALVIK 
MEDEXPRESS, ALTOR MEDICA, AMRITA, ARKOM, VERTEX,  
GLAXOSMITHKLEIN, JVM TRANSIT, CORAL, CORMED-R, LESNOY 
BALSAM, MEGA DENT, MEGALIANCE, OMEGA-DENT, OSSTEM, 
POLIDENT, RAUDENTALL, SENTOR SOFTWARE SPECKOMPLEKT, 
SPIDENT, SPLAT, STOMA-SERVIS, STOMA-UNIT, STOMADENT, 
STOMDEVICE, T-MED, TECHNO-DENT-GROUP, TS-DENTA, STRAU-
MANN, EUR-MED NEVA, YUNIDENT, YUPAK have presented 
their expositions. Within three days 3.162 people visited the 
exhibition.

A saturated business program is an integral part of the Stoma-
tology  St. Petersburg exhibition. This year programme attracted 
over 1000 listeners. Within three exhibition days the following 
events were held:
• ХХI International Conference of Maxillofacial Surgeons and 
Stomatologists ‘Modern technology in dentistry’;
• All-Russia scientific-practical conference with international 
participation “Fundamental and applied problems of periodon-
tology”;
• seminars, workshops, presentations and other events.
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The exhibition organisers are PRIMEXPO, part of the ITE 
Group, and DENTALEXPO. The joint projects include inter-
national exhibition ‘Dental-Expo St. Petersburg’ which will be 
held on 27-29 October, 2016 in EXPOFORUM .

The 20th International exhibition Stomatology St. Petersburg 
will be held on 16-18 May, 2017 at EXPOFORUM, St. Peter-
sburg, Russia.  

16-18 May 2017 
EXPOFORUM, St. Petersburg, Russia

stomatology-expo.ru
dental-expo.com/stomatology
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Dental Care Specialists have met at the Holešovice Exhibition 
Grounds

The second week in October at the Prague Exhibition Grounds 
in Holešovice traditionally belonged to the International Dental 
Fair PRAGODENT. It took place already for the 24th time, this 
year in the period from 6th to 8th October. It was attended by 
the overall majority of domestic companies from the field, and 
top world companies were also present through their Czech re-
presentations. This year there were 229 exhibitors in the fair and 
nearly 6,000 visitors came there within the three days period. 
Dentistry is the fast developing field and this event is an ideal 
opportunity for professionals who want to keep up with the 
latest trends, procedures and techniques. In addition, PRAGO-
DENT is the only complex specialized fair in the field of denti-
stry organized in the Czech Republic.  

The expositions included a complete offer of the dental market 
for dental offices and laboratories, instruments for prevention, 
hygiene and safety at work or pharmaceutical products. A se-
lection of specialist publications for professionals and the latest 
software that brings dentistry to a completely new level were 
not missing.

www.pragodent.eu
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Welcome all of the dental community to SIDEX 2017!
Organized by SDA(Seoul Dental Association), SIDEX(Seoul In-
ternational Dental Exhibition & Scientific Congress) is becoming 
a world-leading exhibition beyond not only Korea but Northe-
ast Asia. Every year, SIDEX is boosting satisfaction ratings of vi-
stors by a fruitful composition. Also, the number of visitors both 
at home and abroad is increasing.
SIDEX continues a steady growth as a large-scale dental exhi-
bition joining with over 300 exhibitors and 1,000 booths from 
around the world. In this reason, many buyers recognised that 
SIDEX is a good place to communicate with buyers from the 
world. Moreover, the SIDEX’s own advantage is high interest 
and participation of dentists who are real consumers of dental 
equipment by combining exhibition and scientific congress. SI-
DEX which creates a synergy effect based on the combination 
of an international exhibition and scientific congress, was a fe-
stival which would double the enjoyment of those in the dental 
community at home and abroad. The reason why all of dental 
industry around the world focus on the SIDEX 2017 is to see 
development of dental industry at a glance as well as to expe-
rience the latest dentistry.

The SIDEX have a long history of 14 years!
Although we took the first step to cover domestic exhibitors 
in Korea, now international exhibitors such as Japan, China, USA 
and Europe etc. participated in and they got good results they 
wanted to. Also in SIDEX 2017, which would be used as a setting 
for launching new products by domestic dental manufacturers, 
and for showing the current state of overseas state-of-the-art 
dental material industry, almost 1,000 booths will be provided.
Scientific Congress become international by preparing interpre-
tation lectures in English, Japanese and Chinese. Finally, it led to 
a large of foreign visitors. We are currently making every effort 
preparing SIDEX 2017, so that we could satisfy the academic 
demands of our members by providing not only various aca-
demic lectures which could be applied clinically right away but 
also sophisticated symposiums where people could deliberate 
on the recent trends of dental science.

The SIDEX, which have a high level of exhibition culture and se-
veral years worth of know-how, will prepare for our 14th show 
called SIDEX 2017.

From June 2 to 4, 2017!
Hope you enjoy the biggest show in dental industry at COEX.

President of the Seoul Dental Association
Kwon Tae-Ho
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The FDI AWDC returns to Madrid in 2017

In 2017, FDI returns to Spain to hold its Annual World Dental 
Congress (AWDC). It is an exciting prospect to be hosted by a 
founder member and enthusiastic and active supporter of FDI: 
the Spanish Dental Association (Consejo General de Colegios 
Odontólogos y Estomatólogos de España). 

Madrid has already played host to three AWDC, including one 
of the earliest Annual Sessions  in 1903, on the invitation of Dr 
Florestan Aguilar of Spain. He was an FDI founding father, for-
mer President and Secretary-General, and towering presence 
for over 30 years in our federation’s early work.

The FDI AWDC is one of the world’s oldest international events 
under the name of one of the world’s oldest medical-sector 
organizations. It is the ‘must-attend’ international meeting point 
for sharing policy, information and ideas on dentistry and oral 
health. It is also a highly reputable source of continuing educa-
tion allowing dentists and other oral health practitioners to stay 
abreast of the latest technology and practices. It regularly offers 
courses by speakers from over 30 countries, ‘hands-on’ lessons 
and other innovative sessions such as ‘Meet the Expert’, where 
participants have the opportunity to interact with renowned 
international speakers.
The AWDC has also developed a reputation as a venue for de-
bate on the pressing issues facing oral health and dentistry in the 
modern world, notably during the World Oral Health Forum. 
The Forum, first introduced in 2013, focuses on the very latest 
socio-economic and political questions pertaining to health, oral 
health and related subject. Other hot topic session will also fea-
ture on the 2017 schedule.
The AWCD also plays host to the World Dental Parliament 
where some 300 national delegates joint sessions of the Ge-
neral Assembly, FDI’s supreme legislative and governing body, 
which sets policy and monitors progress, and Open Forums, 
where debate takes place in a less formal atmosphere.
Madrid is an exciting prospect for exhibitors to display their 
equipment, products and services in a mature and growing oral 
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health market. According to 2016 statistics by Eurostat, of the 
just-under 330,000 practising dentists in Europe, nearly one-
tenth are in Spain (32,429), making it the continent’s fourth lar-
gest dental market. Annual sales of dental equipment are well in 
excess of EUR 65 million, while growth in the dental market is 
estimated at 2% per year. 

The World Dental Exhibition has been an integral part of the 
AWDC ever since 1929, when an Oral Health Exhibition first 
took place in association with the 23rd FDI Annual Session in 
Utrecht (Netherlands). The dental profession and the dental 
industry are essential partners in delivering oral health to po-
pulations around the world. Their symbiotic relationship is even 
more important today as new materials and technology are 
developed rapidly to accommodate the latest treatment phi-
losophies.
The renowned IFEMA Feria de Madrid is a prime event venue 
and clear benchmark in the international show and conference 
sector. With some 500 events organized annually, it plays a vital 
role in the local and national economy as a key vector for pro-
moting Madrid, hence Spain. 

The Spanish capital, Madrid, with a population of just over 3 
million, is one of the world’s leading conference and tourism 
destinations. It is famous for its rich cultural heritage, baroque 
architecture, elegant boulevards, beautifully-landscaped parks 
as well as its starred restaurants and bustling night-life. Spain 
is justifiably revered for its professionalism in both tourism and 
congresses. FDI and the Spanish Dental Association expect the 
2017 Annual World Dental Congress to be a particularly well-
attended event, with thousands of professionals from around 
the world.
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www.dentalsouthchina.com
Area C of China Import and Export Fair Complex

Organizer: Guangdong Int’l Science & Technology Exhibition Company

Exhibitor Service Tel: 0086-20-83549150 Email: dental@ste.cn

Visitor Service Tel: 0086-20-83561589 Email: dentalvisit@ste.cn

Fax:  0086-20-83549078    

Guangzhou

Top Dental Show
in China 行业盛事博览牙科

nd thMarch 2 -5 ,2017



business opportunities Classifieds

 72 

Deflex injection system 
•  5 types of materials
•  Different balances of flexibility and 

stiffness
•  Ready-to-use cartridges
•  Fully automatic injection machine
If you are a dental distributor and 
would like to represent Deflex injec-
tion system in your country do not 
hesitate and contact us now!
www.deflexglobal.com
Email: info@deflexglobal.com
Telephone: 0034637790801

••••

Dental Medrano, a company with 
social responsability. For over 60 ye-
ars committed to oral health.
We export to America, Asia, Africa 
and Europe.  Our products and pro-
cesses are certified under Quality 
Systems ISO 9001, ISO 13485. GPM 
Composites, Silicones, Whitening, 
Cements, Adhesives, Endodontic 
Materials, Fluorides, MTA endo sea-
ler, MTA reparative and more.
Contact us: www.densell.com.ar
Te. 54-11-4962.9000
Mail: intl@dental-medrano.com.ar

••••

Lasotronix is an innovative com-
pany who specialized in high-tech 
laser devices designed for the use in 
medical and dental sectors. We are 
looking for worldwide distributors 
who are serious about marketing 
excellent products. For more details 
please kindly contact us at mp@la-
sotronix.pl.

••••

We are Distributors of Dental  Chair,  
Unit,  Compressor, and other Dental 
Equipments. Please send us a Inqui-
ry  below E-mail. We are looking for 
Dealers Worldwide.
Please Contact:
Mr. Rajnikant Mecwan (M)
+91-8153910954.
Email: rajnikantmecwan@yahoo.com

••••

Shenpaz is looking for a sales driven 
distribution of dental equipment 
and/or dental materials for crown 
and bridge labs. Shenpaz Dental 
furnaces is a major manufacturer 
of Porcelain and Zirconia  furnaces 
with over 30 years of experience 
in design and manufacturing of top 
quality furnaces.

Contact: 
yuval@shenpaz.com    
www.shenpaz.com

 
••••

QUATRO’s iVAC CAD/.CAM and 
iVAC TWIN CAD/CAM dust col-
lectors are specifically designed for 
coordinated use with milling machi-
nes. They feature fully automatic self 
activating hands free cleaning along 
with coordinated on/off control. 
Both units contain self-cleaning car-
tridge filters and sub-micron HEPA 
filters for powerful collection of fine 
Zirconium dust. In addition the units 
contain slide & glide collection trays 

Looking for distributors? Interested to deal new products and improve your business?
These are the pages for you: announcements of companies and distributors  

searching for each other. 
Your next partner is already waiting for you.

Write to classified@infodent.com to be in the next issue.
Always free for distributors!

Special promotion: the first 10 manufacturers  
will be published for free, hurry up!

The Distributors Wall
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(iVAC CAD/CAM : 15 liter capa-
city and iVAC TWIN CAD/CAM:  
35 liter capacity). The iVAC CAD/
CAM is designed for medium type 
milling and the iVAC TWIN CAD/
CAM is designed for heavy duty 
milling. QUATRO welcomes inqui-
ries from distributors worldwide. 

For additional information contact 
WORLDENT (Quatro’s sales & 
marketing rep grorup) .
email worldent1@aol.com 
website www.quatroair.com

•••• 

B&L focuses on the innovation of 
effective, user-friendly products in 
the field of endodontics. Commit-
ted to providing endodontists with 
equipment they can trust, B&L part-
nered with leading dental compa-
nies to introduce the first cordless 
heated plugger and gutta percha 
delivery system, known respectively 
as the B&L Alpha II and Beta.

•••• 

C4W aims at improving the qua-
lity and productivity of 3D CAD 
software. DIGISTELL, the leading 
RPD solution, mimics the familiar 
manual modeling steps and combi-
nes the intelligence of a 3D CAD 
with the know-how of dental tech-
nicians. ORTH’UPis a new ortho-
dontic reference. Compatible with 
any scanning data, model creation, 
teeth identification, arch analysis or 
virtual setup have never been so 
easy to perform.
www.facebook.com/c4w.digilea
digilea@c4w.com

••••
SafeShank®

MDT - Micro Diamond Technologies Ltd.
2 Hamal St., Industrial Park North, Afula 1811001, Israel  

tel. +972-4-6094422  | fax +972 4 6597812
www.mdtdental.com  |  info@mdtdental.com

Dental Rotary Instruments

Efficiency in your hands

Diamonds

Sterile and Multi-Use

Carbide burs & Polishers

®

Micro Diamond
Technologies Ltd.



business opportunities Classifieds

 74 

Tavom was founded in 1975 and has 
been supplying dental furniture as 
well as cabinets for hospitals and ve-
terinary surgeries for over 40 years 
now. Originally the headquarter was 
located in Due Carrare (Padua), but 
in August 2015 it was moved to Ro-
veredo di Guà (Verona) due to the 
merger between the companies Ta-
vom and Tecnolam S.r.l.. The cabinet-
ry meets the exacting requirements 
of both modern day medical and 
contemporary dental environments.
Tavom offered furniture presents a 
wide range of products, for clinics, 
sterilizations and laboratories, which 
can all be altered to meet specific re-
quirements, such as with amazing co-
lors, cabinet finishes and worktops.
www.tavom.com

••••

The company MARIOTTI & Co, 
founded in Forlí, Italy in 1973, is one 
of the leading manufacturers for Im-
plant Motors, Surgery Piezoelectrics, 
Lab Micromotors and Milling-Machi-
nes. All high quality products capable 
of meeting all specific requirements 
in professional field and for training 
course.

For more details please visit our web-
site and contact us: MARIOTTI&C srl, 
info@mariotti-italy.com
www.mariotti-italy.com

••••

Medesy is an Italian company, manu-
facturer of high quality dental instru-
ments.  We have more than 600 years 
of history and tradition in the manu-
facturing of surgical instruments. We 
are a certificated company and we 
currently export to more than 103 
Countries worldwide. We are loo-
king for distributors worldwide:
contact us at info@medesy.it.
MEDESY , ITALY,
ph.+39 (0) 427 72786
fax. +39 (0) 427 71541 
www.medesy.it

••••

Baolai Medical professionally designs 
and manufactures piezo ultrasonic 
scaler. We’re the first one launching 
‘No cracking’ aluminum alloy deta-
chable handpiece and ‘No consuma-
bles’ auto-water supply scaler in the 
world. We offer OEM/ODM service 
for world famous brands.
For more details, please contact us: 
info@booool.com
www.booool.com
Tel: +86 771 381 5998

••••

Specialized in manufacture of High-
speed dental bearings for handpieces
1)  Radial ball bearings & Angula 

Contact ball bearings
2)  Bearings with no shield, one 

shield & integral shield
3)  Bearings with stainless steel balls 

or ceramic balls
Sincere service from STH High-
speed Dental Bearing  
www.sthdentalbearing.cn    
service@sthdentalbearing.cn 
Mohong Bearing Co., Ltd.

••••

Xcem Ltd. is UK based manufactu-
rer of Dental Products and Implants. 
We produce a variety of high quality 
Dental Products like Composites & 
Bonds, Glass Ionomer, Cements & Li-
ners, Temporary Material, Sealants & 
Preventatives, Endodontic, Dressings 
and Sundries. Presently we are loo-
king for the distributors all over the 
word.Contact: 
admin@xcem.co.uk
Tele: +44 (0) 203 490 2909
www.xcemdental.com
www.xcemimplants.com

••••

Tel  : www.booool.com+

+
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The new 
turbine with 
superior 
performance

S I M P L I F Y I N G   D E N T A L   M O T I O N

Via del Pescinale, 77 - 50041 Calenzano (Firenze) - ITALY
m +39 055 8825741     | +39 055 8825764

info@teknedental.com    www.teknedental.com UNI EN ISO 13485

• Improved dynamics

• Special 
integral-structure 
high-precision 
ball bearings

• Titanium body

• Incredibly light

• Available 
with various 
connection types
(KaVo, Bien-Air, NSK, Sirona)

Pubb BRAVIA XL 118,5x240 ing 2016_1  06/05/2016  12:03  Pagina 1

“Navadha® - One stop solution 
provider for all the Dental Simula-
tion and Training needs for univer-
sities, training centres and clinics. 
We manufacture from Simulated 
Teeth-To-Training simulators. We 
customise the units according 
to the customer Requirement 
and Budget. Required Dealers 
worldwide
Website: www.navadha.com
Email: contactus@navadha.com
 navadha9@gmail.com
Whatsapp: +919987022126”

••••

Whip Mix Europe GmbH
Whip Mix Corporation is a 
worldwide leading manufacturer 
of gypsum, investment, furnaces, 
articulators, mixing equipment and 
other lab products. We are looking 
for dealers who help us expand 
into the European market and 
especially in the following countries:
Finland, Rumania, Serbia Montene-
gro, Croatia, Bosnia, Herzigovenia, 
Slovakia, Macedonia, Malta, Moldo-
va, Luxembourg and Indonesia.
If you are interesting in becoming 
dealer for Whip Mix Products, ple-
ase contact:
mailbox@whipmix-europe.com

••••

Since 1981, Diagram means full 
Guarantee, Proudly Made in Italy. 
For 34 years, Dentists ergonomic 
requirements are the challenges 
to our creativity of work methods. 
Manufacturing True Exclusive In-
novations projected by Dentists 
Researchers. Our production in-
cludes Dental Practices and Lab.
equipment, materials and products 
for Hygiene and Sterilization.

info@diagram.it -www.diagram.it
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 • 22-26/11/2016

ADF 2016
The French
Dental Association
Annual Meeting

(Paris - France)

Association Dentaire Francaise
7 rue Mariotte 
75 017 Paris
France
Phone: +33 1 58 22 17 10
Fax: +33 1 58 22 17 40

Venue: Palais des Congrès
Add: 2 place de la Porte Maillot
75017 Paris - France

www.adf.asso.fr

17
 • 17-19/11/2016 

Central Asia Dental Expo 
(CADEX) - 1st international 
Dental Exhibition

(Almaty - Kazakhstan)

Contact:
Saule Nursapayeva (Project manager)
Almaty, Kazakhstan
Phone: +77 07 8235367
Email: manager@cadex.kz
Website: www.cadex.kz

November

 • 25-30/11/2016 

GNYDM 2016
Greater New York
Dental Meeting
92nd Annual Session

(New York City - USA)

Greater New York Dental Meeting
570 7th Avenue, Suite 800
New York, NY 10018
Tel: +1 212 398 6922
Fax +1 212 398 6934
E-mail: info@gnydm.com
Website: www.gnydm.com

Referent:  Dr. Robert R. Edwab
 (Executive Director)
E-mail: execdirector@gnydm.com
Exhibits Manager: Ms. Carla M. Borg
E-mail: exhibits@gnydm.com

Exhibition venue:
Jacob K. Javits Convention Center
655 West 34th Street, New York,
NY 10001, USA

Infodent Booth: 1004

25
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 • 01-03/12/2016

Vietnam Medi-Pharm 2016
The 23rd International Hospi-
tal, Medical and Pharmaceu-
tical Exhibition in Hanoi

(Hanoi - Vietnam)

Organizer : Vietnam National Trade Fair 
& Advertising Company - VINEXAD
9 Dinh Le, Hoan Kiem, Ha Noi
Tel: +84 4 3855 5546 / 3934 0474
Fax: +84 4 3825 5556
Email: medipharmexpo@vinexad.com.vn
Website: www.vinexad.com.vn

Venue: Hanoi International Exhibition  
Center (ICE) 
Add: 91 Tran Hung Dao Str.,
Hoan Kiem Dist.
Hanoi - Vietnam

hn.medipharmexpo.com

December

8
 • 23-25/12/2016

Expodent International
India 2016

(New Delhi - India)

Expodent International India
Plot No-17-h Sector I Phase-II Bidadhi 
Industrial Area
Bidadi 562109 Karnataka India
Phone: +91 80 28023000
 +91 80 28023001
Email: info@expodent-india.com
Website: www.expodent-india.com

Contact Person: Mr Bushan
Mobile: +91 9958219356
Email: expodent_india@yahoo.com

Venue: Pragati Maidan
New Delhi
India

www.expodent-india.com
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 • 25-29/01/2017

42nd Yankee Dental 
Congress 2017

(Boston - USA)

Massachusetts Dental Society
Two Willow Street, Suite 200
Southborough, MA 01745 - USA
Phone: +1 877 515 9071 
Website: www.yankeedental.com

Exhibition Venue: Boston Convention & 
Exhibition Center
Add: 415 Summer Street, 
Boston, MA 02110
USA

www.yankeedental.com

January February

 • 07-09/02/2017 

AEEDC 2017 - The 21st 
edition of the UAE Interna-
tional Dental Conference & 
Arab Dental Exhibition 
Infodent Booth: Hall 3 
stand G04

(Dubai - United Arab Emirates)

INDEX Conferences & Exhibitions
Sina Building Block B, Office 203.
P.O. Box: 13636, Dubai - UAE
Phone: +971 4 3624717
Fax: +971 4 3624718
Email: index@emirates.net.ae
Website: www.index.ae

Venue: Dubai International Conven-
tion and Exhibition Centre

www.aeedc.com

Infodent Booth:  
Hall 3 stand G04

728
 • 28-29/01/2017

Famdent Show Indore 2017 - 
Scientific Conference 
& Trade Fair

(Indore - India)

Famdent Publications
7/102, Sapphire Court, Azad Nagar, 
Behind Apna Bazaar, 
J. P. Road, Andheri (West), Mumbai - 
400053, India
Phone: +91 22 2673 2260 / 2674 2425 
Mobile: +91 98672 84470 / 99309 
50880 
Email: info@famdent.com 
Website: www.famdent.com

Venue: Brilliant Convention Centre
Vijay Nagar, Indore, Madhya Pradesh - 
452010

www.famdent.com
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 • 02-05/03/2017

Dental South China 2017 
- The 22nd Dental South 
China International Expo

(Guangzhou - China)

Organised by:  
Guangdong International Science & 
Technology Exhibition Company
Address: c/o Department of Science 
& Technology of Guangdong  
Province, 171 Lianxin Road, 
Guangzhou, 510033, P.R. China 
Phone:  
+86 20 83549150 - 83558271 - 
83561174 - 83517102 - 83547321
Fax: +86 20 83549078
E-mail: dental@ste.cn
Website: www.dentalsouthchina.com

- Exhibiting Contact: Cherry Wu, 
Christine Su, Hui Li
Phone: +86 20 8354 9150 - 8356 
1174 - 8355 8271 

Venue: Area C, China Import & Ex-
port Fair Complex, Xin Gang Dong 
Road, Guangzhou, P.R.China

2
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• The importance
of Oral Health 

in the
Philippines

• Economies, too 
Tough for 
Terrorism 
to Destroy

All the advertisements you see 
in Infomedix are companies 

looking for distributors, contact 
them now to start enlarge  

your business.

Greater New York Dental Meeting • Infodent Booth • 1004

n°4/2016 Issue 

Have you enjoyed reading Infodent International?
Waiting for the upcoming issue in February. 
 
Like us on Facebook: everyday a new useful post for your business!
Discover all the dental trade-shows worldwide and the tips to learn always 
something new.

Are you looking for more business opportunities?  
Get all our magazines.

• Inews 
The Infodent international special edition for the main dental trade-shows, 
distributed for free to all the exhibitors and visitors to reach the best audien-
ce ever and a lot of dentists.
The next issues is for IDS 2017. 
• Doctor by Infodent
China is finally closer with this new B2C scientific magazine - in English and 
Chinese, of course - aimed to the most influential Chinese decision makers 
(hospitals directors, buyers, opinion leaders, and dentists) to connect the West 
with the East. 
• ImplantBook
The first and only complete global guide about the implantology industry  
addressed to dentists and dealers, collecting in a single volume the widest 
offer never seen before.Book your free copy and get more info  
on implant-book.com  
• Infomedix International 
Since 2002 the B2B magazine targeting distributors worldwide: a landmark for 
the medical industry, generating every year thousands of connections.
Each issue reaches more than 36.000 dealers, manufacturers, importers, 
exporters, wholesalers, agents and trade associations, circulating in the main 
exhibitions in 5 continents.
Free on infomedixinternational.com.

Ask our staff for more info. We are happy to support you!

Riccardo Bonati 
Advertising
riccardo.bonati
@infodent.com

Baldo Pipitone 
CEO

baldo.pipitone
@infodent.com

Stefano Santelmo 
Advertising

stefano.santelmo
@infodent.com

Claudia Ragonesi 
Advertising

claudia.ragonesi
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Alessia Murano 
Exhibition Manager

alessia.murano
@infodent.com

Emanuele Usai 
Marketing Manager

marketing
@infodent.com

www.infodentinternational.com






