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laboratory 
solutions

11130 UGIN AP Couv INEWS Four 205x175 2024.indd   111130 UGIN AP Couv INEWS Four 205x175 2024.indd   1 4/8/24   4:25 PM4/8/24   4:25 PM

www.infodent.com - Follow us on 

IN
FO

D
EN

T 
IN

TE
R

N
AT

IO
N

A
L 

2/
20

24
 - 

IN
FO

D
EN

T 
Sr

l -
 V

ia
 d

el
l’I

nd
us

tr
ia

 6
5 

01
10

0 
Vi

te
rb

o 
Ita

ly
 - 

P
os

te
 It

al
ia

ne
 S

pa
 - 

P
P

- E
co

no
m

y 
- D

C
O

/D
C

V
T/

n°
5f

b 
de

l 2
4

/0
5/

02
 - 

Sp
ed

. i
n 

A
.P

.  -
 a

rt
. 1

 c
om

m
a 

1 D
.L

. 3
53

/2
00

3 
co

nv
. I

n 
L.

 n
. 4

6/
04

 - 
D

SU
 V

T 
G

.C
. -

 IS
SN

 2
78

5-
41

08
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looking for
Distributors

Uzbekistan’s  
Ambitious Reforms

A Century of Excellence:
The Greater New York 

Dental Meeting

FOCUS PRESS RELEASE
Dr. Mayuri Kalyanpad

From Patient to Doctor
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Made in the USA I www.addent.com
203.778.0200

REAP THE BENEFITS 
OF WARM COMPOSITE 
IN ALL RESTORATIVE 
PROCEDURES

•  Improves adaptation
•  Reduces microleakage
•  Cures faster
•  Cures deeper
•  Improves color stability
•  Improves strength

BENEFITS OF WARMING:*

The Calset and Compex HD give your composite 
perfect flow and faster adaptation for all 
restorative procedures including injection 
molding and cementation.  

The Calset and Compex HD 
enhance all the physical  
properties of your composite 
for the best outcomes.

COMPOSITE 
WARMING  
AND SCIENCE

*References at addent.com
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In today’s digital world, effective marketing strategies 
are crucial for businesses to thrive and stand out. The 
utmost approach remains integrated marketing 
that focuses on creating a solid and recognizable 
brand identity across various marketing channels. 
Integrated marketing communication is about 
ensuring all your online and offline marketing 
efforts work together harmoniously to create a 
unified brand experience and deliver a consistent 
messaging across print and digital ads, social media, 
TV commercials, personalized branding, as well as 
sponsored events, ensuring your audience gets the same 
vibe wherever they encounter your brand. Coordinating various 
marketing channels to work cohesively, like a well-orchestrated 
symphony, allows you to maximize the impact of your marketing 
activities, it fosters brand loyalty and builds trust with your 
customers.

Within the growing digital trends, social media usage remains 
one of the most popular online activities. With over 4.59 billion 
active social media users worldwide, it is hard to ignore the 
potential impact social media can have on businesses, of all 
sizes. While some business owners may still be resistant to 
the idea, statistics prove that consumers are on social media; 
there is a world of opportunity in that realm of hashtags, 
comments and likes. According to Statista, the number of users 
is projected to increase to almost 6 billion by 2027. Social media 
has become the new playground that unites all demographics. 
It is every marketer’s dream come true: it offers free access to 
such a vast audience of potential customers for any product, 
a cost-effective way to build brand awareness, engage with 
potential customers, and increase sales. It is safe to say that 
most marketers are already using social media in their jobs. 

A Well-Orchestrated Symphony

Nonetheless, in a competitive world as it is, social media 
platforms are not efficient just by themselves and 

with so many strategies to choose from, it can 
be overwhelming to know where to start and 
how to be effective! It is essential to understand 
how to make effective social media marketing, 
how to integrate them with other media, and 
the elements to combine to create a cohesive 

marketing strategy. When it comes to small 
businesses, or any business really, it is better to have 

too many than too few methods for communicating 
with your customer base. Magazines, mailing addresses, 

phone calls, emails, and contact forms on websites are all 
helpful. There are many strategic and creative tactics that you 
can employ in your approach. It can be challenging to know 
where to start!

To be successful, businesses must have a well-thought-out 
marketing strategy. But choosing the right marketing approach 
depends on factors such as resources available, business goals 
and objectives that resonate with target audience, and the 
level of integration needed. A communication agency can help 
businesses create a comprehensive marketing strategy that 
aligns with all this. Working with an agency can save, especially 
small businesses, time, and resources, allowing them to focus on 
what they do best – running their business.
A communication agency can provide businesses with access to 
a team of experts who have experience creating and executing 
successful marketing campaigns. By working with an agency, 
businesses can ensure content is high-quality, engaging, and 
optimized for each media. Additionally, agencies can help 
businesses monitor their social media accounts and track the 
success of their marketing campaigns through analytics and 
other insights. 
As technology and consumer behavior evolve, marketing 
strategies will also need to adapt. So, keeping an eye on 
the horizon for new opportunities to engage the audience 
becomes essential. We, at Infodent International, understand 
that deciding the right marketing strategies can be daunting, 
especially for small business owners. Our team has extensive 
experience in B2B communication, highly specialized in the 
dental sector, and can collaborate with you to develop a cohesive 
and effective strategy to implement in a timely manner, just like 
a well-orchestrated symphony!

Baldo Pipitone
	 CEO Infodent S.r.l.

baldo.pipitone@infodent.com
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R & D Production Logistics

An internal research 
laboratory to develop 

and test the best 
materials.

From raw material to 
finished product.  

It all takes place in our 
headquarters.

Storage  
and shipping are  

managed internally.

Via L. Longo 18 - 50019 - Sesto F.no, Firenze, Italy

info@lascod.it - +39 055 421 57 68
www.lascod.com

THE IMPORTANCE OF DETAILS 
Millenium HQ 5 Micron 168 Hours alginate is the go-to choice for dentists who 
have high expectations for their dental impressions. This alginate offers in-
credible precision in detail reproduction of 5 micron, surpassing many sili-
cones in quality. With its high tear strength and superb elasticity, you can trust 
that your impressions will be accurate every time. In addition, its extra dimen-
sional stability guarantees impression accuracy for up to 168 hours (7 days). 
Add extremely rapid water absorption and a fantastic creamy consistency plus 
5 years of real shelf life and you will get the best alginate for dental impression. 
With a strawberry flavour and only 30 seconds in the mouth to set, Millenium 
HQ 5 Micron 168 Hours alginate is a top choice for dentists looking for superior 
quality and accuracy in their impressions.

DISCOVER MORE

ON OUR WEBSITE
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Roen
	 ROEN Fixation System

ROEN has designed 4 fixation 
systems for oral surgery, DUAL 
PINS Hybrid pins for membrane 
and mesh fixation, S-LINE screws 
for blocks and mesh fixation, FIT-
LOCK screws for mesh fixation, 
PINJECT classic pin.
Kits include manual drivers, CA 
drivers, burs (except for PINJECT) 
and ref ills. 
The autoclavable dispenser is a 
valuable tool to complete all sys-
tems except for PINJECT PINS. 
All screws and pins made in tita-

nium grade 4 and are self thread-
ing (except for PINJECT PINS). S-
LINE and FIT-LOCK are cross cut 
connection and DUAL PINS are 
allen key micro connection.
PINJECT pins have a patented 
connection wiht the applicator 
and once wihdrawn from the dis-
penser they are containted inside 
the applicator untill they are in-
serted into the bone.

www.roen.it  
paolo.boarolo@roen.it

The ABA Spiral Implant features the 
classic Internal Hexagon connection, 
catering to various surgical procedures 
including two-stage processes and im-
mediate loading implantation. Crafted 
from Titanium Grade 5 and character-
ized by its aggressive apical threads and 
sand-blasted, double-etched acid (SLA) 
coating, the ABA implant utilizes its ta-
pered body and exceptional self-drilling 
capabilities to empower dental profes-
sional when practicing flapless implan-
tation techniques.

The ABA Spiral Implant, alongside the 
MOR, RBM, ZYG and numerous other 
implants, are the testament to our wide 
range of solutions to dental profession-
als worldwide, coinciding with our com-
mitment to quick and eff icient global 
delivery with our signature same-day-
dispatch shipping method.

www.gdentalt.com
info@gdentalt.com

		  GDT Dental Implants
ABA Spiral Implant: embodying the broad compatibility 
of the Internal Hex design  

Visit us at: Expodental Meeting Rimini
Hall C1, Booth 15



www.mestra.es

Height 36 cm  •  Width 27 cm  •  Depth 42 cm

Power 2200 W  •  Voltage 220 V, 50/60 Hz

Pressure 8 bar  •  Weight 12,5 kg  •  Boiler 3 L

Specifications: 100202 and 100203

REF. 100202 REF. 100203

REF. 100295

Specifications
Dimension: 207 x 245 x 160 mm  •  Weight: 2,73 kg
Voltage: 10~65 V •  Power supply: AC220~240 V, 50/60 Hz
Power: 100 W •  Anodizing time: 5 seconds
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sales@microcopyintl.com   microcopydental.com

 

SPIRALING 
OUT OF
CONTROL

Introducing the                        NeoSpirals
NeoSpiral burs are designed with spiral, diamond-free  
channels that direct water flow and debris removal for  
increased cutting efficiency.

Microcopy's NeoDiamond Spiral burs are 
specifically designed to deliver superior 
cutting efficiency. They enable fast and 
easy crown preparation and abrasion 
of different materials such as ceramics, 
hypermineralized enamel and old metal 
restorations.  

The Spirals have diamond-free channels 
that facilitate fast and bulk removal of 
debris and allow water to flow more 

smoothly.  This translates into less clogging 
and a more efficient cut. 

The Spirals are available in 26 shapes, 
including a selection of 24 karat gold-plated 
burs. The gold-plating helps to prevent 
clogging which significantly increases the 
effectiveness of the bur.  

www.microcopyintl.com
sales@microcopyintl.com

		  Microcopy
Spiraling in Control - New NeoDiamond Spiral Burs

Visit us at: Dental Expo Athens, Greece, 31 May - 2 June 2024, Booth B26, G & C Dental Technologies
Smart Medical Fair, www.smartmedicalfair.com/stand/h1p6b6z1480

Dental Tech trays, with their 
ergonomic design, realise the 
best relationship between the 
instruments contained and the box 
itself. They are light, manageable, 
stackable, compact, capacious and 
easily transportable.
Furthermore, they guarantee the 
safety of the instruments contained, 
preventing them from being 
lost during handling. The plastic 
materials used are highly impact-
resistant and certified for more than 
1000 autoclave sterilisation cycles.
The new "Tray IM" Surgical Kit 
allows the clinician to work with 
a single surgical instrument kit, 
regardless of the implant line used. 

Only the One-piece implant has a 
dedicated tray.
Furthermore, Dental Tech provides 
professionals with a Tray dedicated 
only to the prosthetic phase to avoid 
having to use, and consequently 
open and re-sterilise, all the surgical 
instruments even if not used.

More information at: 
www.dentaltechworldwide.com
www.dentaltechitalia.com
info@dentaltechworldwide.com
info@dental-tech.it

Visit us at: Expodental Meeting Rimini, Hall C1, Booth 10
IAO - EAO - SIdP 2024, Level 0 - South Hall, Booth C12
Smart Medical Fair, www.smartmedicalfair.com/stand/h1p1b7z1246

 Dental Tech
       TRAY DENTAL TECH: news and restyling
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IBO presents its complete CADCAM 
workflow system based on Intraoral 
Scanbodies.

Made of medical Grade 5 Titanium 
MONO-BLOCK with Zirconia Nitride 
(ZrN) coating for a PERFECT SCAN-
NING, Intraoral Scanbodies have 
same body diametre size as implant, 
low vertical height for a more conve-
nient use with intraoral scanners and 
are RADIOPAQUE to ensure a proper 
settlement.

Our CADCAM workflow offers all kind 
of options to solve any clinical case 
through our compatible dental com-
ponents.

Our complete product range consists of 
all kind of abutments, CADCAM librar-
ies, dental implants and bone grafting 
materials.

We are manufacturers since 2009, 
guaranteeing high-level product due 
to all Quality Certif ications we have 
available, with high profit for dealers 
and partners.

We have solutions for the main im-
plant systems in the market.
IBO is looking for international distrib-
utors all over the world.

www.ibodontit.com
export@ibodontit.com

	 Ibodontit
		  IBO - FULL CAD-CAM WORKFLOW
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	 Ningbo Ican Machines
ICANCLAVE, make the sterilization easy!
We have been focusing on the develop-
ment and production of dental steam 
sterilizer for 20 years. ICANCLAVE always 
makes the sterilization easy. We satisfy 
dentists all of the world both with our 
quality and service.
Three series of Class B steam sterilizers 
Model D, Model D pro and Model T pro-
vide sterilization solutions for dental clin-
ics with different budgets.  

www.icanclave.com
sales@icanclave.com Visit us at: Smart Medical Fair, www.smartmedicalfair.com/stand/h1p9b1z11078
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Tribest Dental Products
	 Come and visit Tribest at IDEX Istanbul 2024! 

Tribest is one of dental disposable manufacturers and exporters in China. Various of 
products we have ISO, MDR certificate that can help you enjoy one step purchasing 
to save your time, energy, money. We are looking for exclusive “TRIBEST” brand agent 
all over the world based on win-win situation. With us your money in safe and your 
business in safe.

www.tribestdental.com
kevin@tribest.cn

Visit us at: IDEX Istanbul 2024, Booth M11
Smart Medical Fair, www.smartmedicalfair.com/stand/h1p2b7z2323

	 Richmond Dental & Medical
		  Bright Prospects for Richmond Dental & Medical 

Since 1895, Richmond Dental & Medical 
has supplied a wide range of healthcare 
products for various applications and 
settings, including clinics, dental schools, 
and hospitals.  We understand the unique 
challenges and standards of hygiene, 
infection control, and care regulations in 
these specialized environments.

The acquisition of Richmond by Sion 
Brands has positioned us to raise our 
standard of care to new heights with 
additional product offerings, more 
streamlined logistics, and unmatched 

reliability in dental supplies.  Many of 
our cotton, single-use disposables are 
eco-friendly and biodegradable, while 
providing superior absorbency.

From redefining patient comfort 
to tightening infection control and 
embracing innovative solutions, leading 
dentists are challenging best practices 
in the industry. Learn more by visiting 
our website
 
www.richmonddental.net 
fran@sionbrands.com

BRINGING THE BEST TO DENTISTRY 
SINCE 1895

Visit us at: Smart Medical Fair
www.smartmedicalfair.com/stand/h1p5b3z1377



Get your handpiece 
repair parts
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Achieve flawless images with the inno-
vative features integrated into X-VIEW 
3D PAN.

30% dose reduction achieved by using 
pulsed rather than continuous emission.

38% dose reduction, compared to con-
ventional scanning protocols, using ART 
and volume expansion together.

57% dose reduction, compared to con-
tinuous emission by combining ART and 
pulsed emission + volume expansion 
(standard on all X-VIEW 3D PAN units).
 
www.trident-dental.com
info@trident-dental.com

Visit us at: IDEX Istanbul 2024,
Hall 2, Booth 2-E13.2

		  Trident
Advanced Reconstruction Techniques (ART) 
for Outstanding Results
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	 BIOTEM 
Master GBR techniques seamlessly with our innovative approach!

Explore a refined method for achieving 
guided bone regeneration (GBR) with ease 
and reliability, leaving outdated techniques 
behind.
Introducing SANTA and SBB, meticulously 
crafted by renowned GBR expert Prof. Dong 
Seok Sohn. SANTA simplifies 3D ridge aug-
mentation, safeguarding bone grafts and 
expediting the healing process. When com-
bined with Sticky Bone, the results are fur-
ther enhanced.

Enhance your GBR procedures with SBB, the 
tenting screw engineered to optimize bone 
regeneration and surgical precision. Its de-
sign promotes success rates while minimiz-
ing complications.
Say farewell to conventional methods and 
embrace a sophisticated yet straightforward 
approach with our pioneering technique.

www.biotem.kr
biotem@biotem.kr

D-LUX+ is a high performance dual-wave-
length Cordless LED Curing Light. 
Built and designed with the highest qual-
ity and durability, its dual-wavelength can 
efficiently, effectively and uniformly po-
lymerize all light-cured dental materials. 
At its maximum light intensity output of 
2,400mW/cm2, it can complete all resto-
rations safely and efficiently.

Benefits
- A high intensity output of 2,400mW/cm2 
and 10W LED offers short curing time and 
efficient polymerization
- 360° swivel light prove and silicone ring 
tip ensure patient comfort

- Dual-wavelength with 4 LED lamps can 
efficiently polymerize all dental materials
- Broadband spectrum of 385nm-515nm
- Wireless battery charging system elimi-
nates any potential charging contract 
problems
- Five (5) versatile curing modes allow flex-
ible curing time and power intensity in-
cluding 1 second curing and Orthodontic 
curing mode
- Built-in Light Intensity Measurement 
Sensor provides peace of mind so clini-
cians can always verify if the intensity is 
within normal range

www.diadent.co.kr
diadent@diadent.co.kr

		  DiaDent
	 D-LUX+



Flexible Partials
A seamless solution for happier patients

Facebook: tcsdental 
Instagram: tcsdentalinc 
www.tcsdentalinc.com

Abraham Cortina
VP of Business Development and Int’l Sales
abraham@tcsdentalinc.com
WhatsApp: +1 (562) 212-6876

Unbreakable™ 
Nylon thermoplastic for flexible partials.

iFlex™
Polyolefin thermoplastic for flexible partials.

Karadent™
Semi-rigid polymer for full dentures and clear 
frameworks.

Processing equipment with high performing materials. BPA, 
Monomer Free, and Hypoallergenic. Resins are available in a 
variety of diameter/type cartridges to fit different injection 
units on the market. 
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New Life Radiology
	  DigiPrint EXTRA 4K. Simply EXTRA…ordinary!

New Life Radiology is proud to present its new 
100% Made in Italy Professional 3D printer for 
dental applications: Digiprint EXTRA 4K. 

Why EXTRA? 
Extra light - only 4,5Kg 
Extra small and compact - only cm22x18,5x33H 
(an absolute record-breaking size) 
Extra large printing volume: 143x89mm 
Extra speed: 100mm/H in Z with 80um layer** 
Extra system of resin cooling/heating (clima-
tized resin) 
Extra system for resin temperature control 
Extra resolution: 35 μm 
Extra FEP: ultra FEP provided by default. 
Thanks to this technology, this 3D printer is able 
to reach the incredible printing speed of 10cm 
in height per hour. 
Extra wavelength: 405nm and 385nm* (*upon 
request) 

Extra open system: DigiPrint Extra 4K works 
with any software 
Extra touch: display touch 5” 4K 
Extra “green”: printed by the printers (biode-
gradable materials, no aluminum or milled 
steel parts) 
Extra silent 
Extra duration: DigiPrint Extra 4K has been 
designed to last. It has special fans guaranteed 
80.000 hours of operation (9 years always ON 
on full blast) 
Extra price: really competitive price level 

** with DigiPrint Extra 4K you can easily print: 
2 models in 10 minutes / 10 aligners in 1 hour.

www.newliferadiology.it
info@newliferadiology.it

Visit us at: Smart Medical Fair, www.smartmedicalfair.com/stand/h1p1b2z2265
www.smartmedicalfair.com/stand/h4p1b2z2267



CINGOL Medical is a manufacturer of design-
ing & manufacturing hightech digital dental 
unit in Foshan, China, factory has strictly pro-
duced products according to the ISO13485 
quality management system, quality is the 
priority of CINGOL.

Despite that, we pay more attention to improve 
the user experience of dentists& patients, max-

imums the work efficiency&comfort. Product 
approved by CE ISO, over 8000+pcs dental 
chairs distributed 70+ countries by 300+ deal-
ers annually. 
 
www.cingol.com
cingol@cingol.com
Visit us at: Smart Medical Fair
www.smartmedicalfair.com/stand/h1p1b4z1238

	 Foshan Cingol Medical Instruments
Humanized Dental Chair Designer & Manufacturer
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Ugin Dentaire’s e.ON 200 neo and e.ON 250 
neo stand as state-of-the-art ceramic fur-
naces, where technology and design meet 
the needs of dental professionals and the re-
quirements of today’s dental ceramics.
Born out of the combination of technologi-
cal innovations and the desire of providing a 
functional and efficient device, these ceramic 
furnaces guarantee great precision in temper-
ature regulation, accuracy in the firing process 
and incredible results in terms of translucency 
of dental ceramics.

Distributed and appreciated worldwide, the 
e.ON 200 neo and e.ON 250 neo have given 
proof of their great reliability and the trust 
they have gained throughout the years has 
been confirmed by the everlasting interest 
shown by dental professionals and techni-
cians all over the world. 

www.ugindentaire.fr/en 
info@ugin-dentaire.fr
export@ugin-dentaire.fr

		  Ugin Dentaire
	 e.ON 250 neo & e.ON 200 neo ceramic furnaces 

Visit us at: Smart Medical Fair, www.smartmedicalfair.com/stand/h1p7b5z11302
www.smartmedicalfair.com/stand/h2p1b5z11175

It is commonly believed that black is the 
complete absence of colour.
At DenTag, we believe that black is a co-
lour of innovation, durability, elegance, and 
positive progress. We have developed vari-
ous dental instruments that showcase our 
beliefs. 
Our “Nera” periodontal instruments never 
need resharpening, while our DLC probes 
allow for precision work for a long time. 
Our ‘EVO’ handles are both elegant and 
innovative, and these are just the begin-

ning of our evolutionary journey. We are 
continuously advancing and updating our 
tools to provide you with the best experi-
ence possible. 
If you have any questions, or suggestions, 
or just want to learn more about our prod-
ucts, please contact us. We would be hap-
py to hear from you. 

www.dentag.com
info@dentag.com 

	 DenTag
EVO in Black



New Life Radiology
Corso Giuseppe Canonico Allamano 13/15 Int. G
10095 | Grugliasco (TO) | Italy

info@newliferadiology.it
www.newliferadiology.it

DigiPrint, the 100% Made in Italy 3D Printers for dental applications

• fast, precise and extremely silent
• easy to connect, ready to use
• automatic calibration
• printed by the 3D printers themselves 
  with biodegradable materials
• slicing integrated
• open systems (385nm and 405nm wavelenght)
• RSA (Remote Software Assistance) on all models
• available also in 4K

All the nuances 
of radiology.
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SENSORS

INTRAORAL 
X-RAYS

3D INTRAORAL 
SCANNERS

PHOSPHOR PLATE 
SCANNERS

DIGITAL PANORAMICS 
AND CBCT
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	 TeKne Dental
SONOSURGERY® AIR SURGICAL UNIT

With the new AIR SURGICAL UNIT it is now pos-
sible to easily drive and control a SONOSUR-
GERY® AIR POWER sonic handpiece. 
The unit is completely pneumatic and is 
equipped with a special pressure bag for liquid 
irrigation, which is automatically and continu-
ously inflated at low pressure.
Both liquid flow and handpiece air pressure 
supply can be easily adjusted by specific com-
mands on the front panel.  A special foot pedal 
allows to activate the handpiece vibrations and 
the flow of sterile liquid simultaneously, so as to 
free the hands of the surgeon. 

The unit is also provided with a detachable 
4-hole silicone hose. 
The unit, in combination with the SONOSUR-
GERY® handpiece and a range of specific son-
ic inserts, is suitable for general oral surgery: 
bone block harvesting, cyst excision, prepara-
tion of implant sites, extractions of impacted 
teeth, maxillary sinus lift by crestal or lateral 
access, corticotomy, osteotomy and osteo-
plasty, etc…

www.teknedental.com 
info@teknedental.com

Visit us at: Expodental Meeting Rimini, Hall A1, Booth 200
Smart Medical Fair, www.smartmedicalfair.com/stand/h1p7b7z2512

Andrew Medical, a pioneering startup, special-
izes in the research, development, and produc-
tion of 3D Printed Dental Implants. These im-
plants, crafted from titanium Ti6Al4V-ELI, boast 
a root form shape with a dense core and an out-
er porous layer that encourages bone growth. 
This design mimics natural bone structure pro-
viding a 3D volume, going beyond the ordinary 
traditional 2D surfaces. The implant’s coni-
cal connection system and platform enhance 
performance. In vitro studies show that the 
implant’s surface influences bacteria interac-
tion, potentially preventing peri-implantitis and 
device infections. Its 3D-printed titanium struc-

ture promotes Dental Pulp Stem Cell (DPSC) 
adhesion and osteoconductivity. 
Tests reveal that its interconnected pores, simi-
lar to bone’s internal structure, improve cell ad-
herence and osteogenic properties. The surface 
design and post-production treatments sig-
nificantly impact DPSC’s adhesion and bone-
forming potential. 
Andrew Medical provides these advanced im-
plants along with a comprehensive range of 
instruments and accessories.

www.andrewmedical.com
info@andrewmedical.com

 Andrew Medical
	 Copying nature with 3D Printed dental implants

Visit us at: IDEX Istanbul 2024, Hall 2, Booth D12.2
Expodental Meeting Rimini, Hall C3, Booth 111

Its new “brushless” induction motor extends its 
useful life between 5 and 10 times compared to 
traditional models, with an innovative double 
filter system optimized for work in the dental 
laboratory. It can be mounted with HEPA filter. 
It easily adapts to the laboratory furniture, fill-
ing a minimum space. In addition, the ergo-
nomic design facilitates its use and mobility.
The electronic control with LCD screen is 
equipped with protection systems against 
overloads or obstructions in the suction mouth 
and with a visual indicator of the filter filling 

level and the detection of the micromotors.
It allows manual or automatic operation syn-
chronized with up to 3 different devices (sand-
blasters, micromotors, etc.). The detection and 
adjustment of micromotors is carried out by 
the electronic control itself, which allows de-
tecting any micromotor, including those of the 
“brushless” type.
Dimensions: (H) 585 x (W) 210 x (D) 500 mm – 
17 kg – 750 W

www.mestra.es // info@mestra.es

	 Talleres Mestraitua
Mestra Eolo Induction aspiration unit Ref. 08053
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TCS, Inc. is a dental manufacturing company dedicated to providing dental labo-
ratories with exceptional quality of resins and equipment, allowing for the most 
reliable, functional, and uncompromising aesthetic restorations for patients with 
missing teeth. 

TCS proudly manufactures all products in-house in the USA and monitors and 
reviews its quality through the implementation of an effective Quality Manage-
ment System based on ISO 13485 standards.  

TCS offers three resilient, high performing resins to choose from: Unbreak-
able™ (nylon based) & iFlex™ (polyolefin based) ideal for flexible partials, avail-
able in 4 translucent pink shades and natural (white-ish). As well as, Karadent™ 
(microcrystalline polymer) ideal for full dentures, clear clasps and frameworks, 
available in 2 translucent pink shades and crystal clear. 

Additionally, TCS offers a variety of injection units and accessories for every size 
lab and budget. TCS resins are packaged in vacuum sealed cartridges that in-
clude patient care instructions and delivery bags. 

whatsapp: +1 (562) 212-6876
www.tcsdentalinc.com // abraham@tcsdentalinc.com   

	 TCS
Flexible Partials & Equipment  

Visit us at: Smart Medical Fair
www.smartmedicalfair.com/stand/h2p1b2z2356, www.smartmedicalfair.com/stand/h1p2b5z1519
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	 DENTALMAX  
		  "LUXEN" is coming to Europe

DENTALMAX, a prominent Korean zir-
conia block manufacturer, commands 
a dominant position in Korean market. 
Renowned for natural-like tooth shades 
zirconia blocks, backed by over a de-
cade of experience. DENTALMAX has 
garnered widespread acclaim in Korean 
and Japanese markets.
The 1200+600Mpa multi-block balanc-
es aesthetics and stability with different 
transparency and strength for dentin 
and incisal, suitable for anterior-cases. 
1100Mpa multi-block offers 45%-42% 
transparency from dentin to Incisal re-
spectively, suitable for every case 
“LUXEN” is renowned for its natural 
gradient, unlike others that just increase 

layers. Enabling dental technicians to 
express shades without additional work 
is quite competitive.
“LUXEN” is also famous for its high re-
sistance to fractures, due to extensive 
expertise, high-quality materials, distin-
guishing it from Chinese blocks.
With its near-flawless shrinkage rate, 
“LUXEN” is suitable in long-bridge cases, 
such as “ALL-on-X” or “full-mouth”, with 
impeccable fit. 
DENTALMAX, with its exceptional qual-
ity, is focusing on the European market, 
seeking new dealers.

www.dentalmax.co.kr
cman@hedent.co.kr

The B&L ALPHA II and BETA are represen-
tative products of B&L Biotech. 
ALPHA II is a cordless heat source that 
utilizes gutta percha downpacking of the 
warm vertical condensation. There are 10 
different sizes of pluggers available, and 
are selected based on the size of the canal 
preparation. 
BETA is a GP injection system that dispens-
es thermoplasticized gutta percha through 
the needle for backfill. The Beta swivel nee-
dle can be rotated 360 degrees, which im-
proves the accessibility and usability. Both 
the Alpha II and Beta have excellent tem-

perature control systems to quickly reach 
the set temperature and maintain accu-
rate temperature during operation. 
And their ergonomically designed cordless 
and compact designs provide ease of use 
so that an endodontic procedure can be 
performed anywhere without limitations. 
Your endodontic treatment can be taken 
to a new level with the outstanding per-
formance and unequaled reliability of our 
obturation systems. 

www.bnlbio.com 
marketing@bnlbio.com

B&L Biotech 
	 B&L ALPHA II  

Millenium HQ 5 Micron 168 Hours al-
ginate is the go-to choice for dentists 
who have high expectations for their 
dental impressions. 
This alginate offers incredible precision 
in detail reproduction of 5 micron, sur-
passing many silicones in quality. With 
its high tear strength and superb elas-
ticity, you can trust that your impres-
sions will be accurate every time. 
In addition, its extra dimensional stabil-
ity guarantees impression accuracy for 
up to 168 hours (7 days). Add extremely 

rapid water absorption and a fantastic 
creamy consistency plus 5 years of real 
shelf life and you will get the best algi-
nate for dental impression. 
With a strawberry flavour and only 30 
seconds in the mouth to set, Millenium 
HQ 5 Micron 168 Hours alginate is a top 
choice for dentists looking for superior 
quality and accuracy in their impressions.

www.lascod.com
info@lascod.it

 LASCOD
	 The importance of details
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	 BMS Dental
Electronic Surgical Cut 50W

Discover the new High frequency electrosurgical unit, with an up-to-date 
technology, suitable for temporary surgical operations of cutting, coagu-
lated cutting and coagulation of the soft tissues, with a typical technique 
monopolar, for minor open surgery. Currents can be delivered using the 
foot control. The equipment is intended for console use in the following 
sectors: outpatient surgery, dermatology and dentistry. It has 4 different 
and separate operating functions: pure cut, cut – coag 1 (medium coag), 
cut – coag 2 (higher coag), coag. 
The electrosurgical units are supplied ready to use with accessories: 
handpiece, 10 electrodes kit, handpiece and electrodes holder and rod 
neutral electrode (autoclavable).

TECHNICAL CHARACTERISTICS: 
• Weight: 2,5 kg
• Sizes L x H x W: 190mm x 85mm x 239mm
• Nominal Voltage: 50-60 Hz frequency - 230 Vac Tension
• Power Consumption: 280 VA or W

www.bmsdental.it 
info@bmsdental.it

Visit us at: Smart Medical Fair, 
www.smartmedicalfair.com/stand/h4p6b5z1522, www.smartmedicalfair.com/stand/h1p4b5z1521
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Experienced orthodontic clinicians often 
report that severe deep overbites, rang-
ing from 75-120%, are one of the most 
challenging orthodontic treatments and, 
according to William Proffit in his “Con-
temporary Orthodontics,” deep bite prev-
alence varies depending on age, gender, 
and ethnic group. 

In such malocclusions, molars’ position 
on the class II side is the discriminating 
factor in classifying the malocclusion into 
two subtypes: a more distal positioning of 
the mandibular molar is characteristic of 
type 1, while the class II subdivision type 2 
occurs when the maxillary molar drifted 
more mesial than the contralateral one. 

Consequently, in malocclusions of this 
type, there is always a mismatch between 
the upper and lower midlines. The teeth 
disclusion provided by the BT2s offers 
several advantages. 

It speeds up teeth movements so that the 
leveling and alignment phase is faster if 
combined with a fixed appliance, allow-
ing for the change to subsequent arch-
wires. In addition, BT2s make the correc-
tion of asymmetric malocclusions easier 
by helping reposition the lower jaw.

The BT2 mechanism of action increases 
the vertical dimension and reduces mus-
cle hyperactivity. As the bite is opened 
with the application of BT2s, elastics in 
a rhomboid pattern (1/4”, 4.5oz) are used 
posteriorly to erupt the buccal segments 
by lifting the curved archwires occlusal 
and to intrude the incisors mildly with 
low resistance in the brackets.

www.siaorthodontics.com
info@siaorthodontics.com

	 Sia Orthodontic Manufacturer 
Simplifying Class II Subdivision Treatment by using the BT2 Device



INTERDENT d.o.o. · Opekarniška cesta 26 · 3000 Celje · Slovenija · T: +386 3 425 62 00 
E: info@interdent.cc · www.interdent.cc

COVERING CONVENTIONAL
AND CAD/CAM SOLUTIONS 

Discover cutting-edge phosphate bonded investment 
materials for flawless dental casting. Smooth surfaces, 
precise casts, controlled expansion—just perfection. 

Try out our Modelcast, Modelcast S, Interfine K+B Speed, 
Intervest K+B Speed, Interpress K+B Speed and 
Intercast LTS. 

Unleash excellence: elevate your restorations with our 
precision milling units and CAD/CAM discs.

Try out our PEEK discs: 
biocompatible, tasteless, wear-resistant and elastic!

Comprehensive disc solutions for all restoration needs: 
PEEK, zirconia, cobalt-chrome, titanium, PMMA and wax.

Visit our webshop!
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Dr. Saavedra, you are a professor 
at the São Paulo State University 
and Faculty of Dentistry - Lisbon 
University. What do you like about 
teaching? 
Initially, I would like to thank you for the 
invitation to participate in this interview.
Teaching is gaining significance!
I love teaching because it is the most 
effective way to learn and overcome 
challenges. Being a teacher means 
being willing to share and always learn. 
The secret is: be willing to accept new 
challenges. We all want to have good 
results and success! I seek significance.
Success is a fundamental ingredient in 
people's lives. Do you know the difference 
between success and significance? 
Success is the objective that meets your 
expectations. Significance is that you 
extend your success to other people. I 
seek to make a positive difference in this 
world. The method I use is PBL (problem 
based learning).

In your dental practice, how do you 
choose the products you use?
Products are selected based on the 
companies' concepts and philosophies. 
I love using products that are aligned 
with what I believe is best for my 
patients. The best thing is to make 
them smile. I work with few companies. 
exocad changed my professional life, 
broke paradigms.

What role do the exocad products 
you use in the treatment play for you?
The most important role: Integration: 
exocad products support decision 
making and the construction of a virtual 
patient. The future of my profession is 
in software. Because it is through them 
that we gather all the information, 
understand the problem (diagnosis), 
the limitations of the clinical case, 
simulate different solutions and most 

importantly, we make the best decision 
with the patient's participation. It is a 
powerful form of communication and 
planning. The professional of the future 
needs to understand that we will live 
in the era of the dentist/intellectual 
technician. In the same way that 
during the construction of a building 
the engineer calculates the foundation 
and the architect defines the correct 
division of spaces, the construction will 
be carried out by a professional who 
only needs to carry out a technical work 
protocol. The most important thing is 
not who carries out the work, but who 
made the decision on what and how 
to do it. I believe that our profession is 
heading in this direction. The general 

dentist is invading specialties such as 
orthodontics, implant dentistry, among 
others. Why does this happen? Because 
technology supports decision making 
and execution. It is common to see 
professionals with little experience 
performing procedures intended, in 
the past, for professionals with a lot of 
experience. This promotes an abrupt 
change in the job market. I don't want 
to say whether it's better or worse, 
but it's different. We live in a phase of 
constant change and the need to invest 
in continuing education. Anyone who 
manages to absorb all of this and adapt 
could have a fabulous result. Technology 
enhances our results, both good and 
bad! You just need to choose your path. 

If you had to choose an exocad 
product. Which would it be? Why? 
Do I really need to choose one? LOL. 
Couldn't it be at least 2?
I confess that I can no longer work 
without exocad products (exoplan, 
DentalCAD and ChairsideCAD). 
I'm a fan of exocad! A company 
aligned with modern life, human 
and professional evolution.  Define it 
as the CHOICE that meets our needs 
and reduces distances at a time 
when Dentistry is transforming and 
creating dependence on the speed of 
procedures without losing precision 
and the final quality of the work!

exocad ”Insights 2024”, 
Palma de Mallorca.
4th International Congress for Dentists 
and Dental Technicians. 

Dr. Guilherme Saavedra
- Clinical Dentist at Saavedra Digital 
Dentistry Academy
- Associate Professor at Institute of 
Science and Technology – São Paulo
- School of Dentistry, São Paulo State 
University – UNESP – Brazil.
- Visiting Professor at the Faculty of 
Dental Medicine, University of Lisbon, 
Portugal – FMDUL

SCAN THE QR CODE
FOR THE FULL INTERVIEW

The international event will be held in Palma de Mallorca, Spain, on 9th and 10th May, offering a 
high-level program and many opportunities to connect with the digital dentistry community. 
Among the leaders in the sector, we have interviewed prof. Dr. Guilherme Saavedra, Clinical Associate, 
from Brazil, who at Insights 2024 will be showing us how to create a perfect natural smile.



INNOVATIVE DIGITAL WORKFLOW FOR IMPLANT SUPPORTED 
PROSTHESIS BY DR. RICARDO VELAZQUEZ

Dynamic Abutment Solutions has recently developed a universal guided surgery kit for implant 
placement that allows modification of the offset since the design of the guide; allowing the placement 
of the implants in the prosthetically planned position, thanks to the different lengths of the drills and the 
specific implant mounters.

The placement of implants at a depth where soft tissue or bone does not allow the entry of mounters 
with default lengths is a major limitation in the case of fully guided surgical placement.

This article describes in detail how the use of a surgical kit that allows modifications made during the 
planning offset to be taken to surgery is a very useful tool for fully guided and accurate implant placement 
and digital tools to further assist in the rehabilitation.

The use of SCAIS (Static Computed Implant Surgery) has become an everyday technique in implantology 
practice due to its many advantages that have been well documented over the last few years.

One of the main limitations in the case of guided surgery is the planning offset, which will indicate the 
position of the sleeves or limit as far as our drilling should go. Being the same sleeve the one that will 
indicate the final position of our mounter and, consequently, of our implant. This offset will be linked to 
the manufacture of the drills and conveyors of our surgical kit to be used.

However, in specific cases where soft tissues, teeth or the patient’s own bone do not allow us to place 
the sleeve deeper due to a collision with these tissues, it becomes a real limitation that in some cases 
restricts the final position of the implant.

In some situations we can change the planning offset, and change the length of the drill as well; however, 
when it comes time to use the mounter to bring the implant into the final position, the mounter is usually 
only manufactured in a single length according to the original offset with which the system was created. 
This limits the restrictive guided placement of the implant significantly and the final position of the implant.

page 1

Innovative Digital Workflow for 
Implant supported prosthesis

Dr. Ricardo Velazquez 

Dynamic Abutment Solutions has 
recently developed a universal guid-
ed surgery kit for implant placement 
that allows modification of the offset 
since the design of the guide; allow-
ing the placement of the implants 
in the prosthetically planned posi-
tion, thanks to the different lengths 
of the drills and the specific implant 
mounters.
The placement of implants at a 
depth where soft tissue or bone 
does not allow the entry of mount-
ers with default lengths is a major 
limitation in the case of fully guided 
surgical placement.
This article describes in detail how 
the use of a surgical kit that allows 
modifications made during the 
planning offset to be taken to sur-
gery is a very useful tool for fully 
guided and accurate implant place-
ment and digital tools to further as-
sist in the rehabilitation.

The use of SCAIS (Static Computed 
Implant Surgery) has become an 
everyday technique in implantology 
practice due to its many advantages 
that have been well documented 
over the last few years.
One of the main limitations in the 
case of guided surgery is the plan-
ning offset, which will indicate the 
position of the sleeves or limit as far 
as our drilling should go. Being the 
same sleeve the one that will indi-
cate the final position of our mount-
er and, consequently, of our implant. 
This offset will be linked to the man-
ufacture of the drills and conveyors 
of our surgical kit to be used.
However, in specific cases where soft 
tissues, teeth or the patient’s own 
bone do not allow us to place the 
sleeve deeper due to a collision with 
these tissues, it becomes a real limi-
tation that in some cases restricts 
the final position of the implant.
In some situations we can change 
the planning offset, and change 
the length of the drill as well; how-
ever, when it comes time to use the 
mounter to bring the implant into 
the final position, the mounter is 
usually only manufactured in a sin-
gle length according to the original 
offset with which the system was 
created. This limits the restrictive 
guided placement of the implant 
significantly and the final position of 
the implant.
This article describes how the use 
of a universal surgical kit can solve 
this type of limitation and make the 
most of our guided surgery.

CLINICAL CASE

60 year old male patient visits the 
clinic with the desire to restore his 
oral health in a fully comprehensive 
manner.
Upon physical examination we 
found absence of teeth in both jaws 
and remaining teeth with recurrent 
caries, advanced periodontal disease 
and mobility; with a poor prognosis 
for function and aesthetics. We pro-
ceeded to take all the preparatory 
records such as: scans, photographs, 
x-rays, tomography and other diag-
nostic elements for the planning of 
rehabilitation by means of dental 
implants.

According to the prosthetic plan-
ning in the co diagnostix software, it 
is decided to extract the remaining 
upper teeth, leaving two teeth tem-
porarily for stabilisation of the surgi-
cal guide and as a reference for the 
immediate scanning after the place-
ment of 4 single-stage implants 
(Fixo. Oxy. Italy).
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Fig. 3

Fig. 4
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In the lower part the extraction of the 
remaining teeth is planned and the 
immediate placement of 6 implants 
(dynamic hex. Cortex . Israel) and and 
the immediate placement of Multi 
Units Abutments (MUA. DAS. Dy-
namic Abutment Solutions. Spain).
However, when planning for the low-
er implants at the same level, there 
is a collision of the sleeves with the 
bone that prevents the placement of 
the implants at the same level (fig. 6), 
so the offset of the anterior implants 
is modified to ensure the correct po-
sition in the guide, avoiding interfer-
ence with the bone and placing the 
implants at the same level (fig. 7).

Dental extractions are carried out, 
temporarily leaving some teeth that 
will help to stabilise the guide in a 
correct position at the moment of 
placing the implants, as well as be-
ing a reference at the moment of 
matching the scans for the immedi-
ate prosthesis.

Once the surgical guide is stabilised, 
the osteotomies and placement 
of the lower posterior implants are 
performed, while the length of the 
anterior implants is changed in the 
drilling sequence according to the 
modified offset, which corresponds 
to the mounter, colour-coded ac-
cording to the length of the offset.

Immediately after implant place-
ment, the MUA Abutments are placed 
(Dynamic Abutment Solutions)

In the maxillary case, the implants 
with integrated MUA Abutment 
(monoimplantes fixo . oxy italia) are 
placed and scanning is performed 
before extractions of the remaining 
teeth that will serve as a reference for 
the scan and the position reference in 
the design software.

The immediate prostheses are 
milled in PMMA and fitted on their 
corresponding bases, adjusted and 
radiographically checked for proper 
seating.
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Fig. 5 Benjamin Mancilla (Lab.Trascendent)

Fig. 6

Fig. 7

Fig. 8

Fig. 9

Fig. 10

Fig. 11

Fig. 12

Fig. 13 a-b
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After 6 months the patient returns 
and records are taken for the final 
prosthesis.
In this case the lower prosthesis is 
made of a titanium bar and a PMMA 
superstructure and the upper part is 
made of a titanium substructure and 
a zirconia structure.

Fig. 14

Fig. 15

www.dynamicabutment.com
das@dynamicabutment.com

CHECK OUT MORE ADVANTAGES 
AND DETAILS IN OUR DAS GUIDED 

SURGICAL KIT CATALOGUE

UNIVERSAL KIT. FOR ALL IMPLANT SYSTEMS (MAX. Ø 4,7MM)

100% GUIDED DRILL SYSTEM

FULL GUIDED WORKFLOW. RELATING TO DYNAMIC TIBASE
AND MULTI-UNIT DAS SYSTEM

*Please ask sales availability by country 
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Fig. 16 Lukas Wichnalek, Rafael
Díaz (Soul Dental Arch)

Fig. 17

Fig. 18 Fig. 19

Fig. 20



BMS Dental Srl
Via M. Buonarroti, 21/23/25 - 56033 Capannoli (PI) ITALY 
Tel. +39 0587 606089 - www.bmsdental.it - info@bmsdental.it

INFECTION CONTROL
Each surface a solution

Packaging

Disinfection

Sterilization 
tests

Sterilization
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Uzbek Market Potential 
A good industrial structure (automotive, 

hydrocarbons, electronics, chemicals, 
pharmaceuticals, food) placing strong 

emphasis on modernization and 
acquisition of high technology. However, 

competition is very tough, especially 
with China.

At the heart of Central Asia 
It plays a key role in both the economic 

development and the security of the 
region and is thus an important partner 

country for Europe and other world 
countries in terms of development 

cooperation.

Market of 35 million people 
By far the most populous country 
in Central Asia, with strong rate of 

population growth. Much is under 35 
years old, leading to higher propensity to 
consume. The middle class constitutes an 
important segment of the population with 

good entrepreneurial vitality.

Gateway to a market of over 
300 million people 

Toward CIS countries, with reduced 
transport costs, due to its geographical 

centrality, as regards exports from Europe.
Key reforms 

Aware of the country's imperfect 
record, the government has made the 
fight against corruption and respect 
for the rule of law one of the reform’s 

cornerstones. According to transparency 
International, in 2019, the country ranked 

158th out of 180 countries. 



After a long period of standstill, Uzbekistan’s President, Shavkat Mirziyoyev, 

elected in 2016, has embarked on an ambitious course of reform aimed 

at turning the country into a democratic market economy and is putting 

a focus on regional and international cooperation. Looking to the future, 

such an evolving country, recording discrete rates of economic growth, 

could play an important role for international trade.

Uzbekistan’s2.50 
min
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Uzbekistan is a landlocked country 
with a long history of protectionism 
and state interventionism in all eco-
nomic sectors that have, for decades, 
slowed down economic growth and 
isolated the country’s productive 
system from international demand. 
Although its economic-commercial 
system remains conditioned by 
pervasive control by the authorities 
on every type of activity, mainly 
aimed at strengthening national 
production, President Mirziyoyev’s 
ambitious reformist agenda in-
cludes a substantial opening to-
wards foreign countries. The aims 
of his “Development strategy for a 
new Uzbekistan 2022-2026” include 
increasing the effectiveness of the 

administration, strengthening the 
rule of law, and developing a free civil 
society, developing the private sec-
tor, stimulating domestic and, above 
all, foreign investments, and improv-
ing the social protection system. 
Since his elections in 2016, aware of 
the need to improve the general 
climate to stimulate investments, 

President Mirziyoyev has approved 
several measures to reform the eco-
nomic sector, that have improved 
the investment climate, removed key 
market distortions, and unlocked the 
potential of private entrepreneurship 
(reducing the weight of the State, 
most specifically in economic-pro-
ductive activities and in terms of the 
regulatory and control framework). 
Among the reforms, are grants to 
foreign investments (taxes frozen for 
5 years from the registration of the 
Company), in particular in the three 
existing Free Economic Zones (Navoi, 
Angren and Jizzah, to which four oth-
ers have been added), where they will 
enjoy customs exemptions (for the 
import of goods not produced in Uz-

bekistan) and tax (for 3, 5, 7 or 10 years 
depending on the amount).
The first positive effects of these re-
forms are already visible. Among oth-
er things, a ban has been imposed on 
using children and forced laborers in 
cotton harvesting. Measures like these 
have paved the way for Uzbekistan to 
be included as one of ten countries 

worldwide in the European Union’s 
GSP+ system of trade preferences. 
And there have been other remark-
able achievements. For instance, the 
expenditure on drinking water supply 
has quintupled, giving 73% of the pop-
ulation access to clean drinking water, 
the number of kindergartens has 
tripled, giving 60% of children access 

After Uzbekistan 
became independent in 
1991, it was under the 
authoritarian rule of 
Islom Karimov for 25 
years. After Karimov’s 
death in 2016, Shavkat 
Mirziyoyev, for many 
years the country's Prime 
Minister, was elected 
as the new president and 
reelected in 2021. 

Population 35.7 million

Government Presidential Republic (with most important political powers in the hands of the president)

Language Uzbek official language; Russian remains a vehicular language

Religion Islam (96.5%)

2020 2023 est. 2024 est.

GDP per capita at current prices (US$)  1,796 2,486 2,600

Unemployment rate (%) 7.5       6.4  6.1

Export of goods & services (% of GDP)    30.4

Import of goods & services (% of GDP)  43.5
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to pre-school education, and thanks to 
scholarships the share of young peo-
ple with a secondary education has 
increased from 9 to 25%.

In its foreign policy, Uzbekistan is 
committed to neutrality and non-
alliance. Its heavy economic depen-
dence on Russia makes it difficult for 
Uzbekistan to take a clear stance on 
Russia’s war of aggression against 
Ukraine. The country is working to 
expand Central-Asian cooperation 
and is scaling up its activities in 
regional and international organi-
zations. In July 2022, the European 
Union and Uzbekistan concluded 
negotiations on an Enhanced Part-
nership and Cooperation Agree-
ment which includes new areas of 

cooperation and significantly im-
proves the regulatory framework for 
trade and economic relations. 
Not excessively affected by interna-
tional recession of recent years, the 
country, according to official fig-
ures that need, however, to be con-
sidered cautiously, has recorded a 
constant growth rate of around 8% 
(only interrupted by the COVID-19 
health crisis in 2020). According 
to figures, Uzbekistan’s economy 
has become more dynamic, wit-
nessing a 7.4% GDP growth rate 
in 2021, driven by a surge in do-
mestic and foreign investments 
and a recovery in domestic con-
sumption. Within a framework of 
stable political situation, there is 
much expectation for the reforms, 

which remain crucial for the stabil-
ity of the country socio-economic 
factors (in response to the tumultu-
ous demographic growth, which is 
not absorbed by the labor market; 
improvement of living conditions 
of the population; reduction of re-
gional gaps). Government projec-
tions show a possible acceleration 
of economic growth in the coming 
years, due to further expansion of 
domestic and foreign investments, 
greater access to credit, greater 
domestically driven demand due 
to wage increases, further price 
liberalization and greater exports. 
In 2020, Uzbekistan ranked 69th 
in the World Bank Doing Business 
Ranking, with a continuous im-
provement compared to the past.

The Autonomous Republic of Karakalpakstan is in western Uzbekistan. In July 2022, violent 
protests broke out, leaving several people dead and wounded. The protests had been sparked 
by the constitutional changes planned by the Uzbek government. According to these changes, 
the constitution should no longer explicitly mention the sovereignty of Karalpakstan, which 
is currently enshrined in the constitution, including the right to secede from the Republic of 
Uzbekistan. In response to the unrest, President Mirziyoyev sealed off the region and declared 
a state of emergency. After the plans to amend the constitution were dropped, things calmed 
down again.
Karakalpakstan covers nearly 40% of Uzbekistan’s territory; the autonomous republic has about 
two million inhabitants.

President Mirziyoyev, re-elected in 2021 after a first term in 2016 (succeeding Islam Karimov 
who ruled the country since independence in 1991), has set up a broad reform program for a 
New Uzbekistan for the period 2022-2026, which includes seven priority areas: 

1. GDP per capita expected to increase 1.6 times over the next five years, due to high growth 
rates.
2. Abolition of monopoly on electricity supply and introduction of market mechanisms, as part 
of the energy sector transformation process.
3. To attract 120 billion dollars of investments, of which 70 billion dollars of foreign investments, 
over the next 5 years.
4 Exports volume expected to increase to $ 30 billion by 2026 and share of private sector in 
exports up to 60%.
5. Farmers’ income expected to increase at least twice, ensuring at least 5% annual growth in 
agriculture.
6. Implementation of five-year programs in districts and cities, ensuring an equal development 
of provinces by increasing provincial economy by 1.4-1.6 times.
7. Volume of services expected to increase 3 times in the next 5 years, with the creation of 
3.5 million new jobs in the sector. Informal service sector economy expected to decrease by 3 
times (now exceeding 50% of GDP). The number of domestic tourists expected to increase to 
over 12 million, foreign tourists to 9 million and to double number of people employed in tour-
ism to over 500 thousand.
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Over the past twenty years, Uzbeki-
stan’s health system changed dras-
tically from the inherited Soviet 
health system. Healthcare provi-
sion in the country is primarily pub-
lic, with a national healthcare plan 
which guarantees citizens the right 
to access free healthcare. A basic 
benefits package is paid for and 

provided by the state and offi-
cially free of charge to all citizens 
but, for most of the population, 
many health services (including 
many primary, secondary, and 
tertiary services) fall outside the 
scope of this package. Between 
2017 and 2019 government spend-
ing on health increased quite sig-

nificantly, but so did out-of-pocket 
expenditure, now accounting for 
over half of health spending. 
The package includes primary care, 
emergency care and specialized 
care for groups of the population 
classified by the government as 
vulnerable. It also includes care 
for certain “socially significant and 

Uzbekistan’s Progress 
in Reforming 
its Healthcare System 
Just as most former Soviet Union countries, Uzbekistan’s health sector has suffered since 
the loss of the former Soviet Union government’s subsidies and support. The quality of its 
healthcare declined and emigration deprived the health system of many practitioners. 
Since then, the country has rolled out several key health schemes to enhance productivity 
and simultaneously ensure proper accessibility. Furthermore, in recent years, it has 
embarked on an ambitious process to modernize and expand its health system and 
make progress towards universal health coverage. These developments have laid a robust 
foundation for future changes and have increased capacity to develop a more efficient 
and responsive national health system.

4.40
min

Fig. 2 
Health expenditure per capita is slightly below 
the Central Asian average

Notes: 2019 data. PPP: purchasing power parity; UMIC: upper middle-income 
  countries in the  WHO European Region; averages are unweighted.

Source: European Observatory on Health Systems and Policies, WHO Europe, 
Susannah Robinson. Reference Numbers ISBN: 978 92 890 5922 0 
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hazardous conditions”, including 
diseases such as poliomyelitis, tu-
berculosis (TB), leprosy, HIV/AIDS, 
and syphilis, and certain noncom-
municable diseases such as can-
cer. The de facto package largely 
excludes secondary and tertiary 
care, as well as outpatient phar-
maceuticals, for significant parts 
of the population. This can create 
incentives for patients to visit emer-
gency care, which is provided free 
of charge, and generally considered 
to be better provided with equip-
ment, medical aids and devices, 
and medications than other pub-
licly run health facilities.
Inpatient public facilities are per-
mitted to charge fees for services 
provided outside the state-funded 
package. As voluntary health in-
surance is not common, shortfalls 
for health needs not met by state-
funded services are usually paid for 
fully out of pocket by individuals 
(especially the chronically ill), with 
consequences for financial protec-
tion and access to services. 
The Ministry of Health is the lead 
agency in organizing, planning, 

and managing the health system, 
and regulation is almost exclusively 
managed by the government. The 
system has three levels: national, 
regional, and district or city level. 
Having been an extremely central-
ized system under the former Sovi-
et Union, Uzbekistan has gradually 
been introducing elements of de-
centralization to regional and dis-
trict levels, especially on adminis-
trative issues. State health services 
are funded through national taxa-
tion, and health workers in the pub-
lic sector are salaried employees.
Addressing health inequity - Uz-
bekistan has started a far-reaching 
and ambitious process of health 
system reform, that includes fun-
damental changes in service deliv-
ery and health financing arrange-
ments, as well as digitalization of 
the healthcare sector, with an over-
all objective for Uzbekistan to im-
prove the health of the whole pop-
ulation through universal health 
coverage (UHC). Comprehensive 
health service delivery reforms 
are currently under way, to bring 
health services closer to the pop-

ulation, following the “Concept 
on health development of the Re-
public of Uzbekistan 2019–2025”, 
adopted in 2018, with plans to 
revise the package of services 
and medicines, including a presi-
dential resolution establishing 
mandatory health insurance. This 
concept is being put into practice, 
since 2021, through a pilot project 
in Syrdarya oblast (region), with 
the intention to expand the new 
system to other regions and even-
tually implement planned reforms 
throughout the country. The gov-
ernment’s intention is to scale up 
these reforms to the entire country 
by 2025.

Scan the QR Code 
for the full article 

One of the consequences of poor employment 
prospects is high labor migration, 
particularly to Russia. In 2021, migrants 
sent home remittances for a total of about 
8 billion US Dollars, the equivalent of 
almost 12% of Uzbekistan’s GDP

Fig. 2 
Health expenditure per capita is slightly below 
the Central Asian average

Notes: 2019 data. PPP: purchasing power parity; UMIC: upper middle-income 
  countries in the  WHO European Region; averages are unweighted.

Source: European Observatory on Health Systems and Policies, WHO Europe, 
Susannah Robinson. Reference Numbers ISBN: 978 92 890 5922 0 
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20 March 2024 - On World Oral Health 
Day on 20 March 2024, the World 
Health Organization is calling for ac-
tion in countries of the South-East 
Asia Region and among partners to 
promote oral health and reduce the 
burden of oral diseases. 
Oral diseases are among the most 
common noncommunicable diseases 
worldwide. Despite being largely pre-
ventable, there were estimated to be 
more than 3.5 billion cases of such 
diseases and other related conditions 
globally in 2019. It is unfortunate that 
between 1990 and 2019, estimated 
case numbers of oral diseases in the 
world increased by more than 1 billion - 
a 50% increase. 
These diseases impact health systems, 
economies, and individuals in partici-
pating in society and achieving their 
potential. They cause physical symp-
toms, functional limitations, and a det-
rimental impact on emotional, mental, 
and social well-being. 
Against this backdrop, WHO Mem-
ber States at the Seventy-fifth World 
Health Assembly agreed to adopt a 
global strategy on oral health, includ-
ing a framework for tracking progress 
with targets to be achieved by 2030. 
The global strategy sets the bold vision 

of universal health coverage (UHC) for 
oral health, reaching all individuals and 
communities by 2030. This enables 
people to enjoy the highest attainable 
state of oral health and live healthy and 
productive lives, including by tackling 
social and commercial determinants 
and risk factors of oral diseases and 
conditions. 
Among the six WHO regions, South-
East Asia reported the highest num-
ber of oral diseases and conditions 
in 2019 – approximately 900 million 
cases – reflecting the Region’s large 
population. Our Region also has the 
world’s highest oral cancer incidence 
and mortality, with the estimated age-
standardized mortality for males at 8.1 
per 100 000 being more than double 
the global average of 3.7 per 100 000. 
The incidence rate for males and fe-
males at 14.4 and 4.5 per 100 000 re-
spectively are also more than double 
the global average. Across our Region, 
the oral disease burden also shows 
strong inequalities, with higher preva-
lence and severity among poor and 
disadvantaged populations who gen-
erally have lower access to prevention, 
care, and rehabilitation.
Fulfilling its commitments to techni-
cal guidance, WHO provided action-
able guidance and technical support 
to all countries through the Action 
Plan for oral health in South-East Asia 
2022–2030. The Action Plan focused on 
addressing the burden of oral diseases 
and conditions specific to the Region 
and the inequalities in access for vul-
nerable groups. 
Four countries in our region have for-
mulated national plans aligned to the 
Regional Plan which was approved in 
2022. The key actions that are being 
adopted by countries include:
-	 developing packages of essential 

oral health services that meet prior-
ity needs to be delivered in primary 
health care settings

-	 designing innovative and effec-
tive workforce models with the 
engagement of both public and 

private oral health providers to ad-
dress shortages and distribution 
imbalances in the workforce, and

-	 expanding oral health promotion 
in schools, workplaces and other 
community settings to engage, 
empower, and instill life-long oral 
hygiene practices 

Contributing to the global target of en-
vironmentally sound oral health care, 
Thailand is one of three countries se-
lected by WHO and UNEP globally to 
build capacity in the environmentally 
sound management of associated 
wastes under the Minamata Conven-
tion. A series of four online courses 
on oral health is being launched on 
OpenWHO to support countries build 
capacity of non-oral health and oral 
health professionals on essential ser-
vices. 
Interventions to reduce the burden of 
risk factors for oral diseases which are 
also common to noncommunicable 
diseases, through the implementation 
of WHO technical packages, continue 
to be priorities in the Region. These 
risk factors include tobacco use, the 
harmful use of alcohol and diets high 
in sugar. 
I am pleased that all Member States 
are implementing the WHO Frame-
work Convention on Tobacco Control 
and the WHO MPOWER package. The 
Regional Office launched the Quit To-
bacco app, the first of its kind by WHO, 
which targets all forms of tobacco and 
helps users to identify triggers, set 
targets, manage cravings, and stay fo-
cused on quitting. Five countries have 
enforced taxes on sugar-sweetened 
beverages. 
While pledging the continued tech-
nical support of WHO, I urge all 
stakeholders to leverage the guid-
ance to accelerate progress towards 
a South-East Asia in which all people 
are empowered and enabled to lead 
healthy and productive lives and en-
joy the highest attainable state of oral 
health.

World Oral Health Day 2024: Empower Everyone, 
Everywhere to Value and Care for Oral Health
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By Ms Saima Wazed, 
Regional Director, WHO South-East Asia Region
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On the 20 March every year, we ask the world to unite 
to help reduce the burden of oral diseases, which affect 
individuals, health systems and economies everywhere.
World Oral Health Day aims to empower people with 
the knowledge, tools and confidence to secure good 
oral health.

Why is World Oral Health Day important?
Oral diseases are a major health concern for many coun-
tries and negatively impact people throughout their 

lives. Oral diseases lead to pain and discomfort, social 
isolation and loss of self-confidence, and they are often 
linked to other serious health issues. And yet, there is no 
reason to suffer: most oral health conditions are largely 
preventable and can be treated in their early stages.  

Who is World Oral Health Day targeted to?
•	 individuals to take personal action
•	 schools and youth groups to deliver learning activi-

ties about oral health
•	 oral health professionals and the wider healthcare 

community to educate the populations they serve
•	 governments and policymakers to champion better 

oral health for all.

How to get involved?
FDI relies on individual action worldwide to roll out 
World Oral Health Day in each country and create a 
truly global movement. We encourage you to use your 
local expertize to create awareness and roll-out WOHD 
in your community. Whatever you decide to do, however 
big or small, contributes to improving the oral health of 
populations globally.

www.worldoralhealthday.org

About World Oral Health Day
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Silvia - Welcome Dr. Edwab. It is so 
nice to speak with you today so we can 
discuss how people in the dental and 
medical industries can improve their 
communication talents and be more 
successful. Briefly, tell us about your-
self for those that do not know you.
Dr. Edwab - Hi Silvia. It is great to be 
here. I have been in the Dental and 
Medical field for over 40 years both as 
an Oral & Maxillofacial Surgeon in New 
York and currently as an event organizer 
and manager. For over 20 years I was the 
former Executive Director of one of the 
largest healthcare events in the United 
States. In addition, I am a full Professor at 
the Jack Welch Management Institute 
Online MBA Program and sit on many 
Boards of organizations. That is why I 
feel I have so much to offer to help oth-
ers improve their communications and 
be more successful with their clients. 
Silvia - So let’s begin with this month’s 
topic that you feel affects everyone’s 
career; “The Importance of Non-Ver-
bal Communications”.
Dr. Edwab - Nonverbal communication 
can be 75% of a conversation.  Actual 
words account for only about 25% of our 
interaction. Nonverbal communications 
involve the actions our body demon-
strates when in a conversation with 
others. Posture, facial expressions, arm 
positions, and eye contact are examples 
of nonverbal messages. We all use these 
cues in daily conversation, many times 
involuntarily. 
Silvia - I never realized how important 
nonverbal actions are when dealing 
with clients. Please tell us more.
Dr. Edwab - If you walk into a meeting 
with your team or to meet a client and 
your back is straight up and your head 
is held high, you are smiling and make 
eye contact, you exude power and con-

fidence. You project nervousness and 
uncertainty if you’re slumped over with 
your eyes on the floor. Even your hand-
shake is judged if it is strong or weak and 
sweaty.
Silvia - Now I see what you are saying. 
How you come across is so important.
Dr. Edwab - Yes. Remember, you are 
judged within 10-seconds of meeting 
someone. Your initial appearance and 
actions are how they are evaluating you.
Silvia - You mentioned being evalu-
ated?
Dr. Edwab - Yes. If you don’t make 
eye contact with the person, they lose 
trust in what you are saying.  There’s a 
reason many of us prefer face-to-face 
communications as we are able to see 
someone’s body language which helps 
us understand their true feelings.  Un-
derstanding every type of nonverbal 
communication can also help your ca-
reer. You can show your confidence, 
passion, and expertise through small 
nonverbal communication cues. This is 
true whether leading a team meeting 
or delivering a presentation. The Austri-
an-American author and educator Peter 
Drucker had it right when he said, “The 
most important thing in communica-
tion is hearing what isn’t said”.
Silvia - Can nonverbal communications 
help in other ways with your clients? 
Dr. Edwab - Nonverbal communica-
tions builds trust and clarity as these sig-
nals are far more subtle than words and 
extremely important. Your body posi-
tion, facial expressions, eye contact, and 
hand positions reveal the true meaning 
of what you are saying. It also encourag-
es inclusiveness and diversity. Nonver-
bals help you engage and connect with 
others which helps everyone better un-
derstand what you are saying and helps 
get everyone into the conversation. 

Silvia - Since our dental and medical 
industries are international, can it 
help with sales across different lan-
guages?
Dr. Edwab - Have you ever tried to in-
teract with someone that didn’t speak 
your language? There was probably a lot 
of gesturing, facial expressions, and pos-
turing. Those are your nonverbal com-
munication skills at work. It also helps 
with language gaps and different cul-
tures as body language can help foster a 
connection and understanding. 
Silvia - Obviously, the more clients and 
perspective clients you speak with the 
better chance you have of making a 
connection and furthering the rela-
tionship.
Dr. Edwab - Definitely, just think how 
you feel when someone has their hands 
crossed on their chests; or they are 
looking somewhere else while you are 
speaking or looking at their phone dur-
ing a conversation. It indicates you are 
not their primary concern at the present 
time. To be an effective communicator, 
make continuously eye contact, nod 
your head that you understand, smile, 
and keep your hands in front of you or 
at your sides.
Silvia - This sounds universal. 
Dr. Edwab - Most importantly it can 
help advance your career. When talking 
with your boss, coworkers, and clients, 
or giving presentations, you can use 
nonverbal communication to gain a 
competitive edge.
Silvia - As always, thank you so much 
Dr. Edwab for your discussion on im-
proving one’s communication skills so 
they can be successful in business and 
their personal lives. I know we are all 
looking forward to our next interview 
and another topic so we all can be-
come better leaders.

Non-Verbal 
Communication
This new and unique column addresses how business owners, 
company executives, and sales personnel can improve their 
communication and business skills to be more successful in 
sales and in conversations with their clients. 

Mrs. Silvia Borriello
Editorial Director
Infodent Infomedix International 
Publishing and Consulting House
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Successful Global Congress 
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Jack Welch Management MBA Program; 
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For additional information, contact:
Ms. Silvia Borriello: silvia.borriello@infodent.com - LinkedIn: Silvia Borriello
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What are the future projects that 
UNIDI has planned for 2024/2025 
in some countries on the African 
continent?
The most important project we 
are working on is surely IDEA 
(International Dental Exhibition 
Africa). This event will be held in Dar 
Es Salaam from 10 to 12 December 
2025, and aims to establish itself as 
the most important dental event on 
the African continent and a reference 
point for local professionals. In this 
regard, I must mention the very 
strong cooperation with local dental 
associations, with whom we are 
working to organise the best cultural 
and scientific programme. From 11 
to 13 December 2024, also in Dar Es 
Salaam and thanks to a collaborative 
partnership with the Embassy of Italy 
in Tanzania, an important preview 
will be held: the Business Forum Italia 
Tanzania (BFIT), which will feature 
the Italian health system and allow 
the best possible accreditation with 
political, academic and professional 
institutions.

Who is the Africa project 'Italians 
do it better' aimed at?
The project is aimed at Italian 
and European industries, which 
can approach markets directly, 
identifying local dealers and initiating 
production training and specific 
training courses for the dental 
professions.

Tell us a bit about your past and 
future projects in detail: how they 
are organised, which countries 
you intend to cover, which 
governmental organisations you 
work with and local industry 
associations, etc.
Since the start of the IDEA 
project, a complex and rigorous 
collaboration with all the local 
professional associations of the 
dental world, political institutions 
(in particular, the Ministries of 
Health) and the academic world, 
has been indispensable. In 
addition, we wished to emphasise 
the key role played by all local 
dental and medical professionals. 
Collaboration is always pursued on 
an equal basis.

What must Made in Italy companies 
do to participate and what 
expenses will they face?
Access costs in terms of customs 
documentation and certification are 
not particularly onerous; similarly, 
most of the maritime freights that sail 
to the African continent are reasonably 
priced. The investment required for 
companies to meet hundreds of 
dealers from all over sub-Saharan 
Africa is still being studied but may 
be estimated at a couple of thousand 

euros, with a particularly advantageous 
and attractive contact cost.

Why did you choose Africa as one of 
the strategic targets to implement 
the Made in Italy fair?
For obvious demographic, economic, 
development and geopolitical issues, 
Sub-Saharan Africa is, without a 
doubt, the area with the greatest 
growth opportunities in the medium 
term, and it is therefore crucial for 
Italian industry to be present right 
now.

Which companies have participated 
in the past and what was their 
feedback?
The companies most closely related 
to African markets are those focused 
on the production of consumables, 
sterilisers and dental units.

After the missions in Africa 
baptised 'Italians do it better', are 
you planning to organise other 
missions in the future in strategic 
markets such as India or the Far 
East?
As a preparatory step, UNIDI has 
already carried out an itinerant 
mission to Ethiopia, Kenya and 
Tanzania in September 2023, which 
saw the presence of a dozen Italian 
companies and the incredible 
participation of around 300 
dealers from the above-mentioned 
countries as well as Uganda and 
Rwanda.
UNIDI will also organise a mission 
to Southeast Asia in July 2024, to 
Vietnam, to continue the market 
research project that had to be 
suspended due to Covid.

Interview with Gianfranco Berrutti, 
member of the UNIDI Board of Directors 
Delegate for Internationalisation Projects

www.unidi.it

About UNIDI
UNIDI (Italian Dental Industry Association) associates the best of Italian Dental Industry: more than 100 high-calibre 
manufacturers of equipment and consumables for dentists and dental technicians.
UNIDI was set up in 1969 and in 48 years of activity it has made an all-important contribution to the growth of the 
Italian Dental Industry. Today, it is one of the world leaders, among the first for volume of business, technological 
innovation and exports.
UNIDI represents the Italian Smile Industry, that is appreciated throughout the world for the reliability of its components, 
its avant-garde technological solutions and pleasing design. We support our Companies promoting them in Italy and 
abroad, and we contribute to the growth of the sector with the organization of the most important Italian dental event: 
Expodental Meeting is the showcase of the Italian dental excellence.
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Celebrating a Century of Excellence:
The Greater New York Dental Meeting
As we mark the centennial celebration of the 
Greater New York Dental Meeting (GNYDM), 
it’s a fitting moment to reflect on the remark-
able journey that has brought us to where we 

stand today – as the largest dental conven-
tion and event in the United States.

Our story began humbly in the 1920s, with 
just a few hundred attendees and a couple 
of educational programs. It was the collective 
efforts of a group of dentists from Brooklyn, 
Staten Island, and Manhattan that laid the 
foundation for what would become an iconic 
event in the field of dentistry.

The 1940s brought with it new challenges as 
the United States faced the threat of war and 
the possibility of air strikes. Dentistry found 
itself at a crossroads, with a new need for 
dentists to become more active auxiliary sur-
geons, treating facial injuries during World 
War II. This period marked the beginning of 
a new era in which Americans recognized the 
importance of proper oral health care, the 
need for dental reform, and access to care.

With less than 1,000 attendees from the tri-
state area, the Greater New York Dental Meet-
ing began at the Hotel Pennsylvania in New 
York City. The concept was simple yet ground-
breaking: create a platform where dental pro-
fessionals could come together to learn, share 
ideas, and advance their profession.

In 1975, the GNYDM moved to the Hilton Ho-
tel, expanding to incorporate exhibits and 
dental product companies alongside dental 

education. This integration of exhibitor-at-
tendee interactions and networking experi-
ences paved the way for sales opportunities 
and propelled the GNYDM to new heights.

In 1987, the GNYDM signed papers with the 
Jacob K. Javits Convention Center, marking 
a fresh beginning with new prospects. Rec-
ognizing its responsibility to both attendees 
and exhibitors, the GNYDM became the only 
dental meeting chosen by the United States 
Department of Commerce to help manufac-
turers succeed in a global marketplace. To-
day, we remain the U.S. dental industry lead-
er in international trade and commerce.

In 2023, the GNYDM registered a record 
breaking 36,081 attendees, including 13,302 

dentists, 2,793 dental students and residents, 
2,027 dental assistants, and 2,320 dental hy-
gienists from 139 countries. Our exhibit floor 
offers special discounts and giveaways, with 
dental professionals visiting over 1,020 exhibit 
booths.

But it’s not just about the numbers – it’s 
about the quality of education and expe-
riences we provide. With over 265+ semi-
nars and hands-on workshops, including 
programs in Spanish, Portuguese, Russian, 
and Chinese, we strive to meet the diverse 
needs of our attendees. Additionally, our 
meetings for specialists cover a wide range 
of topics, from implant dentistry and ortho-
dontics to pediatric dentistry, sleep apnea, 
and oral cancer.

As we look back on a century of excellence, 
we are grateful for the support of our at-
tendees, exhibitors, and partners who have 
helped us reach this milestone. 
Here’s to another century of advancing oral 
health and transforming lives through the 
Greater New York Dental Meeting! 



At The Jacob K. Javits Convention Center, New York CityAt The Jacob K. Javits Convention Center, New York City

WWW.GNYDM.COMWWW.GNYDM.COM

NO PRE-REGISTRATION FEENew York County and 
Second District Dental Societies

Follow UsFollow Us

29
4

NOVEMBER
DECEMBER

MEETING DATES:MEETING DATES:
1
4

DECEMBER
 DECEMBER

EXHIBIT DATES:EXHIBIT DATES:

The Largest Dental Meeting 
In The United States

GREATER NEW YORK 
DENTAL MEETINGTM

20242024

Special Care
Dentistry Forum

GNYDM Lab

Symposium

10 Specialty Programs

JOIN US FOR OURJOIN US FOR OUR
CENTENNIAL CELEBRATIONCENTENNIAL CELEBRATION



10-12 OCTOBER, 2024 – BUDAPEST

10 000
visitors

500
manufacturers

4000
congress participants

from 50
countries

Meet your future dental dealers 
in Central-Eastern Europe

dentalworld.hu

Dental World 2024
International Dental Exhibition & Congress



2024 Dental South China International 
Expo was successfully concluded
The 29th Dental South China International 
Expo (hereinafter referred to as “Dental South 
China”) was successfully held on 3-6 March 
2024 at Area C of China Import and Export Fair 
Complex, Guangzhou. 

Build a platform for international exchange 
and business cooperation
With the concept of “global vision and indus-
try perspective”, Dental South China invit-
ed international organizations, associations, 
experts, company representatives and pro-
fessional visitors to participate in this event, 
which built an professional platform for inter-
national exchange and cooperation. In 2024, 
1050 high-end dental brands and manufac-
turing enterprises from more than 20 coun-
tries and regions participated, highlighting 
the brand effect of the exhibition. Internation-
al buyer delegations from Bangladesh, Brazil, 
India, Malaysia, Pakistan, Philippines, Russia 
and other countries came to visit Dental South 
China. 29 New Product Launch Event were 
held during the exhibition, which introduced 
the vitality of industry development, the pass-
word of industry innovation, and the future 
development path of the industry. 

227 seminars promoted high-quality devel-
opment in dental industry
227 stomatological seminars were held during 
the exhibition. Experts from home and abroad 
were invited to attend, providing an important 
platform for practitioners to learn the latest 
developments, which is important to improve 

the operational technique of clinicians and 
promote the high-quality development. 

International Training Workshop on Dental 
Technology for ASEAN Countries
Dental South China made efforts to promote 
international academic exchanges. The 6th 
International Training Workshop on Dental 
Technology for ASEAN Countries attracted 
17 dentists from Malaysia, Myanmar, Philip-
pines and Singapore. During the 15-day train-

ing, candidates gained insights into  dental 
technologies and practice, learn the dental 
equipment history and cutting-edge tech-
nology research, which encouraged technical 
exchanges, international friendship and the 
development of the whole industry.

Cross-border integration and convenient 
service
Dental South China explored various forms of 
cross-border integration in order to boost new 
vitality. The Digital Dental Art Exhibition and 
the World Dental Device Museum presented 
the development history of dental equipment 
and technology in the world, allowing visitors 
to immerse themselves in the past and future 
then explore the sustainable development 
path of the industry. 
In 2025, Dental South China will celebrate its 
30th anniversary and will relocate to the Area 
D of China Import and Export Fair Complex, 
Guangzhou. We will continue to gather inter-
national resources to improve innovation and 
promote high-quality development of the 
dental industry.

www.dentalsouthchina.com
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10-12 OCTOBER, 2024 – BUDAPEST

10 000
visitors

500
manufacturers

4000
congress participants

from 50
countries

Meet your future dental dealers 
in Central-Eastern Europe

dentalworld.hu

Dental World 2024
International Dental Exhibition & Congress



Do you want more Purchase Orders 
from Asia and the Middle East?
Asian Medical is the leading Agent for Medical and Dental companies who want to export 
more of their products to these two important regions.  Our sta� in Singapore, Thailand, 
the Philippines and Dubai, UAE can find, manage and motivate your dealer/distributors.  
Let us show you how we can be your partners in profitability.

Call or WhatsApp today at +1.941.447.0375 
info@asianmedical.net
www.asianmedical.net
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The Distributors Wall
Looking for distributors? Interested to deal new products and improve your business? 
These are the pages for you: announcements of  companies and distributors searching for each other. 
Your next partner is already waiting for you. Write to classified@infodent.com to be in  the next issue. 
Always free for distributors!

As a consulting agency we can only guarantee 
the reliability of classifieds carrying our world 
logo,  since they are our customers and we are 
aware  of their proven seriousness.

All classifieds we receive will be verified. 
Any fraud or incorrect behavior 
will be reported  to the competent 
international authorities.

Are you interested in representing the global leader in Single-Patient-Use burs? We have 
been leading the industry with Single-Patient-Use diamonds and carbides and continue to 
grow every year.  We are looking for distributors wanting to represent not only a premium 
product but a premium brand as well. If you’re passionate about providing safe, effective 
and superior dental products then we would love to speak with you.  
For more information visit www.MicrocopyIntl.com or contact sales@microcopyintl.com

New Life Radiology s.r.l. is a company with 30 years of experience, whose main activity is 
the manufacture of devices and the assistance in the field of Dental Radiology.
NEW LIFE RADIOLOGY, ISO 13485 certified, manufactures intraoral x rays, intraoral sensors, 
phosphor plate scanners, Digital Panoramics and CBCT: all Made in Italy and CE certified 
products. www.newliferadiology.it - info@newliferadiology.it

We help Medical and Dental Manufacturers export more of their products to Asia and the 
Middle East. For over 25 years, our staff in Singapore, Thailand, The Philippines and Dubai, 
UAE have traveled at our own expense to find, manage and motivate distributor/dealer 
partners in the Asia and the Middle East regions. As your Agent and Partner in profitability, 
let us show you exactly how we can help you grow your exports and secure more pre-paid 
purchase orders for your products.
Asian Medical, Inc. www.asianmedical.net
Mobile phone/WhatsApp:  +1.941.447.0375
info@asianmedical.net
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ROEN has designed 4 fixation systems for oral surgery DUAL PINS Hybrid pins for membrane 
and mesh fixation, S-LINE screws for blocks and mesh fixation, FIT-LOCK screws for mesh 
fixation and PINJECT gun and pins for membrane fixation. Kits include manual drivers, CA 
dirivers, burs and refills. 
The autoclavable dispenser is a very valuable item to complete all systems. PINJECT is an 
automatic system for pins delivery and it is based on a gun that holds pins inside the tip 
and deliveres them into the bone by a mechanical action based on a spring system. Pins are 
withdrawn from dispenser with the gun by using only one hand and they fit inside the tip of 
the syringe without any risk of fall out before they are released into the bone by pushing the 
gun's trigger. 
PINJECT is a very easy and fast delivery system for pins.
www.roen.it - paolo.boarolo@roen.it

Dental Tech - Dental implant manufacturer for over 47 years.
We are looking for sales agents in Italy and exclusive distributors in Europe of our dental 
implant systems and biomaterial line.
Our aim is to create and consolidate strong and close long-term relationships with our 
distributors nationally and internationally.
DENTAL TECH SRL - info@dental-tech.it - www.dentaltechitalia.com - + 39 02 96720174

Andrew Medical is seeking agents in Italy and global distributors for our revolutionary 3D 
Printed Dental Implants. 
Our unique design closely mimics natural bone, encouraging superior bone integration. 
Partner with us to deliver cutting-edge dental solutions worldwide.
For contacts: sales@andrewmedical.com
www.andrewmedical.com

www.biotem.kr

+82-2-6278-3050

biotem@biotem.kr SBB SANTA AR IR BR BIOARK

GET TO KNOW US

SCAN ME
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We are a Greek company operating in the dental field for more than 30 years.	
Anthos Hellas SA	
sales@anthoshellas.gr	

We are looking to distribute dental products - import/export worldwide.
Digital Dental	
India		
digitaldental@asia.com	

We are looking for dental filling materials, composites, cements, impression material, 
orthodontic products, endo files, gloves, dental plaster, bonding adhesive, root canal filler, 
dental implants.	
Ms Nadeem And Co	
Pakistan		
nadeemandco@hotmail.com	

CINGOL Group focused on Ergonomics Dental Unit & related Dental Equipment design and 
manufacture, dedicated to improve dentists work efficiency and patients use experience, 
products obtained 40 registered invention patents & approved by CE and ISO:13485. 
We’re looking for DISTRIBUTORS Globally. 
Contact Email: cingol@cingol.com - www.cingol.com
Whatsapp/Wechat :+86-18928511465

IBO, an european dental abutments manufacturer, is looking for distributors worldwide.
Since 2009, We are specialised in design, develope, manufacturing and marketing  reliable 
dental components.
Specially focused on CADCAM Workflow.
High quality medical devices, commitment and service are our hallmarks.
Full Prosthetic range compatible with most implant brands!
Join us!
export@ibodontit.com

We are a dental dealer from Nigeria and we are looking for reputable companies to be 
represented in our country (dental consumables and equipment).	
J.B. Mofaz (Nig) Ltd	
Jbmofaz41@gmail.com	

We are licensed medical device authorization holder in Japan. Please contact us if you are 
looking for D-MAH service. We will propose best solutions. 	
IM Japan LLC.	
ttakeshita@imjapan.org	

We are looking for medical and dental equipment for sale in the Pakistan market.
Dental units, x ray machine and compressor oil free are key sales.	
Shah International Co.	
+92 300 2314620	
shahintco@hotmail.com

Tribest is one of dental disposable manufacturers and exporters in China. Various of 
products we have ISO, MDR certificate that can help you enjoy one step purchasing to 
save your time, energy, money.  We are looking for exclusive “TRIBEST” brand agent all 
over the world based on win-win situation. With us your money in safe and your business 
in safe.
Tribest Dental Products Co.,Ltd. - No.98 Zhongling Road, Sanmao Street, Yangzhong City, 
Jiangsu, China
Tel: +86-511-88092762 - kevin@tribest.cn - www.tribestdental.com
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For over 40 years, UGIN DENTAIRE has been developing, manufacturing and distributing products and 
materials for dental professionals. We have a complete equipment catalogue (ceramic, sintering and 
burnout furnaces, casting machine) and a wide range of consumables. We intend to give you easier solutions 
to make your daily work reliable. For any information, please contact us: www.ugindentaire.fr/en 
info@ugin-dentaire.fr - export@ugin-dentaire.fr

About SIA Orthodontic Manufacturer. Manufacturers, innovators, Italian: this is the synthesis of our company. We 
internally design, manufacture, and distribute more than 5000 items worldwide to meet the expectations of the 
most demanding orthodontists. 
New distributorship applications are now open for the following areas: Indonesia, Morocco, Lybia, Algeria, Tunisia. If 
interested send email to marketing@siaorthodontics.com, quoting: Open Distributorship
	
We are looking to distribute dental loupes - top quality consumable dental products with no expiry 
date.	
India Viking Impex PVT Limited	
indiaviking@gmail.com
	
We are interested in medical and dental equipment. 	
Folivex Pty Ltd 	
South Africa		
Cwengawilliams1@gmail.com 	

For FDA registered manufacturers only. If your company offers private label on your products and wishes to 
grow that business in the US, please contact me at kashsales@aol.com
Ash Melwani 
New Jersey, USA



SPIRODENTAL is looking for new partners worldwide with technical knowledge of handpiece repair. 
We offer you the opportunity to work with a trustful supplier, get technical support with your repairs 
and have access to thousands of compatible parts for turbine, contrangle and motor repair. 
www.spiroteh.com - info@spiroteh.com

We at Biotem are a safe and convenient implant manufacturer with the longest experience and 
know-how in South Korea. 
Our strength is being a dental implant specialist that provides the best satisfaction to our customers.
Our implant systems minimize the inconvenience of the user and make every effort to the smallest part. 
Biotem is motivated by win-win relationships with customers.
www.biotem.kr - biotemglobal@biotem.kr

ICANCLAVE 
We focus on design and manufacture a wide range of autoclaves since many years ago, are looking 
for partners all of the world. Welcome to working together with you. Please contact us as blow:
sales@icanclave.com - www.icanclave.com

Thermoplastic Comfort Systems, Inc. (TCS, Inc) is an ISO 13485 Certified Company, established 
in the USA. As one of the leading manufacturers of BPA/metal-free flexible partial and full denture 
resins and equipment, TCS is always looking for new distributors to expand internationally. Contact: 
Abraham Cortina, VP of Business Development and International Sales, abraham@tcsdentalinc.com 
for information on becoming a distributor.

B&L Biotech is an innovative dental company who manufactures the highest quality dental
products. Our specialty is in endodontics. Innovation and excellence are key goals in all of the
products we produce. We are seeking distributors who are serious and passionate about 
marketing excellent products in their country.
www.bnlbio.com - customerservice@bnlbio.com
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Markson Dental Systems      145 Select Avenue, Toronto, Ontario, Canada     www.marksondental.ca 

SureTact™ G3
Posterior System

Artica™ G8
Anterior System

ModuLite™

Polymerization

Limited dealership opportunity, please contact us for availability
Dealer@marksondental.ca or  1-416 332-2222

Inspired By Dentists  
To Empower Dentists   



Interdent d.o.o. is a European manufacturer of high quality products for dental laboratories and clinics, such 
as investment materials, milling units, CAD/CAM discs, stones, dental alloys, waxes… We are looking for new 
distributors to expand distribution worldwide. Read more at www.interdent.cc
Please feel free to contact us at: info@interdent.cc or +386 3 425 62 00

If you are looking for exceptional dental supplies, visit our website: https://richmonddental.net to see our 
comprehensive range of single-use medical devices. From nonwoven sponges and gauze to cotton pellets and dental 
rolls, Richmond Dental & Medical’s quality has been renowned for over a century. For interested distributors, email 
fran@sionbrands.com

DenTag srl is really Italian manufacturer of surgical and dental instruments since 1950’s . We are searching for serious 
and reliable distributors/collaborators who want help us to develop and distribute our instruments to their countries. 
Contacts Person: Mr. Francesco Campardo, francesco@dentag.com - www.dentag.com

Explore dental excellence with GDT Dental Implants. Distributors, join our journey of innovation, offering global 
solutions for perfect smiles. Represent more than a brand; embody a commitment to quality dentistry. Connect at 
info@gdentalt.com, discover our approach at www.gdentalt.com, and let's create smiles together.

"DENTALMAX" is rapidly expanding its global presence, into global markets such as Russia and Japan. Beyond 
providing quality products, "DENTALMAX" offers comprehensive systems aimed at actively engaging consumers 
and understanding products. Witch able to establish the royal customer and encourage sales to the market. So join 
the “DENTALMAX” distributor now.  www.dentalmax.co.kr - info@hedent.co.kr

Dynamic Abutment Solutions presents new developments with our own technology applied to the digital design 
field. We developed a wide portfolio of products as part of a complete system for Cad-cam. This portfolio includes all 
digital resources to resolve the complexity of angles in Cad-cam and allow angle corrections up to 45º.
www.dynamicabutment.com - das@dynamicabutment
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BT2: The key to
solve deep bite cases!
The use of BT2 in cases 
of Deep Bite allows a fast 
bite’s opening.

Using BT2:
- accelerates the alignment 
and leveling phases;
- promotes mandibular 
repositioning;
- reduces treatment times to 
only 4-6 months.

Sia Orthodontic Manufacturer Srl - Italy | info@siaorthodontics.com | www.siaorthodontics.com
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OCTOBER
10-12/10/2024 

        DENTAL WORLD
2024  
 

Budapest - Hungary

Organiser: Event Organizer Hungary llc.

Address: Kuny Domokos St. 9.
1012. Budapest, Hungary

Phone: +36 30 472 0030
Fax: +36 1 202 2993
Email: info@dentalworld.hu
Website: www.dentalworld.hu

Venue: Hungexpo Fair Center
Budapest, Hungary
Albertirsai út 10, 1101

www.dentalworld.hu

OCTOBER
24-27/10/2024 

        DenTech China
2024  
 

Shanghai - China

Shanghai Informa Markets ShowStar 
Exhibition Company Limited
29/F, K11 Atelier, 300 Huai Hai Road 
Central,Huangpu District
Shanghai, 200021, China

Jingjing Xu (Project Director)
Phone: +86 21 61573955
Email: jingjing.xu@informa.com

Venue: Shanghai World Expo Exhibition 
and Convention Center
Shanghai, China

https://en.dentech.com.cn/
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SEPTEMBER
12-15/09/2024 

        FDI 2024   
 Annual World 
Dental Congress

Istanbul - Turkey

Organized by:
FDI World Dental Federation
Chemin de Joinville 26
1216 Geneva
Phone: +41 22 560 81 50
Email: info@fdiworlddental.org

Venue: 
•	 The Istanbul Congress Center (ICC)             

Floor B4-B5 
•	 The Istanbul Lütfi Kırdar lnternational 

Convention Exhibition Center (ICEC) 
Rumeli Upper-Lower Level

www.fdiworlddental.org

BOOTH
INTERNATIONAL dental community business worldwide

VISIT US AT



NOVEMBER
07-09/11/2024 

        CEDE 2024  
 Central European 
Dental Exhibition

Łódź - Poland

Organised by:
EXACTUS, Al. Kosciuszki 17 Ip.
90-418 Lodz
Phone: +48 42 632 28 66
Email: info@exactus.pl, cede@cede.pl, 
Website: www.exactus.pl

EXHIBITION, BOOTH RESERVATION
Marek Wiktorowski
mobile phone: + 48 602 365 147
e-mail: m.wiktorowski@exactus.pl

Venue: Expo-Lodz, PL 93-590 Łódź, Al. 
Politechniki 4, Lodz, Poland

www.cede.pl/en/

Sonosurgery®
A I R P O W E R

Via del Pescinale, 77 • 50041 Calenzano (FI) • ITALY
  www.teknedental.com  •    info@teknedental.com

S I M P L I F Y I N G  D E N T A L  M O T I O N

0051

Sonic
Handpiece

XX XX

Handpiece especially designed for 
surgery procedures

Supplied with 4 surgery inserts
(INTRO SET) and dynamometric 
wrench

Wide range of surgery inserts
available

MULTIflex® compatible rapid 
connection

Handpiece can also be used 
together with the new
SONOSURGERY® STERIL
rapid coupling

Hall A1 -  Booth #200

Spazio Pubblicitario Sonosurgery 118x240_04-2024.indd   1Spazio Pubblicitario Sonosurgery 118x240_04-2024.indd   1 10/04/24   18:3510/04/24   18:35
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BOOTH
INTERNATIONAL dental community business worldwide

VISIT US AT
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Dr. Mayuri Kalyanpad from Maha-
rashtra, India, was a Smile Train pa-
tient as a teenager and just became a 
doctor herself! In honor of Internation-
al Women’s Day, we asked this cleft 
heroine to share her story in her own 
words. She is our inspiration today and 
every day, and once you hear her story, 
we know she will be yours, too.

My cleft came as a surprise to my fam-
ily because we have no history of clefts. 
We didn’t have much money, but my 
father still saved every rupee he could 
to give me the surgeries I needed as a 
small child. I am forever grateful.
Though he did manage to pay for my 
initial cleft surgery, it did not happen 
at the earliest possible time. One of the 
side effects of that is that I struggled to 
speak until my parents dropped me off 
in preschool. Being around other chil-
dren all day turned out to be just the 
speech therapy I needed, and I learned 
to speak very fluently there.
I never really had trouble making 
friends as a child, but my nature has 

always been toward introversion, so I 
never felt sure whether people accept-
ed me for who I am or not.
I only ran into problems when I went to 
boarding school for secondary school. 
There was discrimination there in favor 
of the “good-looking” students, and 
they just did not give me any attention 
as compared to others, no matter how 
bright I was.
My cleft also began causing problems 
for me outside of school at this time. 
I love chess, but my sports teacher 
wouldn't allow me to play at the na-
tional or even the local level. He always 
said you don't have medical fitness, so 
you can't play chess. The same thing 
happened with dance. I was good at 
dance (I love it now also!), but I couldn’t 
do it in front of so many people; I would 
only do a few steps inside when no one 
was watching.
I always had issues with communica-
tion as well. One of my friends is a very 
great speaker. She can just go on and 
go on, so I asked her to speak for me 
when she's with me. Whenever we 

meet, I give responsibility to her to 
speak for the two of us.

Changing Tracks
It wasn’t until I was in ninth grade that 
my doctor told my father about Smile 
Train. I still needed another surgery on 
my upper lip, so we went to Bembde 
Hospital, our local Smile Train partner, 
and were extremely happy with the re-
sults and grateful that it was free.
It is probably no accident that, the very 
next year, my father inspired me to 
change my focus from math to biol-
ogy. I was always mad for mathematics 
and had spent my whole life wanting 
to be an engineer. But my father said 
that I was treated by really good doc-
tors, and not everyone is so lucky. My 
whole family agreed. It was a hard tran-
sition for me at first; math is all logic 
and calculations and biology felt to me 
like it is all made up, but I stuck with it 
and was thrilled when I was accepted 
into medical school.
I felt at home in medical school right 
away. Though there was no one else 
in my school with a cleft or any other 
kind of facial difference, all the people 
there knew about the condition and 
understood it, so I never had a problem 
making friends or getting along with 
my peers there.

Dr. Mayuri Kalyanpad 
From Patient to Doctor
She’s been on the journey. Now she’s dedicated 
to making the way easier for others
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