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Your complete  
Digital Assistant:  
a new generation  
software

Data traceability

Privacy
and security

Artificial
Intelligence

Simple and
user-friendly

Customised
user profiles

Single 
interface

Backup
Retention

Versatility

neowise.site

In the constantly-evolving medical 
sector, there’s a growing need for 
digital tools that make everyday tasks 
more efficient and improve the quality 
of care provided to patients.

Neowise is an innovative software 
designed to assist practitioners  
as they perform their daily routines  
by integrating advanced functions  
that streamline clinical  
and communication tasks.
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The Premium Dental Unit
Solution for Clinic

full-scene digital Intelligent dental chair

FOSHAN CINGOL MEDICAL INSTRUMENT CO.,LTD

TEL:+86-757-81797099  /   Web: www.cingol.com   /   Email: cingol@cingol.com
Add：Nanhai District,Foshan,Guangdong, China.
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Sustainability in Marketing: 
Why Greenwashing Is a Risk 
the Dental Sector Can’t Ignore

Environmental issues are reshaping marketing across all 
industries, including healthcare and dentistry. As climate 
change, resource scarcity, and environmental degradation 
become more visible, sustainability has moved from a sec-
ondary concern to a central factor in how brands com-
municate, compete, and build trust. For dental companies 
and professionals, environmental responsibility now di-
rectly affects consumer expectations, regulatory scrutiny, 
and long-term credibility, not just corporate image.

Research shows that consumers are increasingly willing 
to pay more for sustainable products and services, a trend 
that now applies to healthcare. Patients expect dental 
practices, manufacturers, and suppliers to use materials 
responsibly, source ethically, and reduce environmental 
impact. As a result, eco-friendly positioning has become 
a competitive advantage, while ignoring environmental 
concerns can quickly harm reputation. When sustainabili-
ty is communicated authentically, it can strengthen brand 
equity and support long-term profitability.

One of the most significant impacts of environmen-
tal issues on marketing is the shift in consumer behavior. 
Greater awareness has made patients more attentive to 
sustainability claims, such as recyclable packaging, waste 
reduction, and energy efficiency in dental clinics. Dura-
bility, safety, and environmental impact are increasingly 
seen as interconnected values. In healthcare, where trust 
is essential, credible sustainability messaging reinforces 
perceptions of professionalism and responsibility.

Sustainability also enables differentiation in a crowded 
market. Dental brands that adopt and clearly communicate 
responsible practices can stand out, attract environmental-
ly conscious patients and professionals, and build stronger 
loyalty. However, sustainability can no longer be treated as 
a simple marketing add-on. Environmental considerations 
now affect the entire marketing mix, from product design 
and material selection to supply chains, pricing, and promo-
tional language. This requires long-term strategic integra-
tion rather than short-term campaigns.

At the same time, regulation has increased expecta-
tions. Environmental laws and advertising standards are 
evolving, and healthcare-related sectors face particularly 
strict scrutiny. Sustainability claims must be accurate, ver-
ifiable, and transparent. Misleading communication can 
lead not only to reputational damage but also to regulato-
ry consequences. Although sustainable marketing may in-
volve higher costs—such as measuring carbon footprints 
or investing in cleaner production—these efforts are in-
creasingly necessary to maintain credibility and trust.

Within this context, greenwashing has become a se-
rious concern. Greenwashing refers to exaggerating or 
misrepresenting environmental responsibility to appear 
more sustainable than a company truly is. As demand 
for eco-friendly products grows, vague promises and se-
lective claims can mislead consumers into believing that 
meaningful action is being taken when it is not. In den-
tistry, this may involve unclear claims about materials, 
highlighting minor improvements while ignoring larger 
impacts, or using labels without recognized standards.

Such practices confuse consumers and create a false 
sense of responsibility. In healthcare, where ethical stand-
ards are high, this disconnect is especially damaging. 
Greenwashing also undermines real efforts to address 
climate change by diverting attention and resources away 
from genuine initiatives, slowing innovation and progress.

Perhaps the most serious consequence is the erosion 
of trust. When misleading claims are exposed, skepticism 
can spread beyond individual brands to the entire sector, 
making it harder for truly responsible companies to com-
municate their efforts. As climate challenges intensify, the 
dental industry has both an opportunity and a responsibil-
ity to ensure that sustainability marketing reflects real ac-
tion. When honest, marketing can support environmental 
progress and patient trust; when distorted by greenwash-
ing, it undermines both.

b

Baldo Pipitone
CEO Infodent S.r.l.

B baldo.pipitone@infodent.com
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BMS Dental Srl 
Via M. Buonarroti, 21/23/25 - 56033 Capannoli (pi) ITALY

Tel. +39 0587 606089 - www.bmsdental.it - info@bmsdental.it

BETTER QUALITY,
LESS TROUBLES MADE IN ITALY

Score with 
Zac 
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Dental Tech: a Trusted Partner for Implant 
Distribution Worldwide
W dental tech

Dental Tech is actively growing its inter-
national network and seeking strong, moti-
vated distribution partners across Europe 
and worldwide. Our goal is to strengthen 
existing collaborations while opening the 
door to new dealers who believe in trans-
parent, trust-based, and people-focused 
business relationships built to last.

We design and manufacture high-qual-
ity implant solutions that combine relia-
bility, ease of use, and proven clinical per-
formance. Our portfolio includes versatile 
implant systems supported by precision 
prosthetic components and a biomaterial 
range, developed to meet everyday clinical 
demands.

The FTK Implant Line features conical 
sealing with an internal hex connection 
(11° Morse taper locking), while the FTZ 

Implant Line offers a universal internal hex 
connection. A simplified surgical workflow 
and consistent protocols help clinicians 
work efficiently and confidently.

Our offer also includes one-piece im-
plants (ball attachment or bendable), slim 
implants and Tissue Level implants (8° 
Morse taper locking) to cover a wide spec-
trum of clinical needs.

Visit our website to check our product 
lines and our current distributors. If your 
country is not listed, contact us and let’s 
grow together.

F  www.dentaltechworldwide.com
F  www.dentaltechitalia.com
B  info@dentaltechworldwide.com
B  info@dental-tech.it

S Visit us at Expodental Meeting   
    Rimini 2026  
    Hall C1, Booth 10

A forward-looking company focused 
on dental instruments
W tribest

At the core of TRIBEST’s mission is oral 
health. We specialize in the development and 
expansion of our range of oral care products 
and dental accessories, all designed to ensure 
effective oral health management.

Our philosophy: Love Your Mouth, Love 
Your Health.

We are seeking exclusive TRIBEST brand 
agents worldwide, based on a win–win part-
nership. With us, your investment is secure and 
your business is protected.

F  www.tribestdental.com
B  kevin@tribest.cn

S Visit us at Dental South 
    China 2026, Guangzhou 
    Hall 19.1, Booth F10
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CORiTEC 650i PRO Series Sets a New Benchmark 
in Premium Dental Milling
W imes-core

The brand-new CORiTEC 650i PRO Se-
ries from imes-icore marks a true premium 
breakthrough in dental milling technology. 
Built on a solid granite base and powered by 
next-generation linear motor drive technol-
ogy, this machine delivers uncompromising 
precision even for the most complex indi-
cations. 

Its robust 5.7 kW spindle and speeds of 
up to 50,000 rpm provide flawless surface 
quality and exceptional productivity. 

Advanced hybrid capabilities enable 
seamless integration with metal 3D-print-
ing workflows, allowing direct reworking 

of printed restorations. And the new com-
bined turn milling technology allows inno-
vative productivity-workflows for a better 
performance. 

For dental laboratories and milling 
centers demanding speed, versatility, and 
unmatched quality, the CORiTEC 650i PRO 
Series sets a new standard for what is pos-
sible.

B  dental@imes-icore.com

S Visit us at Expodental Madrid
    Hall 4, Booth 4C18

INNOVATIVE
TURN MILLING
PROCESSING

CORiTEC® 650i PRO Series

small tools. BIG IMPACT.
W microcopy

Dental burs may be small, but their impact 
is critical. High-quality burs help dentists 
work faster, more precisely, and with 
greater confidence - supporting predictable 
outcomes and smoother procedures.

Not all burs are created equal. Low-
quality burs can lead to poor clinical results, 
longer procedures, handpiece wear, and 
increased chair time.

For over 35 years, Microcopy has been 
trusted worldwide for sharp, strong, and 
dependable pre-sterilized burs designed for 
consistent performance. With an extensive 
portfolio of 3000+ SKUs - including burs, 
polishers, saliva absorbents, strips, and bite 
tabs - we help distributors offer solutions that 
meet everyday demand across practices.

Microcopy continues to expand its global 
distribution network. If you’re looking to 
grow your rotary business, we provide 
premium quality at competitive pricing, 
backed by dedicated support in sales, 
marketing, and regulatory. 

Contact us today to learn more.

F  www.microcopyintl.com
B  sales@microcopyintl.com 

S Visit us at ADX 2026, Sydney Australia, 
26-28 March 2026, Ark Health, Booth 141

S Visit us at IDEM 2026, Singapore, 17-
19 April 2026, Microcopy, Booth Q18

F  https://digital.imes-icore.com/en/coritec-650i-pro-series
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LIGHT 1
Because perfect lighting is essential, 
when it comes to the finest details.

New Professional 
Dental Worklight

Discover now
renfert.com/light-1

making work easy

20250203_LIGHT-1_product_ad_180x115_en.indd   120250203_LIGHT-1_product_ad_180x115_en.indd   1 10.02.2025   12:09:5110.02.2025   12:09:51

Renfert’s LIGHT 1: Perfection in detail
W renfert

The requirements for fatigue-free work 
are high. The critical factor? The light. Ren-
fert (Hilzingen, Germany) presents LIGHT 
1, a new worklight for dental technicians. 
LIGHT 1 is tailor-made for work in the dental 
laboratory and is ideal for those looking for 
optimum light quality. 

Designed to meet the specific needs of 
dental technicians, LIGHT 1 provides the 
best light for every work situation. Special 
optics developed by Renfert provide un-
precedented illumination of the work area 
– see more, work better. 

Every detail and every facet of dental 
work become visible. A dedicated ray trac-
ing technology provides uniform light dis-
tribution, high average illuminance and bril-
liant color and surface reproduction. This 
significantly improves visibility, and there-
fore the precision of work. 

User-oriented presets allow the light to 
be adapted to different : LIGHT 1 offers a 
daylight scenario for tooth shade determi-
nation or blue light elimination for process-
ing composites. 

Light years ahead: Pioneering work 
for the modern dental laboratory 

Renfert sets new standards with its vi-
sion to develop the best work light for 

dental technology. The goal was to create 
a lighting environment in which errors are 
minimized through improved vision and ac-
curate color recognition. LIGHT 1 achieves 
this through exceptional light quantity and 
quality: The 100 % flicker-free light cre-
ates a more comfortable and concentrated 
working environment, which increases the 
quality of work. The glare-free light is easy 
on the eyes and reduces fatigue. LIGHT 1 
combines simple elegance with modern 
lighting science. The sleek design hides so-
phisticated electronics. LIGHT 1 is not just 
a light – it is a promise of quality, precision 
and performance. The result is unmistaka-
bly Renfert: “making work easy”. 

Learn more. www.renfert.com/light-1

F  www.renfert.com 
B  info@renfert.com

S Visit us at Expodental 2026  
    Madrid, from March 11th to 13th, 2026
    Booth 8B02

S Visit us at Dental Forum 2026 
    Paris, from April 2nd to 4th, 2026
    Booth C012 / D011

1101 /  2026  |  Infodent International
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ICANCLAVE, focus on autoclaves 
W ningbo ican machines

ICANCLAVE is a high-tech enterprise orig-
inating in Europe, specializing in the research, 
development, and production of steam steri-
lizers and related infection control equipment. 
With over 20 years of experience in the indus-
try, our company has achieved ISO13485 quality 
management system certification and Medical 
Device Single Audit Program (MDSAP) certifi-
cation by BSI. Our sterilizers are also certified 
by leading international authorities, including 
MDR(EU), ASME, PED, and ETL. ICANCLAVE 
products have been sold in more than 100 
countries and are registered in over 30 nations.

F  www.icanclave.com
B  sales@icanclave.com 

Superior Quality to all Customers Worldwide
W taiwan glory lee pin enterprise

GLORY LEE PIN is the key manufacturer of 
Dental Lights, Equipment and Spare parts in 
central of TAIWAN.

Based on senior engineers’ experience in 
the mechanical industry, we’ve concentrated 
our efforts on Dental Lights, Equipment and 
Spare parts since 1991. 

Stable quality guarantee is our promise to all 
customers domestic and overseas.

Our product line includes Dental Lights, 
Arms for video/camera and monitor, 3-Way 
Syringe, Suction/Saliva valves, Foot control, 
Handpiece tubing/Mobile delivery system, Var-
ious Air valves, Small Fittings and for more de-
tails kindly please visit our website at 

F  www.allindentpro.com
B  leepin.glory@gmail.com

12 Infodent International |  01 /  2026
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New Life Radiology
Corso Giuseppe Canonico Allamano 13/15 Int. G
10095 | Grugliasco (TO) | Italy

info@newliferadiology.it
www.newliferadiology.it

All the nuances

 

of radiology.
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NEW

CE/MDR Certified

NEW DigiPort G Gun Type - 0.3mm focal spot 
the First Portable Dental X-Ray Made in Italy! 

Available as wall mounted, mobile (on wheel). CE/MDR certified

NEW DigiPort C Camera Type - 0.4mm  focal spot 
available as wall mounted, mobile (on wheel), 
mounted on dental unit CE/MDR certified

INTRAORAL 
SENSORS

INTRAORAL 
X-RAYS

3D INTRAORAL 
SCANNERS

PHOSPHOR PLATE 
SCANNERS

DIGITAL PANORAMICS 
AND CBCT

DIGIPRINT
3D PRINTERS



Ugin Dentaire to launch  
a new Sintering Furnace
W ugin dentaire

Ugin Dentaire is proud to announce 
the launch of the e.ON Sinter Fast Neo, a 
high-performance sintering furnace specifi-
cally designed to meet the needs of modern 
dental professionals. With its compact and 
contemporary design, the e.ON Sinter Fast 
Neo is the ideal solution for dental labora-
tories and clinics with limited space, making 
on-site sintering accessible even where it 
was previously not possible.

Despite its small footprint, this furnace 
delivers outstanding functionality and per-
formance thanks to its advanced technol-
ogy. It offers an ultra-fast sintering cycle 
starting from just one hour, significantly 

reducing production time and increasing 
daily efficiency. In addition, the e.ON Sinter 
Fast Neo can sinter up to 40 units in a single 
cycle, ensuring high productivity without 
compromising quality.

Developed based on Ugin Dentaire’s re-
nowned experience in heat treatments, the 
e.ON Sinter Fast Neo is reliable, powerful, 
and easy to integrate into any dental labo-
ratory or clinic, setting a new standard for 
fast and efficient dental sintering. 

F  www.ugindentaire.fr/en
B  info@ugin-dentaire.fr
B  export@ugin-dentaire.fr

U-Cem Premium
Premium Solution for the Powerful Bonding and Easy Handling!
W vericom

U-Cem Premium is a dual-cured self-adhesive, 
self-etch resin cement.
Material is easy to remove with high bond 
strength on the various prosthesis restoration. 
Ideal for cementation of ceramic, metal or com-
posites inlays, onlays, crowns, bridges and posts. 
U-Cem Premium available in Clear, Universal and 
Opaque shade. MDP monomers eliminates the 
need for separate bonding or acid etching. Expe-
rience the easy cementation process with highly 
esthetic result!

Clinical application:
U-Cem Premium ensure reliable bonding per-
formance even in cases with limited remaining 
tooth structure.

Clinical Case e-Book

F  www.vericom.co.kr
B  vericom@vericom.co.kr
B  +82-31-441-2881

*Source : HARU DENTAL CLINIC DR. Yoo Hyun Sang

High-Quality Dental Unit Hoses 
W Drive Air

Drive Air is an Italian company specializing in 
the development, design, and production of sili-
cone hoses for dental instruments. With exten-
sive experience, Drive Air creates custom-made 
products compatible with all major dental unit 
brands, utilizing in-house production of metal 
parts and exclusively Italian components. They 
offer 360-degree solutions, providing compre-
hensive support to manufacturers, repair tech-
nicians, distributors and dental professionals.

Manufacturers and repair companies are 
choosing Drive Air because they are providing 
easy, innovative, and custom-made solutions 
with benefits like:

• Italian Manufacturing: A guarantee of 
high-quality products, fully manufactured in 
Italy with 12 months warranty

•	 Adaptation & Development: Expertise in 
adapting hoses to specific dental units, with 
capability for co-development

•	 Expert Support: Quality technical assistance 
delivered by professional specialists

•	 Fast worldwide delivery: Rapid distribution 
ensures accelerated maintenance cycles for 
your clients.

F  www.driveair.eu
B  mail@driveair.eu 

S Visit us at Expodental Meeting 2026
    Rimini - Italy, 14-16 May 2026
    Hall A1, Booth 058

14 Infodent International |  01 /  2026
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Newtom GiANO HR DC'''
W cefla

Newtom’s GiANO HR DC''' is one of the 
most innovative, high-performance 2D/3D 
devices available today. Available in 3 con-
figurations, radiologists or dental surgeons 
can choose the most suitable version ac-
cording to their needs, with the knowledge 
that technological upgrading is possible 
every step of the way. 

3D Prime configuration with a 10 x 8 FOV 
is ideal for applications in general dentistry, 
implantology, endodontics, gnathology and 
general orthodontics. 3D Advanced con-
figuration, thanks to a 13 x 16 FOV, extends 
the potential to the fields of dentistry and 
otorhinolaryngology (ENT), including ex-
amination of upper airways. 3D Professional 
configuration boasts an exceptional 16 x 18 
FOV thereby giving access to a new dimen-
sion that includes applications for the entire 
dental-maxillofacial area and cervical spine.

NNT software 
The powerful NNT software provides 

specific instruments and interfaces for 
different diagnostic applications: data ac-
quired during scanning can be processed 
in just a few simple steps to produce 3D 
images with a resolution among the high-
est available on the market. Low-dose 
protocols, SafeBeamTM technology and 
servo-assisted alignment always ensure 

low radiation doses for patient protection. 
A choice of three different emission levels 
lets users adjust patient exposure by taking 
into account the actual diagnostic needs, 
while the new 10” touch screen control pan-
el makes workflow even more versatile and 
user-friendly.

Exclusive features include advanced 
ApT technology which improve every 2D 
image to ensure the best result for every 
projection. Patented algorithms for 3D 
reconstruction always lead to an optimal 
outcome. Low-dose protocols, using Safe-
BeamTM technology and servo-assisted 
alignment protect patient health, and the 
10” on-board touch screen control panel 
featuring Newtom’s powerful imaging soft-
ware suite with specialist interfaces and 
tools, allows for user-friendly workflow and 
provides professionals with access to online 
assistance.

Unlike traditional sensors, the Cadmium 
Telloride (Cd-Te) Direct Conversion Detec-
tor, now available on Newtom GiANO HR, 
does not require the conversion of X-rays 
into visible light - as it is capable of sensing it 
directly and converting it into precise, accu-
rate digital signals. This enables extremely 
high resolution diagnostic images obtained 
at low X-rays doses.

1501 /  2026  |  Infodent International
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DigiPort G - Freedom is in your hands…

New Life Radiology is proud to present its 
new Portable X-Ray Gun Type DigiPort 
G, CE/MDR Certified. The FIRST Made in 
Italy X-Ray Portable Solution, the ONLY Eu-
ropean available Portable X-Ray Solution, 
with UNIQUE technical features which make 
DigiPort G an UNIQUE device in the whole 
dental world.
0.3mm focal spot, KV (60/70) mA (2.5/3.5) 
both selectable, DAP (dose area product) 
indication after each exposure, available 
in two versions (human and VET), only 
0.0007 mGy/H leakage dispersion, 2.8” 

wide colour touch LC screen, target Angle 12°, 
only 2.1 kg weight, over 500 images with a 
full charge, full charged in just one hour, au-
tomatic shut down function and much more. 
Available also special dedicated configurations 
for a wall or mobile (on wheel) installation.

F  www.newliferadiology.it
B  info@newliferadiology.it 

W new life radiology

S Visit us at Leipzig Veterinary Congress 2026
     Hall 2 - Booth G20

Handpiece & Unit Repair Parts 

SPIRO dental can help you with your tur-
bine, contra-angle, micromotor, scaler or 
syringe repair with thousands of compati-
ble parts, tools and accessories for all major 
OEM brands. They also offer a large selec-
tion of hoses, aspiration tubes and handles 
for unit repair. 
You can make your ordering process sim-
pler and your life easier by getting all your 
parts from a single supplier. SPIROdental 
provides fast delivery, a large inventory, and 
an online platform with competitive pricing. 
Plus, their knowledgeable team is ready to 

provide technical support and assistance 
whenever you need it.

Scan the QR code 
and register your B2B account!

F  www.spiroteh.com
B  info@spiroteh.com

W spiro

TCS Millable Discs Precision You Can Trust
W tcs

Since 2000, TCS has been at the forefront 
of manufacturing premium resins and ad-
vanced equipment for the fabrication of flexi-
ble partial dentures. TCS resins are designed to 
create the most comfortable, lightweight, and 
durable flexible partials, providing an optimal 
solution for patients with missing teeth.

Now, TCS resins are available in Millable 
Discs to create precise, well-fitting restorations 
with minimal finishing required. They are per-
fect for labs wanting to achieve flawless results 
with every case.

Choose from two outstanding BPA and mon-
omer free thermoplastic resins, Unbreakable™ 
and iFlex™, both available in a variety of natural 
looking shades. TCS Millable Discs offer the ver-
satility, efficiency, and aesthetic excellence your 
lab needs to stand out and succeed in today’s 
competitive market.

 
F  www.tcsdentalinc.com
B  info@tcsdental.com
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Abraham Cortina
VP of Business Development and Int’l Sales
abraham@tcsdentalinc.com
WhatsApp: +1 (562) 212-6876

Contact Us  866-426-2970  |  info@tcsdentalinc.com

Facebook: @tcsdental
 
Instagram: @tcsdentalinc

YouTube: @tcsdentalinc

Visit Us  www.tcsdentalinc.com

Nylon thermoplastic for flexible partials.

Polyolefin thermoplastic for flexible partials.

Semi-rigid polymer for full dentures and clear frameworks.

Available in:

Processing equipment with high performing materials. Resins are 
available in a variety of diameter/type cartridges to fit different 
injection units on the market.

PARTIALS AND DENTURES YOU CAN RELY ON
BPA FREE   |   Monomer Free   |   Hypoallergenic

Cartridges, Bulk, and Millable Discs

Pioneering Digital Intraoral Imaging: 
Empowering Global Dental Excellence
W Shanghai Handy Medical Equipment

Since 2008, we have driven innovation 
in digital intraoral imaging. Debuting in 
2010 and now in their 4th generation, our 
sensors feature a proprietary HDR imaging 
chip. With in-house R&D and manufactur-
ing, over 100,000 units are deployed across 
80+ countries.

Our full product line includes sensors, 
PSP scanners, intraoral cameras, and port-
able X-ray units.

Our sensors feature a fiber optic plate 
that enhances clarity, safety, and durability 
by filtering residual X-rays. Their wide dy-
namic range delivers sharp imaging at any 
dose, simplifying image capture. Size 1.3 
matches the average 22.5 mm molar length, 
overcoming the limitations of conventional 
Size 1. Size 4 meets the growing demand in 
veterinary care, filling a critical void in an-
imal healthcare and opening opportunities 
in an underserved market.

We deliver innovative solutions that tack-
le real-world clinical and market challenges.

Connect to discover how our technology 
can elevate your practice.

Your partner in reimagining intraoral im-
aging.

F  www.handyimaging.com
B  sale@handycreate.com

S Visit us at Dental South China
    Hall 17.2 - Booth N20

1701 /  2026  |  Infodent International

co
m

panies lo
o

king fo
r distributo

rs
h

ig
h

lig
h

ts



KRIOBOOST - instant ice
W bms dental

Krioboost is an instant ice bag intended 
for cryotherapy. Indicated in case of bruises, 
hematomas, traumas and muscle injuries. It 
relieves the perception of pain and facilitates 
the reduction of edema. 

Available in boxes of 24 bags, it’s made of 

K2P-Cellulose single-use envelope with two 
safety tear-proof heat seals. 

Dimensions: 150mm x175 mm
Shelf-life: 5 years

F  www.bmsdental.it 
B  info@bmsdental.it

DMP introduces MagnaBond Universal

DMP Dental proudly introduces MagnaBond 
Universal, a high-performance universal 
adhesive designed for exceptional bond 
strength, versatile application, and long-
term durability in restorative dentistry.
Its advanced chemistry ensures reliable ad-
hesion to enamel, dentin, composites, met-
als, zirconia, and ceramics, making it an ideal 
choice for direct and indirect restorations. 
Whether used in self-etch, total-etch, or 
selective-etch mode, MagnaBond Universal 
provides consistent, long-lasting results.
Efficiency meets convenience—with a 
one-bottle system, fast application, and 
no need for separate primers, it simplifies 
the bonding process without compromis-

ing performance. Clinicians benefit from 
excellent handling, optimal film thickness, 
and superior marginal integrity, reducing 
post-operative sensitivity and ensuring pa-
tient comfort. 
For over 40 years, DMP Dental has been 
dedicated to developing high-quality ma-
terials that meet the needs of modern 
dentistry. MagnaBond Universal continues 
this tradition, offering dentists a reliable, 
effective, and versatile bonding solution for 
everyday practice.

F  www.dmpdental.com
B  info@dmpdental.com

W dmp

GO Ultra-Portable Dental System: Affordability 
and Reliability in a Compact Design
W aseptico

New in the EU! Proven worldwide! A pre-
mium portable delivery system at a better 
value than European competitors.

Only weighs 15.45 KG!
Most powerful portable dental unit in its 

class!
2-year warranty!
The GO Ultra-Portable Dental System 

delivers high-performance air, water, and 
suction in a compact footprint designed 
for real-world mobile care. Manufactured 
by Aseptico in the USA and backed by re-
sponsive service and parts support, the GO 
Ultra-Portable Dental System is engineered 
for demanding environments, from mobile 
dentistry to nursing homes, humanitarian 

outreach, military, and public health applica-
tions.

Enhance the capabilities of the GO Ul-
tra-Portable Dental System with the GO Cart 
for organized storage, transport, and a clean-
er workflow. Clinicians benefit from a lighter, 
easier setup without sacrificing performance. 
Distributors are able to offer their custom-
ers a premium portable category option that 
stands out the moment it is displayed.

DISTRIBUTORS WANTED! 

Send inquiries to:
B  sgefter@aseptico.com
B  +1 425-210-7258
F  www.aseptico.com
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Sabilex is a leading manufacturer since 1951. 
High quality products, new technologies and 
constant research are the company’s main 
concerns for achieving excellence and relia-
bility. 

Sabilex offers one of the most advanced in-
jection systems in the market including: 

1) Sabilex Injection Machines:
.Fully automatic 
.Compact Design 
.Injection temperature: up to 400°C 
.Weight 12kg 
.Easy programming
.CE
2) Sabilex Injection Materials:
6 CE certified versatile multi-property ma-

terials to elaborate dentures:
- Flexifast, PremiumFlex and Flexiultra for 

the making of flexible partials.
- Flexiacryl, a monomer free thermoplastic 

acrylic for the making of full and partial den-

Microinjection machines - Cartridges - Materials - 
FLEXIBLE PARTIALS
W Sabilex de Flexafil

tures. The flexibility you need. Bonds with 
regular acrylic.

- Flexiacetal for the making of aesthetic re-
tainers, frameworks and more

- Biostrong - Peek thermoplastic resin for 
the making of frameworks, bridges, connec-
tors and more

3) Vacuum sealed ready to use cartridg-
es. 

4) Sabilex Marketing and Training Sup-
port.

Quality marketing materials and support 
for Dealers, Dentists, Labs and Patients. 

Sabilex exports worldwide.
Interested dealers are welcomed to con-

tact us.

F  www.sabilex.com
B  info@sabilex.com
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Mestra Eolo Induction aspiration
unit Ref. 080533
W talleres mestraitua

Its new “brushless” induction motor ex-
tends its useful life between 5 and 10 times 
compared to traditional models, with an 
innovative double filter system optimized 
for work in the dental laboratory. It can be 
mounted with HEPA filter. It easily adapts to 
the laboratory furniture, filling a minimum 
space. In addition, the ergonomic design fa-
cilitates its use and mobility.

The electronic control with LCD screen is 
equipped with protection systems against 
overloads or obstructions in the suction 
mouth and with a visual indicator of the 
filter filling level and the detection of the 
micromotors.

It allows manual or automatic operation 
synchronized with up to 3 different devices 
(sandblasters, micromotors, etc.). The de-
tection and adjustment of micromotors is 
carried out by the electronic control itself, 
which allows detecting any micromotor, in-
cluding those of the “brushless” type.

Dimensions: (H) 585 x (W) 210 x (D) 500 
mm – 17 kg – 750 W.

F  www.mestra.es
B  info@mestra.es
S Visit us at Expodental Madrid 2026
    Hall 8C, Booth 03

TITANUS®ELED & TITANUS®SLED 
ultrasonic scalers
W tekne dental

New piezoelectric scalers of ergonom-
ic design, with connector integrated in 
the body.

Scalers are equipped with a LED light 
ring, which ensures natural and bright 
light on the operating area, and are op-
timized for use with EMS®-type or Sate-
lec®-type inserts.

The core of the scaler, its titanium trans-
ducer, has been further improved so as to 
get higher efficiency and reliability.

The scaler comes complete with the 
three inserts for general scaling and the 
handy DYNO dynamometric wrench, useful 
for precisely screwing the insert onto the 
handpiece and for safeguarding the trans-
ducer thread. The wrench can also be used 
to handle and sterilize inserts easily. 

The inserts feature extremely high preci-
sion, high scaling efficiency and smooth sur-
face, thanks to our special polishing process.

Scaler, inserts and wrench can be fully 
sterilized in autoclave and thermodisin-
fected.

F  www.teknedental.com
B  info@teknedental.com

S Visit us at Expodental Madrid 2026
    Hall 6, Booth 6A14
S Visit us at IDEX 2026
    Hall 4, Booth 4D22.2
S Visit us at Expodental Meeting 2026
    Hall A1, Booth 200

At DenTag, we never get bored
W DenTag

We’re constantly searching for new solu-
tions to anticipate market needs.

We were among the first to introduce hol-
low, smooth handles when the industry was 
dominated by knurled handles. Our EVO line 
remains a benchmark for lightweight handles, 
while the aspirating periosteal represents an 
exclusive innovation of our production.

We’ve made the most of DLC coating 
properties: high surface hardness extends 
sharpness durability, precision and friction re-
sistance make it ideal for probes, while anti-ad-

hesive properties are perfect for composite 
instruments.

Recently, we’ve completely renewed our 
orthodontic line, introducing new instruments 
without compromising the high-quality stand-
ards that distinguish us. 

All the new products are featured in our 
new catalog, available on our website.

F  www.dentag.com
B  marketing@dentag.com dentag.com

More 
than 
a label

We've got you now, 
you can relax!
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PRODEX 53 LED Curing Machine
W dentmate

As a premier OEM/ODM manufacturer, Dent-
mate Technology presents the PRODEX 53—a 
technical breakthrough in high-performance 
polymerization. Building on the global success 
of our TRAYDEX 45, this unit centers on three 
core technologies engineered for professional 
excellence:
- Integrated Heating: Pre-heating up to 80°C 
optimizes structural integrity and significantly 
boosts curing efficiency.
- Nitrogen Integration: An oxygen-reducing 
function ensures non-tacky surfaces while ef-
fectively minimizing resin odor.
- Flashing Feature: High-intensity strobe pulses 
provide rapid, deep curing with precise thermal 
control.
With 50 multi-wavelength LEDs 
(365/385/405nm) and 720° coverage, it offers 
universal compatibility for any resin portfo-
lio. Featuring 100 customizable memory set-

tings, the PRODEX 53 delivers the technical 
flexibility and reliability global distributors 
require. We invite partners to leverage our 
advanced manufacturing to enhance their 
digital dental offerings.

Scan the QR code for more info.

F  www.dentmate.com.tw
B  info@dentmate.com.tw

S Visit us at CDS Midwinter Meeting
    McCormick Place West Building, 
    Level 3, Hall F Booth 1324

DIA-ROOTTM BIO MTA
W Diadent

DIA-ROOTTM BIO MTA is Root Repair Mate-
rials with excellent biocompatibility and offers 
distinct advantages for root canal repair pro-
cedures. And it restores the damaged areas 
root canal to normal function and appear-
ance quickly and efficiently. 

Indications
- Pulp Capping
- Root Perforations
- Pulpotomy
- Root-End Filling

Benefits
- Good Biocompatibility
- Outstanding Sealing Capabilities
- Antibacterial Effect(pH 12)
- Easy Handing Properties
- Resists washout
 

F  www.diadent.co.kr
B  diadent@diadent.co.kr

Hader Solutions

For over 60 years, Hader Solutions has 
been producing the world’s most reliable 
dental attachments. Engineered for im-
plant-retained and removable prostheses, 
our attachments deliver unmatched reten-
tion, mechanical stability, and patient com-
fort. Precision, durability, and consistent 
performance are at the heart of everything 
we make.

But we don’t stop at attachments. Hader 
Solutions also offers the market’s leading 
torque wrench and groundbreaking inno-
vations like the Implant Buddy, designed to 
make clinical procedures safer, easier, and 
more predictable.

Driven by continuous improvement and 
innovation, Hader Solutions is committed 
to providing the best solutions for today’s 
prosthetic dentistry and shaping the future 
of dental care with products clinicians and 
patients can trust.

F  www.hader.eu
B  information@hader.eu

W hader solutions

22 Infodent International |  01 /  2026

h
ig

h
li

g
h

ts
co

m
pa

ni
es

 l
o

o
ki

ng
 f

o
r 

di
st

ri
bu

to
rs





DentalCAD 3.3 Chemnitz: How exocad Is 
Transforming Digital Dental Workflowsin

du
st

ry
 n

ew
s

Till, exocad’s new software release DentalCAD 3.3 
Chemnitz introduces AI-enabled multi-unit design 
and a split denture workflow. What inspired these 
innovations, and how do they improve clinical out-
comes?

Till - The innovations are a response to real pain 
points from our users. They wanted more intelligent au-
tomation, seamless workflows and efficiency. It’s always 
the users inspiring us, for every release. The more we 
can simplify and automate, the easier it is for the user to 
achieve a good result. The split-denture workflow previ-
ously involved many clicks and manual steps. In this re-
lease it allows users to design both a bar and its supras-
tructure in one swift workflow, saving time and reducing 
manual adjustments for All-on-X hybrids. The same goes 
for innovations like AI Design proposals for up to three 
adjacent posterior crowns and posterior bridges with up 
to three elements. The AI crown that we launched a while 
ago, with anatomic design suggestions for crowns, was 
well received. But users also wanted to design bridges 
based on AI. And that is what we have now delivered. 

What role does user feedback play in shaping new 
features in DentalCAD and other exocad products?

Till - It is essential. User feedback is central to our 
development process. We stay in constant contact 
with our partners and customers. That’s why we go to 
trade shows, we’re active on social media, we keep talk-
ing to users. They know our products so well, and they 
know exactly which steps are still taking too much time, 
which are error prone. Product decisions are guided by 
real-world user needs. That’s where we focus our re-
sources on, to solve the users’ issues so that they have 
smoother workflows and higher automation.

What is your favorite feature or improvement in 
the latest release and why?

Till - It is hard to single out one specific feature, as 
there are improvements all over. However, one thing I’m 
particularly enthusiastic about is the new Implant Mod-
ule. Users now receive improved abutment proposals 
that are auto-optimized for the respective tooth posi-
tion, along with easier editing and customization. The 
new module allows users to save and reuse custom abut-
ment shape presets and provides a 3D preview of each 
implant component directly within the library. They can 
define their favorite abutment shapes and apply them to 

new designs, achieving desired result more quickly and 
efficiently. Overall, this update delivers more automa-
tion, easier usage, greater design freedom. 

How do exocad credits support access to AI-based 
services like AI Design, TruSmile™ Video, and TruS-
mile™ Photo, and what advantages does this mod-
el offer to labs and clinicians looking for flexible, 
on-demand tools?

Till - The credits offer an easy way to enable on-de-
mand payments for these cloud-based AI services. Users 

In this New York interview, Tillmann Steinbrecher, CEO of exocad, together with Christine 
McClymont, Global Head of Marketing and Communications, and Beth Collington, President 
of exocad America, share their insights on DentalCAD 3.3 Chemnitz, AI-enabled workflows, 
and the future of clinical and laboratory collaboration.

Infodent met exocad’s team at the Greater New York 
Dental Meeting. From left to right: Maria Connelly, Senior 
Marketing Specialist USA, Christine McClymont, Global 
Head of Marketing and Communications, CEO Tillmann 
Steinbrecher, Beth Collington - President exocad Ame-
rica, and  Silvia Borriello- Editorial Director at Infodent 
International
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RISE WITH OUR 
INSIGHTS HEROES 

Dr. Zhiqiang Luo

Dr. Alexis Ioannidis  

Prof. Dr. Marco Tallarico

Join our visionary speakers in Mallorca,  
Spain, April 30–May 1, for two days of  
transformative learning. Discover  
powerful tips, and bold new approaches  
that will elevate your dental workflows. 
Feel the energy. Connect with digital  
dentistry pioneers from around the world 
—and celebrate together at our exclusive  
exoGlam Night. 
Your front-row seat to the future awaits:  
exocad.com/insights2026

Seth Potter
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of DentalCAD 3.3 Chemnitz with a Flex or Perpetual Li-
cense and an active upgrade contract have exocad Credits 
included in their licenses and can use them to access exo-
cad’s AI-enabled services, with the option to buy addition-
al account credits if they have used their monthly allotted 
license credits. This model helps labs and clinicians scale 
up during busy times by providing additional automation 
with AI Design and by offering fantastic communication 
tools such as TruSmile Photo and TruSmile Video, which 
support patient acceptance of design proposals and help 
create more realistic patient expectations. Thanks to the 
credit approach, you can access these services with a min-
imal initial investment. Access requires integration with 
the my.exocad platform and is currently available in the 
EU and US, with plans to expand to additional regions.

We charge per unit, but to make the process conven-
ient, we introduce credits that allow you to recharge 
your account. It is important to keep in mind that a 
certain number of free calculations are already includ-
ed with your software subscription, whether it is a sub-
scription-based license or a permanent license with an 
up-to-date contract. In this way, you can take advantage 
of the latest technology, especially TruSmile Video and 
TruSmile Photos, which are very exciting and emotionally 
engaging for both patients and doctors. 

As exocad celebrates its 15th anniversary, what are 
the biggest lessons learned since its founding?

Till - We continue to stay close to users and indus-
try partners, as early success came from continuous 
contact with hardware and lab and clinical partners. 
We stay product-focused and practical, and from the 
start we evolved our research into usable products 
that solved concrete problems. We stay curious. ex-
ocad has grown by evolving products with real-world 
feedback and new technologies, now including AI. Our 
global community and education matter, and we em-
phasize training, events like our biennial global gather-
ing “Insights”, and the development of our ecosystem 
of partnerships as the key to successful adoption and 
use of our software.

Over the last 15 years, we have shown that we can 
sustain innovation, and that is only possible if you stay 
close to your users, keep listening to feedback, and con-
tinue working on what truly benefits them. In the early 
years, we stayed more behind the scenes, and a very 
large portion of our software was sold to other brands. 
Today, we communicate directly with users and, also, 
offer training directly to them. Ultimately, the more 
training options users have, the easier it is for them to 
learn about our products, and the happier they will be 
as customers.

Beth, how are AI-based services being received by 
labs and clinicians in the US?

Beth - Many labs and clinicians welcome AI-enabled 
tools for the speed, efficiency, and quality of pres-
entation. Solutions such as AI-generated crowns and 
TruSmile visualizations are praised for improving pa-
tient communication and enabling faster case proposal 
generation. Our users appreciate the short generation 
times, with single-crown AI proposals often completed 
in just a few minutes.

How does the new exocad excellence centers in 
Massachusetts and Darmstadt contribute to clini-
cian and technician training?

Beth - The new exocad excellence centers in Mas-
sachusetts and Darmstadt are designed to provide 
clinicians and technicians with immersive, hands-on 
training in digital dentistry workflows and laboratory 
technology applications. Created in response to the 
growing demand for practical education, these centers 
provide dedicated spaces equipped with state-of-the-
art computers and audiovisual technology to support 
learning and collaboration for users at all experience 
levels. Through interactive training sessions, partici-
pants can experience firsthand how seamlessly exo-
cad software integrates into daily workflows, from 
treatment planning and design to manufacturing and 
outsourcing, helping them enhance productivity and 
efficiency.

Which dental industry trends do you see being 
most important for exocad in North America going 
into 2026?

Beth - One important dental industry trends for ex-
ocad in North America is the accelerating adoption of 
CAD/CAM systems, intraoral scanners, 3D printing, and 
AI-driven tools by clinics and labs to deliver same-day 
restorations. This shift toward fully digital automated 
workflows aligns perfectly with exocad’s software eco-
system, which supports design, manufacturing, and col-
laboration across platforms.

Christine, what’s the vision for exocad Insights 
2026 in Spain, and how will it build on the success of 
previous global events?

Christine - The vision for exocad Insights 2026 
in Spain is to deliver the most dynamic and globally 
connected edition of the event to date. Taking place 
on April 30 - May 1, 2026, in Palma de Mallorca, the 
event, under the theme “Calling All Heroes”, will cel-
ebrate clinicians, technicians, and innovators who are 
driving collaborative, patient-focused digital dentistry. 
The goal is to create a multidisciplinary learning hub, 
showcasing how exocad software and partner tech-
nologies can transform workflows across both clinics 
and labs.

Why should dental professionals from North 
America travel to exocad Insights 2026?

Christine - Dental professionals from North Ameri-
ca should attend exocad Insights 2026 because it’s the 
ultimate destination to learn about the future of digital 
dentistry while connecting with a truly vibrant interna-
tional community. Set on the beautiful island of Mallor-
ca, the event offers inspiring lectures from a world-class 
lineup of speakers, hands-on insights into cutting-edge 
workflows, and access to a digital expo featuring many 
leading companies. It is not just an education experience, 
Insights 2026 is the place to network, share ideas, and be 
part of the global movement shaping tomorrow’s den-
tistry. 
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The GO Ultra-Portable Dental System gives
distributors a premium portable unit option at a 
better value (features, quality, fair price) and clinicians 
a lighter, easier way to deliver portable dental care.

Only 34.6 cm W x 23.6 cm D x 54.8 cm H
• Easy-to-use touch screen
• Auto-sensing worldwide voltage switching, plus 

24 VDC vehicle battery-compatible
• Cleaner patient environment with  ltered intake 

and antibacterial exhaust air
Available with or without piezoelectric scaler

• Made in USA; US FDA, Health Canada, and
CE-Marked (EU MDR)

• Portable supply cart, chairs, light, stools, and 
many other equipment options available!

ULTRA-PORTABLE
DENTAL SYSTEM

ONLY WEIGHS
15.45 KG

GLOBAL LEADER IN
PORTABLE DENTAL
EQUIPMENT

MOST POWERFUL
PORTABLE DENTAL
UNIT IN ITS CLASS

2-YEAR
WARRANTY

DISTRIBUTORS
WANTED!

SGEFTERRASEPTICO.COM
SEND INQUIRIES TO:

SCAN FOR MANUAL

+1 425521007258

SCAN FOR VIDEO
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A country running on “two engines”
In the heart of Central Asia, Tajikistan is one of those countries that rarely makes 
headlines—and for that very reason it is often underestimated. It doesn’t make 
noise, it doesn’t attract sensational coverage, yet it offers a meaningful lesson 
for those working in the healthcare industry and, in particular, in dentistry. This 
is a country where clear signals of economic growth coexist with a social and 
infrastructural environment that makes healthcare—and oral health especially—a 
field where the gap between “need” and “access” remains wide.

12' 
Reading time

Tajikistan: 
the dental 
market in a 
country in 
transition
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Anyone entering this market expecting 
to find a “ready-made” environment risks 
misreading the context. Those who can 
interpret the mechanisms driving supply 
and demand, however, can identify a clear 
direction: Tajikistan is a system in transi-
tion, where healthcare reforms and mac-
roeconomic dynamics are gradually—but 
tangibly—reshaping the geography of 
dental care.

At a macro level, the country functions 
through two interconnected engines. The 
first is internal, driven by domestic con-
sumption, investment, services, and in-
dustry. The second is external and large-
ly fueled by remittances. When external 
flows increase, domestic demand acceler-
ates and spending on services—including 
private and semi-private healthcare—ris-
es. When those flows tighten, household 
behavior shifts toward postponement, ur-
gency, and essential care, with prevention 
declining.

This relationship is well documented. 
The World Bank reports that domestic 
demand has been supported by strong 
remittance inflows, with real GDP growth 
reaching 8.4% in 2024 and remaining ro-
bust at 8.2% in the first quarter of 2025. 
Remittances alone peaked at roughly 49% 
of GDP in 2024, compared with 39% in 
2023.

For dental operators, this translates 
into highly elastic demand. When house-
holds have liquidity—often linked to in-
come from abroad—planned and elec-
tive care increases. When the economic 
environment tightens, demand becomes 
defensive and episodic. Dentistry ampli-
fies this pattern because many services 
are perceived as non-urgent until pain 
emerges. This makes early interception 
of needs critical, especially within public 
primary care.

WHO oral health profiles and health 
system reports consistently show a high 

burden of oral disease alongside limited 
availability of basic dental functions in 
public primary care. Tajikistan is there-
fore not a country “without dentistry,” 
but one where oral health is deeply influ-
enced by social, economic, and systemic 
variables. For industry, this has concrete 
implications: selling products or technol-
ogies is not enough without understand-
ing how—and whether—patients enter 
the care pathway.

The real economy and remittances: 
the invisible engine shaping demand

If Tajikistan’s economy could be sum-
marized with a single image, it would 
not be a factory or industrial hub, but 
a household receiving a transfer from 
abroad. Remittances shape consumption, 
savings, and spending on services more 
than any other single factor. According to 
the World Bank, they have become a cen-
tral driver of domestic demand, reaching 
nearly half of GDP in 2024.

For dentistry, this explains when and 
why there is room for private services, 
higher-value materials, and complex re-
habilitation. Where income depends on 
external flows, demand for non-immedi-
ate care follows the same cycle: growth 
during periods of strong inflows, contrac-
tion when flows weaken. Planned treat-
ments expand with economic confidence; 
postponement and “survival-mode” care 
dominate during uncertainty.

Growth figures reinforce this interpre-
tation. Real GDP growth of 8.4% in 2024 
and 8.2% in early 2025 has been driven 
mainly by services and industry, support-
ed by remittances and public wages. Yet 
growth driven by these factors tends to 
be uneven. Certain urban areas and so-
cial groups experience rapid gains in pur-
chasing power, while others remain con-
strained.

In healthcare—and dentistry in par-

ticular—territorial inequality matters. In-
come differences intersect with unequal 
distribution of professionals, facilities, 
diagnostics, and supply chains. Discussing 
Tajikistan’s dental sector without its eco-
nomic structure leads to distortion, but 
reducing everything to macro indicators 
is equally misleading. Dentistry is shaped 
not only by GDP, but by health culture, 
infrastructure, system organization, and 
the strength of first-level care.

Where prevention is weak, demand re-
mains intermittent and pain-driven. The 
market, therefore, is defined less by size 
than by behavior: the balance between 
planned and urgent care, conservative 
dentistry versus extractions, hygiene ver-
sus late-stage prosthetics. These propor-
tions can only be understood by starting 
from the economic engine that drives 
household liquidity.

The healthcare system: PHC reforms 
and out-of-pocket pressure

Tajikistan’s healthcare system still re-
flects aspects of its Soviet legacy: cen-
tralization, a strong public footprint, and 
unevenly distributed resources. Yet this 
historical image is incomplete. Over the 
past decade, the country has pursued 
reforms aimed at strengthening Primary 
Health Care (PHC) as a pathway toward 
Universal Health Coverage.

The WHO describes Tajikistan as ac-
tively reforming its system with a focus on 
family medicine and PHC. This shift is par-
ticularly relevant for oral health, because 
effective PHC enables prevention, early 
diagnosis, and health education. Without 
a strong first level of care, patients enter 
the system late—and in dentistry, late en-
try often results in pain, extraction, and 
rehabilitation rather than conservative 
treatment.

The core constraint, however, is finan-
cial. According to the European Observa-
tory’s Health System Review (2025), pub-
lic health expenditure remains among the 
lowest in the region, at around 1.9% of GDP 
in 2021. The same report highlights a heavy 
reliance on out-of-pocket payments.

This financing structure has a direct ef-
fect on utilization. When public funding is 
limited and patients pay directly, services 
become conditional on affordability. Oral 
health is especially affected, as it is often 
perceived as secondary to general health 
until symptoms become acute. For indus-
try, this is a critical distinction: a market 
dominated by direct payments is not nec-
essarily affluent; it is price-sensitive and 
value-driven.

PHC reforms aim to improve access 
and quality, potentially opening space for 
integrated oral health programs—school-
based prevention, screening, referral 
pathways, and links with non-communi-
cable disease management. However, im-
plementation is gradual and uneven. In a 
mountainous country, logistics, distance, 
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seasonality, and workforce availability re-
main structural constraints.

The key issue is not whether Tajikistan 
has a healthcare system—it does—but 
how far it reaches, how it is financed, 
and how dentistry fits within it. When 
first-level care fails to intercept needs, 
the private sector becomes a late and of-
ten imperfect substitute.

Oral health: high burden, late access
Understanding dentistry in Tajikistan 

requires starting from disease burden. 
The WHO Oral Health Country Profile 
(2022), based largely on 2019 data, shows 
a high prevalence of oral disease, particu-
larly among children—clear evidence of a 
prevention gap.

Estimated prevalence of untreated 
caries in deciduous teeth among children 
aged 1–9 is 48.3%. For permanent teeth 
(age 5+), it is 35.0%. Severe periodontitis 
affects an estimated 10.8% of the popula-
tion aged 15+, while complete tooth loss 
among adults aged 20+ stands at 8.6%.

From an industry perspective, these 
figures indicate substantial latent de-
mand for restorative care, endodontics, 
hygiene, and prevention—alongside re-
covery-driven prosthetics when access is 
delayed. Yet demand potential alone is in-
sufficient; the system’s capacity to deliver 
basic services at first contact is decisive.

The WHO profile notes that in 2021, 
public primary care facilities lacked avail-
ability of several essential oral health 
functions, including screening, urgent 
care, and basic restorative procedures. 
This does not imply absence of dentists, 
but rather an ineffective entry funnel. 
Many patients present late or seek private 
care only when problems are advanced.

Such dynamics shape patient behavior: 
postponement, symptom management 
with analgesics, and late presentation. 
Clinically, this shifts the service mix to-

ward extractions and rehabilitation rath-
er than prevention and conservative care. 
For industry, this affects everything from 
consumables and instruments to pros-
thetic workflows and patient communica-
tion strategies.

Dental workforce: presence without 
system integration

Dental markets are often reduced to 
dentist density, but this metric alone is 
insufficient. According to the WHO Oral 
Health Country Profile, Tajikistan had 
1,289 dentists, corresponding to a density 
of 1.6 per 10,000 inhabitants (reference 
year 2014). This represents limited but 
non-negligible professional capacity.

What the figure does not reveal is dis-
tribution, specialization, or integration. 
National averages obscure urban-rural 
gaps, public-private splits, and the availa-
bility of supporting roles such as hygien-
ists, assistants, and dental technicians.

Notably, the WHO profile lacks compa-
rable data for dental assistants, hygien-
ists, and prosthetic technicians. This re-
flects limited standardization and registry 
consolidation rather than their absence. 
From a market perspective, such gaps of-
ten coincide with fragmented team struc-
tures and weaker preventive capacity.

Clinic efficiency and quality depend 
heavily on intermediate skills. Where hy-
gienist roles are underdeveloped, system-
atic prevention suffers. Where prosthetic 
workflows are poorly integrated, treat-
ment becomes slower and more expen-
sive. In urgency-driven markets, these 
bottlenecks have amplified impact.

This creates a concrete opportunity in 
training and standardization. WHO narra-
tives on PHC and UHC emphasize work-
force development and education quality. 
In dentistry, this translates into demand 
for upskilling: hygiene protocols, infection 
control, basic radiology, triage, chairside 
assistance, and prosthetic coordination.

Growth in such contexts often occurs 
through “islands” of quality—urban clin-
ics offering higher standards while pe-
ripheral areas lag behind. Geography and 
organization matter more than average 
density.

Dental spending and patient behavior
Spending data helps explain these dy-

namics. WHO estimates total dental ex-
penditure at USD 31 million in 2019, with 
per-capita spending of just USD 3.3. Such 
figures do not simply indicate a small mar-
ket, but one where dental care struggles 
to become routine.

Patients typically seek care when pain 
forces action. Combined with limited 
availability of basic services in public pri-
mary care, this leads to late presentation. 
The resulting service mix emphasizes ur-
gencies, extractions, and essential pros-
thetics, while regular check-ups and hy-
giene remain limited.

3101 /  2026 |   Infodent International



Talleres Mestraitua SL, (+34) 944 530 388
info@mestra.es - www.mestra.es 
48150 Sondika (SPAIN)

TITAN STEAM CLEANERS | Professional use

 Made of stainless steel with high  
 quality components.

 Digital pressure switch.

 Full and lack of water indicator.

 Connection cable with built-in  
 differential switch.

 Drain tap with safety lock.

TITAN 8 is the first option (ref. 100202). 
Distilled Water is loaded directly into the boiler.

TITAN AUTOFILL (ref. 100203) it also has a pump  
to suck distilled water from an external bottle.

Height 36 cm    •  Width 27 cm      •  Depth 42 cm

Power 2200 W  •  Voltage 220 V, 50/60 Hz

Pressure 8 bar   •  Weight 12,5 kg  •  Boiler 3 L

Specifications: 100202 and 100203

REF. 100202 REF. 100203

REF. 100295

They are supplied with the following accessories:

		Power cord with built-in protection. 
 	Fine and long replacement nozzle. 
 	Replacement safety cap and 2 gaskets. 
 	Funnel and measuring cup (300 ml).

In models with direct connection to the water intake:

		Necessary hoses for water inlet/outlet connection.

Aditional Information: 100202, 100203

	Manual filling. 	Manual filling. 

	Autofill without  
 previous cooling 
 (external bottle).

 Ref. 100202  Ref. 100203 

External bottle 
not included.

ANODIZING UNIT
 Corrosion resistance. 
 Wear resistance. 
 Better adhesion and surface finish. 
 Less release of metal ions. 
 It works with a solution of water  
 and sodium bicarbonate.

The anodizing unit for titanium is a 
simple device that allows you to process 
titanium dental elements quickly, easily 
and economically. The results are  
comparable to products belonging to  
a much higher category.

Video
explanation

Specifications
Dimension: 207 x 245 x 160 mm  •  Weight: 2,73 kg
Voltage: 10~65 V •  Power supply: AC220~240 V, 50/60 Hz
Power: 100 W •  Anodizing time: 5 seconds

Solution of water (600 ml)
and sodium bicarbonate (20 g)

Appearance:   
The anodic layer can be colored with 
different shades, giving the titanium  
a more attractive appearance than  
the original taupe. 

EXPODENTAL 2026 (Madrid) 
From March 11th to 13th, 2026 
Stand 8C03

DENTAL FORUM 2026 (Paris) 
From April 2nd to 4th, 2026 
Stand B004 / C023

LMT LABDAY 2026 (Chicago) 
From February 19th to 21st, 2026 
Stand H35

For clinics, this makes demand vola-
tile and planning difficult. For industry, 
growth depends less on introducing ad-
vanced technology and more on demon-
strating value in a price-sensitive envi-
ronment. Cost-effective solutions are 
those that reduce chair time, errors, and 
remakes, improving productivity rather 
than merely adding features.

Heavy reliance on out-of-pocket pay-
ments reinforces this pattern. House-
holds negotiate treatments, prioritizing 
immediate relief. Without early intercep-
tion by the public system, private care 
substitutes—but not always sustainably.

Segments that tend to grow first in-
clude urgent care, high-rotation restora-
tive dentistry, essential prosthetics, and 
efficient diagnostics. Prevention pro-
grams, especially pediatric, can funda-
mentally alter this structure by shifting 
demand from acute to planned care.

Industry opportunities: building ac-
cess before sales

For manufacturers, distributors, clinic 

chains, and training providers, Tajikistan 
is not an “easy” market. Need is high, but 
access is uneven, purchasing power limit-
ed, and demand delayed. Sustainable im-
pact comes from creating access before 
pursuing scale.

Prevention as a product. With un-
treated caries affecting nearly half of chil-
dren and over a third of the population 
overall, prevention is a structural lever. 
Industry can contribute through preven-
tion kits, school programs, team training, 
and communication tools for families.

Alignment with PHC reforms. 
WHO-guided reforms toward PHC and 
UHC create opportunities for hybrid 
models: screening tools, referral systems, 
low-complexity technologies, and part-
nerships that strengthen first-level ca-
pacity.

Cost-effective technologies. In a 
market with USD 3.3 per-capita dental 
spending, adoption favors solutions that 

lower cost per procedure and improve 
workflow resilience, including training, 
maintenance, and reliable supply chains.

Workforce development. Gaps in 
standardized supporting roles create 
space for training, certification, and pro-
tocol-driven solutions that raise clinic ef-
ficiency and quality.

Geographic strategy. Urban areas and 
segments linked to remittance income 
are likely to consolidate stable demand 
first. From there, expansion can proceed 
through lightweight clinics, essential ser-
vice models, and referral networks adapt-
ed to peripheral regions.

In conclusion, Tajikistan’s dental sec-
tor must be read as a story rather than 
a checklist: an economy growing yet vul-
nerable; a healthcare system strengthen-
ing PHC under financial constraints; and a 
high oral disease burden combined with 
fragile prevention. The opportunity for 
industry exists, but it depends on the abil-
ity to build access, trust, and continuity—
not merely on supplying products.

Main official sources:

•	 World Bank — Tajikistan Economic Up-
date 2025 and press release (data for 
2024 and Q1 2025).

•	 WHO — Oral Health Country Profile: 
Tajikistan (published 2022; estimates 
for 2019; service availability for 2021; 
workforce reference year 2014).

•	 European Observatory/WHO — Ta-
jikistan: Health System Review 2025 
(financing and expenditure for 2021; 
system overview).

•	 WHO — feature stories on PHC/UHC 
(published 2023 and 2024).
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Dental Device Registration in China: 
5 Key Points to Know
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cializing in China and Asia Pacific markets, 
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product certification and achieve regula-
tory compliance in China. She frequently 
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es products and can be contacted at band-
inelli@de.cisema.com.

China’s dental MedTech market is one 
of the fastest-growing globally, with strong 
demand across dental implants, imaging 
systems, high-performance equipment, 
and advanced materials. International 
brands — Italian manufacturers among 
them — continue to enjoy a strong com-
petitive position, especially in premium and 
innovative categories where quality, preci-
sion, and brand reputation drive purchas-
ing decisions.

To succeed in this expanding market, 
foreign manufacturers must understand 
the regulatory requirements of China’s 
National Medical Products Administration 
(NMPA) and select the right partners for 
product registration, post-market compli-
ance, and long-term operational strategy.

This article highlights five essential con-
siderations for dental MedTech manufac-
turers entering the Chinese market.

1. Start Correctly: Classification, Fea-
sibility, and Documentation Quality

Successful registration in China begins 
with accurate device classification. China 
uses a risk-based classification system, as-
signing devices to Class I, II, or III, with Class 
III representing the highest risk. The clas-
sification determines the registration path-
way, testing requirements, clinical evidence 
expectations, timelines, and total cost. 

Dental implants, biomaterials, and high-
risk instruments typically fall into Class II 
or III by default, Class II and III devices re-
quire clinical trial data, either from China 
or overseas, unless exemptions apply or 
sufficient predicate device data is available.

Manufacturers, especially those already 
approved in the EU or US, should perform 
a feasibility analysis to assess whether ex-
isting clinical data and real-world evidence 
suffice for NMPA clinical evaluation or if a 
China-specific trial will be required.  

In addition, a comprehensive QMS doc-
umentation package must be submitted, 
generally including:
•	 ISO 13485 certificate
•	 Detailed production quality control 

documentation
•	 China GMP evidence for high-risk devices

Preparing these materials early ensures 
timely progression through the registration 
process and reduces the risk of rejection.

2. Choose the Right NMPA Legal Rep-
resentative in China

A critical early decision for any foreign 
manufacturer is selecting its NMPA Legal 
Agent — the mandatory local entity re-
sponsible for all regulatory communication 
with Chinese authorities and lifecycle man-
agement of the registered device.

Companies typically choose among 
three models for the NMPA Legal Agent:

The Distributor Model
Distributors may seem attractive initial-

ly, as they may fund or manage the registra-
tion. However, they gain access to sensitive 
technical documentation and maintain full 
control over the registration certificates. 
This creates significant strategic risks: dis-
tributors may restrict certificate access, 
block alternative sales channels, or limit the 
manufacturer’s ability to switch partners.

The Wholly Owned Subsidiary Model
Establishing a Chinese subsidiary pro-

vides maximum control but requires sub-
stantial investment. A subsidiary must 
operate China-compliant post-market 
surveillance (PMS) systems and employ 
qualified regulatory professionals, which 
presents a significant barrier for SMEs or 
manufacturers with limited Chinese market 
exposure.

The Independent Regulatory Consul-
tancy Model

For many companies — especially Euro-
pean SMEs like Italian dental device man-
ufacturers — appointing an independent 
regulatory consultancy as the Legal Agent 
offers the best balance. The manufacturer 
maintains full certificate ownership and re-
tains the option to work with multiple dis-
tributors. This model also ensures access 
to experts who manage both pre-market 
registration and post-market regulatory 
duties.

Manufacturers can change their NMPA 
Legal Agent if needed, typically within sev-
en weeks, provided they have access to key 
documents such as the NMPA certificate 
and the Product Technical Requirements 
(PTR). Unfortunately, many manufacturers 
find that distributors have withheld these 
documents, delaying strategic transitions.
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3. Assess China’s Biocompatibility 
and Biological Safety Requirements

The biocompatibility requirement re-
mains one of the most significant obsta-
cles for foreign manufacturers, as China 
is known for having stricter and more pre-
scriptive requirements than many other 
regions — especially for Class III devices in 
prolonged contact with oral tissues.

ISO 10993 tests conducted abroad, even 
in reputable labs, are rarely accepted by 
NMPA. Local testing in NMPA-accredited 
laboratories is therefore almost always 
required for Class II and III dental devic-
es.Dental devices in China must comply 
with GB/T 16886 (China’s adoption of ISO 
10993) for biological safety, along with 
several dental-specific YY/T standards. For 
dental devices which involve mucosal or 
long-term contact, the risk of increased 
test complexity and number of required 
endpoints is very high.

Working with an experienced partner 
who can navigate the Chinese testing land-
scape, choose the right laboratory, coordi-
nate every step, and secure a smooth issu-
ance of the biocompatibility test report is 
critical for achieving a successful registra-
tion.

4. Understand China’s Increasingly 
Strict Post-Market Requirements

China has shifted its regulatory empha-
sis from pre-market approval to whole-li-
fecycle supervision. This shift has led to 
rapidly evolving and increasingly strict PMS 
obligations such as:
•	 Adverse event reporting and continu-

ous monitoring
•	 Compliance with China’s current Good 

Manufacturing Practices (GMP)

•	 NMPA-initiated sampling inspections
•	 Overseas factory audits for high-risk 

devices
•	 Strict enforcement of updated manda-

tory standards (GB/YY)
Italian dental device makers, known for 

craftsmanship and innovation, often excel 
in pre-market compliance but must ensure 
equal rigor in PMS, documentation updates, 
and QMS adaptation to Chinese standards. 
Non-compliance in these areas has become 
significantly riskier, with sanctions now 
ranging from administrative fines to revo-
cation of certificates, sales bans, and even 
10-year prohibitions on manufacturing and 
distribution of medical devices in China.

A number of global dental manufactur-
ers have recently received fines and even 
had to undertake product recalls for dental 
devices sold in the market for many years, 
because their certificates and especially 
the technical specifications listed in the 
certificate appendices have not been main-
tained. This has led to NMPA inspection 
testing failures.

To maintain certificate validity and un-
interrupted market access, manufacturers 
must stay ahead of regulatory updates and 
communicate closely with their NMPA Le-
gal Agent.

5. Explore Fast-Track Registration 
Pathways: GBA, Hong Kong & Hainan

While most dental devices enter China 
through the standard NMPA registration 
pathway, recent regulatory policies have 
created promising alternative routes — 
particularly for products with high clinical 
need and no domestic equivalent.

The Hong Kong–Greater Bay Area 
(GBA) Pathway

Manufacturers can obtain Hong Kong 
approval, which is faster,  less expensive, 

and largely voluntary.  Once approved and 
used in Hong Kong public hospitals, prod-
ucts can potentially be sold to designated 
medical institutions in the GBA, providing 
early revenue and real-world data (RWD) 
to support future national NMPA registra-
tion.

This pathway is ideal for companies 
seeking a staged entry into China, including 
Italian premium dental brands testing mar-
ket acceptance.

Hainan’s Boao Lecheng Medical Tour-
ism Pilot Zone

Located on China’s Hainan Island, the 
Hainan Boao Lecheng International Med-
ical Tourism Pilot Zone enables hospitals 
to import unregistered medical devices 
(provided they have home-country ap-
proval) to treat Chinese patients seeking 
advanced technologies. Manufacturers can 
subsequently leverage the RWD generated 
in Hainan to strengthen NMPA submissions 
for nationwide approval.

Both pathways showcase China’s focus 
on accelerating access to cutting-edge 
technologies, providing manufacturers of 
innovative implants, surgical systems, and 
advanced dental devices with faster market 
entry and domestic clinical evidence.

Conclusion
China offers exceptional growth oppor-

tunities for dental MedTech companies, 
particularly premium international brands 
known for innovation and quality. However, 
success in this market requires careful plan-
ning.  When approached correctly — and 
supported by an experienced independent 
NMPA Legal Agent — the investment can 
deliver substantial long-term advantages 
in one of the world’s most dynamic health-
care markets.
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Hydration in a Stressed and 
Warming World: Dentists 
and their teams on the new 
waterfront

During the recent Australian Open Tennis Tour-
nament, AO 2026, world-class athlete Jannik Sinner 
has experienced pronounced muscle cramps under 
extreme heat conditions, and during the AO 2025 he 
faced dizziness. Two signs of mild to moderate dehy-
dration, which, as scientific literature reported, could 
also lead to fatal events like heart failure. No one 
could comment the issue better than the Australian 
Broadcasting Corporation stating that “Jannik Sinner 
knows he dodged a bullet”.

Despite elite fitness, medical supervision, cooling 
breaks, and fluid availability his distress illustrated a 
crucial reality: optimal training cannot fully protect 
the human body from heat distress when body hydra-
tion and mineral balance are strained. Water intake 
after dehydration makes muscles more susceptible to 
cramp but electrolytes reverse that effect, is the re-
sult of a study of Lau and colleagues published in the 
British Journal of Sport and Exercise Medicine. Effec-
tive hydration requires fluid and mineral intake. Water 
maintains blood volume and temperature regulation, 
electrolytes, particularly sodium, potassium, magne-
sium and calcium, enable muscle contraction, nerve 
signaling and stabilize cardiac rhythm.

The World Health Organization and United Nations 
have repeatedly warned that heat stress is now among 
the fastest growing health threads, directly linked to 
dehydration, kidney disease, cardiovascular strain, 
and occupational mortality. Should performance 
stress be added? Are we living in a developed world 
in which constantly increasing pressure is shifting the 
pressure-performance curve towards strain and burn-
out, not only for a limited time like a tennis tourna-
ment, but almost every day? 

In today’s warming climate, maintaining adequate 
hydration is no longer a matter of personal wellness, 
it has become essential for survival, safety, and pro-
ductivity. Rising global temperatures, prolonged 
droughts, and increasingly strained water systems 
are converging to create significant risks: more stress, 
more dehydration, more kidney injury, more cardio-
vascular issues, more cognitive and muscle impairing, 
more frailty, and even more preventable deaths, espe-
cially in regions where access to safe water is limited. 
Water is a vector for nutrients and waste, a cellular 
constituent, a reaction product, a reaction medium, a 
thermo-regulator, a shock absorber, a lubricant, a sol-
vent and, last but not least, a fundamental constituent 
for the organism and for human life, according to the 
WHO. Present and future societies could immensley 
benefit from handling water as a value, guaranteeing 
its access, make it affordable and available worldwide.  

Hydration protection must be treated like a safety 
system, not just a slogan. Actions are needed at every 
level, e.g. drinking water regularly and not wait for 
thirst during exertion, especially elderly, as they miss 

the stimulus of thirst due to the decreased brain’s abil-
ity to signal thirst. Electrolytes (oral rehydration solu-
tions, like the WHO oral rehydration salts, or appro-
priate electrolyte drinks) must be substituted when 
sweating heavily due to heat or intense muscle activi-
ty, but also when exhalating during speaking – 500ml/
hour - and when maximum cognitive performance 
is required. Not only workers, but also teachers and 
their students alike, must be given the time to main-
tain their performance and wellbeing and eliminate 
misbehaviors like “avoid needing a bathroom.”

The latter is a reason oftentimes reported when den-
tists, during their recall visits and primordial and primary 
prevention sessions, observe altered saliva consistency, 
low saliva flow, xerostomia, reduced aperture of the 
mouth, TMJ, head, neck and pain, and other impairments 
far from the head and neck area. Dentists and their teams 
are in a prefect position to early detect insufficient water 
and mineral intake and thus avoid more severe disorders 
and lack of wellbeing. Making hydration a fundamental 
element of oral health maintenance programs could be a 
game changer in decreasing the burden of oral diseases 
and the entire NCD comglomerate, and it can transform 
sinners into winners.  
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How the Dental Market Will Change 
in the Next Decade

Luca Gentili
Dental Office ManagerIntroduction

When discussing the future of dentistry, at-
tention is often focused on technology. Digital 
workflows, artificial intelligence, scanners, and 
advanced clinical tools are widely considered 
the forces that will shape the dental market in 
the years ahead.
This view, however, captures only part of the 
reality.
Based on operational data, daily practice ex-
perience, and insights emerging from industry 
leaders, a different scenario is taking shape. The 
dental market of the next decade will be influ-
enced less by clinical innovation alone and more 
by how practices structure their financial and 
organizational foundations.
Rising operating costs, increasing insurance 
complexity, staffing shortages, and higher pa-
tient expectations are redefining what it means 
to run a sustainable dental practice. Clinical 
excellence remains essential, but it is no longer 
sufficient on its own. The practices that will 
succeed are those capable of building resilient, 
scalable systems that support growth rather 
than restrict it.
In the coming years, the competitive divide in 
dentistry will not be determined exclusively in 
the operatory, but by how effectively practices 
organize, protect, and manage their economic 
engine.
The Market Forces Reshaping Dentistry
One of the most powerful forces reshaping 
the dental market is cost pressure. Dentistry 
has traditionally relied on labor-intensive ad-
ministrative processes, especially in insurance 
verification, claim management, and payment 
follow-up. As wages rise and qualified staff be-
come harder to retain, these models are prov-
ing increasingly fragile.
Time has become the most valuable resource in 
modern dental practices. A slow revenue flow 
affects cash availability, limits reinvestment, 
and ultimately, constrains growth. At the same 
time, insurance carriers demand more detailed 
documentation, while patients often expect 
practices to resolve financial discrepancies on 
their behalf.
Over the past five years, the pace of change has 
accelerated dramatically. Practices that con-
tinue to rely on outdated administrative struc-
tures face growing financial risk, not due to lack 
of demand, but because their internal systems 
are no longer aligned with the market.
Operational Weaknesses as a Strategic Risk
In the future dental market, operational inef-
ficiencies will become increasingly visible and 
costly.
One of the most common vulnerabilities ap-
pears at the very beginning of the financial 

process: claim submission. Incomplete docu-
mentation, inconsistent clinical notes, and miss-
ing data frequently prevent claims from being 
accepted on first submission. These delays are 
rarely caused by technology limitations, but by 
process design.
Another underestimated risk is the accumula-
tion of patient balances. Many practices focus 
primarily on insurance accounts receivable 
while allowing patient portions to grow quiet-
ly over time. Even small unpaid amounts, when 
repeated daily, result in significant revenue loss. 
This is not simply a billing issue, but a structur-
al one rooted in verification accuracy, financial 
communication, and front desk confidence.
Forward looking practices are shifting their fo-
cus from chasing individual balances to identify-
ing systemic trends and correcting problems at 
the process level.
Technology Will Improve Efficiency, Not Re-
place Human Judgment
Automation and artificial intelligence will con-
tinue to influence dentistry, but their impact will 
depend on how they are applied.
Administrative automation such as eligibility 
verification, electronic payment posting, and 
digital payment systems has already demon-
strated measurable benefits by reducing man-
ual workload and improving collection speed. 
Digital payment options, including text and 
email-based solutions, are reshaping patient 
behavior by reducing friction and increasing re-
sponsiveness across age groups.
However, technology has clear limitations. Fi-
nancial discussions, treatment acceptance, and 
emotionally charged patient interactions still 
require human presence and judgment. Dele-
gating these moments entirely to automated 
systems risks undermining trust and weakening 
patient relationships.
The practices that thrive will not be those that 
automate the most, but those that automate in-
tentionally while preserving human interaction 
where it matters most.
Data Quality as a Competitive Advantage
As dentistry moves toward more advanced au-
tomation and AI supported tools, data quality 
will become a defining competitive factor.
Inaccurate patient information, inconsistent 
naming conventions, missing identifiers, and 
incomplete records compromise both reim-
bursement outcomes and technological per-
formance. Clean, structured, and reliable data 
is no longer an administrative preference. It is a 
strategic requirement.
The increasing adoption of diagnostic coding 
alongside procedural coding reflects a broader 
shift toward data driven reimbursement mod-
els. Practices that invest today in data discipline 

will be far better positioned to benefit from fu-
ture technological advancements.
Scalability Will Separate the Market Leaders
One of the clearest indicators of future success 
in dentistry will be scalability.
Many practices encounter difficulty not because 
of insufficient demand, but because their admin-
istrative infrastructure cannot grow with them. 
Phone management, payment collection, docu-
mentation workflows, and financial communica-
tion must all be designed with expansion in mind.
Every operational decision should be evaluated 
through a simple question. Will this still work if 
the practice grows five or ten times larger?
In the next decade, scalability will no longer be 
a growth advantage. It will be a condition for 
survival.
Conclusion
The dental market is entering a phase in which 
financial structure and operational design will 
play a decisive role in long-term success. Tech-
nology will continue to advance, but it will am-
plify both strengths and weaknesses already 
present within a practice.
Practices that invest in intentional systems, 
prioritize data accuracy, adopt selective auto-
mation, and maintain strong human centered 
processes will be positioned to grow sustaina-
bly. Those that rely on improvisation and out-
dated models will find it increasingly difficult to 
compete.
The future of dentistry will belong to practices 
that understand operational excellence not as a 
support function, but as a strategic advantage.

Author Insight
Throughout my experience working with dental 
practices, one pattern has become increasingly clear. 
Many highly skilled and clinically excellent teams 
struggle not because they lack competence or am-
bition, but because their internal systems were built 
for a different market than the one they now face.  
The dental market has matured. Complexity has in-
creased, margins have tightened, and intuition alone 
is no longer enough to sustain growth. What once 
worked through experience and flexibility now re-
quires structure, clarity, and intentional design. In the 
coming decade, the practices that will lead the mar-
ket will be those willing to rethink how their business 
truly operates behind the scenes. Those who invest 
in scalable processes, disciplined data management, 
and clear financial accountability will gain something 
more valuable than efficiency. They will gain control. 
And in a market that is changing this rapidly, control is 
no longer optional. It is what separates practices that 
react to the future from those that actively shape it.

b
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distributors wall
Looking for distributors?
Interested in dealing new products and improve your business? These pages are for you: 
announcements of companies and distributors searching for each other.
Your next partner is already waiting for you. Write us to be in the next issue*:
B classified@infodent.com

Looking for 
Products
Infodent International 
advertisers

Looking for 
Products

Looking for 
Distributors
Infodent International 
advertisers

Looking for 
Distributors

Miscellaneous
Infodent International 
advertisers

Miscellaneous

Microcopy is a global leader in rotary instruments—offering premium pre-sterilized 
diamond and carbide burs, polishers, saliva absorbents, and more. Available in over 60 
countries, we seek new distributors to join our growing network. Deliver high-end, precise, 
and reliable dental products to your customers. 
Visit MicrocopyIntl.com or contact sales@microcopyintl.com.

F www.MicrocopyIntl.com
B sales@microcopyintl.com

*Always free
 for distributors

All classifieds we receive
will be verified. Any fraud
or incorrect behaviour will 
be reported to competent 
international authorities.

As a consulting agency
we can only guarantee the 
reliability of classifieds 
carrying our infodent 
world logo, since they
are our customers and 
we are aware of their 
proven seriousness

New Life Radiology s.r.l. is a Company with 30 years of experience, whose main activity is 
the manufacture of devices and the assistance in the field of Dental Radiology.
NEW LIFE RADIOLOGY, ISO 13485 certified, manufactures intraoral x rays, intraoral 
sensors, phosphor plate scanners, Digital Panoramics and CBCT: all Made in Italy and CE 
certified products.

F www.newliferadiology.it
B info@newliferadiology.it
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Tribest is one of dental disposable manufacturers and exporters in China. Various of prod-
ucts we have ISO, MDR certificate that can help you enjoy one step purchasing to save your 
time, energy, money.  
We are looking for exclusive “TRIBEST” brand agent all over the world based on win-win 
situation. With us your money in safe and your business in safe.

F www.tribestdental.com
B kevin@tribest.cn
B +86-511-88092762

Modern Arch offers distributors, around the world, the availability to grow their business 
with manufacturing ISO:13485 state-of- the-art products, as well as MDR certification. As 
we grow, it is our pleasure and intent to remain friendly, attentive and knowledgeable for 
our distributors. Packages are shipped with quality assurance and quickly. 

F www.ModernArches.com 
B Sales@ModernArches.com

Drive Air, an Italian manufacturer of silicone hoses, is seeking partnerships across the 
dental industry, offering reliable and durable components. Whether you are a dental unit 
manufacturer needing to support the development of your new unit models, or a profes-
sional technician requiring a dependable source for dental units repair and maintenance.

F www.driveair.eu
B mail@driveair.eu

We are looking to distribute dental products (worldwide import/export).
Digital Dental	
India

B digitaldental@asia.com
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Thermoplastic Comfort Systems, Inc. (TCS, Inc) is an ISO 13485 Certified Company, 
established in the USA. As one of the leading manufacturers of BPA/metal-free flexible 
partial and full denture resins and equipment, TCS is always looking for new distribu-
tors to expand internationally. Contact: Abraham Cortina, VP of Business Development 
and International Sales, abraham@tcsdentalinc.com for information on becoming a 
distributor.

F www.tcsdentalinc.com
B abraham@tcsdentalinc.com

SPIRODENTAL is looking for new partners worldwide with technical knowledge of hand-
piece repair. We offer you the opportunity to work with a trustful supplier, get technical 
support with your repairs and have access to thousands of compatible parts for turbine, 
contrangle and motor repair.

F www.spiroteh.com
B info@spiroteh.com

CINGOL Group focused on Ergonomics Dental Unit & related Dental Equipment design 
and manufacture, dedicated to improve dentists work efficiency and patients use experi-
ence, products obtained 120 registered invention patents & approved by CE and ISO:13485.
We’re looking for DISTRIBUTORS Globally. 

F www.cingol.com
B cingol@cingol.com
B +86-18925932717 Whatsapp/Wechat

DenTag srl is really Italian manufacturer of surgical and dental instruments since 1950’s . 
We are searching for serious and reliable distributors/collaborators who want help us to 
develop and distribute our instruments to their countries. 
Contacts Person: Mr. Francesco Campardo,  www.dentag.com

B francesco@dentag.com

ICANCLAVE 
We focus on design and manufacture a wide range of autoclaves since many years ago, are 
looking for partners all of the world. Welcome to working together with you. 
Please contact us as blow:

F www.icanclave.com
B sales@icanclave.com

We are interested to distribute all dental products.
Alward for import
Egypt
B info@alrwadimport.com
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DynaFlex
Glacier LTR is a breakthrough Thermo-forming retainer material that combines exception-
al durability with ease of use, minimizing emergency visits caused by breakage. 
Unlike traditional retainers, Glacier LTR is easy for lab technicians to trim and polish, 
speeding up production time. 
It offers both clarity and comfort, delivering a strong, aesthetic solution that patients love. 
Engineered for strength and comfort, Glacier LTR is the ideal choice for both orthodon-
tists and their patients.

B aarond@dynaflex.com

AdDent, Inc. is a dental manufacturing company located in the United States. We have 
been in business for over 25 years. We export high quality advanced dental products as 
seen on our website www.addent.com
Most of our products are one of a kind and have received patents and numerous dental 
industry awards. 
We are looking for international distributors worldwide. 

B jfriedman@addent.com
F www.addent.com
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Sabilex microinjection system for the making of flexible partials and metal free dentures. 
We have been a leading manufacturer since 1951 in the dental industry. Get to know our 
products:
· Fully automatic injection machines
· 6 different types of materials
· Ready to use cartridges
Become our distributor in your country and obtain great benefits!

F www.sabilex.com
B info@sabilex.com
F www.facebook.com/SabilexCompany

Dental Tech - Dental implant manufacturer for over 49 years.
We are looking for sales agents in Italy and exclusive distributors in Europe and in the world of 
our dental implant systems and biomaterial line.
Our aim is to create and consolidate strong and close long-term relationships with our 
distributors nationally and internationally.

F www.dentaltechitalia.com  F www.dentaltechworldwide.com
B info@dental-tech.it  B info@dentaltechworldwide.com
B + 39  02 96720174

Dentmate
LED lighting manufacturer and specialize in design for applications: Dental Curing Light, 
Examination Light, LED Curing Machine, Headlight and Light control dimmer. Looking for 
distributors worldwide to collaborate and promote the local market. Welcome to OEM, 
ODM and any kind of collaboration. 100% made in Taiwan. 

F www.dentmate.com.tw
B info@dentmate.com.tw
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IDEM 2026 Returns to 
Singapore with a Vision for 
Smart, Sustainable Dentistry

Asia-Pacific’s flagship dental exhibition and 
conference, the International Dental Exhi-
bition & Meeting (IDEM 2026), returns to 
Marina Bay Sands from 17 to 19 April 2026. 
Now in its 14th edition, the event will spotlight 
the theme “Innovating Smart Dentistry 
for a Sustainable Digital Future”, bringing 
together global innovators, dental profes-
sionals, and industry leaders for three days of 
education, technology, and networking.

Co-organised by Koelnmesse and the 
Singapore Dental Association (SDA), IDEM 
continues to anchor its position as the re-
gion’s most influential platform for business 
exchange, clinical advancement, and practice 
transformation.

A Global Showcase of Dental Innovation
IDEM 2026 will span 17,000 square me-

tres and host over 400 exhibitors present-
ing the latest solutions across orthodontics, 
endodontics, prosthodontics, paediatric den-
tistry, digital systems, and sustainable prac-
tice technologies.

Highlighting the event’s international 
reach, 12 national pavilions will take centre 
stage: Brazil, China, France, Germany, Italy, 
Singapore, South Korea, Spain, Switzerland, 
Taiwan, the United Kingdom, and the United 
States. The United Kingdom returns as the 
newest pavilion, joining a strong field of first-
time participants. More than 40 new exhibi-

tors are expected, reaffirming IDEM’s role as 
a strategic entry point into the fast-growing 
Asia-Pacific dental market.

Industry engagement will be strengthened 
through platforms such as the IDEM360+ 
app, enabling attendees to book meetings 
in advance, and the debut of IDEMclub, a 
curated hosted buyer programme designed 
to connect key decision-makers with interna-
tional suppliers.

Future-Ready Learning at the Scientific 
Conference

The IDEM 2026 scientific programme will 
feature three concurrent tracks, offering 
42 sessions led by 36 renowned speakers. 
Covering digital dentistry, regenerative tech-
niques, CBCT-led treatment planning, pain 
management, and aesthetic dentistry, the 
conference is designed to equip clinicians 
with practical, evidence-based insights.

Delegates can look forward to presenta-
tions by leading experts including Anthony 
Mak, Chris Ho, Henry Kwek, Jeyavel Rajan, 
Leon Chen, and Taisuke Tsukiboshi, each 
offering actionable takeaways for clinical ex-
cellence and smarter practice management.

Returning for its 6th edition, the Dental 
Hygienist and Therapist Forum (DHTF) 
will provide a two-day programme tailored to 
dental hygienists and therapists, fostering pro-
fessional growth and community engagement.

Masterclasses and Hands-On Training 
for Practical Skills

A key draw for clinicians this year is the ex-
panded series of SDA Masterclasses, featuring 
hands-on sessions focused on digital work-
flows, prosthodontics, implant rehabilitation, 
restorative techniques, and modern aesthetic 
dentistry.

Among the highlights, Dr Anas Aloum’s 
two-day masterclass and workshop will 
guide delegates through advanced restor-
ative and digital techniques in an interactive 
setting. Meanwhile, Dr Pokpong’s Digital 
Full-Mouth Rehabilitation Masterclass will 
cover minimal-preparation zirconia restora-
tions, digital smile design, and strategies for 
predictable long-term outcomes.

These deep-dive masterclasses aim to pro-
vide clinicians with skills they can immediately 
integrate into everyday practice, supporting 
IDEM’s mission to elevate clinical standards 
across the region.

Strengthening Connections Through 
IDEMclub and IDEM360+

Making its debut, IDEMclub will offer ex-
clusive benefits for professional dental buy-
ers, including personalised networking op-
portunities and curated business-matching 
tools. The initiative aims to enhance commer-
cial outcomes and foster meaningful, long-
term industry relationships.

Complementing this, the enhanced 
IDEM360+ app will give all attendees access 
to personalised schedules, venue maps, meet-
ing requests, and exclusive online content—
ensuring a seamless and productive event 
experience.

Register Early to Secure Your Place
Registration for delegates is open until 19 
April 2026.
Visitor registration is free until 3 April 2026.
For full programme details, visit 
www.idem-singapore.com

Media Communications: 
Jaime Tng 
Marketing & Communications Manager 
Koelnmesse Pte Ltd 
Mobile +65 8112 1790 
Jaime.tng@koelnmesse.com.sg 
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Unlock the Future of Dentistry 
at the 2026 Greater New York 
Dental Meeting

As dentistry continues to evolve at a remarkable 
pace, one event continues to set the standard for ed-
ucation, innovation, and professional connection: the 
Greater New York Dental Meeting (GNYDM). Cele-
brating its 102nd annual session in 2026, the GNYDM 
returns to New York City this November, bringing to-
gether the global dental community for an experience 
unlike any other.

Held at the iconic Jacob K. Javits Convention Center, 
the 2026 Greater New York Dental Meeting will take 
place November 27 through December 1, with the 
expansive exhibit floor open Sunday, November 29 
through Tuesday, December 1. Set against the ener-
gy and excitement of New York City, the meeting of-
fers dental professionals a powerful combination of 
world‑class education, cutting‑edge technology, and 
unparalleled networking.

The Greater New York Dental Meeting is widely 
recognized as one of the premier and most influential 
dental congresses in the United States. Each year, it at-
tracts dentists, specialists, hygienists, dental assistants, 
laboratory technicians, educators, students, and indus-
try leaders from around the world. More than a confer-
ence, GNYDM is a dynamic hub where innovation meets 
real‑world clinical application.

Education remains the cornerstone of the GNYDM 
experience. The 2026 program will feature hundreds of 
educational opportunities, including lectures, hands‑on 
workshops, seminars, and scientific poster sessions. 
Topics span every discipline of dentistry, from implan-
tology and orthodontics to digital dentistry, pediatric 
care, public health, and practice management. De-
signed to deliver both practical clinical solutions and 
forward‑thinking insight, the program empowers at-
tendees to immediately enhance patient care and prac-
tice performance.

Complementing the robust educational program is 
one of the largest dental exhibit floors in the U.S. More 
than 500 leading manufacturers and suppliers will 
showcase the latest dental technologies, products, and 
services. Attendees can explore innovations firsthand, 

compare solutions side by side, and engage directly 
with industry experts. From digital workflows and im-
aging systems to materials, instruments, and AI‑driven 
solutions, the exhibit floor provides a comprehensive 
view of the future of dentistry.

The GNYDM also offers specialized programming 
tailored to specific areas of practice. Dedicated con-
ferences and forums include the World Implant Expo, 
Global Orthodontic Conference, Pediatric Dentistry 
Summit, 3D Printing and Digital Dentistry Conference, 
Public Health Symposium, Special Care Dentistry Fo-
rum, Women Dentists Leadership Conference, and 
the GNYDM Lab Symposium. These focused programs 
deliver in‑depth education and meaningful networking 
for clinicians seeking advanced knowledge within their 
specialty.

Beyond education and exhibits, the Greater New 
York Dental Meeting is a powerful networking destina-
tion. The meeting fosters collaboration and connection 
among peers, mentors, educators, and industry lead-
ers. These interactions often lead to lasting profession-
al relationships, shared ideas, and new opportunities 
that extend well beyond the meeting itself.

As the profession continues to evolve, the GNYDM 
remains committed to innovation, accessibility, and 
excellence. Through partnerships with dental schools, 
professional organizations, specialty groups, and in-
dustry leaders, the meeting continues to develop for-
ward‑looking programs that reflect the changing land-
scape of oral healthcare.

Join the global dental community at the 2026 Great-
er New York Dental Meeting and experience the future 
of dentistry firsthand. Discover the latest innovations, 
expand your knowledge, and connect with colleagues 
from around the world at dentistry’s premier event.

2026 Greater New York Dental Meeting
November 27th – December 1st
Contact Us: info@gnydm.com

www.gnydm.com
Follow us and tag us: @GNYDM #GNYDM
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Italy at CIOSP 2026: 
Innovation, Technology and 
Excellence in Dentistry

ITA - Italian Trade Agency is the Gov-
ernmental agency that supports the busi-
ness development of Italian companies 
abroad and promotes the attraction of 
foreign investment in Italy.

With a motivated and modern organi-
zation and a widespread network of over-
seas offices, ITA provides information, 
assistance, consulting, promotion and 
training to Italian small and medium-sized 
businesses. Using the most modern mul-
ti-channel promotion and communication 
tools, the Agency acts to assert the excel-
lence of Made in Italy in the world.

ITA - Italian Trade Agency operates 
through a worldwide network of 69 of-
fices and 18 satellite offices in 74 coun-
tries.

ITA offices are the ideal gateway for 
enterprises willing to establish business 
relationship with Italian partners, from 
sourcing Italian products, to investment 
opportunities in Italy.

The Italian Life Sciences manufacturing 
sector represents the integration of sev-
eral highly innovative sectors, which will 
open up new prospects and opportunities 
for companies and will be crucial in ad-
dressing major challenges in the areas of 
quality of life, accessibility to care, and the 
sustainability of the National and Regional 
Healthcare System.

The sector includes Biotechnology, Nu-
traceuticals, Pharmaceutical Products and 
Active Ingredients, as well as the broader 
Biomedical and Dental sectors.

In this challenge for long-term eco-
nomic and social development, which in-
volves all advanced countries, the strategy 
adopted by Agency aims to consolidate its 
position in traditional target markets for 
the sectors and, at the same time, develop 
export shares in markets with ample scope 
for absorbing Made in Italy offerings due 
to a growing demand for high-quality 
products.

Following the COVID-19 pandemic, the 
entire sector has seen increased interest 
from institutions and countries, highlight-
ing the need for detailed information, par-
ticularly regarding regulatory aspects and 
patents.

ITA supports life sciences companies 
through the organization of a variety 
of initiatives: joint participation of Italian 
companies in prestigious trade fairs, mar-
ket research, B2B meetings with foreign 
operators, and technology days with or-
ganized visits by Italian operators to pro-
duction sites abroad.

The sector also offers significant 
growth potential in terms of internation-
alization prospects, and the Agency sup-
ports companies in a variety of initiatives.

Specifically, the Agency has organized 
the collective participation of 14 Italian 
companies in the 43rd edition of CIOSP – 
São Paulo International Dental Congress 
2026, in collaboration with UNIDI – the 
National Union of Italian Dental Industries.

The collective participation include dig-
ital solutions for dental laboratories and 
offices, CAD/CAM software and systems, 
milling machines and 3D printers, furnac-
es for ceramics and sintering, surgical and 
manual instruments, materials for impres-
sions and prostheses, radiological and di-
agnostic devices, oral hygiene and preven-
tion products, as well as disposables and 
consumables.

This is the third participation of the ITA 
Agency in CIOSP, within the framework 
of a strategy to promote and consolidate 
commercial relations between Italy and 
Brazil in the dental sector.

The Italian dental equipment and ma-
terials industry comprises over 110–120 
leading companies producing machines, 
equipment, and materials for dentists, 
dental technicians, and dental profes-
sionals. In 2025, the Italian sector con-
firmed its competitive structure, with 
production exceeding approximately 
€1.3 billion and exports representing 
about 64% of the production value, 
highlighting the strong international vo-
cation of Italian companies and the com-
petitiveness of “Made in Italy” in advanced 
dental technologies. 

List of Italian Companies that partici-
pated in CIOSP 2026:

· 88DENT BY 8853 – www.88dent.com
· ASA DENTAL – www.asadental.com
· CIMSYSTEM – www.cimsystem.com
· CURASEPT – www.curasept.com
· DENTAL MANUFACTURING RUTHINIUM –    
  www.ruthinium.it
· GELDIS – www.geldis.it
· LASCOD – www.lascod.it
· LED – www.led.it
· LEONARDO DENTAL SOLUTIONS – 
  www.leonardodental.it
· LEONE – www.leone.it
· MAJOR PRODOTTI DENTARIA – 
  www.majordental.com
· MEDESY – www.medesy.it
· RIGENERA HBW – www.rigenerahbw.com
· TRIDENT – www.trident-dental.com





april 2026

S 15-18 / 04

S istanbul, turkey

Organised by: DİŞSİAD Congress and 
Conference Limited Company / Winnow 
Fuarcilik

Address: Turgut Özal Millet Cad. 
No:41/A Fındıkzade - Fatih / İstanbul, 
Turkey

Phone: +90 212 588 15 53
Email: info@idex.org.tr
Website: www.idex.org.tr

Venue: Istanbul Expo Center
Yesilkoy, Istanbul
Turkey

F https://idex.org.tr/en

IDEX Istanbul 
2026
International Dental Exhibition & Conference

april 2026

S 21-24 / 04

S moscow, russia

59th Moscow International Dental Forum 
& Exhibition 

Organised by: DentalExpo
Phone: +7 499 707 23 07
Email: info@dental-expo.com

Contact person: Maria Sanial
(International Affairs Manager)
Email: international@dental-expo.com

Venue: Crocus Expo IEC
Pavilion 2,Halls 5, 7, 8
Moscow
Russia

F https://en.dental-expo.com/dental-salon-en

Dental Salon 
Moscow 2026

april 2026

S 17-19 / 04

S singapore

Organiser: Koelnmesse Pte Ltd
152 Beach Road
#25-05 Gateway East
Singapore 189721

Contact: Exhibition Sales
Ms. Shalini Padman
Email: shalini.padman@koelnmesse.com.sg
Tel: +65 9227 0579

Ms. Vernice Lee
Email: vernice.lee@koelnmesse.com.sg
Tel: +65 9889 6353

Venue:
Marina Bay Sands
Sands Expo and Convention Centre
Singapore

F www.idem-singapore.com

IDEM
2026
International Dental Exhibition and Meeting

visit us

S Hall F, Booth Q11
INTERNATIONAL dental community business worldwide

trade shows calendar
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may 2026

S 29-31 / 05

S seoul, south korea 

Seoul International Dental Exhibition & 
Scientific Congress

Organised by: Seoul Dental 
Association (SDA)
Managed by: SIDEX Organizing 
Committee
2F, 257 Gwangnaru-ro, Seongdong-gu, 
Seoul, Republic of Korea
Phone: +82 2 498 9146
Fax: +82 2 498 9148
E-mail: sidex@sda.or.kr
Website: www.sidex.or.kr

Venue: COEX (Seoul Convertion and 
Exhibition Center)
Scientific Congress : COEX 
Conference Room South 3F, 4F, 
Conference Room E
Exhibition : COEX Hall C, Hall D, The 
Platz, Hall D Lobby

F https://eng.sidex.or.kr/

SIDEX 
2026

april 2026

S 23-25 / 04

S vienna, austria

Organised by: Osteology Foundation
Landenbergstrasse 35
CH-6002 Lucerne
Phone: +41 41 368 44 44
Fax: +41 41 492 67 39
Email: info@osteology.org
Webisite: www.osteology.org

Venue: Vienna Congress 
& Convention Center
Messeplatz 1
1020 Wien
Austria

F https://osteology.org/

International 
Osteology 
Symposium

may 2026

S 07-10 / 05

S casablanca, morocco

Organised by: ATELIER VITA Agency 
under the aegis of the Ministry of Health

Address: 64, Rue Ennoussour Mers 
Sultan
Casablanca, Maroc
Webiste: www.ateliervita.net

Contact info: Imane AKESBI
Email: imaneak@ateliervita.ma
Phone: 00212 522 260 200 // 00212 522 
260 600

Venue: ICEC
Casablanca, Morocco

F www.mdentalexpo.ma

Morocco Dental 
Expo 2026
7th Edition - The International Exhibition of Dentistry

01/01 - 31/12 - Smart Medical Fair
The international virtual medical trade fair
F www.smartmedicalfair.com
Organized by Infodent & Infomedix International
The platform virtually connects manufacturers with a global audience.
For further informations, visit Infodent & Infomedix International booth!
F www.smartmedicalfair.com/stand/h5p1b0z2218
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Oral Health: A Key Indicator 
of Overall Well-Being

Oral health is not merely a matter of hygiene — it is a 
fundamental indicator of overall well-being and quality of 
life. The effects of poor oral health are widely recognized: 
they can impair chewing and digestion, influence posture, 
contribute to headaches, and increase the risk of cardiovas-
cular disease, diabetes, and respiratory conditions.

In Italy, as in many parts of the world, access to dental 
care remains a significant challenge for vulnerable families 
and for children and other at-risk groups.

For this reason, Arkè OdV – Un Dentista per Amico (“A 
Dentist for a Friend”) was founded in Liguria in 2000. For 
over 25 years, this volunteer non-profit organization has 
been providing free dental care and preventive programs to 
children and adolescents living in socio-economic hardship.

Created to reduce social inequalities in dentistry and en-
sure access to care for the most vulnerable — and often 
overlooked — members of society, Arkè has gradually ex-
panded its activities across almost all of Italy through two 
main projects:
•	 DxA – Un Dentista per Amico, offering free dental 

treatment to minors in socio-economic distress hosted 
in residential care and protected facilities;

•	 ASSO – A Scuola di Salute Orale, focused on educa-
tion, prevention, and self-care in schools and residential 
care settings.
Arkè works to address unmet needs in every region, 

with the goal of leaving no one behind. The association is 
committed to guaranteeing access to dental care for all mi-
nors, in line with the Right to Health enshrined in the Italian 
Constitution and recognized internationally, including by the 
WHO and UNESCO, which regard health as an essential con-
dition for individual development and societal well-being.

To date, thanks to the support of more than 2,500 volun-
teer dentists, over 20,000 minors across Italy have received 
treatment — children who otherwise would not have had 
access to essential care and would have faced an uncertain 
future. In addition, more than 170,000 students have par-
ticipated in oral health prevention programs in schools.

Behind this complex network of support are people. 
Arkè’s greatest strength lies in its ability to coordinate, at a 
national level, minors, care facilities, families, social workers, 
institutions, public bodies, volunteers, and dental profes-
sionals, ensuring free, high-quality dental services for chil-
dren and adolescents in need.

Within this framework, companies in the dental and 
healthcare sector can truly make a difference. In recent 
years, a profound cultural shift has encouraged businesses 
to reconsider their role and the value they generate within 
the social and economic environments in which they oper-
ate. In this context, collaboration between the corporate 
world and the non-profit sector is both a concrete and 
strategic response, capable of creating shared value and 
meaningful impact.

Supporting Arkè means contributing to a virtuous mod-
el where expertise, resources, and responsibility converge 
to build a more equitable and inclusive system — one that 
safeguards the right to health and ensures that no child is 
left behind.

Becoming an Arkè partner means aligning your brand 
with a transparent and impactful mission, delivering tan-
gible benefits in terms of Corporate Social Responsibility 
(CSR) and brand awareness. Partnerships may include tar-
geted sponsorships, donations of professional materials or 
equipment for children in need, and co-marketing initiatives 
that highlight a shared commitment to health and commu-
nity well-being.

Thanks to the support of its partners, Arkè can expand 
the reach of its programs, innovate prevention tools, en-
gage more volunteer dentists, and ultimately provide care 
to an ever-growing number of children and young people. 
For companies, this partnership is an opportunity to asso-
ciate their brand with values such as ethics, solidarity, and 
community engagement — qualities increasingly appreciat-
ed by both professionals and consumers.

Arkè is much more than a volunteer organization: it is a 
bridge between dental expertise and social responsibility. 
Supporting Arkè means investing in health, education, and 
well-being, generating a concrete and lasting positive im-
pact on individuals and communities.

www.associazionearke.it
b

For more information or to become a supporter of Arkè, 
please contact info@associazionearke.it 
or call +39 347 9602102.
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