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New Life Radiology
Corso Giuseppe Canonico Allamano 13/15 Int. G
10095 | Grugliasco (TO) | Italy

info@newliferadiology.it
www.newliferadiology.it

All the nuances

 

of radiology.
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NEW

CE/MDR Certified

NEW DigiPort G Gun Type - 0.3mm focal spot 
the First Portable Dental X-Ray Made in Italy! 

Available as wall mounted, mobile (on wheel). CE/MDR certified

NEW DigiPort C Camera Type - 0.4mm  focal spot 
available as wall mounted, mobile (on wheel), 
mounted on dental unit CE/MDR certified

INTRAORAL 
SENSORS

INTRAORAL 
X-RAYS

3D INTRAORAL 
SCANNERS

PHOSPHOR PLATE 
SCANNERS

DIGITAL PANORAMICS 
AND CBCT

DIGIPRINT
3D PRINTERS
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LEARN MORE

From Brackets to Aligners,
we are shaping the future of 

Orthodontics.



BMS Dental Srl 
Via M. Buonarroti, 21/23/25 - 56033 Capannoli (pi) ITALY

Tel. +39 0587 606089 - www.bmsdental.it - info@bmsdental.it

BETTER QUALITY,
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From Efficiency to Resilience: 
The Economic Lesson 
of the Iran Crisis

The conflict involving Iran may be moving into a more 
uncertain diplomatic phase, but its economic consequences 
continue to reverberate far beyond the Middle East. While 
shipping has gradually resumed through the Strait of Hor-
muz, the disruption exposed a deeper weakness in the global 
economy: the heavy dependence of international trade on a 
small number of strategic transport corridors and concen-
trated supply networks.

For decades, globalization has been built around efficien-
cy. Countries specialized in specific industries, supply chains 
stretched across continents, and goods moved through a 
limited number of maritime routes connecting producers 
and consumers at the lowest possible cost. This model deliv-
ered significant productivity gains and helped contain costs 
for businesses worldwide. However, recent events have 
highlighted the risks of relying on systems optimized primar-
ily for efficiency rather than resilience.

The Strait of Hormuz remains the clearest example. Al-
though traffic has resumed, shipping activity continues to 
face higher insurance costs, security concerns, and logistical 
delays. The disruption demonstrated how quickly problems 
in a single corridor can spread throughout the global econ-
omy. For manufacturers, the consequences extend beyond 
oil prices, affecting transportation costs, delivery schedules, 
inventory planning, and supplier reliability.

The lesson extends beyond the Gulf region. In recent 
years, drought has restricted traffic through the Panama 
Canal, while security concerns in the Red Sea have disrupted 
routes through the Bab el-Mandeb Strait. Together, these 
events reveal a common challenge: global commerce in-
creasingly depends on a handful of geographic bottlenecks. 
When one of these routes becomes unstable, the effects are 
rapidly transmitted across manufacturing supply chains and 
international trade flows.

For importers and exporters, the Iran crisis reinforced 
the importance of supply-chain visibility and diversification. 
Higher freight rates, longer transit times, and rising insur-

ance premiums can ripple through production schedules 
and customer deliveries, even when suppliers remain oper-
ational. The impact is particularly significant for manufac-
turers relying on complex international sourcing networks, 
where components and raw materials often cross multiple 
borders before final assembly. When trade routes become 
uncertain, businesses face difficult choices between absorb-
ing higher costs, increasing inventories, or seeking alterna-
tive suppliers.

The crisis also accelerated a strategic shift that began 
during the pandemic. Many companies are moving away 
from supply-chain models designed exclusively around cost 
efficiency and are placing greater emphasis on resilience. 
Supplier diversification, regional sourcing, larger safety 
stocks, and greater supply-chain transparency are becoming 
central elements of risk management.

This does not mean globalization is ending. International 
trade remains essential to modern manufacturing, but the 
balance between efficiency and security is changing. Busi-
nesses are increasingly willing to accept slightly higher oper-
ating costs if doing so reduces their exposure to disruptions 
that could halt production or delay deliveries. Governments 
are pursuing similar objectives by strengthening energy se-
curity, diversifying strategic imports, and reducing depend-
ence on vulnerable trade routes.

The most important lesson from the Iran crisis is not only 
about the conflict itself, but about the structure of global 
trade. Even temporary disruptions in critical transport cor-
ridors can generate consequences far beyond the affected 
region. For manufacturers, importers, and exporters, re-
silience is no longer a secondary consideration but a core 
competitive advantage. As geopolitical uncertainty contin-
ues to shape international markets, companies that invest 
in flexible sourcing strategies, diversified supplier networks, 
and adaptable supply chains will be best positioned for long-
term success.

b

Baldo Pipitone
CEO Infodent S.r.l.

B baldo.pipitone@infodent.com
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Thermic welding machine 
for paper and plastic for 
envelope the instruments. 

CLEANER
Steam generator 
lightweight and 
easily transportable.



ICANCLAVE, focus on autoclaves 
W ningbo ican machines

ICANCLAVE is a high-tech enterprise orig-
inating in Europe, specializing in the research, 
development, and production of steam ster-
ilizers and related infection control equip-
ment. With over 20 years of experience in the 
industry, our company has achieved ISO13485 
quality management system certification and 
Medical Device Single Audit Program (MD-
SAP) certification by BSI. Our sterilizers are 
also certified by leading international authori-
ties, including MDR(EU), FDA(US),ASME, PED, 
and ETL. ICANCLAVE products have been 
sold in more than 100 countries and are regis-
tered in over 30 nations..

F  www.icanclave.com
B  sales@icanclave.com 

S Visit us at IDS 2027
    Hall 11.1, Booth G-008
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In dental implantology, choosing the right 
partner means much more than selecting a 
product. It means trusting a company that 
offers consistent quality, responsive sup-
port, and the security needed to grow your 
business. For nearly 50 years, Dental Tech 
has combined Italian manufacturing excel-
lence with continuous innovation to pro-
vide implant solutions that clinicians and 
distributors can trust every day.

Each implant is designed, manufactured, 
surface treated, and packaged entirely in-
house, ensuring precision, traceability, and 
predictable clinical performance. A com-
prehensive portfolio includes conical con-
nection, universal internal connection, slim, 
tissue-level, short, and monoblock implants. 

Except for the one-piece lines, the remaining 
lines share a unified surgical protocol, simpli-
fying workflows and maximizing prosthetic 
flexibility. The range is complemented by 
high-quality equine-derived biomaterials for 
reliable regenerative procedures.

Next year, Dental Tech will celebrate its 
50th anniversary, a significant milestone 
that will usher in product innovations, along 
with significant investments in its corporate 
structure, services, and international or-
ganization. For dealers, it means a stronger, 
more forward-thinking partner. For doc-
tors, it means access to proven solutions, 
backed by ever-increasing experience.

Visit our website and become a Dental 
Tech Partner.

Built on Experience. Driven by Innovation. 
Committed to Your Success.
W dental tech

F  www.dentaltechworldwide.com
F  www.dentaltechitalia.com
B  info@dentaltechworldwide.com
B  info@dental-tech.it

S Visit us at AEEDC & IDS 2027



The GO Ultra-Portable Dental System gives
distributors a premium portable unit option at a 
better value (features, quality, fair price) and clinicians 
a lighter, easier way to deliver portable dental care.

Only 34.6 cm W x 23.6 cm D x 54.8 cm H
• Easy-to-use touch screen
• Auto-sensing worldwide voltage switching, plus 

24 VDC vehicle battery-compatible
• Cleaner patient environment with  ltered intake 

and antibacterial exhaust air
Available with or without piezoelectric scaler

• Made in USA; US FDA, Health Canada, and
CE-Marked (EU MDR)

• Portable supply cart, chairs, light, stools, and 
many other equipment options available!

ULTRA-PORTABLE
DENTAL SYSTEM

ONLY WEIGHS
15.45 KG

GLOBAL LEADER IN
PORTABLE DENTAL
EQUIPMENT

MOST POWERFUL
PORTABLE DENTAL
UNIT IN ITS CLASS

2-YEAR
WARRANTY

DISTRIBUTORS
WANTED!

SGEFTERRASEPTICO.COM
SEND INQUIRIES TO:

SCAN FOR MANUAL

+1 425521007258

SCAN FOR VIDEO



Redefining Standards: CORiTEC 250i PRO+ Series Offers 
Outstanding Price-Performance Ratio Without Compromise
W imes-core

In today’s evolving dental market, labora-
tories require solutions that combine pre-
cision, flexibility, and efficiency with clear 
economic value. 

With the CORiTEC 250i PRO+ series, im-
es-icore presents a milling system designed 
to meet these demands at a high level. 

Suitable for both wet and dry processing, 
the machine delivers reliable, high-quality 
results across a wide range of indications 
and materials, including metals. 

Its robust spindle, compatibility with 6 
mm shank tools, and optional Loader au-
tomation contribute to streamlined work-

flows and enhanced productivity in daily 
laboratory operations. 

Developed and engineered in Ger-
many, the CORiTEC 250i PRO+ series 
(www.imes-icore.com/dental/dental-lab/
coritec-250i-pro-plus) combines ad-
vanced manufacturing technology with a 
strong price-performance ratio, making 
it an attractive solution for laboratories 
looking to invest in efficient, future-ori-
ented digital dental production.

B  dental@imes-icore.com
F   www.imes-icore.com
F   www.imes-icore.com/dental/dental-lab/coritec-250i-pro-plus
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Endless Power
POWER steamer – the new generation of steam 
cleaning. Built to keep you focused on what really 
matters: your work, today and tomorrow.

Further details

making work easy

20260330_POWER-steamer_180x115mm.indd   120260330_POWER-steamer_180x115mm.indd   1 07.04.2026   10:13:5407.04.2026   10:13:54

Steam cleaning units of the new generation: 
an evolution in reliability
W renfert

Renfert launches the technically optimized 
next generation of its steam cleaning units. 
With upgrades to key components, both 
POWER steamer units are engineered for 
uninterrupted, longterm operation — ideal 
for the heavy-duty demands of daily labora-
tory routines. In the dental laboratory, steam 
cleaning units are among the most continu-
ously used devices. High temperatures and 
constant pressure place significant strain on 
both materials and components. With the 
first-generation POWER steamer, Renfert had 
already established a robust and dependable 
system, backed by a threeyear warranty for 
added peace of mind. The POWER steamer 1 
and 2 build on this foundation with redesigned 
elements where reliability, durability, and easy 
maintenance are essential.

Optimization in detail
At the core of the redesign is a newly en-

gineered solenoid valve. Featuring a larger 
diameter for improved steam flow, it is built 
to withstand intensive continuous load. Ad-
ditionally, the solenoid valve can now be 
replaced directly by the user when needed,  
reducing downtime and simplifying mainte-
nance. Visually, the new units present a sub-
tle facelift while retaining their proven er-
gonomic design. As in the first generation, 
Renfert continues to rely on established 
performance characteristics:

•	 Consistent power: a working pressure of 4.5 
bar (65.3 psi) ensures effective cleaning.

•	 Reliable heating system: the heating ele-
ment cast inside the boiler base is pro-
tected against corrosion.

•	 Easy maintenance: a real-time calcifica-
tion indicator and an extra-large service 
opening ensure efficient, safe, and us-
er-friendly maintenance.
The POWER steamer is available in two 

versions: POWER steamer 1 with manual 
filling, or POWER steamer 2 with automatic 
filling via mains water connection and inte-
grated pump, ensuring continuous steam 
availability.

Beyond steam cleaning: a smart, inte-
grated system

“We recommend using distilled water 
or our specialized POWER steamer water 
softener,” explains Product Manager Jens 
Erich. The filtration system monitors water 
flow via a flow sensor and provides proac-
tive protection against limescale damage. 
As an optional accessory, the STEAM tube 
offers a cleverly designed steam cleaning 
station. Renfert also demonstrates innova-
tion in service and digital support. With the 
“Product Virtualizer”, users can explore the 
POWER steamer 2 interactively — including 
3D function animations and augmented re-
ality for virtual placement in the laboratory.

Find even more information 
on the product page:
www.renfert.com/power-steamer

F  www.renfert.com 
B  info@renfert.com

1103 /  2026  |  Infodent International
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small tools. BIG IMPACT.
W microcopy

In dentistry, even the smallest tools can 
influence the biggest outcomes. Dental burs 
are used in nearly every procedure, making 
their performance critical to efficiency, 
precision, and clinical confidence.

Consistent, high-quality burs help 
clinicians achieve superior and predictable 
clinical results, higher patient satisfaction, 
and reduced treatment time. In contrast, 
lower-quality alternatives often have 
reduced cutting efficiency, cannot deliver 
the same level of clinical precision, and may 
cause unnecessary wear on handpieces.

For over 35 years, Microcopy, a market 
leader and expert in dental burs, has 
delivered sharp, strong, pre-sterilized burs 
designed for exceptional performance. 

With a portfolio of more than 3,000 
SKUs—including diamond and carbide burs, 
polishers, saliva absorbents, IPR strips, and 
bite tabs—we support distributors with 
practical, high-demand solutions.

As we continue expanding globally, we 
invite you to join us—offering premium 
quality, competitive pricing, and dedicated 
support to help our partners grow.

F  www.microcopyintl.com
B  sales@microcopyintl.com 

S Visit us at SADA Dental & Oral Health 	
    Congress & Exhibition
    Cape Town, South Africa 
    Microcopy booth: S37

12 Infodent International |  03 /  2026
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DMP presents MagnaBond Universal

Proven in clinical practice, MagnaBond Uni-
versal is DMP Dental's high-performance 
universal adhesive, offering exceptional bond 
strength, versatile application, and long-term 
durability in restorative dentistry.
Its advanced chemistry ensures reliable ad-
hesion to enamel, dentin, composites, met-
als, zirconia, and ceramics, making it an ideal 
choice for direct and indirect restorations. 
Whether used in self-etch, total-etch, or 
selective-etch mode, MagnaBond Universal 
provides consistent, long-lasting results.
Efficiency meets convenience—with a 
one-bottle system, fast application, and 

no need for separate primers, it simplifies 
the bonding process without compromis-
ing performance. Clinicians benefit from 
excellent handling, optimal film thickness, 
and superior marginal integrity, reducing 
post-operative sensitivity and ensuring pa-
tient comfort. 
For over 40 years, DMP Dental has been 
dedicated to developing high-quality ma-
terials that meet the needs of modern 
dentistry. MagnaBond Universal continues 
this tradition, offering dentists a reliable, 
effective, and versatile bonding solution for 
everyday practice.

W dmp

F  www.dmpdental.com
B  info@dmpdental.com

Drive Air Launches New Catalogue: 
Over 600 Hoses for Dental Units
W Drive Air

Drive Air, an Italian company specializing 
in the development and manufacturing 
of silicone hoses for dental units, has 
launched a brand-new catalogue.

What’s new:
	 • New categorization: More than 600 

products organized by type and brand.
	 • Easier navigation: Find exactly what you 

need in seconds, thanks to clear indexes and 
smart product labels.

	 • Clearer model pictures: New high-quali-
ty photos for easier recognition.

	 • Technical specifications: Every product 
includes full technical data, original part 
numbers, dimensions and compatibility 
information.

With a 360-degree approach, Drive Air sup-
ports the full spectrum of the industry — 
from manufacturers and repair technicians to 
distributors and dental professionals.

Scan the QR code and download brand new 
catalogue! 
You can receive the pricelist by sending an email 
to sales@driveair.eu.

F  www.driveair.eu
B  mail@driveair.eu 

Well-Root ST&PT Innovative Endodontic Solutions
W vericom

Vericom proudly presents its innovative 
endodontic solutions, Well-Root ST and PT, 
designed to improve procedural efficiency 
and ensure greater patient satisfaction.

Well-Root ST, a bioceramic sealer, is renowned 
for its biocompatibility and exceptional sealing 
properties. Well-Root PT, a pre-mixed paste, 
provides ease of use and precision in application.

Both products streamline procedures and 
deliver outstanding patient outcomes. Through 
seminars and educational initiatives, Vericom 
proactively promotes Well-Root ST and PT to 
dental professionals worldwide.

Discover how Vericom’s Well-Root ST and PT 
redefine endodontic excellence with advanced 
bioceramic technology — delivering reliable, 
efficient, and predictable outcomes for modern
clinicians.

Visit our YouTube channel
to find out more videos.

F  www.vericom.co.kr
B  vericom@vericom.co.kr
B  +82-31-441-2881
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The Evolution of Ugin Dentaire  

W ugin dentaire

Evolution is driven by experience, inno-
vation, and the ability to understand the 
needs of today and anticipate those of 
tomorrow. In 2026, Ugin Dentaire marks a 
new step forward in its journey with the 
launch of three new high-quality solutions: 
e.ON Sinter Fast Neo, U Former, and U 
Glaze. Together, they expand the compa-
ny's product portfolio and reflect its on-
going commitment to innovation, quality, 
and performance.

Developed from years of expertise and 
a deep understanding of the dental mar-
ket, this new generation of equipment 
is designed to deliver greater efficiency, 
reliability, and ease of use in both dental 
practices and laboratories. By combining 
advanced technology with intuitive oper-
ation, these new machines help streamline 
workflows and support the evolving de-
mands of modern dentistry.

More than just the introduction of three 
new products, this launch also represents 
the continued and renewed commitment 
of Ugin Dentaire to its decades-long mis-
sion: standing alongside dental profession-
als with solutions that effectively answer 
their needs, transforming innovation into 
practical, everyday value. 

 

F  www.ugindentaire.fr/en
B  info@ugin-dentaire.fr
B  export@ugin-dentaire.fr
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Newtom GiANO HR DC'''
W cefla

Newtom GiANO HR FullView represents 
the evolution of 2D/3D diagnostics, de-
signed to combine image precision, opera-
tional efficiency and patient protection. 

It is a hybrid CBCT solution that inte-
grates a new 3D panel for images with vox-
els up to 50 microns and Direct Conversion 
Technology for Ultra HD 2D diagnostics.

Clinical Versatility and Configurations
The device offers a wide range of fields 

of view (FOV) to suit different specialisa-
tions:
•	 Essential configuration: optimised for 

general dentistry (FOV up to 13x10 cm).
•	 Superior configuration: extended to 

maxillofacial, ENT and gnathological ap-
plications (FOV up to 17x18 cm).

•	 Specific Packages: dedicated modules 
are available, such as ENDO PACK (max-
imum resolution for endodontics), TMJ 
PACK (temporomandibular joints) and 
CERVICAL & EAR PACK (inner ear and 
cervical spine).

Technology and Artificial Intelligence
The system features a Direct Conversion 

Detector, which translates the radiological 
signal directly into digital data. The result is 
sharp, high-resolution 2D images with a low 
radiation dose, which can also be obtained 
using the ECO Dose rapid scanning mode, 
ensuring excellent exam quality.

The integration of Neowise software 
uses Artificial Intelligence to automate com-
plex tasks such as anatomical segmentation, 

alveolar nerve identification and cephalo-
metric analysis, significantly speeding up 
the workflow.

Efficient workflow
For a smooth and repeatable workflow, 

Newtom GiANO HR FullView has techno-
logical features that allow images to be 
acquired with maximum ergonomics and 
efficiency. 
• 	 Perfect positioning using the 10” full 

touch control panel on the machine, 
which allows servo-assisted centring us-
ing the Scout View and Real Vision Multi-
media Pack systems.

•	 3DPic generates three-dimensional im-
ages of the face and dentofacial struc-
tures, which can be superimposed on 
X-ray scans.

•	 Enhanced cooling system maintains high 
performance even during continuous 
use.

Patient Safety
Safety is guaranteed by SafeBeam™ 

technology, which automatically adapts the 
dose to the patient’s anatomy.

In conclusion
GiANO HR Full View is a comprehen-

sive diagnostic tool that reduces operat-
ing times, improves communication with 
the patient thanks to real-time 3D render-
ing and ensures excellent clinical results in 
every situation.

F www.newtom.it/en/dispositivi-radiologici-odontoiatrici/giano-hr_fullview
B  csdentale@cefla.it

SPIROdental a quality turn 
for dental repair companies

Repair professionals sourcing dental parts 
often ask the same questions: cost, speed, 
reliability, margins and downtime. SPIRO-
dental, a Slovenia-based manufacturer of 
aftermarket spare parts for handpiece and 
unit repair, says its model addresses all five.

With over 2,500 generic spare parts cover-
ing turbines, contra-angles, micromotors, 
bearings, hoses, and tubing — all compati-
ble with major OEM brands – repair shops 
can buy everything they need from one 
supplier and save money. A large inventory 
and fast international shipping help min-
imize backorder delays, while European 

manufacturing and a 12-month warranty 
ensuring good quality. Lower-cost, com-
patible parts also give distributors room to 
protect margins without raising prices for 
their customers.

Ultimately, faster delivery and dependable 
parts mean less downtime for dental practic-
es — turning a supplier choice into a competi-
tive advantage for repair businesses.

For more information, visit:
F  www.spiroteh.com
B  info@spiroteh.com

W spiro
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www.tcsdentalinc.com
YT/In : @tcsdentalinc
Fb : @tcsdental

Abraham Cortina
VP of Business Development and Int’l Sales
abraham@tcsdentalinc.com
WhatsApp: +1 (562) 212-6876

The original, proven 
nylon thermoplastic 
for flexible partials. 

Polyolefin 
thermoplastic 

for flexible partials. 

Semi-rigid 
polymer for full 

dentures and clear 
frameworks. 

Available in: Cartridges, bulk and millable discs. Processing equipment 
with high performing materials. Resins are available in a variety of 
diameter/type cartridges to fit different injection units on the market.

BPA Free | Monomer Free | Hypoallergenic

Flexible
Partials

ALeadingChoice in

KRIOBOOST - instant ice
W bms dental

Krioboost is an instant ice bag intended 
for cryotherapy. Indicated in case of bruises, 
hematomas, traumas and muscle injuries. It 
relieves the perception of pain and facilitates 
the reduction of edema. 

Available in boxes of 24 bags, it’s made of 
K2P-Cellulose single-use envelope with two 
safety tear-proof heat seals. 

Dimensions: 150mm x175 mm
Shelf-life: 5 years

F  www.bmsdental.it 
B  info@bmsdental.it

TCS Millable Discs Precision You Can Trust
W tcs

Since 2000, TCS has been at the forefront 
of manufacturing premium resins and ad-
vanced equipment for the fabrication of flexi-
ble partial dentures. TCS resins are designed to 
create the most comfortable, lightweight, and 
durable flexible partials, providing an optimal 
solution for patients with missing teeth.

Now, TCS resins are available in Millable 
Discs to create precise, well-fitting restorations 
with minimal finishing required. They are per-
fect for labs wanting to achieve flawless results 
with every case.

Choose from two outstanding BPA and mon-
omer free thermoplastic resins, Unbreakable™ 
and iFlex™, both available in a variety of natural 
looking shades. TCS Millable Discs offer the ver-
satility, efficiency, and aesthetic excellence your 
lab needs to stand out and succeed in today’s 
competitive market.

 
F  www.tcsdentalinc.com
B  info@tcsdental.com
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DIA-ROOTTM BIO MTA
W Diadent

DIA-ROOTTM BIO MTA is Root Repair Mate-
rials with excellent biocompatibility and offers 
distinct advantages for root canal repair pro-
cedures. And it restores the damaged areas 
root canal to normal function and appear-
ance quickly and efficiently. 

Indications
- Pulp Capping
- Root Perforations
- Pulpotomy
- Root-End Filling

Benefits
- Good Biocompatibility
- Outstanding Sealing Capabilities
- Antibacterial Effect(pH 12)
- Easy Handing Properties
- Resists washout
 

F  www.diadent.co.kr
B  diadent@diadent.co.kr

Light-curing resin for 3D printing
W talleres mestraitua

3D print like a professional centre with 
the best dental resin on the market.

Premium Model Ref. 143001
The resin is a perfect balance between 

hardness, definition and a unique color with 
which to observe the anatomy of the teeth 
impeccably.

Premium Ivory Ref. 143011
With an A1 color it is perfect to print res-

torations and do fit or aesthetic checks in 
an economical way or print your cores so 
that the background color does not distort 
the color of your veneers.

Premium Gingiva Ref. 143021
With a pink color and elasticity similar to 

mucous membranes, it is the perfect resin 
for printing flexible removable gum.

Manufactured in Spain. Parameterized 
for the main brands of milling machines. 
Excellent results. Consult your distributor 
for prices.

F  www.mestra.es
B  info@mestra.es

Talleres Mestraitua SL, (+34) 944 530 388
info@mestra.es - www.mestra.es 
48150 Sondika (SPAIN)

GLAZING FURNACE

REF. 100252

REF. 100295

ANODIZING UNIT
 Corrosion resistance. 
 Wear resistance. 
 Better adhesion and surface finish. 
 Less release of metal ions. 
 It works with a solution of water  
 and sodium bicarbonate.

The anodizing unit for titanium is a 
simple device that allows you to process 
titanium dental elements quickly, easily 
and economically. The results are  
comparable to products belonging to  
a much higher category.

Video 
explanation

Specifications
Dimension: 207 x 245 x 160 mm  •  Weight: 2,73 kg
Voltage: 10~65 V •  Power supply: AC220~240 V, 50/60 Hz
Power: 100 W •  Anodizing time: 5 seconds

Solution of water (600 ml)
and sodium bicarbonate (20 g)

Appearance:   
The anodic layer can be colored with 
different shades, giving the titanium  
a more attractive appearance than  
the original taupe. 

WHAT IS GLAZING AIR? 
Glazing is the process of post-processing the sintered zirconia.  
Not only does it give a high aesthetic by forming a gloss layer  
on the prosthesis, but it also stabilizes the color of the prosthesis 
and increases the surface hardness to increase the resistance  
to tooth abrasion and fracture. 

Zirconia prosthetics have become the trend, and more  
customers have to buy a porcelain furnace just for glazing.

The GLAZING AIR is furnace only for zirconia glazing, which boldly 
excludes vacuum functions not used for glazing, and is an affordable 
product that leaves only fast and precise temperature control 
technology, compact size and economic cost.

Furnace only for zirconia glazing that 
excludes functions such as vacuum, 
and leaved absolutely necessary 
functions.

It reaches 1000 °C in less than  
10 (average 5 minutes) minutes using  
a Kanthal ® heater with good thermal 
conductivity.

Precise temperature control provides  
the perfect outcome for any brand.

• Both the membrane keyboard  
 and the touch screen can be used  
 simultaneously.

• Improves user convenience by  
 including an auxiliary pedestal in  
 the design (to place the result).

AFFORDABLE FURNACE  
ONLY FOR GLAZING

SPEEDY GLAZING

PRECISE TEMPERATURE CONTROL

HIGH USER CONVENIENCE

ADVANTAGES

Specification

Dimensions: Width 246 mm x Depth 319 mm x Height 434 mm

Weight: 13 kg • Rating power: Max. 1,3 kW • Fuse: 10 A

Input power source: AC 220~240V 50/60Hz

Max temperature: 1000 ºC

QUARK®CAL
Compact contra-angle handpiece
W TeKne Dental

New contra-angle handpiece with 
ergonomic design, equipped with a highly-
efficient fiber-optic glass rod and a special 
anti-return valve for reducing the risk of 
cross-contamination.

The reduced weight and its perfectly 
balanced shape provide good tactile grip 
whereas the reduced head size facilitates 
access to the molar area.

The handpiece features smart chrome 
coating and is equipped with high-precision 
ball-bearings and gears which allow superior 

reliability and high resistance to wear and 
corrosion.

The head locking mechanism is made for 
CA burs (Ø 2.35 mm) and the connection 
is standard ISO so that handpieces can 
be connected to any brand of dental 
micromotor.

F  www.teknedental.com
B  info@teknedental.com

S Visit us at DENTEX 2026
    Booth 5029
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Talleres Mestraitua SL, (+34) 944 530 388
info@mestra.es - www.mestra.es 
48150 Sondika (SPAIN)

GLAZING FURNACE

REF. 100252

REF. 100295

ANODIZING UNIT
 Corrosion resistance. 
 Wear resistance. 
 Better adhesion and surface finish. 
 Less release of metal ions. 
 It works with a solution of water  
 and sodium bicarbonate.

The anodizing unit for titanium is a 
simple device that allows you to process 
titanium dental elements quickly, easily 
and economically. The results are  
comparable to products belonging to  
a much higher category.

Video 
explanation

Specifications
Dimension: 207 x 245 x 160 mm  •  Weight: 2,73 kg
Voltage: 10~65 V •  Power supply: AC220~240 V, 50/60 Hz
Power: 100 W •  Anodizing time: 5 seconds

Solution of water (600 ml)
and sodium bicarbonate (20 g)

Appearance:   
The anodic layer can be colored with 
different shades, giving the titanium  
a more attractive appearance than  
the original taupe. 

WHAT IS GLAZING AIR? 
Glazing is the process of post-processing the sintered zirconia.  
Not only does it give a high aesthetic by forming a gloss layer  
on the prosthesis, but it also stabilizes the color of the prosthesis 
and increases the surface hardness to increase the resistance  
to tooth abrasion and fracture. 

Zirconia prosthetics have become the trend, and more  
customers have to buy a porcelain furnace just for glazing.

The GLAZING AIR is furnace only for zirconia glazing, which boldly 
excludes vacuum functions not used for glazing, and is an affordable 
product that leaves only fast and precise temperature control 
technology, compact size and economic cost.

Furnace only for zirconia glazing that 
excludes functions such as vacuum, 
and leaved absolutely necessary 
functions.

It reaches 1000 °C in less than  
10 (average 5 minutes) minutes using  
a Kanthal ® heater with good thermal 
conductivity.

Precise temperature control provides  
the perfect outcome for any brand.

• Both the membrane keyboard  
 and the touch screen can be used  
 simultaneously.

• Improves user convenience by  
 including an auxiliary pedestal in  
 the design (to place the result).

AFFORDABLE FURNACE  
ONLY FOR GLAZING

SPEEDY GLAZING

PRECISE TEMPERATURE CONTROL

HIGH USER CONVENIENCE

ADVANTAGES

Specification

Dimensions: Width 246 mm x Depth 319 mm x Height 434 mm

Weight: 13 kg • Rating power: Max. 1,3 kW • Fuse: 10 A

Input power source: AC 220~240V 50/60Hz

Max temperature: 1000 ºC



HADER SOLUTIONS - One Stop Shop 
for Complete Prosthetic Solutions

One Stop Shop
HADER SOLUTIONS is a Swiss manufacturer 
offering a comprehensive range of precision 
dental attachments. Our portfolio includes 
a full line of ball attachment systems, bars, 
and dedicated instruments and accessories 
— covering every clinical need under one 
roof. All products are Swiss-made, ensuring 
the highest standards of precision, reliability, 
and patient comfort.

Become a Distributor
We are expanding our global network and 
looking for motivated partners in new mar-

kets. More than a distributor, we are looking 
for a strategic partner who shares our vi-
sion, values, and commitment to customer 
support. If you believe in quality, innovation, 
and long-term collaboration, we invite you to 
work with us.

F  www.hader.eu
B  information@hader.eu

W hader solutions

DigiPort G - Freedom is in your hands…

New Life Radiology is proud to present its 
new Portable X-Ray Gun Type DigiPort 
G, CE/MDR Certified. The FIRST Made in 
Italy X-Ray Portable Solution, the ONLY Eu-
ropean available Portable X-Ray Solution, 
with UNIQUE technical features which make 
DigiPort G an UNIQUE device in the whole 
dental world.

0.3mm focal spot, KV (60/70) mA (2.5/3.5) 
both selectable, DAP (dose area product) 
indication after each exposure, available 
in two versions (human and VET), only 

0.0007 mGy/H leakage dispersion, 2.8” 
wide colour touch LC screen, target Angle 12°, 
only 2.1 kg weight, over 500 images with a 
full charge, full charged in just one hour, au-
tomatic shut down function and much more. 

Available also special dedicated configurations 
for a wall or mobile (on wheel) installation.

F  www.newliferadiology.it
B  info@newliferadiology.it 

W new life radiology

PRODEX 53 LED Curing Machine
W dentmate

Building on our OEM/ODM expertise, Dentmate 
Technology presents PRODEX 53, optimizing 
post-printing quality through five key perfor-
mance advantages:
•	 Thermal Optimization: Steady 80°C pre-heat-

ing reinforces the underlying material density 
while maximizing overall efficiency.

•	 Atmospheric Control: The nitrogen-rich 
environment eliminates oxygen inhibition, 
yielding flawless, non-sticky surfaces without 
residual odors.

•	 Strobe Technology: High-intensity flash-
ing pulses achieve rapid, deep-layer curing 
alongside strict temperature regulation.

•	 Universal Exposure: Engineered with 50 
multi-wavelength LEDs (365/385/405nm) for 
720° exposure, it guarantees total compati-
bility with diverse resin selections.

•	 Smart Workflow: Featuring an open-source 

system, it allows distributors to input cus-
tomizable resin parameters into 100 profiles 
for effortless retrieval.

EXCLUSIVE UPCOMING RELEASE:
To further elevate convenience, our revolution-
ary NIT Nitrogen Generator will be officially 
released later this year to provide automated, 
continuous gas integration for this system.

Scan the QR code for more info.

F  www.dentmate.com.tw
B  info@dentmate.com.tw
S Visit us at IDS Cologne 2027 
    Booth to be announced

20 Infodent International |  03 /  2026

h
ig

h
li

g
h

ts
co

m
pa

ni
es

 l
o

o
ki

ng
 f

o
r 

di
st

ri
bu

to
rs





Harness the power of dual-wavelength 
technology. Combine white light 
transillumination and blue light flourescence 
for ultimate diagnostic precision.

DUAL WAVE 
DIAGNOSTICS

Anterior 
Caries

Posterior 
Caries

Red Caries 
Bacteria

Composite 
Fluorescence

Images courtesy of Howard Strassler, DMD, Mark Pitel, DMD,  
Dr. Alessandro Devigus, and Dr. Stephane Browet

Push your diagnostic capabilities even 
further with our additional attachements.
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ADDENT INCORPORATED

Made in the USA 
www.addent.com 
203.778.0200

AEU-27DTCR, the first Aseptico-branded endo motor 
with reciprocation!
W aseptico

Ideal for new and experienced clinicians, 
Aseptico Inc., a global leader in electric den-
tal motor technology, recently launched the 
AEU-27DTCR.  

This reliable device supports popular re-
ciprocating and rotary endodontic instru-
ments.  

The compact console features a stylish 
design, plus an intuitive control panel and 
bright display.  

The powerful 30,000 rpm, brushless, 
E-type micromotor is compatible with a 
variety of handpieces, enabling access to 
the canal space, as well as fast and efficient 
cleaning/shaping techniques. Handpiece cali-
bration ensures greater speed and torque 
accuracy to reduce file separation.  

The AEU-27DTCR is available with a wired 
or wireless foot control. An on-board file 
library and upgradable software enhance 
the longevity in the dental practice. Like all 
Aseptico equipment, the AEU-27DTCR has 

a two-year warranty against manufacturing 
defects.  Made in USA.  US FDA, Health Cana-
da, and EU MDD-registered.  Dealer and OEM 
inquiries welcome!  

Please contact Stefan Gefter at: 
sgefter@aseptico.com for more information 
about the AEU-27DTCR.

Send inquiries to:
B  sgefter@aseptico.com
B  +1 425-210-7258
F  www.aseptico.com
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Sabilex is a leading manufacturer since 1951. 
High quality products, new technologies and 
constant research are the company’s main 
concerns for achieving excellence and relia-
bility. 

Sabilex offers one of the most advanced in-
jection systems in the market including: 

1) Sabilex Injection Machines:
.Fully automatic 
.Compact Design 
.Injection temperature: up to 400°C 
.Weight 12kg 
.Easy programming
.CE
2) Sabilex Injection Materials:
6 CE certified versatile multi-property ma-

terials to elaborate dentures:
- Flexifast, PremiumFlex and Flexiultra for 

the making of flexible partials.
- Flexiacryl, a monomer free thermoplastic 

acrylic for the making of full and partial den-

Microinjection machines - Cartridges - Materials - 
FLEXIBLE PARTIALS
W Sabilex de Flexafil

tures. The flexibility you need. Bonds with 
regular acrylic.

- Flexiacetal for the making of aesthetic re-
tainers, frameworks and more

- Biostrong - Peek thermoplastic resin for 
the making of frameworks, bridges, connec-
tors and more

3) Vacuum sealed ready to use cartridg-
es. 

4) Sabilex Marketing and Training Sup-
port.

Quality marketing materials and support 
for Dealers, Dentists, Labs and Patients. 

Sabilex exports worldwide.
Interested dealers are welcomed to con-

tact us.

F  www.sabilex.com
B  info@sabilex.com
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Cold Case: Problems with
Attachments for Implant-Supported
Overdentures
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The placement of two dental implants to anchor a 
removable overdenture is a cost-effective treatment 
that improves masticatory function and produces 
high patient satisfaction, which is why this restora-
tion is regarded as the "standard of care" in several 
countries.1,6,14 The attachments used for this purpose, 
which removably connect the denture to the im-
plants, are decisive for denture retention, patient sat-
isfaction and clinical success.14 Bars, ball attachments 
and Locators are frequently used and lead to an im-
provement in oral health–related quality of life.4-6,14 
The double-crown (telescopic) systems widely used 
in Germany run counter to the underlying idea of a 
cost-effective baseline restoration because of their 
high fabrication costs.10,15,8

Loss of retention and attachment systems
Widely scattered retention forces are reported for 

the individual attachments, with loss of retention be-
ing the dominant clinical problem15 and  leading to re-
peated interventions.12,13 This occurs in particular with 
nonparallel implants, which is why the industry offers 
so-called "extended range" attachments intended to 
compensate for non-parallelism. According to a retro-
spective study with a three-year observation period, 
however, this is not achieved.9 A further contributing 
factor appears to be transfer errors when reproduc-
ing the patient situation on a laboratory cast for fabri-
cation of the restoration.7

Wear and complications
A randomized clinical trial on implant-supported 

mandibular overdentures described wear of the at-
tachments as the most frequent complication.1 Similar 
results are reported from a randomized clinical trial in 
18 patients over a nine-year observation period, with 
136 prosthetic complications.11

An article by Prof. Dr. Matthias Karl and Eva Jakovleski

Fig. 1: Classic situation of an edentulous mandible with 
two freehand-placed implants lacking axial parallelism, 
and Locator-type abutments for anchoring an overden-
ture. 
Fig. 2: To optimize the use of prefabricated attach-
ments (here: Novaloc, Straumann), the industry offers 
matrices with an extended angulation range and uses 
different polymers as retention inserts. The attach-
ments shown are additionally coated (ADLC coating – 
amorphous diamond-like carbon) to prevent wear of 
the polymer matrices. In this particular case, fracture 
of the abutment occurred under occlusal contact with 
a telescopic crown in the mandible; massive plaque ac-
cumulation is also evident.

IMPLANT PROSTHODONTICS /// The implant-prosthetic restoration of edentulous jaws with remov-
able dentures is regarded as simple and predictable, with a marked improvement in patients' quality 
of life. In clinical practice, however, prefabricated attachments such as ball and Locator attachments 
often prove problematic.

24 Infodent International |  03 /  2026



a scientifi
c touch

This is also supported by a retrospective study of 
ball attachments and Locators, which describes the 
need for treatment due to wear of the attachment as 
the most frequent complication.2 A high proportion of 
the necessary interventions appears to occur as early 
as the initial phase, up to one year, which is likely asso-
ciated with finding a retention force adequate for the 
individual patient.3,15

Survey results and possible solutions
A total of 13 dental and dental-technician colleagues 

responded to a general survey on attachment systems 

for implantsupported overdentures conducted during 
IDS 2025, in which multiple answers were permitted. 
Loss of retention was described as the most frequent 
problem, followed by the need for special, system-spe-
cific instruments. This is consistent with the literature, 
which names loss of retention as the principal compli-
cation. The service life of plastic retention inserts was 
reported with wide scatter, ranging from under three 
up to 24 months. This range can be explained by vary-
ing degrees of parallelism of the supporting implants.

Fig. 3 a-e: Edentulous maxilla with two pre-existing im-
plants at sites 15 and 16 (a), used via Locator-type at-
tachments (here: Novaloc, Straumann) for additional 
retention of a maxillary complete denture (b) (c).
The two implants show marked non-parallelism (c) 
which, although it allows insertion of the denture, led 
to noticeable wear of the patrices (d) as well as defor-
mation with loss of retention of the matrices (e) after 
only a few months of wear.

What are the most common problems with at-
tachments for implant-supported overdentures?

Results of a general survey among 13 dental and 
dental-technician colleagues on attachment systems 
for implant-supported overdentures, conducted at 
IDS 2025.
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Consequently, the ability to compensate for 
non-parallel implants and a longer service life of the 
retention inserts were named as desirable properties 
for attachment systems

.
Optimization and conclusion
Abutment divergences and transfer errors current-

ly prevent high success rates from being achieved with 
prefabricated attachments, despite the good surviv-
al rates of implant-supported removable overden-
tures. Likewise, setting predictable retention values 
represents a clinical problem, since with multiple 
and non-parallel implants this can only be arrived at 
by trial and error. Because of their lower profile and 
their rotational symmetry, ball attachments are more 
advantageous and, through further development to 
compensate for implant divergences, could solve the 
problems described.

b

INFORMATION ///
Prof. Dr. Matthias Karl
Marburg University
Department of Prosthodontics
karlm@med.uni-marburg.de

This article was first published in the OEMUS Implantol-
ogie Journal 02/26.

Fig. 4 a-c: Panoramic radiograph of a patient with six 
pre-existing implants retaining a removable maxillary 
complete denture via Locator attachments (a). Marked 
discrepancies in the implant axes are evident. The pa-
tient reported that he had not removed the denture for 
several years after the most posterior implant in the 
upper left had loosened and become lodged within the 
denture. Radiographically there is consequently mas-
sive osseous destruction, and after removal the den-
ture was correspondingly covered with hard and soft 
deposits (b). After removal the implant showed no bony 
attachment whatsoever (c), supporting the patient's re-
port of a spontaneous explantation that had occurred. 
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Global Digital Dentistry Community 
Unites at Insights 2026in
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exocad, an Align Technology, Inc. company and a 
leading dental CAD/CAM software provider, success-
fully concluded Insights 2026, the fifth edition of its 
global digital dentistry event, held April 30–May 1, 
2026, in Palma de Mallorca, Spain. The two-day meet-
ing brought together dental professionals from across 
the laboratory and clinical spectrum under the inspir-
ing motto “Calling all heroes.”

 
Insights 2026 welcomed an international audience, 

offering a highvalue educational experience focused 
on multidisciplinary exchange, practical learning and 
connection. 

“Insights 2026 once again demonstrated the power 
of bringing the global digital dentistry community to-
gether in person,” said Novica Savic, CCO at exocad. 
“The curiosity and collaborative spirit we experienced 
at Insights reflect exactly what ‘Calling all heroes’ 
stands for: learning from one another and sharing ide-
as to help shape the future of digital dentistry.”

International speakers across the digital den-
tistry spectrum

Insights 2026 featured a high caliber lineup of in-
ternationally renowned speakers from across the lab-
oratory and clinical spectrum. Experts from around 
the globe shared practical, futurefocused perspec-
tives on interdisciplinary workflows, esthetics, 

Global experts gathered for education, innovation, and collaboration at exocad’s flagship event

“Calling All Heroes”—under this motto, around 850 
dental technicians and dentists from over 44 countries 
came together to attend the 5th edition of exocad In-
sights, held on April 30 and May 1, 2026, in Palma de Mal-
lorca, Spain.

What’s new and what’s next? The audience welcomed 
Tillmann Steinbrecher, CEO of exocad, and Niloofar So-
touhi, Senior Marketing Manager at exocad, with enthu-
siastic applause. They kicked off with exciting insights 
into the future of digital dentistry.

New developments from exocad in the world of digi-
tal dentistry were presented by Tillmann Steinbrecher, 
CEO at exocad, Maik Gerth, CTO at exocad and Novica 
Savic, CCO at exocad ( from left to right).

Christine McClymont, Global Head of Marketing and 
Communications at exocad and host of the two-day 
event, welcomed attendees to the Palau de Congressos 
de Palma.
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communication driven treatment concepts, and the 
evolving digital patient. The program included contri-
butions from Dr. Alexis Ioannidis (Switzerland), Car-
oline Kirkpatrick (Scotland), Dr. Zhiqiang Luo (China/
USA), Seth Potter (Canada), Prof. Dr. Marco Tallar-
ico (Italy), Lukas Wichnalek (Germany/Mexico), and 
Michaela Sehnert (Germany), highlighting collabora-
tive approaches across lab and clinical environments.

Exclusive Diamond partner sessions further en-
riched the agenda, featuring Dr. Christian Coachman 
(Brazil) and his presentation on the 7 steps towards 
modern dentistry. A dedicated session about ART (Ad-
vanced Restorative Treatment) with experts from IDI 
Evolution (Italy) emphasized how digital innovation 
and multidisciplinary collaboration can drive predict-
able outcomes and how exocad ART can help to en-
hance patient treatment.

The program also featured exocad-led sessions 
with exocad management, including a “What’s new, 

On Thursday afternoon, dentists moved into the prac-
tice-focused clinical stream. Three renowned guest 
speakers shared inspiring insights into their digital 
workflows. 

"Smile + stack + split = predictable and accurate fit" 
was the title of the two-hour lab stream, which was 
specifically designed for dental technicians. exocad ap-
plication specialists Clemens Schwerin, Pina Maginot, 
Friedemann Stang and Joh Härich (from left to right) 
shared practical tips and tricks for working with exocad 
software and showcased the latest features.

what’s next” session with exocad CEO Tillmann Stein-
brecher, CTO Maik Gerth, CCO Novica Savic, and Sen-
ior Product Marketing Manager Nilou Sotouhi, along-
side in-depth lab sessions led by exocad application 
specialists, offering attendees practical insights into 
workflows, innovation, and the future of digital den-
tistry. 

Innovation expo and partner engagement
A central highlight of Insights 2026 was the inno-

vation expo, where leading industry partners show-
cased the latest materials, equipment, and CAD/CAM 
solutions. Diamond, Platinum, and Gold partners also 
hosted dedicated sessions to share clinical cases, 
product updates, and integrated workflows. Comple-
menting the main stage program, 60 targeted break-
out sessions allowed dental technicians and clinicians 
to dive deeper into work-flow optimization, practical 
applications, and realworld use cases with exocad 
software solutions.

Community and global exchange
Beyond the educational program, Insights 2026 

emphasized connection and exchange. Attendees 
networked with peers, partners, and exocad experts 
throughout the event, including the “exoGlam night” 
celebration, the “Women in dentistry” lunch, and 
other special event activities. exocad also supported 
a charitable initiative during the event with special 
exocad T-shirts and merchandise sold to benefit a 
dental nonprofit organization and introduced its new 
spotlight country concept. The initiative debuted with 
China, reflecting exocad’s commitment to global con-
nection, knowledge exchange and cross-border col-
laboration in digital dentistry.

b

Additional information is available at 
https://exocad.com/insights2026

During the breaks, attendees visited the large innova-
tion exhibition hosted by industry partners. Numerous 
strategic partner companies of exocad showcased their 
digital innovations as well as their latest machines and 
materials.
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exocad and Beyond: Juan Carlos 
Palma’s Vision for Digital Dentistry
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During exocad Insights 2026 in Palma de 
Mallorca, the editorial team of Infodent In-
ternational had the opportunity to speak 
with Juan Carlos Palma, CEO & Founder of 
DentalCAD Academy and an internationally 
recognized exocad trainer.
In this exclusive interview, Juan Carlos shares 
his perspectives on the evolution of digital den-
tistry, the growing importance of education 
and workflow integration, and the latest inno-
vations shaping the future of exocad. Drawing 
on his extensive international teaching experi-
ence, he offers valuable insights into how clini-
cians and dental technicians can adapt, grow, 
and thrive in an increasingly digital world.

What are your key takeaways from exo-
cad Insights? What did you learn?
exocad Insights is not just an event… it’s 
a snapshot of the future. What I take away 
most is that digital dentistry is no longer 
“coming” — it’s already here, and evolving at 
an incredible speed.
But there’s one key thing that becomes 
clearer every year: exocad never stands still. 
It constantly surprises us with new features, 
new workflows, and especially new ways of 
communication between the lab and the 
clinic.
What I’ve learned is that digital workflows 
are no longer just about designing better, 
but about thinking better: integration, auto-
mation, and real connection between pro-
fessionals.
  If I had to sum it up in one sentence: if you 
don’t understand the full workflow, you’re 
out of the game.
  
As an independent certified exocad 
trainer, what is it about exocad that still 
inspires you as an educator, and how is 
it changing the way digital dentistry is 
taught?

What still inspires me about exocad is that 
it’s a living software. It’s not a closed tool — 
it’s an ecosystem that grows with you.
As an educator, that’s incredibly powerful. 
Because you’re not just teaching “buttons”, 
you’re teaching digital criteria.
exocad is changing education because it 
forces us to move away from passive learn-
ing. Now students need to experiment, make 
mistakes, iterate… just like in real life.
That’s the difference: training professionals 
who think, not just repeat.
 
How does your own day-to-day use of 
exocad influence the way you train clini-
cians and technicians to work digitally?
I use exocad every single day, and that chang-
es everything.
I don’t teach from theory — I teach from 
real-world experience. I know exactly where 
people struggle, where they lose time, and 
where they get stuck.
My training is designed to prevent that: less 
frustration, more efficiency, and real results 
from day one.
 
Your social media blends education with 
personality—how do platforms like Insta-
gram or LinkedIn support your mission in 
digital dentistry?
In my case, everything revolves much more 
around Instagram. That’s where I truly com-
bine my personal and more humorous side 
with my technical knowledge.
I’ve been active on social media for over 10 
years, and I was the first to create the con-
cept of “exotips”: small, practical tips that 
reach directly to my followers’ mobile de-
vices, which they then share with colleagues, 
generating hundreds of thousands of views.
This format has been key to democratizing 
knowledge — fast, useful, and immediately 
applicable content.
That’s why on my account @juancarlospalma, 
I post exotips every Wednesday, without ex-
ception. It’s a consistent way to provide value 
and stay connected with the community.
  
How have your international teaching ex-
periences shaped your approach to edu-
cation, and why does exocad translate so 
well across different markets?
I love traveling around the world, sharing my 
protocols and tricks in exocad, exoplan, and 
artificial intelligence. It’s one of the most re-
warding parts of what I do.
When you teach in different countries, you 
realize there is a huge amount of talent 

Juan Carlos Palma - DentalCAD Academy CEO & Founder 

everywhere. And that’s exactly why one of 
the things I enjoy the most is helping my stu-
dents grow and take their skills to the next 
level.
There’s also something I strongly believe in: I 
don’t like “selling courses” — I like delivering 
experiences. I always say that great training is 
50% fun and 50% learning. Because when peo-
ple enjoy the process, they learn twice as fast.
This mindset has shaped the way I teach: clear-
er, more practical, and focused on real results.
exocad works so well globally because it 
speaks a universal language: digital work-
flow, logic, and freedom. No matter where 
you are, the concept is the same.
  
Which is your favorite feature or im-
provement in the latest releases? Why?
I would highlight the evolution in automation 
and workflow customization.
exocad is increasingly removing repetitive 
tasks and allowing you to focus on what really 
matters: design and clinical decision-making.
That completely changes your role — you 
go from being an operator to becoming a 
strategist.
 
Your online courses are open to anyone 
around the world, can you tell us about 
them?
We have a very clear and flexible approach 
to education.
On one hand, we offer in-person training in 
many parts of the world, as well as at our 
academy, DentalCAD Academy, where stu-
dents can experience a complete and immer-
sive learning environment.
On the other hand, we provide online cours-
es designed for all types of professionals — 
from beginners to advanced users looking to 
specialize or refine their workflows.
Our goal is simple: to train professionals who 
are fully prepared for the real demands of 
digital dentistry.

b

https://juancarlospalma.com/
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• Government, Presidential Republic
•	 Currency, United States Dollar (USD)
•	 GDP per capita at current prices, 2025 - 

US$ 5,764
•	 Population 2025 - 6.4
•	 Total export volume, € 6.5 billion
•	 Total import volume, €15.8 billion
•	 The country hosts, 17 Free Trade 

Zones
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Free Trade Agreements  
The implementation of free trade 
agreements with Mexico, Chile, and 
the Dominican Republic in 2001, 
followed by the entry into force of 
the Central America–United States 
Free Trade Agreement (CAFTA) in 
2006, further opened the country to 
international markets. Nevertheless, 
significant efforts are still required to 
provide businesses with a truly open and 
competitive trading environment.

Association Agreement between Central 
America and the European Union 

High expectations have surrounded this 
agreement, particularly  regarding  
European investment in the Central 
American region. The agreement 
aims to lay the foundations for 
sustainable development while fostering 
the adoption of new technologies. As 
the European Union is Latin America’s 
second-largest trading partner, 
it also represents an important source 
of development cooperation and 
technical support.

President Nayib Bukele 
In office since 2019, President Nayib 
Bukele continues to enjoy exceptionally 
high public approval ratings, exceeding 
80%. This popularity is largely attributed 
to his administration’s management 
of the COVID-19 pandemic 
and its extensive military and 
police operations against the 
country’s criminal gangs (maras).

 VAT 13% 
Import taxation is calculated on the 
CIF value (Cost, Insurance and Freight) 
stated on the invoice, increased by the 
applicable tariff rate and then subject to a 
13% Value Added Tax (VAT).



For many years, El Salvador was associated almost exclusively with crime, instability, 
and migration. Today, however, the smallest country in Central America is undergoing 
a profound transformation that is reshaping its international image, attracting new 
investment, tourism, and economic interest.

6' 
Reading time

El Salvador 
The Small Central 

American Nation 
Rewriting Its Image
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With a population of approximately 6.4 million people 
and a territory covering just over 20,000 square kilom-
eters, El Salvador represents a relatively small market in 
terms of size, yet one that is strategically positioned with-
in the Central American region. The economy maintains 
strong ties with the United States, not only for commer-
cial reasons  but  also  because of the large Salvadoran 
community living abroad. Remittances sent by emigrants 
continue to be one of the main  pillars of the national 
economy.

The country uses the U.S. dollar  as  its offi-
cial currency and has  progressively  strength-
ened  its  openness to international markets over 
the past decades. 

Free trade agreements with Mexico, Chile, and the 
Dominican Republic, together with participation in the 
CAFTA agreement between the United States and Cen-
tral America, have  helped  expand business opportun-
ities and attract foreign investment. These initiatives are 
complemented by the Association Agreement between 
Central America and the European Union and by the 
presence of 17 free trade zones across the country, all of 
which have supported the development of manufactur-
ing activities and exports.

A New Face for the Country
One of the aspects  that  has  attracted the greatest 

international attention in recent  years  is  undoubtedly 
the security policy promoted by President Nayib Bukele, 
who  has  been in office since 2019. Through an exten-
sive  crackdown on criminal gangs, El Salvador has  ex-
perienced a dramatic  reduction in homicide rates and 
organized crime, significantly  improving  perceptions of 
safety among both citizens and foreign investors.

Public support for the government remains  remark-
ably high, exceeding 80% according to several sur-
veys. This  popularity  is  largely  linked to the administra-
tion’s handling of the pandemic and its security policies. 
Nevertheless, criticism  has  emerged from international 
organizations and observers  who  have  raised  con-
cerns about the concentration of power and the protec-
tion of civil liberties.

Beyond the political  debate, it  is  undeniable  that 
the country is  experiencing a level of stabil-
ity that would have seemed difficult to imagine just a 
few years ago.

This transformation is helping reshape El Salvador’s 
international reputation and making it increasingly at-
tractive to businesses and investors.

Economy: Moderate but Stable Growth
Following the severe impact of the pandemic, the 

Salvadoran economy has  demonstrated a signifi-
cant  capacity for recovery. According to recent  es-
timates, GDP stands at  approximately €33 billion, 
while growth of close to 3% is forecast for 2026. GDP 
per capita has surpassed USD 5,700, and inflation re-
mains relatively contained.

However, some structural challenges persist. Public 
debt continues to be one of the government’s main con-
cerns, while the country remains heavily dependent on 
imports. Import volumes  significantly  exceed exports, 
resulting in a traditionally negative trade balance.

Despite these challenges, prospects for foreign 
investment remain positive. Increased  domes-
tic stability, a strategic geographic location, and a 
broad network of international trade agreements 
are helping strengthen investor confidence. 

Foreign direct investment inflows are expected to 
exceed USD 800 million in 2026, reflecting  growing 
international interest in the Salvadoran market.

The Bitcoin Case
El Salvador made economic history in 2021 by be-

coming the first country in the world to adopt Bitcoin 
as  legal tender alongside the U.S. dollar. The deci-
sion attracted global media attention and sparked in-
tense debate among supporters and critics alike.

While the initiative helped reinforce the country’s 
image as an innovative nation and attracted  inter-
est from the technology  sector, major international 
financial institutions, including the International 
Monetary Fund and the World Bank, expressed con-
cerns regarding potential macroeconomic and finan-
cial risks.

In everyday life, however, the U.S. dollar continues 
to be the primary  currency  used for most  trans-
actions, while Bitcoin remains  largely  symbolic and 
strategic in terms of the country’s international po-
sitioning.

A Healthcare System Reflecting the 
Country’s Transformation

The changes  taking place in El Salvador are not 
limited to the economy and public security. The 
healthcare  sector  has  also  undergone  significant  de-
velopment in recent  years, reflecting the coun-
try’s broader transformation.

Health indicators  present a generally positive 
picture. Life expectancy  has  surpassed 72 years, in-
fant  mortality  has  declined  substantially  compared 
with previous generations, and universal health 
coverage has reached encouraging levels. 

According to the World Health Organization, the 
country’s  essential health services coverage index 
stands at 79 out of 100.
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OSSERVATORIO ECONOMICO
Scheda di Sintesi: EL SALVADOR
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Density Per 10,000 Population

Human resources for health: Country Profile

Republic of El  Salvador

No data for Dentists No data available

Entry / Retirement and Production of professionals

Education

Professions

55,7

Legend: HP.1=Hospitals; HP.2=Residential long-term care facilities; HP.3=Providers of ambulatory health care; HP.4=Ancillary services; 
HP.5=Retailers; HP.6=Providers of preventive care

No data for Midwives No data available

Distribution of medical  doctors and nursing by ownership and facil ity type

Distribution by gender and age

No data for 
Pharmacists

Health professional flows

No data available

Legend: NR - not reported

Note: Nurses refer to professional nurses
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s The public healthcare system, primarily managed by the 
Ministry of Health (MINSAL) and the Salvadoran Social Sec-
urity Institute (ISSS), provides broad coverage and offers 
free or heavily subsidized services. Alongside  it, a modern 
and dynamic private sector  has  emerged, particularly in 
major cities such as San Salvador, Santa Ana, and San Mi-
guel, where many facilities offer standards comparable to 
those found in the region’s most advanced healthcare sys-
tems.

Nevertheless, challenges remain, particularly  re-
garding  available  resources, workforce  distribution, and 
access to care in more remote areas. In recent  years, 
the government has  invested in digitalization and infra-
structure  improvements with the aim of enhancing the 
overall efficiency of the healthcare system.

The Role of Oral Health
Within  this  context, oral health represents one of the 

areas  where  significant progress coexists with substan-
tial unmet needs. 

Although  dentistry  has  been  incorporated  into na-
tional health strategies and preventive and basic den-
tal services are available  through the public system, 
oral diseases remain widespread.

According to WHO data, approximately 41% of chil-
dren aged 1 to 9 suffer from untreated caries in their pri-
mary  dentition, while more than 30% of the population 
over the age of five  lives with untreated caries in perma-
nent  teeth. Severe periodontal  disease  also  remains  high-
ly prevalent, affecting around 22% of adults.

These figures highlight broader issues related to access 
to prevention, oral health education, and the availability 
of timely treatment. As in many countries throughout the 
region, improving oral health remains one of the most im-
portant challenges facing the national healthcare system.

The Economic Burden of Oral Diseases
Oral diseases  affect  not  only  patients’ quality of 

life but  also generate tangible  economic and social 
consequences. Tooth loss  continues to be a wide-
spread issue throughout the country.

Recent studies conducted among the Salvadoran popu-
lation  have  shown  that  edentulism and the loss of anter-
ior teeth are associated with a significant decline in quality 
of life, affecting not only chewing function but also social 
interaction, employment  opportunities, and psychologic-
al well-being.

For this  reason, oral health is becoming an increasing-
ly  important component of public health strategies, par-
ticularly as El Salvador seeks to consolidate the progress 
achieved in improving overall health indicators.

A Well-Represented  Profession and an 
Evolving Sector

From a professional standpoint, El Salvador has a rela-
tively large dental  workforce by regional standards. Ac-
cording to the WHO country profile, more than 5,500 
dentists are currently practicing in the country, equivalent 
to approximately 8.7 professionals per 10,000 inhabitants.

The distribution of these professionals, however, mirrors 
patterns seen across other healthcare sectors. Urban areas, 
particularly San Salvador and the country’s main economic 
centers, concentrate the majority of dental facilities and 
advanced technologies, while more peripheral regions con-
tinue to rely heavily on basic public services.

This situation has  created a dual market: on one side, 
demand for preventive and essential treatments; on the 
other, growing demand for specialized, aesthetic, and re-
habilitative dental services among the urban population.

Alongside  domestic demand, another  increasing-
ly important phenomenon has emerged in recent years: 
dental tourism. 

Thanks to treatment costs that are significantly  low-
er  than  those  found in the United States and Canada, a 
growing number of international patients are choosing El 
Salvador for complex  procedures  such  as  implantology, 
prosthetic rehabilitation, and cosmetic dentistry.

In many cases, the cost of a dental implant can be more 
than 70% lower  than in the U.S. market, while  ceram-
ic crowns and veneers are offered  at  highly competitive 
prices. This  economic  advantage, combined with geo-
graphic proximity to North America and the presence of 
bilingual professionals, is contributing to the growth of one 
of the most  dynamic  segments of the country’s private 
healthcare sector.

Opportunities and Prospects for the Den-
tal Industry

For international dental companies, El Salvador repre-
sents a relatively small but attractive market. 

The country lacks a significant domestic manufac-
turing base for dental equipment, devices, and tech-
nologies, and therefore remains heavily dependent on 
imports. This creates opportunities for foreign suppli-
ers, particularly as private clinics continue to invest in 
upgrading their facilities.

The most  promising  segments include restorative  ma-
terials, digital  dentistry  solutions, CAD/CAM systems, 
diagnostic imaging technologies, sterilization  equip-
ment, and products designed to improve clinical effi-
ciency  while  maintaining  affordability. Implantology and 
cosmetic  dentistry  also  offer strong potential thanks to 
the growth of dental tourism and increasing demand from 
urban consumers.

The country’s  openness to international trade, sup-
ported by free trade agreements and free trade zones, fur-
ther facilitates the introduction of imported products and 
technologies. Looking ahead, the expansion of the urban 
middle class, improving  healthcare  indicators, and grow-
ing awareness of preventive care are likely to support the 
continued development of the Salvadoran dental market.

Looking Ahead
Although it remains a relatively small market, El Salvador 

is  undergoing a transformation  that makes it one of the 
most interesting cases in Central America. The combination 
of improved security, moderate economic  growth, open-
ness to investment, and the expansion of private health-
care is helping redefine the country’s role within the region.

For companies operating in the dental and medic-
al sectors, closely monitoring this evolution may prove 
to be a strategic decision. 

Challenges undoubtedly remain, but the path El Salva-
dor has  embarked  upon  suggests  that  this small Central 
American nation could play an increasingly important role 
in the region’s future economic and healthcare landscape.

b
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Per capita current health expenditure in PPP (2019) int$ 657

Total expenditure on dental healthcare US$ 63 million

Per capita expenditure on dental healthcare US$ 9.4

Total productivity losses due to 5 oral diseases US$ 90 million

Source: WHO-World Health Organization, Oral Health Country Profile. WHO/UCN/NCD/MND/SLV/2022.1 – © WHO 2022

Prevalence of Oral Diseases

Prevalence of untreated caries of deciduous teeth in children 1-9 years 41%

Prevalence of untreated caries of permanent teeth in people 5+ years 30.6%

Prevalence of severe periodontal disease in people 15+ years 21.8%

Prevalence of edentulism in people 20+ years 8.5%

Source: WHO-World Health Organization, Oral Health Country Profile. WHO/UCN/NCD/MND/SLV/2022.1 – © WHO 2022

Oral Health Workers

Total No. Per 10,000 pop.

Dental Assistants and therapists, 2016 1011 1.6

Dentists, 2018 5,586 8.7

Source: WHO-World Health Organization, Oral Health Country Profile. WHO/UCN/NCD/MND/SLV/2022.1 – © WHO 2022

Policies, Measures and Resources

Implementation of tax on sugar-sweetened beverages (SSB)  yes

Existence of a national oral health policy/strategy/action plan (operational/drafting stage) yes

Presence of dedicated staff for oral health working on NCDs at the MoH yes

Source: WHO-World Health Organization, Oral Health Country Profile. WHO/UCN/NCD/MND/SLV/2022.1 – © WHO 2022

Availability of Procedures for Detecting, Managing and Treating Oral Diseases
in the Primary Care Facilities in the Public Health Sector

Oral Health screening for early detection of ora diseases   available

Urgent treatment for providing emergency oral care & pain relief available

Basic restorative dental procedures to treat existing dental decay available

Source: WHO-World Health Organization, Oral Health Country Profile. WHO/UCN/NCD/MND/SLV/2022.1 – © WHO 2022

Inclusion of Oral health Interventions As Part of Health Benefit Packages

Coverage of the largest government health financing scheme 100 % of the population  

Routine and preventive oral health care yes

Essential curative oral health care yes

Advanced curative oral health care yes

Rehabilitation oral health care yes

Source: WHO-World Health Organization, Oral Health Country Profile. WHO/UCN/NCD/MND/SLV/2022.1 – © WHO 2022
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Reframing Oral Health: From Clinical 
Discipline to Global Policy Priority

Oral diseases remain among the most widespread yet 
underestimated global health challenges of our time. De-
spite affecting billions of people worldwide, oral health 
continues to be structurally underprioritised in many 
healthcare systems, often treated as secondary rather than 
fundamental to overall health and wellbeing.

This is no longer sustainable.
According to the World Health Organization, nearly 

3.5 billion people worldwide are affected by oral diseases, 
with untreated dental caries remaining the most common 
health condition globally. Severe periodontal disease alone 
affects more than one billion people. At the same time, the 
FDI World Dental Federation has estimated that the global 
economic burden of oral diseases exceeds USD 700 billion 
annually, with substantial productivity losses linked to pre-
ventable oral health conditions.

These figures make one reality unmistakably clear: oral 
health can no longer be viewed as a narrow clinical con-

cern. It must be recognised as a major public health, eco-
nomic, and policy priority.

For too long, the global oral healthcare model has re-
mained largely treatment-driven, reactive, and urban-cen-

tric. Across many systems, care is still organised around 
intervention rather than prevention, with access often con-
centrated in developed urban settings while underserved 
communities continue to face major barriers. This model 
is now under growing pressure from ageing populations, 
rising treatment costs, limited accessibility, and weak inte-
gration between oral health services and broader health-
care systems.

What is required now is a fundamental shift in perspec-
tive, from procedure-based care to preventive, policy-driv-
en, and system-integrated oral healthcare.

This shift is especially important because oral health 
does not exist in isolation. It is closely linked to wider health 
outcomes, including diabetes, cardiovascular disease, ma-
ternal and child health, and healthy ageing. The implications 
extend well beyond the mouth. Poor oral health affects 
quality of life, nutrition, employability, social confidence, 
and long-term systemic wellbeing.

Recognising this, the WHO Global Oral Health Action 
Plan 2023–2030 has called for stronger integration of oral 
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Adjunct Professor Dato’ Dr How Kim Chuan
President, World Stomatological Organization (WSO)
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health into Universal Health Coverage, with greater empha-
sis on prevention, early intervention, workforce strength-
ening, and healthcare system reform. This is a significant 
and timely development. It affirms that oral health must 
now be understood not only as a clinical discipline, but as 
a core pillar of public health policy and economic sustain-
ability.

The advancement of this agenda, however, depends not 
only on international policy frameworks, but also on strong 
leadership and regional collaboration.

Under the strategic guidance of our Co-President, Pro-
fessor Dr Gerhard Konrad Seeberger, Past President of 
the FDI World Dental Federation, the World Stomatological 
Organization (WSO) continues to align closely with global 
policy thinking and international professional standards. 
At the same time, our Vice President, Professor Bedros 
Yavru Sakuk, plays an important role in expanding WSO’s 
engagement across Europe, Central Asia, and the CIS re-
gion, strengthening academic exchange and institutional 
partnership across diverse geographies.

In Russia and the CIS, the contribution of Professor Elena 
Ivanova, WSO Councilor, has been instrumental in foster-
ing academic collaboration and professional engagement.

In Central Asia, the strong support and leadership of 
Professor Jasur Rizaev, Rector of Samarkand Medical 
University and WSO Fellow, has significantly advanced 
WSO’s engagement in Uzbekistan and across the wider CIS 
region. His commitment to academic collaboration, institu-
tional partnership, and regional development reflects the 
growing alignment between WSO and key educational in-
stitutions in Central Asia.

In Africa, Dr Nawal Rabii, WSO Councilor, plays an im-
portant role in advancing preventive oral health initiatives 

and strengthening regional engagement, particularly in 
addressing challenges of accessibility and public health in-
tegration.

Together, these efforts reflect a multi-speed but in-
creasingly coordinated landscape of transformation.

In Europe, oral health systems continue to provide im-
portant examples of preventive care, policy integration, 
and sustainable delivery models. In the Middle East, plat-
forms such as AEEDC Dubai are helping position the re-
gion as a hub for innovation, investment, and international 
collaboration. In Africa, the opportunity for impact is es-
pecially significant, particularly through community-based 
prevention, primary healthcare integration, and digital 
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health solutions. Across Russia and the CIS, academic 
strength, cross-border collaboration, and expanding insti-
tutional partnerships continue to demonstrate the region’s 
potential, with Uzbekistan emerging as an increasingly im-
portant academic hub.

This evolving landscape shows that progress will not 
come from isolated effort. It requires alignment between 
governments, academia, industry, and professional bodies.

That is why international platforms matter. WSO’s col-
laboration with AEEDC Dubai / INDEX, Infodent Interna-

tional, and Dental Asia reflects the importance of glob-
al connectors that can bridge innovation, education, and 
policy dialogue. These partnerships are not simply promo-
tional in nature. They are part of a broader effort to create 
meaningful international pathways through which knowl-
edge, strategy, and opportunity can move across borders.

At the same time, the conversation must also expand 
beyond healthcare alone and into health economics.

Poor oral health carries consequences that are not only 
clinical, but economic. It contributes to reduced workforce 
productivity, increased healthcare expenditure, and a great-
er long-term burden of systemic disease. By contrast, in-
vestment in prevention offers measurable long-term value. 
It supports more sustainable healthcare systems, reduces 
avoidable downstream costs, and improves population-lev-
el outcomes. In this sense, oral health should be understood 

not merely as a service category, but as part of a wider na-
tional investment in human capital and social wellbeing.

Education will remain central to this transformation.
The World Stomatological Academy (WSA), as the 

educational pillar of WSO, plays a key role in advancing 
postgraduate education, clinical training and certification, 
and leadership development. Through WSA, we are helping 
to shape a new generation of oral health professionals who 
are not only clinically competent, but also prevention-fo-
cused, policy-aware, and globally connected.

This is essential, because the future of oral health will 
require more than technical excellence alone. It will require 
professionals who can think across systems, engage across 
disciplines, and contribute meaningfully to broader public 
health agendas.

We are now at a pivotal moment.
The science is clear. The economic case is compelling. 

The global need is undeniable.
What is required next is stronger alignment, between clin-

ical practice and policy, between innovation and accessibility, 
and between regional progress and global frameworks.

The World Stomatological Organization is committed to 
advancing this transformation not merely as an institution, 
but as a growing global movement for oral health.

One World · One Oral Health · One Smile
b





The author recommends the 
following immediate actions:

– Establishment of a U.S.-based LLC 
in Miami, Florida, as the operational 

headquarters for the protocol’s 
development and implementation, 

leveraging the city’s unique 
institutional proximity to PAHO/

AMRO, SOUTHCOM, and the Latin 
American medical device industry.

– Formal engagement with AdvaMed 
(Advanced Medical Technology 
Association) and the Regulatory 

Affairs Professionals Society (RAPS) 
to establish industry partnerships 

and dissemination channels for the 
Regulatory Divergence Atlas.

– Initiation of dialogue with PAHO/
AMRO regarding the protocol’s 

potential integration into the 
Pan American Network on Drug 

Regulatory Harmonization (PANDRH) 
framework.

– Presentation of the protocol’s 
preliminary findings at the World 

Health Expo (Miami), MD&M West 
(Anaheim), RSNA (Chicago), and 

HIMSS Global Health Conference.
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Bilateral 
Regulatory 
Harmonization 
Protocol:

The regulatory fragmentation between the U.S. Food and Drug Administration (FDA) 
and the five principal Latin American health regulatory authorities — INVIMA (Colombia), 
ANVISA (Brazil), ARCSA (Ecuador), ANMAT (Argentina), and COFEPRIS (Mexico) — 
constitutes a critical structural barrier to the timely flow of medical technology across the 
Americas. This paper proposes a bilateral regulatory harmonization protocol designed to 
reduce approval timelines, eliminate duplicative certification requirements, and establish 
a convergence framework anchored in FDA standards. Drawing on over 13 years of direct 
operational experience in medical device import/export and a landmark 2014 regulatory 
precedent before INVIMA — in which FDA-aligned international nomenclature standards 
were successfully invoked to establish a novel device classification category in Colombia 
— the author presents a structured methodology applicable to all five jurisdictions. 
The protocol addresses a documented $2.1 billion annual loss to the U.S. medical device 
industry attributable to regulatory fragmentation, while simultaneously improving access 
to life-saving diagnostic and therapeutic technologies across a Latin American market 
projected to grow from $45.37 billion in 2024 to $75.30 billion in 2033.

4' 
Reading time

Bridging the FDA and 
Latin American Regulatory 
Frameworks for Medical 
Device Market Access
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The global medical device industry operates within a 
complex and heterogeneous regulatory landscape. While 
the United States Food and Drug Administration (FDA) has 
established one of the world’s most rigorous and widely 
recognized regulatory frameworks for medical devices, the 
five principal Latin American regulatory authorities — INVI-
MA (Colombia), ANVISA (Brazil), ARCSA (Ecuador), ANMAT 
(Argentina), and COFEPRIS (Mexico) — each maintain inde-
pendent, structurally divergent approval pathways that cre-
ate substantial barriers to cross-border market access.

The consequences of this fragmentation are measura-
ble and severe. U.S. manufacturers face average approval 
timelines of 18 to 36 months per Latin American market, 
redundant technical dossier requirements, duplicative 
safety testing, and inconsistent device classification stand-
ards. The cumulative economic impact on the U.S. medical 
device sector has been estimated at $2.1 billion in annual 
losses attributable to re-certification costs and market en-
try delays (SelectUSA, 2024). Simultaneously, Latin Ameri-
can healthcare systems bear the cost of delayed access to 
medical innovations that could improve diagnostic accuracy, 
reduce surgical morbidity, and address the growing burden 
of non-communicable diseases — including cardiovascular 
disease, cancer, and diabetes, which are projected to cause 
81% of deaths in Latin America by 2030 (Population Refer-
ence Bureau, 2023).

This white paper proposes a structured Bilateral Regu-
latory Harmonization Protocol (BRHP) that takes FDA ap-
proval as the primary reference standard and establishes a 
convergence methodology applicable to the five identified 
Latin American jurisdictions. The protocol is grounded in di-
rect regulatory practice, including a documented precedent 
before INVIMA in 2014 in which the author successfully ap-
plied FDA-aligned international standards to establish a new 
device classification category in Colombia — a case that 
serves as the methodological foundation for the broader 
framework proposed herein.

2. BACKGROUND AND PROBLEM STATEMENT
2.1  The Latin American Medical Device Market
Latin America represents one of the most significant 

growth opportunities for U.S. medical device exporters. 
The regional market was valued at $45.37 billion in 2024 and 
is projected to reach $75.30 billion by 2033, representing 
a compound annual growth rate (CAGR) of 5.79% (www.
marketdataforecast.com, 2024). Brazil alone constitutes 
the largest medical device import market in the region, with 
total imports reaching $9.33 billion in 2024 — an 18% year-
over-year increase — and the United States maintaining its 
position as the single largest supplier with a 20.64% market 
share and $1.93 billion in exports (UN Comtrade, 2025; www.
pureglobal.com, 2025).

In 2023, the United States was the world’s largest export-
er of medical instruments, with $34.8 billion in total exports 
(www.towardshealthcare.com, 2025). Despite this dominant 
position, regulatory fragmentation across Latin American 
jurisdictions significantly constrains the U.S. sector’s ability 
to capitalize on regional demand growth.

2.2  Regulatory Fragmentation as a Structural Barrier
Each of the five principal Latin American regulatory au-

thorities operates under a distinct legal framework, device 
classification system, technical dossier structure, and ap-
proval timeline:

–	 INVIMA (Colombia): Governed by Decree 4725/2005. 
Devices classified in four risk categories (I, IIA, IIB, III). 
Approval timelines for Class IIB devices historically range 
from 18 to 36 months. Requires Spanish-language tech-
nical documentation, independent risk analysis per ISO 
14971, and clinical evidence of safety and efficacy.

–	 ANVISA (Brazil): Governed by RDC 185/2001 and subse-
quent resolutions. Maintains an independent classifica-
tion system with four risk classes. Brazil requires local-
ized labeling, Portuguese-language documentation, and 
mandatory registration renewal every five years. Total 
approval timeline averages 24 months for Class III devic-
es.

–	 ARCSA (Ecuador): Governed by Agreement No. 
00004521. Classification system partially aligned with 
PAHO/WHO recommendations but diverges significant-
ly from FDA risk classification criteria, creating uncertain-
ty for U.S. exporters.

–	 ANMAT (Argentina): Governed by Decree 9763/64 and 
subsequent resolutions. Requires a local technical direc-
tor, Spanish-language labeling, and Argentine-specific 
clinical validation data for high-risk devices.

–	 COFEPRIS (Mexico): Governed by NOM standards and 
the General Health Law. Mexico benefits from par-
tial supply chain integration with U.S. manufacturers 
through maquiladora operations, but maintains an in-
dependent approval pathway for market authorization 
that does not recognize FDA clearance as sufficient for 
domestic commercialization.
The cumulative effect of these divergent frameworks is 

a system in which a device approved by the FDA — argua-
bly the world’s most stringent regulatory authority — must 
nonetheless undergo independent, duplicative evaluation 
in each Latin American jurisdiction before it can be legally 
commercialized. This structural inefficiency imposes dispro-
portionate costs on small and medium-sized U.S. manufac-
turers and delays patient access to innovative technologies 
by years.

2.3  The COVID-19 Precedent
The COVID-19 pandemic provided the most dramatic 

and consequential demonstration of the human cost of 
regulatory fragmentation in the Americas. As demand for 
respiratory support equipment, diagnostic imaging sys-
tems, and personal protective equipment surged globally 
in early 2020, Latin American health authorities faced the 
impossible task of rapidly approving devices that had al-
ready received FDA Emergency Use Authorization — but 
whose domestic registration processes remained subject 
to standard multi-year timelines. The resulting delays in the 
availability of ventilators, portable X-ray units, and critical 
care supplies contributed directly to preventable mortality 
across the region. This experience establishes an irrefutable 
public health rationale for the harmonization protocol pro-
posed in this paper.

3. FOUNDATIONAL CASE STUDY: INVIMA 2014 REG-
ULATORY PRECEDENT

The methodological foundation of the proposed harmo-
nization protocol is grounded in a regulatory precedent es-
tablished in Colombia in 2014. In November 2013, the author 
initiated, on behalf of TRADE AND S.A.S. — as legal repre-
sentative Claudio Molinari — a petition before INVIMA for 
a Marketing Authorization (Permiso de Comercialización) 
for X-ray tube assemblies and protective housings manufac-
tured by IAE Industria Applicazioni Elettroniche S.p.A. (Ita-
ly), classified as Class IIB Controlled Technology Biomedical 
Equipment.

INVIMA’s initial technical review (Auto No. 2014002047, 
March 14, 2014) concluded that X-ray tubes and housings, 
when considered independently of the complete radiologi-
cal system, did not meet the definition of a medical device 
under Article 2 of Decree 4725/2005, and therefore could 
not be granted independent marketing authorization. This 
position reflected a structural gap between the Colombian 
regulatory framework and the internationally accepted clas-
sification of these components as autonomous biomedical 
devices.
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To contest this determination, the author invoked the 
classification authority of the ECRI Institute (Emergency 
Care Research Institute, USA) — the not-for-profit organiza-
tion responsible for developing and maintaining the Univer-
sal Medical Device Nomenclature System (UMDNS), an in-
ternationally standardized device nomenclature adopted by 
regulatory agencies, healthcare systems, and government 
bodies worldwide, including the U.S. Department of De-
fense. The ECRI UMDNS assigns code 16604 to X-ray tubes, 
formally classifying them as independent biomedical equip-
ment. Additionally, the technical submission demonstrated 
that the X-ray tube, by converting high-voltage electrical 
energy into ionizing radiation, constitutes an Active Medical 
Device under Article 2 of Decree 4725/2005 — independent 
of any associated radiological system.

INVIMA accepted the argument in its entirety. Resolu-
tion No. 2014027135 (August 22, 2014) granted Marketing 
Authorization No. INVIMA 2014EBC-0011808, valid for ten 
years, classifying Carcasas y Tubos de Rayos X — IAE as Class 
IIB Biomedical Support Equipment for diagnostic imaging. 
TRADE AND S.A.S. became the only company in the Colom-
bian market to hold marketing authorization for X-ray tube 
assemblies as independent medical devices — establishing a 
regulatory category that did not previously exist in Colom-
bian law.

This precedent demonstrates the core methodology of 
the proposed harmonization protocol: the systematic appli-
cation of FDA-aligned international nomenclature standards 
(ECRI UMDNS, ISO 14971, IEC 60601 series) as a regulatory 
convergence bridge between the FDA framework and Latin 
American approval authorities. What was achieved individu-
ally for one product category in one jurisdiction in 2014 can 
be systematized, scaled, and applied across five jurisdictions 
and multiple device categories through a structured bilateral 
protocol.

4. PROPOSED BILATERAL REGULATORY HARMONI-
ZATION PROTOCOL (BRHP)

4.1  Conceptual Framework
The Bilateral Regulatory Harmonization Protocol (BRHP) 

is structured around three operational pillars: (1) Compar-
ative Regulatory Mapping, (2) Convergence Methodology, 
and (3) Digital Interoperability Infrastructure. Together, 
these pillars create a systematic pathway through which FDA 
device clearance can serve as the evidentiary foundation for 
accelerated market authorization across INVIMA, ANVISA, 
ARCSA, ANMAT, and COFEPRIS.

4.2  Pillar I — Comparative Regulatory Mapping
The first operational pillar involves the systematic map-

ping of divergences between the FDA’s device classification 
system (21 CFR Parts 860-892) and the classification frame-
works of the five Latin American authorities. This mapping 
exercise, to be conducted using Natural Language Process-
ing (NLP) algorithms applied to the regulatory corpora of 
each jurisdiction, will identify:
–	 Device categories for which FDA classification directly 

corresponds to Latin American risk categories — ena-
bling immediate equivalence recognition.

–	 Device categories where partial correspondence exists 
— enabling streamlined supplementary documentation 
requirements.

–	 Device categories where structural divergence requires 
targeted harmonization — representing the high-
est-complexity cases for the protocol.
The output of this mapping exercise will be a publicly 

available Regulatory Divergence Atlas — a comprehensive 
reference document for U.S. manufacturers seeking Latin 
American market access — updated annually to reflect reg-
ulatory changes in all six jurisdictions.

4.3  Pillar II — Convergence Methodology
The second pillar establishes a standardized technical 

dossier structure that satisfies the core documentation re-
quirements of all five Latin American authorities simultane-
ously, while anchoring evidentiary standards to FDA-cleared 
submissions. The convergence dossier will include:
–	 FDA 510(k) clearance or PMA approval as the primary 

safety and efficacy evidence base.
–	 ECRI UMDNS classification as the international device 

nomenclature reference.
–	 ISO 14971 risk analysis as the harmonized risk manage-

ment standard.
–	 IEC 60601 series compliance as the harmonized electri-

cal safety standard.
–	 Multilingual technical translation (English, Spanish, Por-

tuguese) of all core documentation.
–	 Jurisdiction-specific supplementary modules addressing 

labeling, clinical validation, and local representative re-
quirements.
4.4  Pillar III — Digital Interoperability Infrastructure
The third pillar involves the development of a regional dig-

ital platform for regulatory data exchange, built on FHIR (Fast 
Healthcare Interoperability Resources) and HL7 standards, 
with blockchain-based traceability to ensure the integrity and 
provenance of all shared regulatory documentation. This in-
frastructure will enable real-time exchange of approval status, 
safety alerts, and technical updates between the FDA and Latin 
American authorities — reducing approval timelines and elimi-
nating redundant document submission requirements.

5. PROJECTED IMPACT
5.1  Economic Impact on the United States
The U.S. medical device industry employs over 420,000 

Americans and generated $34.8 billion in medical instrument 
exports in 2023 (SelectUSA, 2024; www.towardshealthcare.
com, 2025). The elimination of duplicative certification re-
quirements across five Latin American jurisdictions is pro-
jected to recover a significant portion of the estimated $2.1 
billion in annual losses currently attributable to regulatory 
fragmentation, while accelerating U.S. manufacturers’ ac-
cess to a market growing at 5.79% annually.

5.2  Public Health Impact in Latin America
Over 50 million people in Latin America live with diabetes 

as of 2023, and non-communicable diseases are projected 
to account for 81% of regional mortality by 2030 (PAHO, 
2023). Accelerated access to FDA-approved diagnostic and 
therapeutic devices — including imaging systems, cardiac 
monitors, surgical robotics, and in vitro diagnostics — will 
directly improve clinical outcomes for millions of patients 
who currently experience multi-year delays between device 
innovation and clinical availability.

5.3  Strategic Positioning of the United States
The implementation of the BRHP from U.S. territory, 

anchored in FDA standards, positions the United States as 
the global reference center for medical device regulatory 
governance in the Western Hemisphere. This strategic posi-
tioning strengthens bilateral health diplomacy, reinforces U.S. 
influence within multilateral health forums including the Pan 
American Health Organization (PAHO/AMRO), and creates a 
replicable model for regulatory harmonization applicable to 
other high-growth markets in Africa, Southeast Asia, and the 
Middle East.

6. CONCLUSIONS AND RECOMMENDATIONS
The regulatory fragmentation between FDA standards and 

Latin American medical device approval frameworks repre-
sents a structural inefficiency with documented costs to U.S. 
economic competitiveness, Latin American public health out-
comes, and the broader mission of equitable access to medical 
technology. The Bilateral Regulatory Harmonization Protocol 
proposed in this paper offers a systematic, evidence-based 
solution grounded in direct regulatory practice and validated 
by a landmark 2014 precedent before INVIMA.

 b
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The Number Every Dental 
Practice Should Know Luca Gentili

Dental Office Manager

Why the Break-Even Point Is More Than an Ac-
counting Metric

Most dental practices know how much they produce, 
many also know how much they collect, yet far fewer 
can say with precision how much they must collect 
every month simply to support the organization they 
have built. This difference is more important than it 
may initially appear, because a full schedule, high pro-
duction figures and intense clinical activity can create 
the impression that the practice is performing well, 
even when the financial results tell a very different 
story.

Activity, in fact, is not the same as profitability. A prac-
tice can be busy, deliver excellent dentistry and gener-
ate significant production while still failing to collect 
enough money to cover salaries, laboratory bills, rent, 
technology, supplies, financing and all the other costs 
required to keep the organization operating. For this 
reason, every dental practice should know one essen-
tial figure: its break-even point.

The Illusion of a Successful Month

Consider a practice that produces $150,000 in treat-
ment during a month. At first glance, the result ap-
pears positive: the schedule was full, the clinicians 
worked consistently and the team delivered a consid-
erable amount of care. Production, however, is not 
the same as money received. After contractual ad-
justments, discounts, delayed payments, unpaid bal-
ances and other reductions, the practice may collect 
only $110,000.

If the monthly break-even point is $120,000, what ap-
peared to be a successful month has actually created 
a financial shortfall. The problem is not necessarily 
the quality of the dentistry or the effort made by the 
team; the problem is that performance has been eval-
uated by looking at the wrong number.

Production represents the value assigned to the ser-
vices delivered, while collections represent the money 
that has actually entered the practice. Both figures 
are useful and should be monitored, but they answer 
different questions. Production tells leadership how 
much treatment has been performed; collections in-
dicate whether the organization has generated the 
financial resources necessary to sustain itself. When 
the distinction is ignored, a practice can appear pro-
ductive while gradually losing financial stability.

What the Break-Even Point Really Represents

The break-even point is the minimum amount that a 
practice must collect during a specific period in order 
to cover its financial obligations. Below that thresh-
old, the organization is losing ground; at that level, 
it is maintaining its existing structure; above it, the 
practice begins to create the resources required for 
profit, reserves, investments and future growth.

Although it is usually presented as an accounting con-
cept, the break-even point is much more useful when 
treated as an operational management tool. Once 
leadership understands the number, the conversation 
changes. Instead of asking only whether the month 
was busy, the owner and the manager can evaluate 
whether collections supported the cost of the organ-
ization, whether available chair time was used effec-
tively, whether cancellations had a meaningful financial 
impact and whether the current schedule is capable of 
supporting the existing staffing and cost structure.

The break-even point can also improve decisions con-
cerning recruitment, technology and expansion. Be-
fore hiring another employee, purchasing a new piece 
of equipment or increasing opening hours, leadership 
should understand how that decision will affect the 
amount the practice must collect in the future. In this 
sense, the real value of the break-even point does 
not lie only in the number itself, but in the quality of 
the decisions that can be made once the number is 
known.

From the P&L to Decisions

Many owners and managers receive a Profit and Loss 
statement every month, review revenue, payroll, lab-
oratory costs and supplies, notice that one catego-
ry has increased or that the final result is lower than 
expected, and then return to daily activity without 
making any concrete change. That is financial obser-
vation, not financial management.

A P&L statement should not simply describe what 
has already happened; it should help determine 
what needs to happen next. Each significant number 
should generate a question: why did this expense in-
crease, was the change temporary or structural, can 
the current revenue model support it and what action 
should be taken? Timing is equally important, because 
a report reviewed several months later may explain 
the past but arrives too late to influence the present.
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Break-Even Is a Moving Target

The break-even point cannot be calculated once 
and considered permanent; it changes whenever 
the structure of the practice changes. Hiring a team 
member increases payroll, purchasing technology 
may introduce financing, maintenance, software and 
training expenses, while salary increases, higher lab-
oratory fees, new locations and expanded hours can 
all raise the level of collections required to remain 
sustainable.

Even positive growth can increase financial exposure. 
A larger team or a more advanced facility may cre-
ate new opportunities, but also new obligations. A 
growing practice is not automatically a more profit-
able one: if costs expand faster than collections, the 
organization may appear stronger from the outside 
while becoming more vulnerable internally.

For that reason, the break-even point should be recal-
culated whenever investments or structural changes 
are introduced. Every major decision should include 
one financial question: how will this change affect the 
amount the practice must collect each month?

Translating the Number into Daily Management

A monthly break-even point becomes useful when 
connected to everyday operations. Leadership 
should relate it to working days, available chair hours, 
clinician capacity, scheduled production, collection 
ratios, case acceptance, cancellations and payment 
timing.

This does not mean reducing dentistry to financial 
targets or turning each morning huddle into a discus-
sion about money. Clinical judgment must remain in-
dependent, and financial objectives should never cre-
ate pressure to recommend unnecessary treatment. 
The aim is to understand whether the schedule can 
support the structure that depends on it.

When a major appointment is cancelled, the conse-
quence is not simply an empty space in the agenda. It 
may represent a measurable difference between the 
planned result of the day and the result the practice 
is now likely to achieve. If the team recognises the is-
sue early, it can contact patients who are waiting or 
reorganise the schedule; if no one understands the 
impact, the problem may remain invisible until the 
end of the month.

The Role of the Team and the Manager

Not every team member needs access to the complete 
P&L or confidential financial details. Total secrecy, how-
ever, creates another problem: teams are often asked 
to reduce cancellations, collect outstanding balances 
or manage supplies more carefully without enough 
context to understand why these actions matter.

Team members should understand that cancellations 
affect capacity, unused clinical time cannot be recov-
ered, delayed collections create cash-flow pressure 
and unnecessary waste increases the amount the 
practice must generate elsewhere. The purpose is not 
to make employees responsible for ownership’s fi-
nancial risk, but to help each person understand how 
their role contributes to the stability of the system.

The Dental Office Manager is central to this process 
because the role connects financial information with 
the daily life of the practice. The accountant prepares 
the reports; the manager sees how those numbers 
are created through scheduling, staffing, patient 
communication, case acceptance, collections and op-
erational choices. Financial reports cannot improve 
performance on their own: someone must translate 
them into practical actions and connect financial 
consequences with operational decisions.

Final Insight

After more than fifteen years working inside real den-
tal organizations, I have learned that financial instabil-
ity rarely begins with one dramatic event. More often, 
it develops gradually through reports that are availa-
ble but not fully understood, costs that increase with-
out changing the targets, schedules that appear full 
without producing sufficient collections and financial 
conversations that take place only after the problem 
has become visible.

A dental practice can survive an occasional difficult 
month; what it cannot do sustainably is continue op-
erating without knowing what a successful month 
must actually produce. The break-even point is not 
simply an accounting figure, but the line that sepa-
rates activity from sustainability and intuition from 
informed management.

If you do not know the number that keeps your doors 
open, you are not managing profitability; you are hop-
ing for it.
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distributors wall
Looking for distributors?
Interested in dealing new products and improve your business? These pages are for you: 
announcements of companies and distributors searching for each other.
Your next partner is already waiting for you. Write us to be in the next issue*:
B classified@infodent.com

Looking for 
Products
Infodent International 
advertisers

Looking for 
Products

Looking for 
Distributors
Infodent International 
advertisers

Looking for 
Distributors

Miscellaneous
Infodent International 
advertisers

Miscellaneous

Microcopy is a global leader in rotary instruments—offering premium pre-sterilized 
burs, polishers, saliva absorbents, and more. Available in over 60 countries, we seek new 
distributors to join our growing network. Deliver high-end, precise, and reliable dental 
products to your customers. 
Visit MicrocopyIntl.com or contact sales@microcopyintl.com.

F www.MicrocopyIntl.com
B sales@microcopyintl.com

*Always free
 for distributors

All classifieds we receive
will be verified. Any fraud
or incorrect behaviour will 
be reported to competent 
international authorities.

As a consulting agency
we can only guarantee the 
reliability of classifieds 
carrying our infodent 
world logo, since they
are our customers and 
we are aware of their 
proven seriousness

SPIRODENTAL is looking for new partners worldwide with technical knowledge of hand-
piece repair. We offer you the opportunity to work with a trustful supplier, get technical 
support with your repairs and have access to thousands of compatible parts for turbine, 
contrangle and motor repair.

F www.spiroteh.com
B info@spiroteh.com

Dental Tech - Dental implant manufacturer for over 49 years.
We are looking for sales agents in Italy and exclusive distributors in Europe and in the world of 
our dental implant systems and biomaterial line.
Our aim is to create and consolidate strong and close long-term relationships with our 
distributors nationally and internationally.

F www.dentaltechitalia.com  F www.dentaltechworldwide.com
B info@dental-tech.it  B info@dentaltechworldwide.com
B + 39  02 96720174

Thermoplastic Comfort Systems, Inc. (TCS, Inc) is an ISO 13485 Certified Company, 
established in the USA. As one of the leading manufacturers of BPA/metal-free flexible 
partial and full denture resins and equipment, TCS is always looking for new distribu-
tors to expand internationally. Contact: Abraham Cortina, VP of Business Development 
and International Sales, abraham@tcsdentalinc.com for information on becoming a 
distributor.

F www.tcsdentalinc.com
B abraham@tcsdentalinc.com
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Tribest is one of dental disposable manufacturers and exporters in China. Various of prod-
ucts we have ISO, MDR certificate that can help you enjoy one step purchasing to save your 
time, energy, money.  
We are looking for exclusive “TRIBEST” brand agent all over the world based on win-win 
situation. With us your money in safe and your business in safe.

F www.tribestdental.com
B kevin@tribest.cn
B +86-511-88092762

Drive Air, an Italian manufacturer of silicone hoses, is seeking partnerships across the 
dental industry, offering reliable and durable components. Whether you are a dental unit 
manufacturer needing to support the development of your new unit models, or a profes-
sional technician requiring a dependable source for dental units repair and maintenance.

F www.driveair.eu
B mail@driveair.eu

Kinelock Dental: the cutting-edge digital surface electromyograph that objectively measu-
res occlusal balance and neuromuscular activity. 
In just 5 minutes, it records data from the temporal and masseter muscles, providing a 
legally valid report. Intuitive software with AI guidance for splints, prosthetics, implants, 
and pre/post-treatment validation. 
Optimize clinical precision and patient communication.	
4T QuattroTi 	
Italy	

B info@quattroti.com 	
B +39 02 9640.9029

ICANCLAVE 
We focus on design and manufacture a wide range of autoclaves since many years ago, are 
looking for partners all of the world. Welcome to working together with you. 
Please contact us as blow:

F www.icanclave.com
B sales@icanclave.com

Digital dentistry products - Navigation, Robotics, CBCT, IOS, Milling Machine, Bone rege-
neration, Products related to dental implants and allied products.
Marks Biotech Inc. India: importers and distributors of premium innovative products are 
the focus for us. 
Check our profile: www.marksbiotech.com	
Marks Biotech Inc.	
India	
B info@marksbiotech.com
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CINGOL Group focused on Ergonomics Dental Unit & related Dental Equipment design 
and manufacture, dedicated to improve dentists work efficiency and patients use experi-
ence, products obtained 120 registered invention patents & approved by CE and ISO:13485.
We’re looking for DISTRIBUTORS Globally. 

F www.cingol.com
B cingol@cingol.com
B +86-18925932717 Whatsapp/Wechat

Our company is looking for a manufacturing company for the above product for distribu-
tion in Ghana and other West African countries. The company should be willing to give us 
the necessary supporting documents for registering with the FDA in Ghana. We’re ready 
to bear the cost of registration. Companies outside India are preferred. 
Sunesis Medical Supplies Ltd
B sunesismed@gmail.com

Dentmate
LED lighting manufacturer and specialize in design for applications: Dental curing Light series, 
Examination light, LED Curing machine, Headlight and Light control dimmer. Looking for dis-
tributors worldwide to collaborate and promote the local market. Welcome for OEM, ODM 
and any kind of collaboration. 100% made in Taiwan. 

F www.dentmate.com.tw
B info@dentmate.com.tw

We have been a distributor of dental materials and instruments in Thailand since 1969.	
Shanghai Dental Material Ltd.
Thailand	
B inter@shanghaith.com

Sabilex microinjection system for the making of flexible partials and metal free dentures. 
We have been a leading manufacturer since 1951 in the dental industry. Get to know our 
products:
· Fully automatic injection machines
· 6 different types of materials
· Ready to use cartridges
Become our distributor in your country and obtain great benefits!

B info@sabilex.com 
F www.sabilex.com 
F www.facebook.com/SabilexCompany
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SECOND DISTRICT & NEW YORK COUNTY DENTAL SOCIETIES

JACOB K. JAVITS CONVENTION CENTER  |  NEW YORK CITY, NY

MEETING DATES EXHIBIT DATES
NOV 27  DEC 1, 2026 NOV 29  DEC 1, 2026

No Pre Registration Fee | Free CE Daily
More 2-Hour Seminars
No Wednesday Education & Exhibits

www.GNYDM.com

PREMIER DENTAL EVENT
POWERFUL EDUCATION 
MEANINGFUL CONNECTIONS 
SOMETHING FOR EVERYONE

QR CODE



september 2026

S 04 - 07 / 09

S prague, czech rep.

Organised by:
FDI World Dental Federation
Chemin de Joinville 26
1216 Geneva
Phone: +41 22 560 81 50
Email: info@fdiworlddental.org

Venue: O2 Arena
Prague
Czech Republic

F https://2026.world-dental-congress.org/

FDI
2026
Annual World Dental Congress

september 2026

S 24 - 26 / 09

S lisbon, portugal

33rd Annual Congress - European 
Association of Osseointegration
Exhibition page: eao.org/congress
EAO Congress organisation and 
scientific secretariat office
38 rue Croix des Petits Champs,
75001 Paris
France

Phone: +33 1 42 36 62 20
Email: info@eao.org

Venue: Centro de Congressos de 
Lisboa
Praça das Indústrias 1,
1300-307 Lisboa, Portugal

F https://eao.org/congress/

EAO
2026

october 2026

S 01 - 03 / 10

S brussels, belgium

Contact Person: Catherine Bernaerts
Phone: +32 9 241 94 38
Email: dentex@easyfairs.com

Venue: Brussels Expo
Hall 5
Brussels
Belgium

F www.dentex.be/en

Dentex
2026
Int’l Dental Equipment Exhibition

trade shows calendar

visit us

Hall Foyer E, Booth M11
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october 2026

S 13 - 15 / 10

S almaty, kazakhstan

Organised by: Dental Forum Ltd.
050051, Republic of Kazakhstan, 
Almaty, Dostyk Ave., 248B office 105

Phone: +7 707 9501 112
Email: koordinator@cadex.kz

Contacts:
Saule Nursapaeva (General manager)
Email: manager@cadex.kz
Phone: +7 707 823 5367

Venue: ATAKENT Expo
Timiryazev Str.
Almaty, 050057
Kazakhstan

F https://en.cadex.kz/

CADEX
2026

  info@teknedental.com   www.teknedental.com

TITANUSTITANUS®  ELED/SLEDELED/SLED ULTRASONIC SCALERS

S I M P L I F Y I N G  D E N T A L  M O T I O N

TITANUSTITANUS® LEDLED
BRILLIANT  BRILLIANT  

PERFORMANCEPERFORMANCE

Spazio pubblicitario Dental Asia 118x240_10-2024_def.indd   1Spazio pubblicitario Dental Asia 118x240_10-2024_def.indd   1 13/10/24   21:3713/10/24   21:37

visit us

Booth
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october 2026

S 22 - 25 / 10

S shanghai, china

Shanghai Informa Markets ShowStar 
Exhibition Company Limited
29/F, K11 Atelier, 300 Huai Hai Road 
Central,Huangpu District
Shanghai, 200021, China

Contact Information:
Emily Li - Tel.: +86-21-61577285
Email: emily.li@informa.com

Exhibiting Contact:
Sandra Shen - Tel.: +86-21-61573953
Email: sandra.shen@informa.com

Venue: Shanghai World Expo 
Exhibition and Convention Center
Shanghai, China

F https://en.dentech.com.cn/

DenTech 
China 2026

october 2026

S 13 - 16 / 10

S shanghai, china

Organized by: Chinese Stomatological 
Association (CSA) and Reed Sinopharm 
Exhibitions Co., Ltd.
15th Floor, Tower B, Ping An International 
Finance Center, No.1-3, Xinyuan South 
Road, Chaoyang District, Beijing, P.R. China
Phone: +86 10 84556607
Website: www.reed-sinopharm.com

Email: xinran.qin@reedsinopharm.com
Phone:+86 10 8455 6616

Venue: NECC - National Exhibition and 
Convention Center
Shanghai
China

F www.chinadentalshow.com/en

CDS - China 
Dental Show

october 2026

S 15 - 17 / 10

S parma, italy

Italian Dental Show 

Organised by: Teamwork Media Srl
Via Marconi 71/b
25069 Villa Carcina (BS)
Phone: +39 030 8982985
Fax: +39 030 8981613
Email: redazione@teamwork-media.com
info@teamwork-media.com
Website: www.teamwork-media.com

Venue: Fiere di Parma
Parma
Italy

F https://colloquium.dental/

Colloquium 
Dental 2026

visit us

Booth

visit us

Booth

01/01 - 31/12 - Smart Medical Fair
The international virtual medical trade fair
F www.smartmedicalfair.com
Organized by Infodent & Infomedix International
The platform virtually connects manufacturers with a global audience.
For further informations, visit Infodent & Infomedix International booth!
F www.smartmedicalfair.com/stand/h5p1b0z2218
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november 2026

S 27 / 11 - 01 / 12

S new york, usa

102nd Annual Session
- Meeting Dates: Nov. 27th - Dec. 1st

- Exhibit Dates: Nov. 29th - Dec. 1st

Greater New York Dental Meeting
200 W. 41st Street, Suite 1101
New York, NY 10036
Tel: +1 212 398 6922
Fax +1 212 398 6934
E-mail: info@gnydm.com
Website: www.gnydm.com

Exhibits Manager: Ms. Carla M. Borg
E-mail: exhibits@gnydm.com
Exhibition venue: Jacob K. Javits 
Convention Center
11th Ave b/w 34th & 39th Street
New York, NY 10001, USA

F www.gnydm.com

GNYDM
2026

INTERNATIONAL

dental community business worldwide

november 2026

S 06 - 07 / 11

S napoli, italy

Organized by: PROMUNIDI Srl
Viale Enrico Forlanini, 23
20134 Milano
Italia
Phone: +39 02.700612.1

Contacts:
Emanuele Basile - Sales Manager
e.basile@unidi.it
+39 02 70061230

Venue: Città della Scienza
Naples
Italy

F www.tecnodentalmediterraneo.it

Tecnodental
Mediterraneo

november 2026

S 24 - 28 / 11

S paris, france

The French Dental Association 
Annual Meeting 

Organiser: Association Dentaire 
Francaise
22 Av de la Grande Arnée
75 017 Paris
France
Phone: +33 1 58 22 17 10
Email: adf@adf.asso.fr
Website: www.adf.asso.fr

Venue: Palais des Congrès
Add: 2 place de la Porte Maillot
75017 Paris
France

F www.adfcongres.com/en

ADF
2026

trade shows calendar

visit us

Booth 1621
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Dentsply Sirona and Smile Train Win 
Halo Award for Best Technology 
for Good Initiative, Advancing the 
Future of Cleft Care Worldwide

Using technology as a force to increase access 
to care and advance cleft care globally, Dentsply 
Sirona and Smile Train have been recognized for 
their global community engagement efforts as part 
of Dentsply Sirona’s “BEYOND: Taking Action for a 
Brighter World” sustainability strategy. The part-
nership received a Gold Halo Award, while Dentsply 
Sirona also received Gold honors at the Brandon 
Hall Group Excellence in Action Awards, recogniz-
ing how it combines digital dentistry, clinical know-
how, and employee engagement to expand access 
to oral care.

Dentsply Sirona, the world’s largest diversified man-
ufacturer of professional dental products and technol-
ogies, and Smile Train, the world’s largest cleft-focused 
organization have been honored with a 2026 Gold Halo 
Award in the category Best Technology for Good Ini-
tiative.

Increasingly, digital dentistry solutions play an im-
portant role in amplifying impact by helping expand 
reach, improve treatment planning, and support more 
consistent, high-quality care delivery. The Halo Award 
recognizes how Dentsply Sirona and Smile Train lever-
age customer-centric digital dentistry solutions as well 
as personalized clinical education to help advance the 
future of cleft care globally.

Presented by Engage for Good, the Halo Awards 
honor standout collaborations between companies 
and nonprofits that leverage business strengths to cre-
ate measurable, positive change for people and com-
munities globally.

“At Smile Train, we see every day how access to 
timely, high-quality cleft care can change a life,” said 
Susannah Schaefer, President and CEO of Smile Train. 
“Receiving a Halo Award together with Dentsply Siro-
na is a meaningful recognition of what strong partner-
ships can achieve. By combining digital dentistry solu-
tions with training and local expertise, we are helping 
more clinicians reach more patients and expand access 
to safe, effective treatment around the world – even in 
settings where resources are limited.”

Going BEYOND: Empowering Communities
In addition to the Halo Award, Dentsply Sirona was 

also recognized with Gold in the Corporate Social Re-
sponsibility (CSR) category at the 2025 Brandon Hall 
Group Excellence in Action Awards for its global com-
munity engagement efforts under the company’s BE-
YOND sustainability strategy.

The Brandon Hall award highlights how the company 
mobilizes and engages employees worldwide through 

long‑term nonprofit partnerships to contribute to 
meaningful social impact. Through partnerships with 
organizations such as Smile Train, TeamSmile and Pro-
ject 32, Dentsply Sirona combines monetary donations, 
in‑kind donations of dental equipment and consuma-
bles, the exchange of know‑how, clinical education and 
training, and active employee volunteering to create to 
help increase access to oral health care for communi-
ties in need.

By encouraging colleagues across regions and func-
tions to actively contribute – whether through volun-
teering, supporting education efforts or helping imple-
ment programs on the ground – Dentsply Sirona embeds 
social responsibility into everyday work and fosters a 
strong sense of shared purpose and connection.

www.dentsplysirona.com
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Download now your free copy of

www.implant-book.com // implantbook@infodent.com

Are you a professional and up-to-date 		
	 dentist or dealer?

Do you want to discover all the 
novelties about implantology?

Edited by®
Infodent
Infomedix
International
Publishing & 
Consulting House
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DISCOVER THE
NEW ERA  OF

UGIN DENTAIRE

DISCOVER THE
NEW ERA  OF

UGIN DENTAIRE

Advanced heating
performances 
Consistent & reliable results 
Customizable & intuitive
interface 
Ideal for small spaces 

State-of-the-art technology 
Fast sintering cycles
starting from just one hour 
Compact and ergonomic
design, ideal for small
spaces

Designed for the
production of both thin
orthodontic aligners and
thicker mouthguards
Precise and versatile 
Intuitive interface 
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